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The calculation and data preented are deemed to e accurate, ut not guaranteed. The are intended for the purpoe of illutrative projection and anali. The
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The calculation and data preented are deemed to e accurate, ut not guaranteed. The are intended for the purpoe
of illutrative projection and anali. The information provided i not intended to replace or erve a utitute for an
legal, accounting, invetment, real etate, tax or other profeional advice, conultation or ervice. The uer of thi
oftare hould conult ith a profeional in the repective legal, accounting, tax or other profeional area efore
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All material and information received or derived from KW Commercial it director, officer, agent, advior, affiliate
and/or an third part ource are provided ithout repreentation or arrant a to completene, veracit, or
accurac, condition of the propert, compliance or lack of compliance ith applicale governmental requirement,
developailit or uitailit, financial performance of the propert, projected financial performance of the propert for
an part’ intended ue or an and all other matter.

Neither KW Commercial it director, officer, agent, advior, or affiliate make an repreentation or arrant,
expre or implied, a to accurac or completene of the material or information provided, derived, or received.
Material and information from an ource, hether ritten or veral, that ma e furnihed for revie are not a
utitute for a part’ active conduct of it on due diligence to determine thee and other matter of ignificance to
uch part. KW Commercial ill not invetigate or verif an uch matter or conduct due diligence for a part unle
otherie agreed in riting.

ACH PARTY HALL CONDUCT IT OWN INDPNDNT INVTIGATION AND DU DILIGNC.

An part contemplating or under contract or in ecro for a tranaction i urged to verif all information and to conduct
their on inpection and invetigation including through appropriate third-part independent profeional elected
 uch part.  All financial data hould e verified  the part including  otaining and reading applicale document
and report and conulting appropriate independent profeional. KW Commercial make no arrantie and/or
repreentation regarding the veracit, completene, or relevance of an financial data or aumption. KW
Commercial doe not erve a a financial advior to an part regarding an propoed tranaction.

All data and aumption regarding financial performance, including that ued for financial modeling purpoe, ma differ
from actual data or performance. An etimate of market rent and/or projected rent that ma e provided to a part
do not necearil mean that rent can e etalihed at or increaed to that level. Partie mut evaluate an applicale
contractual and governmental limitation a ell a market condition, vacanc factor and other iue in order to
determine rent from or for the propert. Legal quetion hould e dicued  the part ith an attorne. Tax
quetion hould e dicued  the part ith a certified pulic accountant or tax attorne. Title quetion hould e
dicued  the part ith a title officer or attorne. Quetion regarding the condition of the propert and hether the
propert complie ith applicale governmental requirement hould e dicued  the part ith appropriate
engineer, architect, contractor, other conultant, and governmental agencie. All propertie and ervice are
marketed  KW Commercial in compliance ith all applicale fair houing and equal opportunit la.
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Propert Overvie

Thi 8,000 F freetanding commercial uilding occupie a rare and highl functional 30,000qft  tract in
outheat Houton, offering attriute that are increaingl difficult to find inide the cit. Poitioned along Dixie
Dr ith approximatel 239 feet of frontage, the propert provide exceptional viiilit and acceiilit,
upported  three full cur cut that allo mooth ingre/egre for high-volume uer, deliver vehicle, or
event traffic.

The uilding feature a ide-open interior floorplan, giving future oner exceptional flexiilit to reconfigure the
pace for their operational need. Formerl utilized a a nightclu and event venue, the propert alread include
large open gathering area, multiple retroom, and exiting utilit infratructure—ideal for retaurant,
entertainment, aeml, or fellohip ue. The generou 50-pace parking field further enhance it capailit
to upport high-capacit operation uch a churche, anquet hall, chool, fitne center, or communit
facilitie.
Whether the uer i an oner-uer eeking a turnke ite or an invetor aiming to repoition the propert for
tronger cah flo, the option are ide open. The propert i urrounded  dene reidential neighorhood
ith 137,000+ reident, trong datime emploment count, and conitent traffic pattern along Dixie Dr and 
Waide Dr. It cloe proximit to major corridor—including I-45 and Ho Airport—further trengthen the
propert’ appeal for operator requiring regional acceiilit.

Overall, 6500–6502 Dixie Dr provide a rare comination of flexiilit, viiilit, and value-add potential. With it
utantial parking, and trategic location, the propert tand out a an exceptional opportunit for uer and

Propert Highlight

b Unretricted zoning — maximum flexiilit

b Wide frontage

b 8,000 F freetanding maonr uilding

b Ideal for retail, church, auto, or event venue

b High parking ratio (6.25/1,000 F)

b trong traffic count and reidential denit

Price: Contact roker for Pricing

uilding F: 8000

Frontage: 239’ on Dixie Dr

Parking: 50

xecutive ummar
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Propert Photo
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Location Map

6 5 0 2  D I X I   D R I V    |   H O U  T O N ,  T X PURAK PARMAR • COMMRCIAL MANAGING DIRCTOR • (281) 444-3900 P A G   0 8



Aerial Map
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uine Map
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Demographic
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Categor u-categor 1 Mile 3 Mile 5 Mile

Population Male 5,334 68,340 169,175

Female 5,335 67,643 159,194

Total Population 10,668 135,983 328,368

Age Age 0-14 2,129 27,898 62,054

Age 15-24 1,708 21,611 58,869

Age 25-54 4,316 55,698 134,712

Age 55-64 1,122 14,450 33,467

Age 65+ 1,392 16,328 39,266

Race White 740 10,974 35,398

lack 2,777 40,496 100,645

Am In/AK Nat 6 122 328

Haaiian 1 14 33

Hipanic 7,000 79,659 173,313

Aian 49 3,413 14,842

Multi-Racial 85 1,142 3,152

Other 7 177 624

Income Median $47,564 $46,967 $52,200

< $15,000 507 7,648 19,422

$15,000-$24,999 355 5,019 10,849

$25,000-$34,999 327 4,933 11,054

$35,000-$49,999 555 6,661 14,937

$50,000-$74,999 549 7,542 20,057

$75,000-$99,999 394 5,705 14,787

$100,000-$149,999 493 5,756 14,725

$150,000-$199,999 121 1,678 5,054

> $200,000 67 1,617 5,763

Houing Total Unit 3,735 52,183 131,652

Occupied 3,366 46,559 116,649

Oner Occupied 1,989 21,278 51,034

Renter Occupied 1,377 25,281 65,615

Vacant 369 5,624 15,003
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Profeional io

Purak Parmar
Commercial Managing Director

(281) 444-3900
purak.parmar@ellinghtx.com
617363, Texa

Purak i a eaoned profeional ringing over a decade of real etate
expertie in the Houton commercial and invetment propert cene.  A a
roker Aociate, he hold notale indutr deignation uch a: Texa
Accredited Commercial pecialit (TAC), Graduate of the RALTOR®
Intitute (GRI), Pricing trateg Advior (PA), and Mater Certified
Negotiation xpert (MCN). 

Purak ha a long track record of ucce. A a graduate of Rutger
Univerit in NJ, hi traightforard approach i cultivated from a
comprehenive career including uine rokerage, management
conulting, entrepreneurhip in multiple venture, and retail operation. He
ring hi inightful communication and uine kill to hi client to guide
them through the real etate proce. A paionate aout numer a he
i cloing deal, Purak thrive in helping invetor and uine oner in
achieving their goal. Through meticulou market reearch providing ROI,
CAP rate, and inight on income-producing real etate, Purak i
committed to placing the goal of hi client firt and providing the highet
level of ervice.  



Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-1

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker's own interests;
Inform the client of any material information about the property or transaction received by the broker;
Answer the client's questions and present any offer to or counter-offer from the client; and
Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's
minimum duties above and must inform the owner of any material information about the property or transaction known by the
agent, including information disclosed to the agent or subagent by the buyer or buyer's agent. An owner's agent fees are not
set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually
through a written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform
the buyer of any material information about the property or transaction known by the agent, including information disclosed to the
agent by the seller or seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

Must treat all parties to the transaction impartially and fairly;
May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
Must not, unless specifically authorized in writing to do so by the party, disclose:

that the owner will accept a price less than the written asking price;
that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY
ESTABLISH:

The broker's duties and responsibilities to you, and your obligations under the representation agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an
obligation for you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Keller Williams Realty Professionals 588569 broker@kwp77.com (281) 444-3900
Licensed Broker/Broker Firm Name or 

Primary Assumed Business Name License No. Email Phone
Kelly K. McKenzie 0498005 Broker@kwp77.com 832-758-1155

Designated Broker of Firm License No. Email Phone
Scott Frnka 628870 supervisor@kwp77.com (281) 444-3900

Licensed Supervisor of Sales Agent/
Associate License No. Email Phone
Purak Parmar 0617363 purak.parmar@sellinghtx.com (832) 987-4175

Sales Agent/Associate's Name License No. Email Phone
 
 Buyer/Tenant/Seller/Landlord Initials Date
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