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About Furman Capital Advisors

Founded as the Investment Services Division of NAI Earle Furman, Furman Capital Advisors specializesinreal estate acquisitions, dispositions,
portfolio management and loan workouts of various investment property types throughout the southeastern Unites States. The Furman
Capital Advisors team provides clients with a full range of financial services including comprehensive financial modeling, due diligence
analysis, real estate valuations, loan sourcing and more. By leveraging the feam’s unique combination of real estate and finance
experience that has proven beneficial to its clients, Furman Capital Advisors adds value by analyzing and structuring transactions to best
meet the client’s financial objectives in an ever-changing market. For more information, visit www.FurmanCapital.com
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DEMOGRAPHIC SUMMARY

DISCLAIMER & DISCLOSURE

This Offering Memorandum contains select information pertaining to the business and af-
fairs of the properties being offered for sale and owned by Merlini LLC (“Property”). It has
been prepared by Furman Capital Advisors (“Agent”). This Offering Memorandum may not
be all-inclusive or contain all of the information a prospective purchaser may desire. The
information contained in the Offering Memorandum is confidential and furnished solely for
the purpose of a review by a prospective purchaser of the Property. It is not to be used
for any other purpose or made available to any other person without the written consent
of Owner or Agent. The material is based in part upon information supplied by the Owner
and in part upon financial information obtained from sources it deems reliable. The Owner,
nor their officers, employees, or agents make any representation or warranty, express or
implied, as to the accuracy or completeness of this Offering Memorandum or any of its con-
tents and no legal liability is assumed or shall be implied with respect thereto. Prospective
purchasers should make their own projections and form their own conclusions without reli-
ance upon the material contained herein and conduct their own due diligence. Owner and
Agent expressly reserve the right, at their sole discretion, to reject any and all expressions
of interest or offers to purchase the Property and to terminate discussions with any person
or entity reviewing this Offering Memorandum or making an offer to purchase the Property
unless and until a written agreement for the purchase and sale of the Property has been
fully executed by all parties and delivered. If you wish not to pursue negotiations leading to
the acquisition of the Property or in the future you discontinue such negotiations, then you
agree to purge all materials relating to the Property including this Offering Memorandum.
A prospective purchaser’s sole and exclusive rights with respect to this prospective trans-
action, the Property, or information provided herein or in connection with the sale of the
Property shall be limited to those expressly provided in an executed Purchase Agreement
and shall be subject to the terms thereof. In no event shall a prospective purchaser have
any other claims against Seller or Agent or any of their affiliates or any of their respective
officers, Directors, shareholders, owners, employees, or agents for any damages, liability,
or cause of action relating to this solicitation process or the marketing or sale of the Prop-
erty. This Offering Memorandum shall not be deemed to represent the state of affairs of the
Property or constitute an indication that there has been no change in the state of affairs of
the Property since the creation of this Offering Memorandum.
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THE OFFERING

INVESTMENT SUMMARY

Furman Capital Advisors, as exclusive agent to Seller, is pleased to present the following opportunity to
acquire this Industrial Sale/Leaseback investment located in Greensboro, NC. The Property consists of two
buildings: 2600 & 2700 E. Market St., Greensboro, North Carolina 27401, (the “Property”). JSL Partners,
Inc. will enter into a new seven-year NNN lease upon closing with an annual rental rate of $5.50/SF for
approximately 130,132 SF and annual rental increases of 2.5%. The company was founded in 2000 and is
a financially strong wholesaler of personal hygienic products to the global markets with a team of over 70
onsite employees. The property is strategically located minutes from the Piedmont Triad International Airport
and in the Triad Region of North Carolina which has a population of 1.7 million. This area has experienced
an extraordinary level of economic development activity including recent investments from Toyota Motors’ EV
battery plant at the Greensboro-Randolph County Megasite, as well as Boom Supersonic’s production facility
for their supersonic passenger plane and JetZero’s production facility for a next generation commercial plane
at PTI Airport.

2600 EAST MARKET STREET

INVESTMENT SUMMARY
Pricing Guidance $9,607,060
Price/SF $73.83
Cap Rate 7.45%

NOI $715,726
Lease Term 7 years

2700 EAST MARKET STREET

Ownership Fee Simple Ownership Fee Simple
Property Type Industrial Property Type Industrial
Building Size 84,132 SF Building Size 46,000 SF
Year Built 1946 Year Built 1993
Parcel Size 5.10 AC Parcel Size 1.78 AC
Dock Doors 4 Dock Doors 4

Ext. Levelers 2 Ext. Levelers 4

Clear Height 18’ Clear Height 20'
Sprinkler Wet Sprinkler Wet

Power Confirm Power Confirm
Zoning HI (Heavy Industrial) Zoning LI (Light Industrial)
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2600 & 2700 East Market Street | Greensboro, NC
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INVESTMENT HIGHLIGHTS

KEY VALUE DRIVERS

5.

SALE/LEASEBACK INVESTMENT:

JSL Partners, Inc., a family owned and financially strong company, will enter into a
new 7-year sale and leaseback agreement upon closing. The company was founded
in 2000 and is a market leader in the wholesale trade of personal hygienic products
worldwide.

NNN LEASE STRUCTURE:
The proposed NNN lease structure provides minimal landlord responsibilities and
defers growing operational costs to the tenant.

ANNUAL INCREASES:
The new lease will have 2.5% annual increase that provide investors with a growing
income stream and a hedge against inflation.

HIGH GROWTH MARKET:

The Triad Region of North Carolina has seen an unprecedented increase in overall
investment, due to job growth and recent announcements from major companies
such as Toyota, Boom Supersonic and JetZero. North Carolina was ranked by CNBC
as the No. 1 state to do business in 2025 and has been a consistent contender for
the top position in recent years. North Carolina was also ranked with the 2nd highest
YOY increase in population and 1st in domestic net migration.

ARCHITECTURAL SIGNIFIGANCE:

2600 E. Market St. was designed by Walter Gropius (1883 — 1969) who was a noted
German-American architect and founder of the Bauhaus School and who is widely
regarded as one of the pioneering masters of modernist architecture. A well-known
example of Gropius’ work is the Pan Am Building (now the Metlife Building) of New
York City.

ROOF CONDITION:

The roof systems for 2600 & 2700 E. Market St. were completely replaced in 2018
by Gardner Roofing with a TPO system and R30 Insulation. The systems are under
warranty and provide an investor with peace of mind that this large capital expenditure
will not be needed in the near future.

2600 & 2700 East Market Street | Greensboro, NC
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JSL is a growing, innovative company dedicated to providing affordable,
high-quality solutions to consumers of personal hygienic products
worldwide. This is accomplished through the over 70 people who work
every day to ensure the company meets their mission. JSL focuses
their efforts on either extending a product’s life cycle, returning paper
and plastic scrap into making recycled products, or utilizing recycled
packaging wherever possible. For them, reducing the world’s carbon
footprint for hygienic products is a priority.

JSLU’s capabilities include repacking, bagging, baling, sorting, shredding
of various products and materials for their partners in the hygiene
industry.

The company was founded in 2000 by John and Renee Merlini,
operating from their home. Their belief in providing innovative solutions
for vendors and customers drove them to expand their capabilities to
include consumer products, raw materials, and recyclables.




