
4-STORY MIXED-USE TROPHY PROPERTY 
IN HISTORIC CHARLESTON, SOUTH CAROLINA

200MEETING STREET
C H A R L E S T O N ,  S O U T H  C A R O L I N A



I N Q U I R E  F O R  P R I C I N G

Address 200 Meeting Street

City, State Charleston, SC

Cross Streets Hayne and Pinckney Streets

Stories 4

Total SF 287,407 SF

   Retail/ Office SF 145,407 SF

    Parking SF 142,000 SF

Total RSF 145,407 RSF

Total Units 22 Units

     Retail Units 2

     Office Units 20

Parking Spaces 355 Spaces

Zoning GB (General Business)

Lot Dimensions 150' x 427'

Lot Size 64,033 SF

RE Tax Assessment (2023) $2,715,360

RE Taxes (2023) $743,194 

DOWNTOWN 
CHARLESTON

Avison Young, serving as the exclusive agent, is excited to present 
the sale of 200 Meeting Street – a 4-story mixed-use property with 
an attached 355-car garage, centrally located in historic Charleston, 
South Carolina. Nestled in a prime spot surrounded by a blend of 
cultural heritage and modern conveniences, this property holds a 
strategic position in the financial and commercial hub of the SC 
Coastal Region. Boasting a growing population, a technically skilled 
workforce, and global marketplace connections, Charleston provides 
an ideal backdrop for this investment opportunity. The property's 
average in-place office rents, currently 24% below market value, offer 
significant potential for increased returns through capital investment 
and a revamped marketing and lease-up strategy. Additionally, the 
existing vacancy opens up possibilities for a coveted residential 
conversion in this highly desirable urban locale.

The Offering
FOR SALE: 200 MEETING STREET | 287,407 GSF
A unique and rarely available investment opportunity in a highly 
desirable location in the heart of the Charleston Historic District.



287,407 gross square foot building (145,407 RSF) 
built in 1991 

4-star office building with 36,000 SF floorplates and 
full-block frontage 

355 structured parking spaces in attached garage 
with direct building access

Property Details

Over 64,000 RSF of vacant office space allows for 
immediate upside through lease-up

Current in-place rents average $28/SF, a 24% 
discount to market rates

2-year WALT allows for new ownership to further 
capitalize on increased future rents

Below-Market Average In-Place 
Office Rents

Bank of America: Moody’s (A1) & Fitch (AA-)

Morgan Stanley: Moody’s (A1) & Fitch (A)

New York Life: Moody’s (Aaa) & Fitch (AAA)

Investment Grade Credit Tenants



Buyers can unlock immediate upside through a capital 
improvement plan and the resulting lease-up of vacant 
spaces

Vacancy also allows for potential residential conversion

Potential for Numerous Business Plans

Current tenants include legal, insurance and financial 
services firms

Market Demand

Multiple vacant suites are adjacent to each other, 
allowing for potential combinations and flexibility in size 
and layouts

Flexible Floor Plan Availability

Situated across from the iconic Charleston Place hotel 
with high-end ground floor retail generating significant 
pedestrian activity year round

One block from the world-renowned King Street shopping 
corridor, with strong retail tenants including Apple, St. 
John, Gucci, Louis Vuitton, Target, Brooks Brothers, 
Golden Goose, Johnny O and J.Crew 

Short walk from Charleston City Market, a national 
historic landmark, converted to an open-air shopping and 
dining destination

Prime Downtown Location



Why Charleston?
The Charleston region’s natural beauty 
and historic charm have made it a popular 
destination for visitors as well as for business 
investment. The Charleston-North Charleston 
MSA has the largest population in South 
Carolina with an estimated 813,000 residents. 
From 2010 to 2019, the Charleston region was 
the 33rd fastest growing metro area in the 
United States, and as of 2019, an average of 
30+ new residents were moving to the region 
each day. Additionally, 7.43 million tourists visit 
Charleston annually, contributing 9.7 billion 
dollars in economic impact each year.

Charleston’s economy is driven by a variety of 
industries including automotive, aerospace, 
logistics, life sciences, tourism, and defense, 
and many international companies including 
Boeing, Volvo and Mercedes-Benz have 
key operations based in Charleston. South 
Carolina Ports has eight locations in the 
Charleston region and is one of the top ten 
container ports in the United States, with a 
$10.7 billion annual impact on the Lowcountry 
of South Carolina.

With four schools of higher education 
(MUSC, College of Charleston, The Citadel, 
and Charleston College of Law) located on 
the Charleston Peninsula, and many other 
schools in the Charleston region, there are 
currently over 40,000 students enrolled in area 
colleges and universities. Additionally, 90.7% 
of Charleston residents have a high school 
diploma or GED, and 35.6% of Charleston 
residents have a bachelors or other advanced 
degree. These levels of degree attainment are 
well above the national averages, which means 
Charleston has one of the most educated 
workforce populations in the United States.

#1
Top City in the U.S
Travel + Leisure | 2023 160+

International Companies
Center for Business 

Research

#6
Best State in the U.S. 

To Do Business
Chief Executive 30+

New residents move to 
Charleston region each 

day



Charleston Market

Charleston Place
& Charleston 
Place Hotel

1

23

Coffee Shops & Cafes
1 Bitty and Beau's Coffee
2 Clerks Coffee
3 Kaminsky's Dessert Cafe

Restaurants & Rooftops
1 Little Palm
2 Peninsula Grill
3 Another Broken Egg
4 Hymans
5 The Watcher
6 FIG
7 Doar Bros
8 Eleve Rooftop

1
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4
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Health & Wellness
1 Pure Barre
2 Pivotal Fitness
3 Holy City Crossfit
4 Transformative Yoga
5 Stretch Lab

1

2

3

Retail
1 Brooks Brothers
2 Target
3 Tommy Bahama
4 Pandora
5 Chase
6 Louis Vuitton
7 Kate Spade
8 L'Occitane
9 Gucci
10 Faherty
11 Lilly Pulitzer
12 Golden Goose
13 Anthropologie
14 J. Crew
15 Aerie
16 Kendra Scott
17 Madewell
18 Vineyard Vines
19 Lululemon
20 H&M
21 Marine Layer
22 Sephora
23 Roxy
24 Apple
25 St. John's
26 Johnnie O
27 J.McLaughlin Clothing
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Top Attractions

1 2 3

The Citadel Joe Riley Stadium The Charleston 
Museum

4 5 6

South Carolina 
Aquarium

The African 
American Museum

Charleston 
Gaillard Center

7 8 9

College of 
Charleston

Charleston City 
Market

United States 
Custom House

10 11 12

Gibbes Museum 
of Art

Dock Street 
Theatre

Waterfront Park



530 Fifth Avenue, 4th Floor | New York, NY 10036 | 212 729 7140 | avisonyoung.com 

© 2024 Avison Young – New York, LLC. This information has been obtained from sources believed reliable. We have 
not verified it and make no guarantee, warranty or representation about it. Any projections, opinions, assumptions or 
estimates used are for example only and do not represent the current or future performance of the property. You and 
your advisors should conduct a careful, independent investigation of the property to determine to your satisfaction the 
suitability of the property for your needs.

JAMES NELSON 
Principal, Head of Tri-State Investment Sales 

212 729 6585 
james.nelson@avisonyoung.com

ERIK EDEEN 
Principal, Director of Tri-State Investment Sales 

212 729 7402 
erik.edeen@avisonyoung.com

CHRIS FRASER 
Principal, Regional Managing Director - Southern US 

843 452 9425 
chris.fraser@avisonyoung.com

LESLIE FELLABOM 
Senior Vice President 

843 442 7492 
leslie.fellabom@avisonyoung.com 

ED NELSON 
Senior Associate 

212 729 3632 
ed.nelson@avisonyoung.com

200
C H A R L E S T O N ,  S O U T H  C A R O L I N A

MEETING STREET

For more information, please contact:



 

James Nelson 
Principal, Head of Tri-state 
Investment Sales 
 
Avison Young – New York, LLC 
530 Fifth Avenue 
4th Floor 
New York, NY 10036 

avisonyoung.com 

 

 

CONFIDENTIALITY AND NON-CIRCUMVENTION AGREEMENT 
 
Date:  
 
 
Property:  200 Meeting Street Charleston, SC 29401 (the “Property”) 
 
Ladies & Gentlemen:  
 
This will serve to confirm our agreement concerning certain material, data, and information that Avison Young – New 
York, LLC (“AYNY”) will make available to the undersigned principal (“Principal”) and its designated broker (“Broker”) 
for study in connection with a possible purchase by Principal of the Property. This information may include, without 
limitation, an offering memorandum or materials and various other papers, legal instruments, studies, brochures, 
computer output, and other data concerning the Property, as well as oral discussions and Property visitations 
(collectively, “Evaluation Material”) 
 
AYNY is prepared to furnish Principal and Broker with the Evaluation Material in connection with discussions and 
negotiations concerning a possible transaction involving the Property only on the conditions that Principal and Broker 
treat such Evaluation Material confidentially and confirms certain representations to AYNY.  Therefore, as a prerequisite 
to AYNY’s furnishing the Evaluation Material to us, Principal and Broker, each, jointly and severally, represent and agree 
as follows: 
 
1. The Evaluation Material furnished to Principal and Broker will be used by Principal and Broker solely for evaluating a 

possible transaction exclusively for Principal’s own account, as principal in the transaction, and not as a broker or 
agent for any other person.  Therefore, Principal and Broker agree to keep all Evaluation Material strictly confidential; 
provided however, that any such Evaluation Material may be disclosed to its directors, officers, employees, partners, 
advisors, and consultants as well as its counsel, accounting firms, and financial institutions (“Representatives”) who 
need to know such information for the purpose of assisting Principal or Broker with Principal’s possible purchase of 
the Property.  Principal and Broker’s Representatives will be informed by Principal and Broker of the confidential 
nature of such information and will be directed by Principal and Broker to treat such information with strict 
confidence.  Principal and Broker, jointly and severally, will be responsible for the compliance by those parties with 
the terms of this Agreement. 

 
 Principal and Broker agree not to copy or duplicate the Evaluation Material and to return the Evaluation Material to 

AYNY promptly if Principal decides not to go forward with discussions or if requested by AYNY.  Principal and Broker 
agree that the owner of the Property (“Owner”) and AYNY will have no adequate remedy at law if either Principal or 
Broker violates any of the terms of this Agreement.  In such event, the Owner or AYNY will have the right, in addition 
to any other right the Owner or AYNY may have, to seek injunctive relief to restrain any breach or threatened breach 
by us or specific enforcement of such terms.  In the event that the Owner and/or AYNY is successful in any action for 
injunctive relief or in any action for damages as a result of our breach of this Agreement, Principal and Broker, jointly 
and severally, agree to pay the Owner’s and AYNY’s costs and expenses of such action, including reasonable attorneys’ 
fees, costs, and expenses. 

 
 In addition, Principal and Broker will not disclose and Principal and Broker will direct its Representatives not to 

disclose to any person, the fact that the Evaluation Material has been made available to Principal and Broker, that 
discussions or negotiations among Principal, Broker , the Owner and AYNY are now taking place or will take place, or 
any of the terms, conditions, or other facts with respect to the possible acquisition of the Property. 

 



 

Confidentiality and Non-Circumvention Agreement 

 The term “Evaluation Material” does not include information or materials that (i) are or become available to the 
public other than as a result of a disclosure by Principal, (ii) becomes available to Principal on a non-confidential basis 
from another source that, to the best of Principal or Broker’s knowledge, is not subject to a confidentiality 
agreement, (iii) was known by Principal or Broker before its disclosure by AYNY or Owner, or (iv) are required to be 
disclosed by applicable law or at the request of any regulatory or supervisory authority having jurisdiction over 
Principal. 

 
2. Although AYNY has endeavored to include in the Evaluation Material information that AYNY believes to be relevant 

for the purpose of helping Principal and Broker in their evaluation of the Property for possible purchase, Principal 
and Broker understands and acknowledges that neither the Owner nor AYNY nor any of their respective affiliates or 
agents make any representation or warranty to Principal or Broker as to the accuracy or completeness of the 
Evaluation Material.  Principal and Broker agree that the Owner, AYNY and their respective affiliates or agents will 
not have any liability to us as a result of Principal or Broker’s use of the Evaluation Material and it is understood that 
Principal and Broker are expected to perform and is responsible for such due diligence investigations and inspections 
of the Property, including investigation of any environmental conditions, as Principal and Broker deem necessary or 
desirable and as permitted by agreement with the Owner of the Property. 

  
3. Principal and Broker represents that Broker is the sole agent representing Principal in any possible transaction 

involving the Property. Principal and Broker acknowledge that no fees, commissions or expenses will be due from 
AYNY or Owner to Principal or to any person or entity, other than Broker pursuant to separate commission 
agreement, purporting to represent or act on its behalf.  Principal and Broker shall indemnify and defend AYNY and 
Owner against any third party claim arising out of the breach of this Paragraph 3.   

  
4. AYNY is acting on behalf of Owner as the sole exclusive agent and advisor in connection with the sale of the Property.  

Unless otherwise agreed to by the parties in writing, Principal agrees to pay all brokerage commissions, finder’s fees, 
and other compensation to which any broker, finder, or other person, its affiliate, successors, assigns and related 
parties has dealt who may be entitled to in connection with the negotiation and/or sale of the Property to Principal, 
except AYNY’s compensation, which is payable by the Owner.  In addition, Principal agrees to defend, indemnify, and 
hold harmless Owner and AYNY against any and all claims, liabilities, damages, and costs of defense (including 
reasonable attorneys’ fees, costs, and expense) for a commission, fee, or other compensation by any other person, 
broker, finder, or agent alleging that they have dealt with or through Principal or Broker, our affiliates, successors, 
assigns, and related parties, in connection with the negotiations and/or sale of the Property to Principal. 

 
5. Principal and Broker agree not to communicate with any tenants, governmental authorities, service providers, or 

other parties with a contractual relationship to the Property, except in the ordinary course of business, unrelated to 
the potential sale of the Property, without the prior written consent of Owner, which may be given or withheld in 
Owner’s sole discretion. 

 
6. Owner expressly reserves the right, at its sole discretion, to reject any or all expressions of interest or offers to 

purchase an interest in the Property and/or to terminate discussions with any potential purchaser at any time, with 
or without notice.  The Owner will have no legal commitment or obligation to any potential purchase unless and until 
a written agreement for the sale of the Property has been fully executed and delivered by Owner.  Any discussions 
with respect to the possible sale of the Property are subject to change of price, prior sale, financing, or withdrawal 
without notice. 

 
7. During the term of this Agreement, the Principal and Broker agrees not to pursue or engage in any transaction 

involving the Property or contact, directly or indirectly, any party-in-interest relating to the Owner’s business or 
pursue any introduction of any party of interest without the AYNY’s prior express written consent.  Principal and 



 

Confidentiality and Non-Circumvention Agreement 

Broker agree that all communications regarding the Property, requests for additional information, and discussions or 
questions regarding procedures will be submitted or directed to AYNY and not directly with any other party.  The 
Principal and Broker covenant not to use the Evaluation Material to the detriment of the Owner and to use it only in 
connection with its evaluation of the Property.  AYNY shall be present in the engagement of any transaction involving 
the Property with introduced parties-in-interest by the Principal and Broker. 

 
8. The provisions of this Agreement remain in effect with respect to any or all Evaluation Material until the earliest of 

(i) the date such Evaluation Material is no longer Evaluation Material within the meaning of this Agreement; (ii) the 
date that a transaction is closed between Owner and Principal; or (iii) 12 months from the date of this Agreement. 
Notwithstanding anything above, the terms of any sale of the Property will remain confidential. 

 
9. The Principal and Broker each warrant and represent to AYNY that Principal and Broker , and all persons and entities 

owning (directly or indirectly) an ownership interest in the Principal and Broker: (a) are not and will not become a 
person or entity with whom AYNY is restricted from doing business with under regulations of the Office of Foreign 
Asset Control (“OFAC”) of the Department of the Treasury (including, but not limited to, those named on OFAC’s 
Specially Designated and Blocked Persons list) or under any statute, executive order (including, but not limited to, the 
September 24, 2001, Executive Order 13224 Blocking Property and Prohibiting Transactions with Persons Who 
Commit, Threaten to Commit, or Support Terrorism), or other governmental action; and (b) are not knowingly 
engaged in, and will not knowingly engage in, any dealings or transactions or be otherwise associated with such 
persons or entities described in clause (a) above. 

 
10. The parties agree that Owner is a third party beneficiary of this Agreement and will have the right to seek performance 

of the obligations of this Agreement. This Agreement embodies the full understanding of the parties and may not be 
changed orally. This Agreement is governed and construed in accordance with the laws of the State of New York. 

 
 Very truly yours, 
 
 
 
 James Nelson 
 Avison Young – New York, LLC 

 
[SIGNATUE PAGE TO FOLLOW] 

  



 

Confidentiality and Non-Circumvention Agreement 

 
Agreed and acknowledge by: 
 

Principal: _________________________________ 
 
By:   _________________________________ 

Name: _________________________________ 

Title: _________________________________ 

Date: _________________________________ 

Address: _________________________________ 

   _________________________________ 

   _________________________________ 

 

Broker: _________________________________ 
 
By:   _________________________________ 

Name: _________________________________ 

Title: _________________________________ 

Date: _________________________________ 

Address: _________________________________ 

   _________________________________ 

   _________________________________ 

 
 
Return To:  Ed Nelson 
 Avison Young – New York, LLC 
 530 Fifth Avenue 
 New York, New York 10036 
 ed.nelson@avisonyoung.com 


