
±4,868 SF FREE-STANDING BUILDING
1321-1325 NORTH EAST LOOP 410

SAN ANTONIO, TX 78209

 FOR SALE



DEMOGRAPHICS

1 M
IL

E

3 M
IL

ES

5 M
IL

ES

LAND SIZE: ±25,613 SF

BUILDING SIZE: ±4,868 SF

LOCATION: LOOP 410 FRONTAGE

LEASED: 100% LEASED

PROPERTY HIGHLIGHTSPROPERTY HIGHLIGHTS

2010-2020 Census, 2024 Estimates with 2029 Projections ©2024, Sites USA, Chandler, Arizona,

1321-1325 NORTH EAST LOOP 410
SAN ANTONIO,  TX 78209

POPULATION

AVG. HH 
INCOME

MED. HH 
INCOME

DISTANCE 1-MI 2-MI 3-MI

2,108 56,862 134,566

$71,408 $72,800 $67,494

$54,016 $56,700 $52,761



18,425 VPD

5,001 V
PD 14,464 VPD

14,418 VPD

TRAFFIC COUNTSTRAFFIC COUNTS
1321-1325 NORTH EAST LOOP 410
SAN ANTONIO,  TX 78209

150,474 VPD

S I T E



SITE PLANSITE PLAN
1321-1325 NORTH EAST LOOP 410
SAN ANTONIO,  TX 78209



NOTICE & DISCLAIMER: The enclosed information is from sources believed to be reliable, but Henry S. Miller Brokerage, LLC has not verified the accuracy of the information. Henry S. Miller Brokerage,
LLC makes no guarantee, warranty or representation as to the information, and assumes no responsibility for any error, omission or inaccuracy. The information is subject to the possibility of errors,
omissions, changes of condition, including price or rental, or withdrawal without notice. Any projections, assumptions or estimates are for illustrative purposes only. Recipients should conduct their
own investigation.

KEITH A. COELHO
PRESIDENT | PRINCIPAL
(210) 883-1302 Direct
(210) 213-1440 Mobile
kcoelho@henrysmiller.com

HENRY S. MILLER BROKERAGE, LLC  |  SAN ANTONIO
10127 Morocco, Suite 139
San Antonio, Texas 78216
www.henrysmiller.com
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