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TBD - 7130 MAIN STREET, IOLA, TEXAS 77320
BTS OPTIONS AVAILABLE
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High Local Demand for C Store, Retail, Gas Stations
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BLACK LABEL

"] COMMERCIAL GROUP

This information has been obtained from sources believed reliable. We have not verified it and make no guarantee, warranty or representation about it. Any projections, opinions, assumptions, or estimates used are for example only
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: +/- 14,000 SF i i T T S T R s i
Property Size: 140' x 100" e L T R s

Frontage: +/-100' Main St

Commercial

Utilities: Well / Septic Needed

Community Growth

City of lola: Market Demand
C-Store Demand

Commercial

Use(s): Development
Long Term Lease
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:/ BLACK LAB E L Ethan Hummel / 616-502-9717 / Ethan@BlackLabelCommercial.com Office: 936-441-2610 Mitchell Lout / 936-523-0631 / Mitchell@BlackLabelCommercial.com
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. Jl COMME RC IAL GRO U P This information has been obtained from sources believed reliable. We have not verified it and make no guarantee, warranty or representation about it. Any projections, opinions, assumptions, or estimates used are for example only
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Ethan Hummel / 616-502-9717 / Ethan(@BlackLabelCommercial.com Office: 936-441-2610 Mitchell Lout /7 936-523-0631 / Mitchell@BlackLabelCommercial.com
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| COMME RC IAL GRO U P This information has been obtained from sources believed reliable. We have not verified it and make no guarantee, warranty or representation about it. Any projections, opinions, assumptions, or estimates used are for example only




'y BLACK LAB E L Ethan Hummel / 616-502-9717 / Ethan@BIackLabeICommermaI com Offlce 936 441 2610 Mitchell Lout / 936-523-0631 / Mitchell@BlackLabelCommercial.com

' COMME RC IAL GRO U P This information has been obtained from sources believed reliable. We have not verified it and make no guarantee, warranty or representation about it. Any projections, opinions, assumptions, or estimates used are for example only



lola, Texas:

Settled in 1830s, and the
Post Office first opened in
1871.
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About:

Rich history, beautiful rural
landscape, new residential
developments.
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Amenities:

25 Miles to College Station
22 Miles to Madisonville
Great Schools
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More

Tax friendly, small business-
friendly, commercial /

residential development

demand'

LACK LAB E L Ethan Hummel / 616-502-9717 / Ethan@BIackLabeICommermaI com Office: 936 441 2610 Mitchell Lout / 936-523- 0631 / Mltchell@BIackLabeICommermaI com

COMME RCIAL GROU P This information has been obtained from sources believed reliable. We have not verified it and make no guarantee, warranty or representation about it. Any projections, opinions, assumptions, or estimates used are for example only




INFRASTRUCTURE :

~ In general, Texas is a business-friendly environment. ==
; . 1exas has a relatively relaxed regulatory environment 5588
compared to other U.S. states making it easier to g
operate a business. Instead of focusing on Frie
conforming to endless red tape, companies can get to [
; work faster.

High Demand :

People have been relocating to greater Aggieland
from around the country at an impressive rate. With
R that, population growth comes an increased demand
. for all goods and services. As that demand increases
industry grows to support it. The area has a low cost
of living which allows for users to attract the
employees that they need. Whereas other parts of the &
country the employment base has been priced out of §
the market.

:j/ B LACK LAB E L Ethan Hummel / 616-502-9717 / Ethan@BlackLabelCommercial.com Office: 936-441-2610 Mitchell Lout / 936-523-0631 / Mitchell@BlackLabelCommercial.com
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2-10-2025
/i\\ Information About Brokerage Services @

I ‘ : Texas law requires all real estate license holders to give the following information about
Y . . DPPORTUNITY
rokerage services to prospective buyers, tenants, sellers and landlords.

TERAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
= A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any offer to or counter-offer from the client; and
Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including

infarmation disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
& Must treat all parties to the transaction impartially and fairly;
= May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
© that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
s  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Black Label Commercial Group 501129 info@blacklabelcommercial.com (936) 441-2610

Licensed Broker /Broker Firm Name or License No. Email Phone

Primary Assumed Business Name

Casey Butaud 461484 cb@strattondc.com (936) 441-2610

Designated Broker of Firm License No. Email Phone

Beau Harris 577566 beau@blacklabelcommercial.com (936) 523-0483

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Ethan Hummel 799084 ethan@blacklabelcommercial.com  (616) 502-9717

Sales Agent/Associate’'s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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