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EXECUTIVE SUMMARY

Beaver Brook Golf Course
183 Main St.
Haydenville, MA 01039

PROPERTY DESCRIPTION:

9 Hole Daily Fee Golf Course
Opened 1960

Three Sets of Tees

Back Tees 3150 yards
Forward Tees 2700 yards

Clubhouse 3200 SF with 3600 SF Pavillion
68 seat Dining Room; 18 Seat Bar PRICE
Simulator Room

Sale Price: $1,950,000
DISTANCES

Acres: Approx 285 +/- acres
Northampton and I-91 7 miles
Smith College 6 miles
Mt. Holyoke 14 miles
Springfield, Mass. 17 miles
Amhurst 12 miles

AREA DESCRIPTION

Zoning: Primarily Rural Residential in
Williamsburg, Mass

Western Massachusetts

Berkshire Hills / Mountains
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PROPERTY PHOTOS - COURSE AERIAL

Beaver Brook Golf Course is adjacent to Highway 9 in Haydenwville,
Massachusetts and is. It is approximately 7 miles from 1-91 and runs from
New Haven, Connecticut through Vermont and to the Canadian border where
it enters Quebec province. It goes through Hartford, Connecticut; Springfield,
Massachusetts and Brattleboro, Vermont.
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LOCATION -- Maps
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Beaver Brook Golf Course is adjacent to Highway 9 in Haydenwville,
Massachusetts. It is approximately 7 miles from [-91 and runs from New
Haven, Connecticut through Vermont and to the Canadian border where it
enters Quebec province. It goes through Hartford, Connecticut; Springfield,
Massachusetts and Brattleboro, Vermont.
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Beaver Brook Golf Course is adjacent to Highway 9 in Haydenwville,
Massachusetts. It is approximately 7 miles from [-91 and runs from New
Haven, Connecticut through Vermont and to the Canadian border where it
enters Quebec province. It goes through Hartford, Connecticut; Springfield,
Massachusetts and Brattleboro, Vermont.
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SCORECARD

OUT Total
Blue 403 323 514 164 451 370 290 195 508 3218 3218
PAR 4 4 5 3 4 4 4 3 5 36 36
HDCP i 6 2 9 3 &5 § 7 4 0
White 343 315 496 146 367 370 287 167 490 2981 2981
Red 325 250 364 107 290 283 215 110 375 2328 2328
LADIESPAR 4 4 5 3 4 4 4 3 5 36 36
LADIESHDCP y s > g 3 &5 &8 7 4 0

At 3150 yards from the back tee, Beaver Brook Golf Course is a fun and enjoyable length for many
golfers. The forward tee is 2700 yards.

White ~ Ef 3150 yards 34.1 110
Red(w) = EH 2700 yards 336 110
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PROPERTY PHOTOS
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FACILITY PHOTOS




AdUSVN

COMMERCIAL REAL ESTATE ADVISORS

FACILITY PHOTOS




AdUSVN

COMMERCIAL REAL ESTATE ADVISORS

FACILITY PHOTOS

" NP
f (o




MmSVN

COMMERCIAL REAL ESTATE ADVISORS

FACILITY PHOTOS




AdUSVN

COMMERCIAL REAL ESTATE ADVISORS

GOLF MARKET

2023 GOLF PARTICIPATION IN THE U.S.

On-Course Golf Participation by Region
U.S. Individuals, Age 6+
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* X ‘/ SOUTH
’ ] CENTRAL
GOLFERS

Top 10 States Top 10 Metro Areas
Number of Golfers Number of Golfers

State Golfers Metro Area Golfers
California 2,695,600 New York-Newark-Jersey City, NY-NJ-PA 1,602,837
Texas 1,801,440 Los Angeles-Long Beach-Anaheim, CA 869,827
Florida 1,573.617 Chicago-Naperville-Elgin, IL-IN-WI 789 4357
MNew York 1,542,377 Dallas-Fort Worth-Arington, TX 370,323
Pennsylvania 1,118,552  Philadelphia-Camden-Wilmington, PA-MNJ-DE-MD 553,668
llinois 1,043,801  wWashington-Arlington-Alexandria, DC-VA-MD-WV 538,655
Ohio 1,012,829 Boston-Cambridge-Newton, MA-NH 518,399
Michigan 865,261 Houston-The Woodlands-Sugar Land, TX 444 481
Mew Jersey 811632  Atlanta-Sandy Springs-Roswell, GA 444 360

Morth Carolina 743,792 Phoenix-Mesa-Scolisdale, AZ 411,094
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GOLF MARKET

2023 GOLF PARTICIPATION IN THE U.S.

On-Course Golf Participation

AVERAGE ROUNDS/GOLFER

24 1999 TO PRESENT
(U.S. Individuals, Age 6+)
72 4 2000-2008 was the only stretch in
which the U.S. had 28M+ golfers
and yet avg. tounds dropped. There 20.0
20 were 25.6M gulfﬁrs in 2022,
18 A s s s e s R R R s "
16
14 -
12 -
10
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On-Course Golfer Demographics
U.S. Individuals, Age 6+
100%
10% 7o+
90% 25% [EENETE
80% B0-69 F125K+
70% College Grad
50-59
60% $100K-$124K
50% 40-49
0% $75K-$90K
a oy
" 30-39 Some College
30% E50K-F74K
20% 18-29
HS Grad
Source: NGF ;o $30K-$49K i
617 Nen-HS Grad

0% <$30K

Gender HH Income Education



GOLF MARKET

All U.S. Golfers (On-Course)

NUMBER 2018 2019 2020 2021

(in millions)
All golfers age 6+ 24.2 24.3 248 251

AVERAGES —

Female

All golfers age 6+

Age 44.8 39.5

Household Income $100,450 $107,410
Annual Rounds 20.8 17.5

Source: NGF

Total

Gender

NMale
Female

Age
6-17
18-29
30-39
40485
50-58
60-69
70+

HH Income
Under $30,000
330 000-§49.999
350 000-§74.999
£75,000-599 899
$100,.000-5124.999
$£125.000+

Education
Non-HS Grad
HS Grad
Some College
College Grad

Frequency of Play
Core {8+ rounds)

PARTICIPATION RATE

(Percent of the populationage 6+)

. 5 2%

I 12.0%
I 11.9%
—— 14, 1 0

I S 7
I 450
I 7. 2%
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2022

256

Total

434
$102,105
20.0

Mumber
of Golfers
(00D

235,556

19,141
6,413

3,407
3,678
4,397
3,307
3,926
4,365
2477

2,135
2,860
4,394
4,062
3,313
8,793

3117
2,969
3,133
14,316

12,565

Percent of
Golfers

100.0%

74.9%
23.1%

13.3%
14.4%
17.2%
12.9%
15.4%
17 1%
9.7%

8.4%

11.2%
17.2%
15.9%
13.0%
34.4%

12.2%
11.6%
20.2%
96.0%

49.2%



GOLF MARKET

Core Golfers (8+ rounds per year)

NUMBER 2018 2019 2020
(in millions)
Core golfers age 6+ 12.5 12.8 12.7
AVERAGES Male Female
Caore golfers age 6+
Age 479 42.7
Household Income $103,970 $115,065
Annual Rounds 371 30,2
Source: NGF

PARTICIPATION RATE

(Percent of the populationage 6+)

Total I 4 1%

Gender
Male I . 3%
Female I 2 (0%

Age

6-17 I 3. 8%
18-25 I 3 .5%
30-39 I 4. 1%
4049 I 4 2%
S0-58 I 0%
60-65 I 4.8%
70+ I, 4 5%,

HH Income
Under $30,000 N 1.4%
£30.000-549 990 M 0 7%
L50.000-574.990 I /| 3%,
75 000-599. 000 I 5 0%
F100,000-5124,995 I 5 4%
$125.000+ I 02

Education
Non-HS Grad I 3 50
HS Grad 1IN 2 3%
Some College IR 3 1%
Coilege Grad I 5 5%

AdUSVN
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Number
of Core

Golfers
(000

12,990

0,474
3,116

1,869
1,706
1,919
1,957
1,856
2,302
1,381

1,068
1,381
2,309
2,026
1,511
4,296

2,053
1,405
2,178
8,935

2021 2022
12.6 126
Total
46.7
$106,848
36.7

Percent of
Core
Golfers

100.0%

73.3%
24.7%

14.8%
13.6%
15.2%
12.4%
14.7%
18.3%
11.0%

8.5%
11.0%
18.3%
16.1%
12.0%
34.1%

16.3%
11.2%
17.3%
39.2%
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GOLF MARKET

2022 Rounds Played

NUMBER 2019 2020 2021
(in millions)
Rounds Played 434 .1 440.6 501.8 529.4 509.8

After two of the wettest years onrecord in 2018 and 2019, the past three years have seena resurgence in
play that was further accentuated by the pandemic. It marks the first time in two decades there have been
three consecutive years with over 500 million rounds played.

Source: NGF
AVERAGE ANNUAL ROUNDS a:‘;gﬁ:{;ﬁ F‘z;c:;:“
(By golfer segment) (Millions) Rounds
Total I (.0 500.8 100.0%
G“ﬂ;::: - 397.5 78.0%
I (.
Female IS 7.5 Hed Lk
Age 96.7 11.1%
6-17 I |G 7 48.6 9.5%
;g-.;g I 3.2 62.6 12.3%
35 I 14 2
40-49 IS 0.0 ﬁ'g :l‘;:
50-59 I 10 1 ' :
60-69 I 06 4 1132 22.6%
70+ I 373 92.3 18.1%
HH Income 26.1 5.1%
Under $30,000 MESS——— 12 2 : :
$30000-§45,999 I 15.4 i'g E‘i:
$50000-§74,999 I 00 2 ' :
$75,000-$99,999 SEEEEEEEEEEEE——— 185 73.2 14.7%
$100,000-§124,999 IS 10 5 65.4 12.8%
5125000+ I 7 O 2017 39.6%
Education
Non-HS Grad I 27 O i sy
HS Grad I {7 O : :
Some College I 0.7 101.6 19.9%

College Grad I 19.6 280.7 55.1%
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GOLF MARKET

Regional Profiles

Participation Number of Percent Average Total .nnnj.aal
Rate Gptfe rs of Annual Rounds
(000) Golfers Rounds (Millions)
New England 10.3% 1,460 5.7% 178 26.0
8.8% 3473 13.6% 151 52.4
East North Central 9.1% 3,998 15.6% 21.4 85.5
Nest North Central 9.4% 1,902 T.4% 29 3 425
uth Atlani 7.8% 4,865 19.0% 235 114.1
East South Central 7.5% 1,367 5.4% 14.9 204
6.7% 2,564 10.0% 16.6 425
Mountain 8.6% 2,038 8.0% 5.1 51.2
Pacific 7.8% 3,884 15.2% 19.4 75.2
Total 8.3% 25,551 100.0% 20.0 509.8
Source: NGF Pacific I Mor ['.r-l.--:-_;;_rl_lw Nur‘l!’E:J:;:ntml ffrzl?;:\ﬂ
M HA
WA VT
MA
OR R
CcT
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GOLF AS INVESTMENT Source NGF

, National Rounds Played Report
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Mountain AUGl;'ST 2023 YTD 20023 New England
0.1% 4.1%
ROUNDS +1.3% ROUNDS +0.1%
TEMP -0.9° TEMP -4.9°
PRECIP +10% West North Central PRECIP +69%
2 ROUNDS -1.9% East North Central
Pacific TEMP -0.4°
ROUNDS -2.5% PRECIP +23% "OTUE"“‘:: 1‘20‘*
TEMP -1.1° o
PRECIP +250% PRECIP -1%
- -
=
" Mid Atlantic
[
ROUNDS +5.1%
TEMP-3.5°
PRECIP +49%
South Atlantic
LEGEND: ROUNDS -2.8%
Outline colors represent regions. Round percentages TEMP +1.0°
PRECIP -6%

compares August 2023 to August 2022.

1° WARMER Temp YOY = 0.76% Increase in Rounds Played*
1" RAIN increase YOY = 2.2% Decrease in Rounds Played*

South Central

*Based on WTI’s historical analysis of weather conditions for R%J;E;S‘;;%
PRECIP -60%
+ 2.0% and higher
between -1.9% and + 1.9% S
weathertrends 30 NGF
- 2.0% and lower —————
" Off Season s represent the differences in number of roun
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GOLF AS INVESTMENT

RealtyRates.com INWESTOR SURYEY - 4th Quarter 2023

CURRENT & HISTORICAL CAP RATE INDICES

Metho d-Weighted™ Froperty Category Indices

|Healthcare | | Weighted

Senior | - MHRY { Self | Special |Composite

Apts  Golf  Housing Industrial Lodging  Park  Office  Retail Restaurant Storage Purpose | Indices
| BP BP BP BP ' BP BP BP EP | BP BP BP BP

Tear Rate Chg Rate Chg Rate Chg Rate Chyg | Rate Chg HRate | Chg Rate Chg| Rate Chg Hate Chg HRate  Chg| Rate Chg| Rate Chyg
2023 2.4 43 1185 24 an 47 235 40 1038 45 476 43 922 34 4m2 B0 1225 T4 994 350 1208 48] 47E 44
FrdCitr | 243 22 188 13 820 23 938 b 1048 21 984 21 414 -0 9ED 0 1232 23 48 & 1207 28 474 13
2nd Cier | 82T FONTE -3 8AY -B9.23 -B 1025 B 4E3 B 924 B 940 -4 1204 -8 9494 A0 1482 B 8ET -k
IstCier | 834 A5 M8z -3 402 -8 835 -4 030 A7) 9ER B L= 1} S5 944 2] 1297 -1} 102 -4 1188 -20) 873 -8
2022 7.94 16| 1156 17| 864 26 2.95 36 840 I I 35| 888 38 02 17| 150 39 4589 35 161 40) 932 28
2021 783 -B3 139 64 833 B4 8260 B9 9E®| -84 892 65§49 BR go8e B2 1 -4 924 62 e -4 904 -EDQ
2020 TAO0 -43 108 48 g0 48 832 -40) 940 47 8E3 46| 816 -3 &858 35 081 -390 881 430 w09 -2 8YE 0 M
2013 v492 -BO00 NGBE 47| 853 44 872 47 986 66 908 43 854 CBO| 283 45 11200 37 340 48 1120 -45 1G] -49
2018 g4z 26| 12.02 a0 am " 318 231053 26 4EE 300 04 0 238 0 Na7 15| 4.3 29 164 0] 964 22
2017 216 4 173 -2 88y -E 846 12 1028 5 428 1 844 -22 4919 -8 142 15 457 4 128 4 942 -E
2016 2.13 -2 175 B 8482 12 408 15 1022 ] 415 15 418 16 827 12| NE7 -0 37 14 .2 0] 548 3
2015 2.15 -3 1es -4 280 -3 843 -0 1022 -200 899 -8 200 -5 215 1) Nee 13 o8&z 22 i -2 940 A3
2014 a.24 15 1182 -4 8849 -1a.02 -4 1043 -7 17 S a0 22 926 1B 1749 -6l AFs 200 124 | 852 -7
2013 839 4 1192 -4 840 54807 -2 1060 3822 14 928 -13 an -4 1186 9 9495 24 1110 1| 5958 -2
2012 225 235 1207 E 885 35 4.08) -40 1057 -24 808 -39 947 3818 13 NFT E 1013 43 108 A 3e0 A
201 860 -29 1200 2 -22 9.2 40 9419 S 108 240 948 B 844 -0) 928 26 1T0 -4 1068 -3 izl -7 281 -4
2010 .89 4| 1222 5 482 15 49.60 12 105 7 455 22| 954 16 454 25 1184 12| 1072 21 130 off 1000 13
2003 £.85 g 1247 16 847 0 348 10 1098 ST 833 1 838 28] 4223 2 nT2 15| 10.50 a7 130 e | R 14
2008 arT -4 12.m 29, 937 A6 a3 -4 100G BE 932 -6 209 -6 209 M) NET 28 012 200 122 7| a4 -1
2007 .81 485 1nvy2  -M| 483 6% 482 26 1049 28 437 26 49256 47 420 -12) 185 E1] 9483 38 129 24 4FL  -28
2006 9.26 12| 11.93 47 101E 15 477 351077 270 9EB3 41 4Tz 26| 932 0 124 18] 103 27 153 al woz 26
2005 914 14| 1148 200 1003 -6 442 300 10&0) -2 922 19 946 E A0z 16 106 510,04 13 M44 -30f 477 2
2004 9.00 19| 1068 28 013 37 ATz 19 1071 98 803 48 940 -4 286 180 11m -6 am 13 onys 30 49vs 19
2003 413 -2 1038 320 1086 B4 453 33 18 1 4.5 ) 844 1| 205 18 Mg g 04 B3 12.04) 105 9494 12
2002 .21 -40 1070 1% 8492 33 820 81 13 26/ 4kB2 60 943 -35 423 62 1N08 RECTIN [1 R TN - (1= HRS o | - Bl
2001 961 B4 1082 133 0.3 a0 9.1 16, 1087 98 w22 83 4Te| 35 985 63 111 47 1069 13 1278 a3 mesz 21
2000 847 913 a4 965 9.89 10.30 1013 10.38 10.64 10.56 12.44 10.01

" ‘weighted by methodalogy: Band-of-Investment, OCF Technique, Sales Sursey

* Further weighted by property categaory

=3rd Gluarter 2023 Datka Copyright 2023 RealtyRate s.com ™



CONTACT INFORMATION

Kathy Bissell, VP Golf Course Sales

SVN First Coast Commercial Real Estate Specialist
904-285-5465

904-233-7553 ©

kbissell@SVN.com
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This offering has been prepared solely for informational purposes. It is designed to assist a potential
investor in determining whether it wishes to proceed with an in-depth investigation of the subject
property. While the information contained herein is from sources deemed reliable, it has not been
independently verified by SVN FIRST COAST Commercial Real Estate Specialists.

Any projections or pro forma budget contained herein represent best estimates on assumptions
considered reasonable under the circumstances. No representations or warranties, expressed or
implied, are made that actual results will conform to such projections.

This document is provided subject to errors, omissions and changes in the information and is
subject to modification or withdrawal. The contents herein are confidential and are not to be
reproduced without the express written consent.

Interested buyers should be aware that the Seller is selling the Property “AS IS” CONDITION WITH
ALL FAULTS, WITHOUT REPRESENTATIONS OR WARRANTIES OF ANY KIND OR NATURE.
Prior to and/or after contracting to purchase, as appropriate, buyer will be given a reasonable
opportunity to inspect and investigate the Property and all improvements thereon, either
independently or through agents of the buyer’s choosing.

The Seller reserves the right to withdraw the Property being marketed at any time without notice, to
reject all offers, and to accept any offer without regard to the relative price and terms of any other
offer. Any offer to buy must be: (i) presented in the form of a non-binding letter of intent; (ii)
incorporated in a formal written contract of purchase and sale to be prepared by the Seller and
executed by both parties; and (iii) approved by Seller and such other parties who may have an
interest in the Property. Neither the prospective buyer nor Seller shall be bound until execution of
the contract of purchase and sale, which contract shall supersede prior discussions and writings
and shall constitute the sole agreement of the parties.

Prospective buyers shall be responsible for their costs and expenses of investigating the Property
and all other expenses, professional or otherwise, incurred by them.

The information herein contained has been obtained from sources believed reliable. While we do not
doubt its accuracy, SVN FIRST COAST Commercial Real Estate Specialist makes no warranty or
representation as to its accuracy and completeness. The information contained herein is therefore
possibly subject to errors, omission and commission. Any prospective purchaser should conduct a careful
and independent investigation of the property to determine to its satisfaction the suitability of the property
to its investment needs. For tax or legal advice, one should consult a Certified Public Accountant or
attorney.
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Sign scan and email: kbissell@svn.com
Or Faxto 904-281-0998 Attn: Kathy Bissell

Confidentiality Agreement

This confidentiality Agreement will confirm our mutual understanding in connection with SVN First Coast
Commercial Real Estate Specialists -- Golf Course Sales providing, and your receipt of information regarding
Beaver Brook Golf Course, Haydenville, Mass., referred herein as (The “Company”).

1.

9.

Signature Date

“Information” means all oral or written data, reports, records or materials obtained from us or the Company,
including the name, address and type of business of the Company, the knowledge that the Company may be
considering a sale, or even the fact that information is being provided.

Information is being furnished solely in connection with your consideration of the acquisition of the Company
and shall be treated as “secret” and confidential, and no portion of it shall be disclosed to others, except to
your employees and agents whose knowledge of the information is required to evaluate the Company as a
potential acquisition and who shall assume the same obligations as you under this Agreement. The
undersigned hereby assumes full responsibility for the compliance of such employees or agents to the terms of
this Agreement. The undersigned further agrees that it will not interfere with any business of the Company
through the use of any information or knowledge acquired under this Agreement.

It is understood that the Company is the intended party and beneficiary whose rights are being protected and
may enforce the terms of this Confidentiality Agreement as if it were a party to the Agreement.

All information shall be promptly returned or destroyed, as directed by with SVN First Coast Commercial
Real Estate Specialists.

It is understood that (a) no representation or warranties are being made as to the completeness or accuracy of
any information and (b) any and all representation and warranties shall be made solely by the Company in a
signed acquisition agreement or purchase contract and then be subject to the provisions thereof.

The undersigned acknowledges the responsibility to perform a due diligence review at his own cost and
expense prior to any acquisition.

The undersigned agrees not to circumvent with SVN First Coast Commercial Real Estate Specialists in
transactions involving the company for a period of two years from the date of signature on this document.

In the event the undersigned or any of our affiliated or subsidiaries purchase the property, SVN will look to
the Seller for commission. I/we agree to insert into any agreement to purchase or joint venture a commission
of 4% per cent of the sale price into the purchase and sale agreement, to be paid to SVN First Coast
Commercial Real Estate Specialists at closing. The total purchase price shall include any new or purchase
money mortgages, assumed mortgages, leases, joint ventures and “taken subject to” mortgages. Said
commission shall be due and payable at closing and transfer of title.

The laws of the State of Florida shall govern this agreement.

Name of Individual Title

Company: Email:
Address Telephone

City, Sate, Zip Fax




