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MIKE NYE, SIOR
Principal | Licensed in OR Principal | Licensed in OR
503-559-7990

503-542-4345
curt.arthur@capacitycommmercial.com

mike@capacitycommercial.com
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MONARCH MINI-STORAGE

Capacity Commercial Group is pleased to exclusively represent this
fully-occupied self-storage investment in Coos Bay, Oregon.

Reasons To Buy:

High barrier to entry into the market. In 2025 Coos Bay City Council
approved a moratorium against the construction of additional self-
storage inside the city limits.

. Consistently high occupancy levels
- Spring, 2026 - 100% roof replacement in the past 24 months

- Good upside potential using technology to increase rents and drive
down costs

OFFERING SUMMARY
1785 Ocean Blvd NW,

eleless Coos Bay, OR 97420
Sale Price $2,700,000
Proforma NOI $200,664
Cap Rate 7.43%
Lot Size 1.21 AC | 52,708 SF
Rentable SF 18,393 SF

Capacity Commercial Group | Portland - Vancouver - Salem | 503-326-9000 | capacitycommercial.com OFFERING SUMMARY

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.

1785 Ocean Blvd NW, Coos Bay, OR
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PROPERTY OVERVIEW

Address

1785 Ocean Blvd NW,
Coos Bay, OR 97420

Sale Price

$2,700,000

Proforma Net Operating
Income (NOI)

$200,664

Current Capitalization
Rate

7.43%

Net Rentable Area

18,393 SF

Number of Units

157

Zoning

C-2 General Commercial

Lot Size

121 AC | 52,708 SF

County

Coos

Parcel #

Zoning Map

5500

PROPERTY OVERVIEW
1785 Ocean Blvd NW, Coos Bay,OR 3

Capacity Commercial Group | Portland - Vancouver - Salem | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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Capacity Commercial Group | Portland - Vancouver - Salem | 503-326-9000 | capacitycommercial.com PROPERTY PHOTOS

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy. 1785 Ocean Blvd NW, Coos Bay, OR
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Capacity Commercial Group | Portland - Vancouver - Salem | 503-326-9000 | capacitycommercial.com SITE PLAN
The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy. 1785 Ocean Blvd NW, Coos Bay, OR 5
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Capacity Commercial Group | Portland - Vancouver

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.

mpire Lake

Middle.
Empire Lake

Ehp\re Il lskeview,
Room<JZIe] Cerv er.

Thomas Ave

B
5|
o
B,
2

Lmdbeﬂ!AVE-’ ¢
i i

= ". ‘
7
LLAN 7 2

=fh

Kem0691100's

Uollege Way

15 poomspy.

T T

& pacificlLoop;

T bt
A
L »X\u““ép&l‘o?“
S "'-i
ey
. ._.‘ “a’ i

M :
/ __,‘ Y ‘%

Sty

/ o

I o
Clark Sty
i

r e l' Iu
Lombardsl

P

Aempeoig

=017

K

_Sfhland
Rl

"

B

- igpuejposm

A

Lynne/Dr

“L}

C-rféksme e
410 PURIROOM i

‘m PUBIPOOM

in
*Average Dally Traffic Volume | Traffic Counts and fAverage Monthly V|5|ts are Provided by REGIS Online at SitesUSA.com ©2025
Map data ©2025 Google Imagery ©2025, Airbus, CNES / Airbus, Maxar Technologies, Metro, Portland Oregon, Public Laboratory, State of Oregon, U.S. Geological Survey, USDA/FPAC/GEO

Salem | 503-326-9000 | capacitycommercial.com

AERIAL MAP
1785 Ocean Blvd NW, Coos Bay, OR 6




Proforma Rent Roll

SELF STORAGE

# OF UNITS UNIT MIX TOTAL AREA MONTHLY RENT MONTHLY TOTAL  ANNUAL TOTAL
6 5 x 5 150 SF $72 /Unit $2.88 /SF $432 $5,184
16 5 x 5 400 SF $62 /Unit $2.48 /SF $992 $11,904
] 5 5 x 10 250 SF $100 /Unit $2.00 /SF $500 $6,000
Z 32 5 x 10 1,600 SF $90 /Unit $1.80 /SF $2,880 $34,560
> 10 10" x 10' 1,000 SF $140 /Unit $1.40 /SF $1,400 $16,800
Z 46 10' x 10' 4,600 SF $122 /Unit $1.22 /SF $5,612 $67,344
2 10" x 15 300 SF $150 /Unit $1.00 /SF $300 $3,600
Q 3 10" x 20' 600 SF $220 /Unit $1.10 /SF $660 $7,920
> 25 10" x 20 5,000 SF $200 /Unit $1.00 /SF $5,000 $60,000
I— 4 10" x 15' 600 SF $190 /Unit $1.27 /SF $760 $9,120
m 1 160k S2 3! 368 SF $250 /Unit $0.68 /SF $250 $3,000
Manager 1 1555 375 SF $1 /Unit $0.00 /SF $1 $12
Parking 6 EDI 135 3,150 SF $80 /Unit $0.15 /SF $480 $5,760
TOTAL 157 18,393 SF Avg. $1.05/SF $19,267 $231,204

Capacity Commercial Group | Portland - Vancouver - Salem | 503-326-9000 | capacitycommercial.com FINANCIALS

1785 Ocean Blvd NW, Coos Bay, OR 7

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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Property Drive-Time & Demographics
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14\ Cooston Population 1 MILE 3 MILE 5 MILE
“*’”""“’}“‘f 2025 Est. Population 7,365 24,772 33,701
< 3; 2030 Proj. Population 6,945 23,476 32,079
\:2‘..\,_ 2020 Census Population 7,702 25,798 34,919

2010 Census Population 7,553 25,273 34,292

)

Jellwood

Proj. Annual Growth 110 -1 09 2100
2025 to 2030 1% 1.0% Lo%

Y Historical Annual Growth Ao P Ao
= 2010 to 2025 0.2% 0.1% 0.1%

Households & Income

: 2025 Est. Households 3,111 10,660 14,385
2025 Est. Average HH Income $75,190 $86,524 $89,440
y 2025 Est. Median HH Income $61,627 $72,240 $73,643
M“i‘l\lmg P
¢ 2025 Est. Per Capita Income $32,319 $37,532 $38,427
? Businesses
2025 Est. Total Businesses 262 1,310 1,621
2025 Est. Total Employees 2,574 12,033 14,645

Demographic Information, Traffic Counts, and Merchant Locations are Provided by REGIS Online at SitesUSA.com | ©2025, Sites USA,
Chandler, Arizona, 480-491-1112 Demographic Source: Applied Geographic Solutions 11/2025, TIGER Geography - RS1
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Map data ©2025 Google Imagery ©2025, Airbus, CNES / Airbus, Maxar Technologies, Metro, Portland Oregon, Public Laboratory, State of Oregon, U.S. Geological Survey, USDA/FPAC/GEO

DRIVE TIMES & DEMOGRAPHICS

Capacity Commercial Group | Portland - Vancouver - Salem | 503-326-9000 | capacitycommercial.com
1785 Ocean Blvd NW, Coos Bay, OR 8

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.

Oregon Initial Agency Disclosure Pamphlet

Consumers: This pamphlet describes the legal obligations of
Oregon real estate licensees to consumers. Real estate brokers
and principal real estate brokers are required to provide this infor-
mation to you when they first contact you. A licensed real estate
broker or principal broker need not provide the pamphlet to a
party who has, or may be reasonably assumed to have, received
a copy of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet
nor its delivery to you may be interpreted as evidence of intent
to create an agency relationship between you and a broker or a
principal broker.

Real Estate Agency Relationships

An “agency" relationship is a voluntary legal relationship in which a
licensed real estate broker or principal broker (the “agent”) agrees
to act on behalf of a buyer or a seller (the “client”) in a real estate
transaction. Oregon law provides for three types of agency rela-
tionships between real estate agents and their clients:

- Seller’'s Agent — Represents the seller only.

- Buyer’s Agent — Represents the buyer only.

« Disclosed Limited Agent — Represents both the buyer and
seller, or multiple buyers who want to purchase the same
property. This can be done only with the written permission
of all clients.

The actual agency relationships between the seller, buyer and
their agentsin a real estate transaction must be acknowledged at
the time an offer to purchase is made. Please read this pamphlet
carefully before entering into an agency relationship with a real
estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about
their clients.

“Confidential information” isinformation communicated to a real
estate licensee or the licensee’s agent by the buyer or seller of one
to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications
or motivation to buy or sell. “Confidential information” does not
mean information that:

1. The buyer instructs the licensee or the licensee’s agent to
disclose about the buyer to the seller, or the seller instructs
the licensee or the licensee's agent to disclose about the
seller to the buyer; and

2. The licensee or the licensee’s agent knows or should know
failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent rep-
resents only the seller unless the seller agrees in writing to allow
the agent to also represent the buyer.

An agent who represents only the seller owes the following affir-
mative duties to the seller, the other parties and the other parties’
agentsinvolved in a real estate transaction:

1. Todeal honestly and in good faith;

2. To present all written offers, notices and other communi-
cations to and from the parties in a timely manner without
regard towhether the property is subject to a contract for sale
or the buyer is already a party to a contract to purchase; and

3. Todisclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

A seller's agent owes the seller the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property
received from or on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or
detrimental to the seller’s interest in a transaction;

4. To disclose in a timely manner to the seller any conflict of
interest, existing or contemplated;

5. To advise the seller to seek expert advice on matters related
to the transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the seller
except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous,
good faith effort to find a buyer for the property, except that
a seller’'s agent is not required to seek additional offers to
purchase the property while the property is subject to a con-
tract for sale.

None of these affirmative duties of an agent may be waived,
except (7). The affirmative duty listed in (7) can only be waived by
written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by
another seller to a prospective buyer and may list competing prop-
erties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent’s expertise, includ-
ing but not limited to investigation of the condition of property, the
legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the

buyer’'s agent only. The buyer's agent is not representing the seller,

even if the buyer’s agent is receiving compensation for services
rendered, either in full or in part, from the seller or through the
seller’'s agent.

Anagent who represents only the buyer owes the following affir-
mative duties to the buyer, the other parties and the other parties’
agentsinvolved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communi-
cations to and from the parties in a timely manner without
regard to whether the property is subject to a contract for sale
or the buyer is already a party to a contract to purchase; and

3. Todisclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

Abuyer’s agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property
received from or on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or
detrimental to the buyer’s interest in a transaction;

4. To disclose in a timely manner to the buyer any conflict of

interest, existing or contemplated;

To advise the buyer to seek expert advice on matters related

to the transaction that are beyond the agent’s expertise;

6. To maintain confidential information from or about the buyer
except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous,
good faith effort to find property for the buyer, except that
a buyer’s agent is not required to seek additional proper-
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ties for the buyer while the buyer is subject to a contract
for purchase.

None of these affirmative duties of an agent may be waived,
except (7). The affirmative duty listed in (7) can only be waived by
written agreement between buyer and agent.

Under Oregon law, a buyer's agent may show properties in which
the buyer isinterested to other prospective buyers without breach-
ing an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent’s expertise, includ-
ing but not limited to investigation of the condition of property, the
legal status of the title or the seller's past conformance with law.

Duties and Responsibilities of an Agent Who Rep-
resents More than One Client in a Transaction
One agent may represent both the seller and the buyer in the same
transaction, or multiple buyers who want to purchase the same
property, only under a written “Disclosed Limited Agency Agree-
ment” signed by the seller and buyer(s).
Disclosed Limited Agents have the following duties to their cli-
ents:
1. To the seller, the duties listed above for a seller’'s agent;
2. Tothe buyer, the duties listed above for a buyer’'s agent; and
3. To both buyer and seller, except with express written per-
mission of the respective person, the duty not to disclose to
the other person:
a. That the seller will accept a price lower or terms less favor-
able than the listing price or terms;
b. That the buyer will pay a price greater or terms more favor-
able than the offering price or terms; or
c. Confidential information as defined above.
Unless agreed to in writing, an agent has no duty to investigate
matters that are outside the scope of the agent's expertise.
When different agents associated with the same principal broker
(a real estate licensee who supervises other agents) establish
agency relationships with different parties to the same transaction,
only the principal broker will act as a Disclosed Limited Agent for
both the buyer and seller. The other agents continue to represent
only the party with whom the agents have already established an
agency relationship unless all parties agree otherwise in writing.
The principal real estate broker and the real estate licensees rep-
resenting either seller or buyer shall owe the following duties to
the seller and buyer:
1. To disclose a conflict of interest in writing to all parties;
2. Totake no action that is adverse or detrimental to either par-
ty's interest in the transaction; and
3. To obey the lawful instructions of both parties.
No matter whom they represent, an agent must disclose infor-
mation the agent knows or should know that failure to disclose
would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the
licensee delivering this pamphlet to you. If you intend for that
licensee, or any other Oregon real estate licensee, to represent
you as a Seller’s Agent, Buyer’s Agent, or Disclosed Limited Agent,
you should have a specific discussion with the agent about the
nature and scope of the agency relationship. Whether you are a
buyer or seller, you cannot make a licensee your agent without
the licensee’s knowledge and consent, and an agent cannot
make you a client without your knowledge and consent.

OREGON REAL ESTATE DISCLOSURE
1785 Ocean Blvd NW, Coos Bay, OR 9
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REPRESENTED BY

CURT ARTHUR, SIOR
Principal | Licensed in OR
503-559-7990
curt.arthur@capacitycommercial.com

MIKE NYE, SIOR
Principal | Licensed in OR

503-542-4345
mike@capacitycommercial.com
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Capacity Commercial Group | 805 SW Broadway, Suite 600, Portland, OR | 503-326-9000 | capacitycommercial.com

The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.



