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FINANCIAL SUMMARY

$6,300,000
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+131,689 SF / + 3.02 ACRES Two /2 5.64% — Y1
1.58% — Mark-to-Market

+ 40,722 SF
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Attractive Industrial Opportunity In One of
Mountain West’'s Most Desirable Markets

INDUSTRIAL FLEX INVESTMENT
WITH SIGNIFICANT UPSIDE

The offering presents an attractive
opportunity to acquire a highly- functional
asset in one of Mountain West’s most
desirable markets. Located in Fort Collins,
one of Colorado’s fastest-growing cities,
the property offers excellent in-place cash

flow for an owner-user or attractive value-

add opportunity for new ownership.

EASE OF OWNERSHIP

The in-place NNN leases requires minimal
management from new ownership. Any
operational risk is fully assumed by an
experienced tenancy with an established history
in Fort Collins and global operations.

DURABLE CASH FLOW WITH INFLATIONARY HEDGE
New ownership enjoys an in-place lease that spans

+4 remaining years. The lease generates a net income
totaling $357127 in the first year of ownership. Three-
-percent annual increases in rent provide an attractive
hedge against future inflationary pressures.

BONUS DEPRECIATION ADVANTAGE

Given the new tax legislation passed July 2025, new
ownership has the opportunity to accelerate the
depreciation deduction to the first year of ownership,
which would provide significant upfront tax savings
and improve cash flow.

EXCEPTIONALLY MAINTAINED BUILDING WITH
STRONG BACKFILL APPEAL & RE-LEASABILITY

The property boasts robust functionality and divisibility,
making it highly attractive to a wide range of users. This
ensures strong backfill appeal and easy re-leasability,
mitigating future vacancy risk and maximizing long-
term investment value.







INVESTMENT HIGHLIGHTS

Compelling Market
Fundamentals

ATTRACTIVE FUNDAMENTALS

The Fort Collins submarket has the
second lowest direct vacancy rate in
Northern Colorado in TH25, according
to CBRE Research. Overall, vacancy in
Northern Colorado has is at its lowest in

the last five years.

STRONG ECONOMIC ENGINE
The Fort Collins-Loveland metropolitan area
has been one of the fastest-growing regions
in the United States and drawing investment
across all industries. According to the Federal
Reserve Bank of St. Louis, Fort Collins’ GDP
has tripled in the last 20 years, from $9.5
billion in 2003 to $27.0 billion in 2023.



GROWTH TRAJECTORY

According to Colorado’s State Demography Office,
Fort Collins and the North Front Range will lead the
state in population growth over the next 25 years.
The Fort Collins region is expected to add 103,000
people during this period, a 27% growth. The region
is expected to add 66,000 new jobs.

PROXIMITY TO TALENT

Five miles from the property is Colorado State
University, a flagship state university that produced
close to 7,000 graduates in 2024, , fueling a strong
labor force for Northern Colorado and beyond.

STRATEGIC LOCATION

The property is =3 miles to I-25, a major north-
south transportation corridor that passes through
vital economic and commercial hubs in Fort Collins,
Denver, and Colorado Springs. The corridor is
undergoing $145 million expansion that would speed
access from Denver to Fort Collins. Moreover, it is
the main artery that connects New Mexico, Colorado
and Wyoming.
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PROPERTY SUMMARY
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+ 40,722 SF

+131,689 SF / + 3.02 ACRES 1995
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One /1 126 striped spaces,
including 4 ADA spaces
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GROUNDS

Green lawn patches, rock beds, lush
shrubbery and small trees surround
the building and suite entrances.

FOUNDATION
Poured concrete slab on grade.

STRUCTURE
Concrete wall panels with steel joists

and columns.

ROOFING SYSTEM
Flat roof.

EXTERIOR IMPROVEMENTS
Painted concrete walls with metal-
framed glazed glass windows and
doors. The property has monument
signage and each suite entrance
features a labeled awning covering.

INTERIOR IMPROVEMENTS
Standard improvements for
warehouse/industrial uses as well as
quality office finish and open areas.




ELECTRICAL/POWER SYSTEM
1,500a/480v 3p Heavy

HVAC SYSTEM
Packaged rooftop units

LIFE SAFETY/FIRE PROTECTION
Standard, up-to-code life safety and

protection.

UTILITIES PROVIDERS
Gas: Xcel Energy

Electric: City of Fort Collins
Water: City of Fort Collins
Waste Services: Republic Services

Telecommunications Xfinity,
T-mobile, Viasat + various providers

Sewer: Boxelder Sanitation District
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This map was prepared for assessment purposes only. No liability is as-
sumed for the accuracy of the data shown. Assessor’s parcels may not
comply with local subdivision or building ordinances. Map not to scale.



PARCEL MAP + SITE PLAN
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SITE ACCESS The property is accessible via one (1) egress/ingress point off Eastgate Dr.

A 14’ OVERHEAD DOORS
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Megger ‘ Megger.

megger.com

Megger Group Limited, also known as Megger,
is an electronic test equipment and measuring
instruments manufacturer founded in 1889 in the
United Kingdom. Over the years, it has expanded its
operations to countries like Germany, Sweden, and
the United States. With over 130 years,.g]c history,
Megger has established itself as a heavy‘vki tin
the electrical testing and measurement industry.
serves a wide array of industries, including utilities,
maintenance, heavy industry, transportation,
and renewable energy. Megger’s wide range of
products and services includes asset performance
management, fault location, testing, diagnostics,
and monitoring of cables, circuit t;ré ,elec
insulation, electrical resistance ’
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Lincare | £_ > LINCARE

www.lincare.com

Established in 1987 as a subsidiary of Linde plc, Lincare
Holdings Inc. is a respiratory healthcare company.

It is the largest distributor of respiratory home care
equipment in the United States. Lincare operates in over
700 locations across 49 states, supporting its mission to
transform home respiratory care delivery. Its products
and services include oxygen, nebulizers, sleep apnea
products, ventilators, home INR testing, enteral therapy,
and home care respiratory services. Lincare’s home care
respiratory services encompass a wide range of offerings,
including medical equipment, therapy, and in-home
disease management through products such as Care

Check, HearSteps, mdINR, and SleepEaze.

LINCARE

A linde company,

Home + Why Lincare

Why Lincare?

Patients with chronic respiratory conditions often feel there's
little hope in regaining the quality of life they once enjoyed. At
Lincare, we've made it our mission to help patients get their
lives back by improving their health and overall well-being.
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-
"
| i

MARKET SUMMARY

— 181,000 sq. ft. of positive total net absorption was recorded in H1 2025,
a 66.8% decrease compared to the first half of 2024. The largest positive
absorption this quarter was Black Label Servies occupying 81,000 sq. ft. in
the Fort Collins submarket.

— The overall average direct asking rent remained stable at $11.57 per sq.
ft. NNN, increasing marginally compared to the end of 2024.

— Total availability decreased 60 basis points (bps) in H12025 to 4.8%,
while direct vacancy decreased 50 bps over the same period to 3.9%.

— 41 million sq. ft. of industrial space was underway in the first half of 2025.
The total is heavily skewed by Amazon’s 3.9 million-sq.-ft. facility under
construction in the I-25 North submarket.

— Total sales volume in H12025 reached $185.7 million, a 55.6% increase
compared to the $119.4 million that transacted in H2 2024.As as volume in
H12025 reached $185.7 million, a 55.6% increase compared to the $119.4
million that transacted in H2 2024.




Total Availability Vs. Asking Rent

Availability (%) Asking Rate (5/SF)
15.0

14.0

13.0

120

1.0

10.0

9.0

Q a N W & 0 O - o W

8.0

Hz 2021 H12022 Hz 2022 H12023 Hz2 2023 H12024 H2 2024 H12025
s Total Availability = Average Direct Asking Rent

(e )e)(m)(a)(A)e)(=2)(8)

25



MARKET OVERVIEW

Net Absorption vs. Direct Vacancy vs Total Availability
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Market Statistics by Submarket







E

XECUTIVE SUMMARY

Size of Improvements 40,722 SF
Currently Vacant as of 12/1/25 9,200 SF
Current Occupancy as of 12/1/25 77 .41%
Projected Occupancy as of 1/1/26 77.41%
| ACQUISITION AND RESIDUAL SUMMARY
Purchase Price as of January 1, 2026 $155 PSF $6,300,000
Year 1 Year 2 Year 3
Capitalization Rate 5.64% 7.78% 8.32%
Unleveraged Cash Return 3.54% 7.68% 8.22%
Return on Cost 5.53% 7.61% 8.13%
In-Place Capitalization Rate 5.35% 77.41% Occupancy
Mark-to-Market Cap Rate 7.58% 97.00% Occupancy
3-Year 5-Year 7-Year
Average Capitalization Rate 7.25% 7.13% 7.51%
Average Cash Return 6.48% 5.92% 6.46%
Gross Residual Value as of December 31, 2035 $220 PSF $8,961,000
Net Residual Value as of December 31, 2035 $218 PSF $8,871,000
Net Residual Value Adjusted For Inflation $162 PSF $6,600,857
Residual Capitalization Rate 7.00%
Residual Cost of Sale 1.00%
NOI Compound Annual Growth Rate (CAGR) Through Residual Year: 5.84%
Existing Rent % Above/(Below) Market Rent: 5.06% WALT Remaining: 3.91 Years
ALL CASH IRR 9.15%
ALL CASH EQUITY MULTIPLE 2.06x

[1] No leverage assumptions are modeled in this analysis.
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SUMMARY OF FINANCIAL ASSUMPTIONS

[ GLOBAL

VACANT SPACE LEASING

SECOND GENERATION LEASING

Analysis Period
Commencement Date
End Date
Term

Area Measures (NRSF)

Rentable Square Feet

Growth Rates

Consumer Price Index (CPI)

Other Revenue

Operating Expenses

Real Estate Taxes

Market Rent
CY 2027 -
CY 2028 -
CY 2029 -
CY 2030 -
CY 2031 -
CY 2032 -
CY 2033 -
CY 2034 -
CY 2035 -

CY 2036+ -

General Vacancy Loss

Capital Reserves (CY 2026 Value)

Notes:

January 1, 2026

December 31, 2035

10 Years

40,722 SF

3.00%
3.00%
3.00%
3.00%

3.00%
3.00%
3.00%
3.00%
3.00%
3.00%
3.00%
3.00%
3.00%
3.00%

3.00% [1]

$0.15 PSF

All market rates are stated on a calendar-year basis.
[11 General Vacancy Loss factor includes losses attributable to projected lease-up or rollover downtime.
All tenants are subject to this loss factor.

[2] Operating Expenses are based on CY 2024 Actuals grown 3% twice to CY 2026, less one-time and owner related expenses.

Occupancy and Absorption
Projected Vacant at 1/1/26
Currently Vacant as of 12/1/25
Percentage Vacant at 12/1/25
Absorption Period
Absorption Period Start Date

First Absorption Occurs On
Last Absorption Occurs On

Financial Terms & Tenanting Costs
2026 Annual Market Rent
Rent Adjustment
Lease Term
Expense Recovery Type
Rent Abatements
Tenant Improvements ($/NRSF)
Commissions

9,200 SF

9,200 SF
22.59%

9 Month(s)
January 1, 2026
October 1, 2026
October 1, 2026

Suite 180

$12.75 PSF
3.00% Annually
5 Years

NNN

5.0 Month(s)
$10.00 PSF
6.00%

EXPENSES

Operating Expense Source
Management Fee (% of EGR)

Real Estate Taxes Reassessed

CY 2024 Actuals [2]

3.00%

No [3]

Retention Ratio

Financial Terms
2026 Annual Market Rent
Rent Adjustment
Lease Term
Expense Recovery Type

Tenanting Costs
Free Rent
New
Renewal
Weighted Average

Tenant Improvements ($/NRSF)
New
Renewal
Weighted Average

Leasing Commissions
New
Renewal
Weighted Average

Downtime
New
Weighted Average

[3] Real Estate Taxes in this analysis have not been reassessed and are equal to the most recent available tax bills (plus estimated inflation). It is the responsibility of the investor to reassess taxes.
[4] Future tenants are assumed to reimburse their pro-rata share of all expenses, including management fee.

75%

See Rent Roll
3.00% Annually
5 Years

NNN

5.0 Month(s)
3.0 Month(s)
3.50 Month(s)

$10.00 PSF
$2.00 PSF
$4.00 PSF

6.00%
3.00%
3.75%

9 Month(s)
2 Month(s)

(e )e)(®m (e )(A)e)(=2)(8)
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CASH FLOW PROJECTIONS

Calendar Year 2026 2027 2028 2029 2030 2031 2032 2033 2034 2035 2036
Physical Occupancy 83.06% 100.00% 100.00% 89.56% 97.54% 96.23% 100.00% 100.00% 100.00% 87.10% 98.12%
Overall Economic Occupancy [1] 84.74% 94.75% 97.00% 93.38% 83.19% 95.79% 94.11% 97.00% 97.00% 76.65% 97.00%
Weighted Average Market Rent $12.32 $12.69 $13.07 $13.47 $13.87 $14.29 $14.72 $15.16 $15.61 $16.08 $16.56
Weighted Average In Place Rent [2] $13.28 $13.76 $14.67 $15.17 $10.91 $13.88 $13.90 $15.04 $15.49 $11.83 $16.35
Total Operating Expenses PSF Per Year $7.27 $7.58 $7.83 $8.01 $8.19 $8.52 $8.77 $9.05 $9.33 $9.42 $9.89
Lease SF Expiring (Initial Term Only) 0 0 0 25,503 6,019 0 0 0 0 0 0
Lease SF Expiring (Cumulative %) 0.00% 0.00% 0.00% 62.63% 77.41% 77.41% 77.41% 77.41% 77.41% 77.41% 77.41%
[31
CY 2026
REVENUES $/SF/YR
Scheduled Base Rent
Gross Potential Rent $13.91 $566,595 $580,074 $597,477 $610,078 $573,325 $577,799 $594,453 $612,287 $630,656 $649,575 $666,554
Absorption & Turnover Vacancy (2.16) (87,975) 0 0 (56,665) (13,775) (22,664) 0 0 0 (83,629) (13,137)
Free Rent (0.72) (29,325) (19,550) 0 0 (126,244) (11,332 (28,330) 0 0 (146,351) 0
Total Scheduled Base Rent 11.03 449,295 560,524 597,477 553,413 433,307 543,804 566,124 612,287 630,656 419,595 653,417
Expense Recoveries 4.97 202,291 263,216 271,625 245,426 313,193 333,987 357,142 368,731 379,793 335,215 395,171
TOTAL GROSS REVENUE 16.00 651,586 823,741 869,101 798,839 746,501 877,791 923,266 981,018 1,010,449 754,810 1,048,588
General Vacancy Loss 0.00 0 (24,712) (26,073) 0 (9,034) (4,350) (27,698) (29,431) (30,313) 0 (18,715)
EFFECTIVE GROSS REVENUE 16.00 651,586 799,028 843,028 798,839 737,467 873,441 895,568 951,588 980,135 754,810 1,029,873
OPERATING EXPENSES
Landscaping (0.83) (33,619) (34,628) (35,666) (36,736) (37,838) (38,974) (40,143) (41,347) (42,588) (43,865) (45,181)
Repairs & Maintenance (0.08) (3,385) (3,487) (3,591) (3,699) (3,810) (3,924) (4,042) (4,163) (4,288) (4,417) (4,549)
Security + FLS (0.01) (246) (253) (261) (269) (277) (285) (294) (303) (312) (321) (331)
Utilities (0.30) (12,210) (12,576) (12,954) (13,342) (13,742) (14,155) (14,579) (15,017) (15,467) (15,931) (16,409)
Trash (0.37) (15,236) (15,693) (16,164) (16,649) (17,148) (17,663) (18,193) (18,738) (19,301) (19,880) (20,476)
Management Fee (0.48) (19,548) (23,971) (25,291) (23,965) (22,124) (26,203) (26,867) (28,548) (29,404) (22,644) (30,896)
Insurance (0.80) (32,675) (33,655) (34,665) (35,705) (36,776) (37,879) (39,016) (40,186) (41,392) (42,633) (43,912)
Real Estate Taxes (4.40) (179,229) (184,606) (190,144) (195,849) (201,724) (207,776) (214,009) (220,429) (227,042) (233,854) (240,869)
TOTAL OPERATING EXPENSES (7.27) (296,148) (308,869) (318,736) (326,214) (333,440) (346,859) (357,142) (368,731) (379,793) (383,545) (402,624)
NET OPERATING INCOME $8.73 $355,438 $490,159 $524,292 $472,625 $404,027 $526,582 $538,426 $582,857 $600,342 $371,265 $627,249
CAPITAL COSTS
Tenant Improvements (2.26) (92,000) 0 0 0 (141,913) (42,661) 0 0 0 (164,516) 0
Leasing Commissions (0.85) (34,433) 0 0 0 (81,440) (25,586) 0 0 0 (94,411) 0
Capital Reserves (0.15) (6,108) (6,292) (6,480) (6,675) (6,875) (7,081) (7,294) (7,512) (7,738) (7,970) (8,209)
TOTAL CAPITAL COSTS (3.25) (132,541) (6,292) (6,480) (6,675) (230,228) (75,328) (7,294) (7,512) (7,738) (266,898) (8,209)
OPERATING CASH FLOW $5.47 $222,897 $483,868 $517,812 $465,950 $173,799 $451,254 $531,132 $575,344 $592,604 $104,368 $619,040
ACQUISITION & RESIDUAL SALE
Purchase Price ($6,300,000) 0 0 0 0 0 0 0 0 0 0 All Cash
Net Residual Value [4] 0 0 0 0 0 0 0 0 0 0 8,871,095 IRR
CASH FLOW BEFORE DEBT ($6,300,000) $222,897 $483,868 $517,812 $465,950 $173,799 $451,254 $531,132 $575,344 $592,604 $8,975,463 9.15%
NOI Return 5.64% 7.78% 8.32% 7.50% 6.41% 8.36% 8.55% 9.25% 9.53% 5.89%
NOI Metrics
Annual % Change in NOI 37.90% 6.96% -9.85% -14.51% 30.33% 2.25% 8.25% 3.00% -38.16%
Compound Annual Growth Rate (CAGR) 37.90% 21.45% 9.96% 3.26% 8.18% 7.17% 7.32% 6.77% 0.49%
Return on Cost 5.53% 7.61% 8.13% 7.33% 6.05% 7.79% 7.96% 8.61% 8.85% 5.27%
Unirended Return on Cost (@ Market) 7.43% 7.42% 7.41% 7.41% 7.15% 7.07% 7.06% 7.06% 7.05% 6.78%
UNLEVERAGED Cash Return 3.54% 7.68% 8.22% 7.40% 2.76% 7.16% 8.43% 9.13% 9.41% 1.66%
Rolling - All Cash IRR 13.57% 13.76% 8.23% 4.47% 8.98% 8.88% 9.63% 9.67% 5.43% 9.15%

[1] This figure takes into account vacancy/credit loss, absorption vacancy, turnover vacancy, and rent abatements.
[2] This figure does not include any amount related to expense reimbursements. Only Scheduled Base Rent and Fixed/CPI Increases are included in this calculation, which is based on the weighted-average physical occupancy during each fiscal year.

[3] Based on 40,722 square feet.

[4] Net Residual Value is calculated by dividing Year 11 NOI by the Residual Cap Rate of 7.00% and applying a 1.00% Cost of Sale, with a resulting Net Residual Value of $218 PSF.
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RENT ROLL

Market
Rental Rates Free Rent Recovery Tenant Leasing Assumption /
Tenant Name PSF Annually Date % Free Type Improvements Commi Market Rent

100 Megger 25,503 62.63% Nov-1995  Oct-2029 Current $27,538 $1.08 $330,453 $12.96 - NNN - - Market - 75.00%
Nov-2026 $28,364 $1.11 $340,366 $13.35 3.00% - - $12.20 PSF NNN
Nov-2027 $29.215 $1.15 $350,577 $13.75 3.00%
Nov-2028 $30,091 $1.18 $361,095 $14.16 3.00%

Notes:

Tenant's rent increases annaully at CPI. Assumes CPI to be 3% annual increases.

180 VACANT (180) 9,200 22.59% Oct-2026  Sep-2031 Oct-2026 $9,775 $1.06 $117,300 $12.75 - Oct-2026 5 Months NNN $10.00 $3.74 Market - 75.00%
Oct-2027 $10,068 $1.09 $120,819 $13.13 3.00% $92,000 $34,433 $12.75 PSF NNN
Oct-2028 $10,370 $1.13 $124,444 $13.53 3.00% 6.00% (Vacant)
Oct-2029 $10.681 $1.16 $128,177 $13.93 3.00%
Oct-2030 $11,002 $1.20 $132,022 $14.35 3.00%

190 Lincare Inc. 6,019 14.78% Feb-2020  Mar-2030 Current $9,766 $1.62 $117,190 $19.47 - GROSS - - Market - 75.00%
Apr-2027 $10,059 $1.67 $120,706 $20.05 3.00% - - $12.20 PSF NNN
Apr-2028 $10,361 $1.72 $124,327 $20.66 3.00% -
Apr-2029 $10.671 $1.77 $128,057 $21.28 3.00%

TOTALS / AVERAGES 40,722 $37,304 $1.18 $447,643 $14.20

OCCUPIED SaFt 31,522 77.4%

VACANT SaFt 9.200 22.6%

TOTAL SqFt 40,722 100.0%
'WEIGHTED-AVERAGE LEASE TERM REMAINING: 3.91 Years
'WEIGHTED-AVERAGE LEASE TERM LAPSED: 25.54 Years

'WEIGHTED-AVERAGE LEASE TERM FROM INCEPTION  29.45 Years

© 2025 CBRE, Inc. The information contained in this document has been obtained from sources believed reliable. While CBRE, Inc. does not doubt its accuracy, CBRE, Inc. has not verified it and
makes no guarantee, warranty or representation about it. It is your responsibility to independently confirm its accuracy and completeness. Any projections, opinions, assumptions or estimates
used are for example only and do not represent the current or future performance of the property. The value of this transaction to you depends on tax and other factors which should be eval-
uated by your tax, financial and legal advisors. You and your advisors should conduct a careful, independent investigation of the property to determine to your satisfaction the suitability of the
property for your needs. CBRE and the CBRE logo are service marks of CBRE, Inc. and/or its affiliated or related companies in the United States and other countries. This is an opinion of value
or comparative market analysis and should not be considered an appraisal. In making any
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AFFILIATED BUSINESS DISCLOSURE

CBRE, Inc. operates within a global family of companies with many subsidiaries and related
entities (each an “Affiliate”) engaging in a broad range of commercial real estate businesses
including, but not limited to, brokerage services, property and facilities management, valua-
tion, investment fund management and development. At times different Affiliates, including
CBRE Global Investors, Inc. or Trammell Crow Company, may have or represent clients who
have competing interests in the same transaction. For example, Affiliates or their clients may
have or express an interest in the property described in this Memorandum (the “Property™,
and may be the successful bidder for the Property. Your receipt of this Memorandum consti-
tutes your acknowledgment of that possibility and your agreement that neither CBRE, Inc.
nor any Affiliate has an obligation to disclose to you such Affiliates’ interest or involvement
in the sale or purchase of the Property. In all instances, however, CBRE, Inc. and its Affiliates
will act in the best interest of their respective client(s), at arms’ length, not in concert, or

in a manner detrimental to any third party. CBRE, Inc. and its Affiliates will conduct their
respective businesses in a manner consistent with the law and all fiduciary duties owed to
their respective client(s).

CONFIDENTIALITY AGREEMENT

Your receipt of this Memorandum constitutes your acknowledgement that (i) it is a confiden-
tial Memorandum solely for your limited use and benefit in determining whether you desire to
express further interest in the acquisition of the Property, (ii) you will hold it in the strictest
confidence, (iii) you will not disclose it or its contents to any third party without the prior
written authorization of the owner of the Property (“Owner”) or CBRE, Inc., and (iv) you will
not use any part of this Memorandum in any manner detrimental to the Owner or CBRE, Inc.

If after reviewing this Memorandum, you have no further interest in purchasing the Property,
kindly return it to CBRE, Inc.

CBRE Broker Lic. 004009987

DISCLAIMER

This Memorandum contains select information pertaining to the Property and the Owner, and
does not purport to be all-inclusive or contain all or part of the information which prospective
investors may require to evaluate a purchase of the Property. The information contained in
this Memorandum has been obtained from sources believed to be reliable, but has not been
verified for accuracy, completeness, or fitness for any particular purpose. All information is
presented “as is” without representation or warranty of any kind. Such information includes
estimates based on forward-looking assumptions relating to the general economy, market
conditions, competition and other factors which are subject to uncertainty and may not
represent the current or future performance of the Property. All references to acreages,
square footages, and other measurements are approximations. This Memorandum describes
certain documents, including leases and other materials, in summary form. These summaries
may not be complete nor accurate descriptions of the full agreements referenced. Additional
information and an opportunity to inspect the Property may be made available to qualified
prospective purchasers. You are advised to independently verify the accuracy and com-
pleteness of all summaries and information contained herein, to consult with independent
legal and financial advisors, and carefully investigate the economics of this transaction and
Property’s suitability for your needs. ANY RELIANCE ON THE CONTENT OF THIS MEMO-
RANDUM IS SOLELY AT YOUR OWN RISK.

The Owner expressly reserves the right, at its sole discretion, to reject any or all expres-
sions of interest or offers to purchase the Property, and/or to terminate discussions at
any time with or without notice to you. All offers, counteroffers, and negotiations shall be
non-binding and neither CBRE, Inc. nor the Owner shall have any legal commitment or
obligation except as set forth in a fully executed, definitive purchase and sale agreement
delivered by the Owner.

© 2025 CBRE, Inc. All rights reserved. This information has been obtained from sources believed reliable, but has not been verified for accuracy or completeness. You
should conduct a careful, independent investigation of the property and verify all information. Any reliance on this information is solely at your own risk.

Photos herein are the property of their respective owners. Use of these images without the express written consent of the owner is prohibited.

CBRE and the CBRE logo are service marks of CBRE, Inc. All other marks displayed on this document are the property of their respective owners. All marks displayed on
this document are the property of their respective owners.
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