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±5.77 AC LAND FOR SALE 
±6,000 SF AVAILABLE FOR SALE OR LEASE  |  AVAILABLE JANUARY  |  CONTACT BROKER FOR PRICING



LOCATION
PEARLAND, TEXAS
Pearland, Texas, is a vibrant city located in the Houston 
metropolitan area. It has experienced rapid growth. 
The city offers a mix of residential, commercial, and 
recreational spaces, making it an attractive place to 
live and work.

Location			   Distance		  Drive Time					   

Texas Medical Center	 11.2 Miles 		  14 - 20 Minutes		
The Galleria			   17.2 Miles		  16 Minutes					   
Downtown			   13.7 Miles		  14 - 18 Minutes					   

DEMOGRAPHIC SUMMARY | 5 MILE RADIUS

Population
2029 Projection		  213,942
2024 Estimate		  196,529 
2020 Census		  191,604 
Growth 2024 - 2029	 8.86% 
Growth 2020 - 2024	 2.57%

2024 Age 
Median Age - Male		 34.10
Average Age - Male	 34.40
Median Age - Female	 36.60
Average Age - Female	 36.40

Households
2029 Projection		  70,041
2024 Estimate		  64,303 
2020 Census		  63,041 
Growth 2024 - 2029	 8.92% 
Growth 2020 - 2024	 2.00%

2024 Avg Household Income

$112,694
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PROPERTY HIGHLIGHTS
•	 ±5.77 AC

•	 Easy access from Highway 288

•	 ±550’ on Business Center Drive

•	 ±430’ on Discovery Bay Drive

•	 City Of Pearland Utilities

•	 Restricted to commercial use only.  
Potential site use: senior housing, commercial 
office building, medical office building, fuel 
service, self storage facility, or retail.

Sale Price - Call For Information
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±5.77 AC FOR SALE | BUSINESS CENTER DRIVE & DISCOVERY BAY DRIVE PEARLAND, TX 77584



The information and details contained herein have been obtained from third-party sources believed to be reliable, however, Lee & Associates has not independently verified its accuracy. Lee & Associates makes no 
representations, guarantees, or express or implied warranties of any kind regarding the accuracy or completeness of the information and details provided herein, including but not limited to, the implied warranty of 
suitability and fitness for a particular purpose. Interested parties should perform their own due diligence regarding the accuracy of the information. The information provided herein, including any sale or lease terms, is 
being provided subject to errors, omissions, changes of price or conditions, prior sale or lease, and withdrawal without notice. Third-party data sources: CoStar Group, Inc. and Lee Proprietary Data.  
© Copyright 2025 Lee & Associates all rights reserved. 

713.744.7400
LEE-ASSOCIATES.COM/HOUSTON
10497 TOWN AND COUNTRY WAY | SUITE 700
HOUSTON, TX 77024

FOR MORE INFORMATION
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Travis Taylor | Principal
ttaylor@lee-associates.com
D 713.557.7449
O 713.744.7400

Patrick Wolford | Principal
Pwolford@lee-associates.com
D 713.557.7436
O 713.744.7400



11-03-2025

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
  ● A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
  ● A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
  ● Put the interests of the client above all others, including the broker's own interests;
  ● Inform the client of any material information about the property or transaction received by the broker;
  ● Answer the client's questions and present any offer to or counter-offer from the client; and
  ● Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker's duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
  ● Must treat all parties to the transaction impartially and fairly;
  ● May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
  ● Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:
  ● The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;
  ● The broker is not otherwise acting as the buyer/tenant's agent at the time of showing the property;
  ● The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and
  ● The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

            
Name of Sponsoring Broker (Licensed License No.     Email Phone
Individual or Business Entity)

            
Name of Designated Broker of Licensed License No.     Email Phone
Business Entity, if applicable

            
Name of Licensed Supervisor of Sales License No.     Email Phone
Agent/Associate, if applicable

            
Name of Sales Agent/Associate License No.     Email Phone

     Buyer/Tenant/Seller/Landlord Initials    Date IABS 1-2
Regulated by the Texas Real Estate  Commission    Information available at www.trec.texas.gov      TXR 2501

  Phone:   Fax:    
   Produced with Lone Wolf Transactions (zipForm Edition) 717 N Harwood St, Suite 2200, Dallas, TX  75201    www.lwolf.com

DFW Lee & Associates, LLC - Houston Office, RS 9012596 contacthouston@lee-associates.com (713)744-7400

Mike Spears, SIOR, CCIM 493926 contacthouston@lee-associates.com (713)744-7400

Mike Spears, SIOR, CCIM 493926 contacthouston@lee-associates.com (713)744-7400

Brandi Dees Intfen 530827 bdees@lee-associates.com (713)744-7442

DFW Lee & Associates LLC- Houston Office, RS - Corporate, 10497 Town & Country Way, Suite 700 Houston, TX 77024 7137447400 IABS - Brandi Dees

Mike Spears, SIOR, CCIM


