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MULTI-PURPOSE
COMMERCIAL
BUILDING FOR SALE

2661 Walnut Hill Lane,
Dallas, TX 75229

Ideally located just east of I-35E and : “‘R
near 1-635, the Dallas North Tollway, e~ e e e e -
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- Spacious, fenced exterior storage ARTS DISTRICT

- Excellent opportunity for an owner-
occupier or investor

- Abundant parking ideal for auto
dealership use 3"_5?‘ IRVING HEIGHTS

3,215 %
Building SF

HILLCREST OAKS

423,673 $147,496
36,240 5 mile daytime 5 mile average
Land SF population household income
Dallas |
County
25280 FOR MORE INFORMATION
Vehicles per Day Stacy Byassee | Realtor

Fathom Realty, LLC

ZN6/IR C:940.600.8883

Zoning sbyassee@fathomrealty.com
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Dallas, TX is a vibrant, fast-

growing metropolitan hub and [ L
a central driver of the North i
Texas economy. As one of S R
the nation’s largest and most [l
economically diverse cities, Dallas i) cw il : o 5 _
continues to experience strong ECEECEES=EILE ‘ Rl EP CAILLET
population growth, expanding . « L-4rs LR ] bt s ELEMENTARY.
employment opportunities, and ;_H_' ot =24 7 SCHooL
sustained investment from major ) 3 ¥, g

corporations and developers. Key — wom, I W et W @ L,
commercial corridors—including Lot pall i 1 N {
i ThUPSStnle

areas surrounding Walnut Hill . ( 5

Lane—benefit from high traffic i e "~ Public

volumes, excellent transportation ; ' 3 o o e __]
access, and ongoing public WALNUTIHILL'LN (25}280.VPD) —
and private infrastructure Pl g @ ==
improvements. As Dallas gel V74 A'R!KE' RIS = &
continues its upward trajectory, : :
well-positioned commercial

properties in this market offer

strong potential for long-term

growth and investment success.
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©) 2661 Walnut Hill Lane,

Dallas, TX 75229
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2661 Walnut Hill Lane,
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2025 SUMMARY 3 MILES 5 MILES
PoRUlatOn A 92587 ! 249456 .
JHousenolds V74D 37730 . 10,722
A ] V22l 2384 28975 .
Average Household Size 330 ] 284 ) 243
Owner Occupied Housing Units .. B0 e 220 AT
Renter Occupied Housing Units 884 . 24835 . 60505 ...
METBNAGE e 559 . 342 s 3
Median Household INCome . vvvvovrrencrerernee 3020 8IS i 393303
Average Household Income $111,335 $131,895 $147,496
2030 SUMMARY 1 MILE 3 MILES 5 MILES
PoRUlatIOn e 2B 93302 253300 .
Households e TS 38896 104
Familes V204 2187 0250 ...
Average Household Size 307 240 240
Qwner Occupied Housing Units ... 8 13281 42382 .
_Renter Occupied Housing Units ... B S 62,329 ...
Median Age 359 350 302
Median Household Income $84,243 $95,928 $102,189




2-10-2025
/A’\\ Information About Brokerage Services

I C Texas law requires all real estate license holders to give the following information about
—_—— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS DEAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Fathom Realty, LLC 0601430 BrokerTexas@FathomRealty.com (888) 455-6040

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Shari Quan-Rios 0622496 BrokerTexas@FathomRealty.com (469) 267-3120
Designated Broker of Firm License No. Email Phone
Rachel Mann 0669830 RMann@FathomRealty.com 720-934-7054
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Stacy Byassee 0575770 sbyassee@fathomrealty.com 940-600-8883
Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-1

This copyright protected form was produced using Lone Wolf Real Estate Technologies — 231 Shearson l W If
Crescent #310, Cambridge, Ontario, Canada N1T 1J3 Dne 0 TXR 2501



