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KINDERCARE
ABSOLUTE NNN LEASE

301 Derry Road, Hudson, NH



PROPERTY SUMMARY

The Kase Group & ParaSell, Inc. are pleased to present the opportunity to
acquire a single-tenant retail property leased to KinderCare in Hudson, New
Hampshire. The asset is secured by a 15-year absolute NNN lease with no

landlord responsibilities, 1.5% annual rent increases, and four additional five-

year renewal options.

The property sits along Derry Road (Route 102), a well-traveled corridor with
exposure to over 26,000 vehicles per day. It’s located in a strong suburban
pocket with easy access to the Greater Nashua area and the northern Boston
suburbs.

With a corporate-backed lease in place and a true passive ownership structure,
this offering provides stable, long-term income in a desirable and growing
submarket.

KinderCare
301 Derry Road

PROPERTY HIGHLIGHTS
15-year Abhsolute NNN Lease

Zero Landlord Responsibilities
Corporate Guarantee - NYSE: KLC
1.5% Annual Rent Increases

Dense & Affluent Demographics

26,628 Vehicles Per Day on Derry Road

KinderCare

LEARNING CENTERS
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KinderCare

LEARNING CENTERS

OFFERING SUMMARY

Property Name KinderGare
Property Address 301 Derry Road Hudson, NH
Square Footage 13,910
Lot Size 2.24 AC
Price $2,935,138
CAP Rate 6.50%
Net Operating Income $190,823
Lease Start 11/30/2023
Lease End 11/30/2038
Options Four, 5 Year
Increases 1.5% Annual Increases
KinderCare
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TENANT OVERVIEW

KinderCare

LEARNING CENTERS

NYSE: KLC

PUBLICLY TRADED COMPANY

$2.6-$2.7 BILLION

IN ANNUAL REVENUE

OVER 2,000 CENTERS

NATIONWIDE

301
Derry Road

KINDERCARE

KinderCare Learning Companies is one of the nation’s largest
providers of early childhood education and childcare services,
operating a network of more than 2,000 centers across the United
States. Founded in 1969 and headquartered in Portland, Oregon, the
company offers programs for children ranging from six weeks to 12
years old, serving working families through full-time childcare,
preschool, and before- and after-school programs.

As a market leader in a necessity-based sector, KinderCare benefits
from consistent, non-discretionary demand driven by dual-income
households and employer-sponsored childcare partnerships. The
company employs over 40,000 professionals nationwide and
generates billions in annual revenue, reinforcing its position as a
well-established and financially stable operator.

KinderCare’s essential service offering and national scale make it a
highly reliable tenant, providing long-term stability and predictable
performance within retail and educational real estate assets.
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“LOCATION OVERVIEW
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Hudson is located in Hlllsborough County and serves as a key connection pom’r‘be!eenﬁﬁamd the surrounding communities. The propeﬂyjas direct frontage on Derry Road (Route 102),
ma primary commuter route with traffic counts of 26,628 vehicles per day, offering stron wbmtw;gonmstent daily exposure.
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= Thearea is made ‘up-bﬁ;\stabllshed residential neighborhoods and nearby retamaf"ng a steadﬁ“ﬁ of local traffic. Just north of the Massachusetts border, the location also benefits from
~ New Hampshlrig lack of sales and state income tax, which continues to attract both shoppers and businesses from across state lines.

Access to the broader region is easy via the nearby Everett Turnpike (Route 3), connecting the property to both Boston and Manchester. The surrounding area is affluent, with more e_than
122,000 residents within five miles and an average household income of just over $100,000. National retailers Illﬁa,ﬁaunaford and Walmart Supercenter help anchor the market, and the

upcoming Target distribution center—expected to bring over 2,000 jobs—adds another layer of long- twrrf’the area. (_/'/
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MAJOR EMPLOYERS

EIbit Systems

of America

KinderCare
301 DERRY RD

HUDSON

Fidelity

INVESTMENTS

Raymarine

southern
‘1 new hampshire
health

SOLUTIONHEALTH

onsemi

KinderCare
301 Derry Road

The employment and residential landscape surrounding 301 Derry Road in Hudson, NH, is anchored by significant
economic expansion, driving robust demand for local childcare services. A primary catalyst is the incoming 1.4
million-square-foot Target Distribution Center, a massive logistics hub slated to create 2,100 new jobs and
significantly boost the daytime workforce. This growth is complemented by the strong presence of BAE Systems in
neighboring Nashua, a top regional employer supporting thousands of highly skilled professionals. Furthermore, the
area is experiencing a surge in residential development that directly expands the local family demographic. The
upcoming Mohawk Tannery Redevelopment will introduce 546 new residential units along the Nashua River, while
the Aspire Residential Development adds 26 premium net-zero housing units in Hudson. Positioned along Derry Road
(Route 102) with exposure to over 26,600 vehicles daily and seamless access to the Everett Turnpike, the site offers
unmatched convenience. Collectively, this influx of major employers and high-density housing ensures sustained,

long-term demand for premium childcare facilities in the immediate trade area.

Employer Industry Employees Distance

Fidelity Investments Financial Services
BAE Systems Electronic Systems Defense/Technology
Southern NH Medical Center Healthcare

Onsemi Technology
Elbit Systems of America Defense/Technology
Mercury Systems HUD Defense/Technology
Raymarine Technology
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CONFIDENTIALITY & DISCLAIMER

The material contained in this Investment Offering Brochure is furnished solely for the purpose of considering the purchase of the property and is not to be used for any other purpose. This
information should not, under any circumstances, be photocopied or disclosed to any third party without the written consent of The Kase Group, ParaSell, Inc., or the Owner, or used for any
purpose whatsoever other than to evaluate the possible purchase of the property.

The only party authorized to represent the Property Owner (“Owner”) in connection with the sale of the property is The Kase Group Advisor and ParaSell, Inc. listed in this proposal, and no
other person is authorized by the Owner to provide any information or to make any representations other than those contained in this Investment Offering Brochure. If the person receiving
these materials does not choose to pursue a purchase of the property, this Offering Brochure must be returned to The Kase Group.

Neither The Kase Group Advisor, ParaSell, Inc., nor the Owner or its affiliates make any representation or warranty, expressed or implied, as to the accuracy or completeness of the information
contained herein, and nothing contained herein is or shall be relied upon as a promise or representation as to the future performance of the property. This Offering Brochure may include
certain statements and estimates by The Kase Group and ParaSell, Inc. with respect to the projected future performance of the property. These assumptions may or may not prove to be
correct, and there can be no assurance that such estimates will be achieved. Further, The Kase Group Advisor, ParaSell, Inc., and the Owner disclaim any and all liability for representations or
warranties, expressed or implied, contained in or omitted from this Investment Offering Brochure, or any other written or oral communication transmitted or made available to the recipient.
The recipient shall be entitled to rely solely on those representations and warranties that may be made in any final, fully executed and delivered Real Estate Purchase Agreement between it
and the Owner. The recipient understands that the tenant may have a right of first refusal to purchase the property and/or may have a right to cancel the lease. The Offering Memorandum
should not be relied upon as a due diligence item; please be sure to read the lease(s) and rely on due diligence material only.

The information contained herein is subject to change without notice, and the recipient of these materials shall not look to the Owner or The Kase Group Advisor, ParaSell, Inc., nor any of their
officers, employees, representatives, independent contractors, or affiliates, for the accuracy or completeness thereof. Recipients of this Investment Offering Brochure are advised and
encouraged to conduct their own comprehensive review and analysis of the property.

This Investment Offering Brochure is a solicitation of interest only and is not an offer to sell the property. The Owner expressly reserves the right, at its sole discretion, to reject any or all
expressions of interest to purchase the property and expressly reserves the right, at its sole discretion, to terminate negotiations with any entity, for any reason, at any time with or without
notice. The Owner shall have no legal commitment or obligation to any entity reviewing the Investment Offering Brochure or making an offer to purchase the property unless and until the
Owner executes and delivers a signed Real Estate Purchase Agreement on terms acceptable to the Owner, in the Owner’s sole discretion. By submitting an offer, a prospective purchaser will be
deemed to have acknowledged the foregoing and agreed to release the Owner and The Kase Group Advisor from any liability with respect thereto.

To the extent the Owner or any agent of the Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such correspondence or statements as
binding the Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property, and each prospective purchaser proceeds at its own risk.

Recipients of the Offering Brochure shall not contact employees or tenants of the property directly or indirectly regarding the materials without prior written approval.
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