
1200 E ANDERSON

FOR LEASE OR SALE
1200 EAST ANDERSON LANE, AUSTIN, TX 78752
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PROPERTY OVERVIEW

Address 1200 East Anderson Lane 
Austin, TX

Property Type Office

Rentable SF 86,910 SF

Land Area 3.67 Acres

Year Built/Renovated 1982/2011

Number of Floors Three

Elevators Two

Parking 337 Spaces (3.88/1,000 SF)

Roof Low-sloped, modified, built-
up

Heating and Cooling 3 HVAC Systems

Power Four distribution panels 
ranging from 800 to 3,000 
amps, (MDP is 3,000) 
3 phase/4 wire 277/ 
480-volt service

Zoning Type
LI-NP

86,910 SF
T H R E E  F U L L  F L O O R S

337 PARKING SPACES
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FIRST FLOOR
28,970 RSF

SECOND FLOOR
28,970 RSF
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THIRD FLOOR
28,970 RSF

CONCEPTUAL 
RENDERINGS

Embrace convenience and cost savings with this exciting redevelopment 
opportunity!

Ownership has spent approximately 18 months and $750,000 designing and permitting 
the renovation of 1200 E Anderson Lane. The proposed renovation is a high-quality and 
contemporary design by the locally renowned architectural firm Mark Odom Studio. 
The renovation modernizes the exterior and landscaping while also upgrading the lobby and 
bathrooms with Class A finishes. The plans are fully approved and permitted, allowing for 
substantial cost and time savings that will reduce the timeline for new ownership to 
implement improvements by 12 to 18 months. Site plan approval was received in May of 
2023 and permits were approved in June 2023. The redesign presents the property as a 
value-orientedalternative to new construction and provides substantial time savings for new 
ownership. 
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CONCEPTUAL 
RENDERINGS

CONCEPTUAL 
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1 2 1 3

Downtown Austin 
12 Minutes

The Domain
10 Minutes

Austin-Bergstrom
International Airport

15 Minutes

Mueller
5 Minutes

University of Texas
9 Minutes

ACC Highland
5 Minutes

PROXIMITY TO KEY LOCATIONS

LOCATION

360

183

183

45

183

183

290

130

130

71

71

1

1

23+ ADDITIONAL AMENITIES

THE DOMAIN
9 MINUTES DRIVE

THE ARBORETUM
9 MINUTES DRIVE

6+ ADDITIONAL AMENITIES

WEST ANDERSON PLAZA & BURNET RD

35+ ADDITIONAL AMENITIES

Q2 STADIUM
7 MINUTES DRIVE

HIGHLAND MALL
5 MINUTES DRIVE

17+ ADDITIONAL AMENITIES

NORTHLAMAR & RUNDBERG
6 MINUTES DRIVE

2 MINUTE DRIVE

MUELLER
8 MINUTES DRIVE

20+ ADDITIONAL AMENITIES

7 MINUTES DRIVE



Although information has been obtained from sources deemed reliable, JLL does not make any guarantees, warranties or representations, express or implied, as 
to the completeness or accuracy as to the information contained herein. Any projections, opinions, assumptions or estimates used are for example only. There may 
be differences between projected and actual results, and those differences may be material. JLL does not accept any liability for any loss or damage suffered by 
any party resulting from reliance on this information. If the recipient of this information has signed a confidentiality agreement with JLL regarding this matter, this 
information is subject to the terms of that agreement. ©2024. Jones Lang LaSalle IP, Inc. All rights reserved.

1200 E ANDERSON

Colton McCasland
colton.mccasland@jll.com
+1 512 225 1738

Shea Petrick
shea.petrick@jll.com
+1 512-619-1958

Madeline Simons
madeline.simons@jll.com
+1 512 593 4899
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   

 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 

     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com +1 214 438 6100

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1 713 888 4000

N/A N/A N/A

Colton McCasland 644630 colton.mccasland@jll.com +1 512 225 2700
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TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material informa on  about the property or transac on received by the broker;
Answer the client’s ques ons and present any o er to or counter-o er from the client; and
Treat all par es to a real estate transac on honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum
du es above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par es the broker must rst obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:  

Must treat all par es to the transac on impar ally  and fairly;
May, with the par es' wri en consent, appoint a di erent license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on.
Must not, unless speci cally authorized in wri ng to do so by the party, disclose:

that the owner will accept a price less than the wri en asking price;
that the buyer/tenant will pay a price greater than the price submi ed in a wri en o er;  and
any con den al informa on or any other informa on that a party speci cally instructs the broker in wri ng not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner rst.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records.

Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about

brokerage services to prospec ve buyers, tenants, sellers and landlords.

.

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No. Email Phone

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov
     IABS 1-0

DateBuyer/Tenant/Seller/Landlord Initials

Sales Agent/Associate’s Name License No. Email Phone

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com +1 214 438 6100

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1 713 888 4000

N/A N/A N/A

Madeline Simons 679281 madeline.simons@jll.com +1 512 225 2700




