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Westmoreland Business Center

5510 & 5520 S. WESTMORELAND RD.
DALLAS, TX 75237
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Accelerating success.




Executive Summary

Colliers is pleased to exclusively offer for sale 100% fee simple interest in
Westmoreland Business Center, a +85,214 SF, two-building flex/light industrial
property situated on £6.89 acres in Dallas, TX. Located in the Redbird Airport
submarket approximately 10 miles southwest of the Dallas CBD, the property
is 100% leased to three tenants, anchored by American Airlines (76% of GLA).

American Airlines utilizes Building 2 as an FAA-required, off-campus backup
command center housing hundreds of active computer systems, purpose-
built infrastructure that is extremely difficult to replicate, anchoring longterm
tenant retention. The Redbird Airport submarket carries vacancy of just 4.9%
(down 90 bps YoY) with zero SF under construction and a 24-month lease
renewal rate of 69.5% (CoStar, April 2026), the tightest infill industrial pocket
in DFW, where overall vacancy stands at 9.1% (Colliers Q4 2025).

INVESTMENT OVERVIEW

5510 & 5520 S. Westmoreland Rd.

Address Dallas, TX 75237
Price $13,500,000
Year 2 Cap Rate 7.73%
Year 2 Net Operating Income $1,044,084
Occupancy 100%
NRA +85,214 SF
Land Area +6.89 Acres
Year Built/Renovated 1984-1985

GET THE DETAILS @I

Colliers | Houston

Investment Highlights

FAA-Required, Mission-Critical Tenancy
American Airlines anchored

Long Operating History
Two tenants with 20+ tenure

Corporate Credit Strength
Two nationally recognized, credit-worthy tenants

100% Leased with Predominantly

NNN Structure

Stable in-place cash flow across 3 tenants with
limited landlord responsibilities

Strategic Airport Adjacency
Directly adjacent to Dallas Executive Airport

Premier Infill Location
Located in Dallas’ Redbird Airport submarket

Strong Site Fundamentals
Situated on the hard corner of S. Westmoreland
Rd. and Love Bird Ln

Exceptional Connectivity
Easy access to major thoroughfares

Dense Surroundings & Deep Labor Pool
267,000+ residents within a 5-mile radius

Texas Pro-Business Environment
Ranked #1 for business climate for over two
decades

Westmoreland Business Center


https://my.rcm1.com/buyer/slp?pv=gDDzg3PoofOVbWHDskYyCOooDMRuUjGW9jwBaMh4JJy85wvCb5Eok9nyi1UG1v0EgtrzA9WtOUCO5eH5TCTDww
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TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
o Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Regulated by the Texas Real Estate Commission

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

Colliers International Houston, Inc.
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Name of Sponsoring Broker (Licensed
Individual or Business Entity

houston.info@colliers.com

License No.

+1713 222 2111

Email Phone
Daniel Patrick Rice 811065
Name of Designated Broker of Licensed License No.

Business Entity, if applicable

danny.rice@colliers.com

+1713 830 2134

Email Phone
Name of Licensed_Supervisor of Sales License No.
AgentﬁAssocnate, if applicable
Email Phone
Todd Moore 619101
Name of Sales Agent/Associate License No.

todd.moore@colliers.com

+1 713 830 2191

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

Information available at www.trec.texas.gov

Date
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