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1990 W 11th AVENUE - EUGENE, OREGON 97402

CORPORATE GUARANTEED INVESTMENT PROPERTY
AARON'S RENT TO OWN CENTER BILL NEWLAND

bill@campbellre.com | (541) 484-2214
NET OPERATING INCOME - $126,596 Campbell
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timc@campbellre.com | (541) 484-2214

License: d in the State of Oregon
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The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or omission, prior sale or lease,
correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection



CORPORATE GUARANTEED INVESTMENT PROPERTY 1990 W 11th AVENUE - EUGENE, OR
AARON'S RENT TO OWN CENTER

PROPERTY OVERVIEW

BUILDING SIZE: 7,912 SF
LOT SIZE: 0.45 ACRES
YEAR BUILT: 2009

PROPERTY UPDATES (2022):
NEW MEMBRANE ROOF
BUILDING REPAINTED

PROPERTY LOCATION:

HIGH VISIBILITY CORNER

36,660 TRAFFIC COUNTS

W 11th AVENUE RETAIL CORRIDOR

~\ Combined traffic counts at
"\ signalized intersection
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1990 W 11th AVENUE - EUGENE, OR

TENANT & LEASE OVERVIEW

= TENANT AARON'S (CORPORATE)

® ANNUAL RENT....cvvvrireinnens $126,596

B LEASETYPE.....irreinns TRIPLE NET

= | EASE EXPIRATION............... JANUARY 1, 2028

m RENEWAL OPTIONS............... TWO (2) 5-YEAR OPTIONS
® RENTAL INCREASES............... 10% EVERY 5 YEARS

Aarons

Rent toOwn

Headquartered in Atlanta, The Aaron's Company, Inc. is a leading, technology-enabled,
omnichannel provider of lease-to-own and retail purchase solutions of appliances,
electronics, furniture, and other home goods across its brands: Aaron's, BrandsMart U.S.A,,
BrandsMart Leasing, and Woodhaven. Aaron's offers a direct-to-consumer lease-to-own
solution through its approximately 1,210 Company-operated and franchised stores in 47
states and Canada, as well as its e-commerce platform. BrandsMart U.S.A. is one of the
leading appliance retailers in the country with 12 retail stores in Florida and Georgia.
BrandsMart Leasing offers lease-to-own solutions to customers of BrandsMart U.S.A.
Woodhaven is our furniture manufacturing division. For more information, visit Aarons.com
and brandsmartusa.com.

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or COM MfE RCIAL
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PROPERTY PHOTOS AND AERIALS 1990 W 11th AVENUE - EUGENE, OR
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1th AVENUE RETAIL CORRIDOR 1990 W 11th AVENUE - EUGENE, OR

Walmart

Save money. Live better.
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PROPERTY LOCATION MAP
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11th AVENUE - EUGENE, OR

rdustrial Finishes 2 @ Z g 2 Cheshire Ave P Ny
& Systems, Inc & a i ] i ' Clarkst I
Parts Authority 9 s E 2 ot Skinner
x
. Wsthve @ E °Eugene Mission %,, W isthve Butte Park
: Bi-Mart Corporate Backcountry Gearo & s ! /
Blatribatin Cont g 90;& ire Public House ol e |
istribution Center W 2nd Ave WHITEAKER g e ColdFire Brewing e
5] @ N i Company
, v q@- Washington W 3rg +
> W 3rd Ave : MARKET DISTRICT Ave 5 £
p ; % > JeffersGn Park £ 1 g :
W 3rd Ave @ @ Wathave  § W ath Ave 8 2 Eathave 1
5‘ b g ; Eugene, ORED 5. i
W 5th Ave i th Ave W:Sthave E W sth Ave & Tacovore @ 5th Street Public Market 9 |
¢ ) 2 Jack in the Box 2 9 Q Beergar
i = H Lanz 1!Ziahlnels ER i rerteis va-mmw‘t@
est Eugene = g Multifamily Solutions <
:raaelg;;r:_k Wetlands E 2 Py m % Taco Bell W eth Alley :_ 4
| 9 W 7th Pl W7th Pl & v 5 3 Sweet Life Pallssenev E & et |
{00D For Lane County § The Home Depot Goodwill Retail Store h-] g g 1 e 5 ¥ 207 | rk
& Donation Center T ; B wethAve 3 @ a g g § Eugene SalurdayDMa ;t 9_
= g 2 s 4=
= . Stewart Rd Fred Meyer 9 ‘§ g w Bl‘nndm?r g_ W Broadway W Broadway @ %] W Broadway E E ¥ +
Mazama Sporting Goods@ 7] H EFotrest Paint Co wothpr 2 WEST EUGENE Eugene Public o s
Svicton s Evoune Coffee Plant Roaster 9 A A N ] —Library ~Dowhtown ) £ 10th Ave |
L B et s o e | . BBYROSE hair studio
Q Dollar Tree ;3 3 nwest 11th Laundromat nA - W 11th Ave - - - E11th Ave
_.-g:—- 2 5 =]
S - N g/‘*\\q_ ; W12th Ave W 12th Ave 8 wzth Ave % + 4 DOWNTOWN
g L @ = 3
= 2
W 13th Ave bt 2 St Ay e - JEFFERSON Wl S thAveile . = : 3
he Bailey at Amazon w3th Pl @ 2 WESTSIDE R 2 Vero Espresso 9 2
g 2
Creek Apariments WA14th Ave b LG 2 El Lane Events Center@ 3 8 &
Phantom Way 2 g /g —'a‘ ™ §"—-—-..w_1_4‘\"""“" 2 WEST |
e raTeRN ; e gpisthiee - W Sthikve Z The Rink Exchanuev / o 2 i 7 \ N Ersmave NEIST
=4 o5 8 Z | { i The Bier Stein @ R |
Village Ave W 16th Ave Devonshire Hills 9 2  Lane School 9 S = L i WibthAve E 16th Ave
Apartments é p——— W16th Ave + \\\-..
WTth Ave W1Tth Ave E 17th Ave
| Safeway
= - W 18th Ave W 18th Ave Albee’'s NY Gyros° I i v\ \
rehill High School § £ DanceWithus! 9 ¢ W 18th Ave Hey: Iielghlg:-or - ;nendby Ea8thAve
& = 2 W 1Bth Pl = S g
hill Mc Cornack T 1 Willameﬂev g : g & : § % W 19th A E £ g % lewr:m
e Christian Center Or Fi a ] = ve g = e
ins Park Elementary School Ellen Ave Renlindy E . ‘g £ B (% |T7 @& ) 2 § T % | southEugene
—— Mulkey Cemetery 2 P @ 3 Washington 2 ®."_High School
Atos'Jiu Jitsu Northwest 2 . 5 Park 2 |
v Ivy's Little Free Library ) & q :
’ X I 2 W 21st Ave Charter #83263 W 21st Ave 3 W 21st Ave Smiles Dental Eﬁgﬁg.:’é | \‘
l f‘hndhmlniuf‘me g Waandave A £ Adams Elementary 8 = =8 I |

The information in this package was obtained from sources deemed reliable, and is not guaranteed by agent. Package is subject to change, error or
omission, prior sale or lease, correction or withdrawal. Any party contemplating purchase is urged to conduct their own independent study and inspection.

commlerciaL
REAL ESTATE



PROPERTY LOCATION - EUGENE, OR

Eugene, Oregon

Eugene, Oregon, is a vibrant and diverse city located in the Pacific Northwest, known for

its dynamic economy and cultural scene. As of the most recent data, Eugene has a population
of approximately 177,000 residents, making it the second-largest city inOregon. The city is
renowned for its strong educational presence, anchored by the University of Oregon, which

significantly influences the local economy and demographic composition. The university attracts

a substantial number of students, academics, and professionals, contributing to a youthful and
highly educated population. This demographic influx fosters a robust market for housing, retail,
and entertainment industries, catering to the needs and preferences of both the student

population and long-term residents.

The economic landscape of Eugene is diverse, with key sectors including education,
healthcare, technology, and manufacturing. The city's location within the Willamette Valley,
a region noted for its fertile agricultural land, also supports a thriving local food and beverage

industry, with a particular emphasis on organic and sustainable products. Additionally, Eugene

has a reputation as a hub for outdoor recreation and environmental consciousness, further
enhancing its appeal as a destination for both residents and visitors. The real estate market in
Eugene reflects its growing population and economic vitality, with a steady demand for both
residential and commercial properties. Overall, Eugene's market is characterized by a blend

of traditional and emerging industries, supported by a diverse and engaged community. SVERSTS
UNIVERSITY

OF

OREGON
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INITIAL AGENCY DISCLOSURE

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to
consumers. Real estate brokers and principal real estate brokers are required to provide this
information to you when they first contact you. A licensed real estate broker or principal
broker need not provide the pamphlet to a party who has, or may be reasonably assumed
to have, received a copy of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be
interpreted as evidence of intent to create an agency relationship between you and a broker
or a principal broker.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a licensed real estate
broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the
“client") in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:

Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers
who want to purchase the same property. This can be done only with the written
permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate

transaction must be acknowledged at the time an offer to purchase is made. Please read this
pamphlet carefully before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidential information about their clients. “Confidential
information” is information communicated to a real estate licensee or the licensee’s agent by
the buyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications or motivation to buy or sell.
“Confidential information” does not mean information that:

The buyer instructs the licensee or the licensee’s agent to disclose aboutethuyer to the
seller, or the seller instructs the licensee or the licenses’agent to disclose about the seller
to the buyer; and

he licensee or the licensee’s agent knows or should know failure to disclose would
constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent
Under a written listing agreement to sell property, an agent represents only the seller unless
the seller agrees in writing to allow the agent to also represent the buyer.
An agent who represents only the seller owes the following affirmative duties to the seller,
the other parties and the other partiesagents involved in a real estate transaction:
To deal honestly and in good faith;
To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or
the buyer is already a party to a contract to purchase; and

To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

seller’s agent owes the seller the following affirmative duties:
To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the
seller;

www.campbellre.com | 541-484-2214 | 701 High Street, Suite 300 - Eugene, Oregon

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller's
interest in a transaction;

(4) To disclose in a timely manner to the seller any conflict of interest, existing or
contemplated;

(5) To advise the seller to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the seller except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a
buyer for the property, except that a seller's agent is not required to seek additional offers
to purchase the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty

listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a

prospective buyer and may list competing properties for sale without breaching any

affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the

scope of the agent's expertise, including but not limited to investigation of the condition of

property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller's agentmay agree to act as the buyer’s agent only The
buyer’s agent is not represating the seller, even if the buyer’s agent is receiving
compensation for services rendered, either in full or in part, from the seller or through the
seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer,
the other parties and the other partiesagents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

A buyer's agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s
interest in a transaction;

(4) Todisclose in a timely manner to the buyer any conflict of interest, existing or
contemplated;

(5) To advise the buyer to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find
property for the buyer, except that a buyer’s agent is not required to seek additional
properties for the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to
other prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise, including but not limited to investigation of the condition of
property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of an Agent Who Represents More than One Client in a
Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written “Disclosed Limited
Agency Agreement”signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:
(1) To the seller, the duties listed above for a seller’s agent
(2) To the buyer, the duties listed above for a buyer's agent; and

(3) To both buyer and seller, except with express written permission of the respective person,
the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price
or terms;

(b) That the buyer will pay a price greater or terms more favorable than the offering price
or terms; or

(c) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who
supervises other agents) establish agency relationships with different parties to the same
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer
and seller. The other agents continue to represent only the party with whom the agents have
already established an agency relationship unless all parties agree otherwise in writing. The
principal real estate broker and the real estate licensees representing either seller or buyer
shall owe the following duties to the seller and buyer:

(1) To disclose a conflict of interest in writing to all parties;

(2) To take no action that is adverse or detrimental to either party’s interest in the
transaction; and

(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or
should know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this
pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to
represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should
have a specific discussion with the agent about the nature and scope of the agency
relationship. Whether you are a buyer or seller, you cannot make a licensee your agent
without the licensee’s knowledge and consent, and an agent cannot make you a client without
your knowledge and consent.
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