
PRESENTED BY :

ROB KIRKWOOD & JOE TAKACS



Silver Beach Club Resort 1025 S Atlantic Ave
Daytona Beach, FL 32118

73-Unit Oceanfront Resort | Expandable to 112 Units | 76,021 SF on 1.55± Acres
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DEMOGRAPHICS
2025 Population

2025 Median HH Income

2025 Average HH Income

OFFERING SUMMARY
ADDRESS

FINANCIAL SUMMARY
PRICE

1 MILE
3,862

$46,059

$69,403

3 MILE
42,820

$49,353

$65,728

5 MILE
109,355

$53,156

$70,231

COUNTY

APN

$8,250,000

1025 S Atlantic Ave Daytona Beach,
FL 32118

Daytona Beach LA 32118

Volusia County

530948002200

Investment Summary
The Silver Beach Club Resort is a 73-unit, 76,021 SF oceanfront property situated on 1.55± acres with 185 feet of direct Atlantic
frontage. Originally built in 1970 as a 112-unit hotel and later converted to timeshare use in the 1980s, the property offers a clear
opportunity to reconfigure back to its original 112-unit layout. Resort amenities include a pool, jacuzzi, recreational area, café,
event suite, and private balconies or patios overlooking the ocean.

The asset offers investors a clear value-add or redevelopment opportunity within Daytona Beach’s thriving tourist corridor.

Highlights:

Prime oceanfront location with strong visibility at the corner of Atlantic Ave and Silver Beach Ave 
T-1 Tourist zoning allows hotel/motel use and redevelopment flexibility
Surrounded by new high-rise hotel development, driving area growth
73 Units with Value-Add Conversion Potential to 112 Units
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under construction properties
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 DAYTONA BEACH ATTRACTIONS
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Planned development
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Discounted Cash Flow Summary
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Income
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Comparable Analysis
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Room Allocation
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Hotel Sales Summary Grid 
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MICHAEL HENDZEL
Managing Director

ADAM FURMAN
Senior Associate

ROB KIRKWOOD
Vice President of Commercial Sales

JEFF TURCSANYI
Senior Associate

Multi-family
Retail
Industrial
Medical Office
Vacant Land

Aeronautical
Ground Leases
Mixed Use
Storage
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Rob, a Central Florida native, earned his degree from the University of Central Florida. Upon graduating with a Bachelor’s
Degree, Rob began his Real Estate career in 2016, targeting the Central Florida Market. Since 2016, Rob has earned top producer
accolades consistently year after year. Rob was fortunate to be able to sell in all corners of Florida and has a broad range of
knowledge for the entire Florida market. Mr. Kirkwood is a commercial valuation specialist. According to Rob, his strategy ranges
from client to client based on this quote from Rob “It is extremely important to understand the financial strategy of your clients
one, three and five year plan. We can implement short term/long-term strategies to meet the goals of each investor based on
their desired rate of return. For some, it’s identifying the upcoming commercial drivers in an area and appropriately advising the
client of where they can obtain the highest level of appreciation while meeting their desired needs of the home itself. The key is
to listen, more than talk. 

Rob is licensed as a commercial appraiser and is also obtaining his MAI from the Appraisal Institute, which is the highest-level
designation awarded to commercial appraisers. Rob currently has over 6,000 logged hours of commercial appraising and has
valued hundreds of commercial properties for financial institutions, municipalities, property owners and private
lenders/equities. Rob has competence in valuing the fee simple, leased fee and leasehold interests in asset classes such as
single/multi-family, vacant land, industrial properties, self-storage, airport hangars & terminals, easements, office & retail
properties and many more. From buying to selling, make sure you request a value from Rob. 

General Appraiser Licensure 
Over 6,000 logged appraisal hours. 9+ years experience. 
Clients ranging from NBA, NFL, MLB
Top 20 under 40 YPN 2023

Accolades
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Vice President of Commercial Sales
Specializes in Multi-Family, Indoor/Outdoor Storage & Mixed Use Developments

Rob Kirkwood



Joe is an Ohio native and has been in Florida since 1991. He has a PhD in Management from the Academy of Economic Studies in
Bucharest Romania and is an adjunct professor in Bucharest teaching International Finance, Managerial Finance, and
Innovative Decision Making.

Joe has been a real estate broker since 1983 (SC) and now is licensed in 46 states as a broker and is the corporate broker for
multiple timeshare specialized firms.

Joe is an expert in the timeshare industry having been active since starting in 1983. He was the President of Vacation Resorts
International where he worked for almost 20 years. He was responsible for the operations at VRI and growth that made VRI the
largest independent management company in the USA with 150 locations when he left in 2007 to form his own companies.

He formed and currently owns TheMVPService and TOWB; companies that specialize in timeshare sales and in the
repurpose/conversion of timeshare to whole ownership. MVP was formed in 2007 and actively works in 5 states. His companies
will have sold over $100M in repurposed timeshare by the end of 2026, selling whole units or projects in CA, WY, NC, TX, NM, UT,
and FL.

Joe and his companies are licensed and active in CA, NM, TX, WY, UT, NC, NH, TN, GA, RI, and FL.

He is married – 39 years and loves his 4 children and 3 grandchildren.
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Joe Takacs
CEO/MVP, A Takacs Company
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less than $15,000

$15,000-$24,999

$25,000-$34,999

$35,000-$49,999

$50,000-$74,999

$75,000-$99,999

$100,000-$149,999

$150,000-$199,999

$200,000 or greater

Median HH Income

Average HH Income

2000 Population

2010 Population

2025 Population

2030 Population

2025 African American

2025 American Indian

2025 Asian

2025 Hispanic

2025 Other Race

2025 White

2025 Multiracial

2025-2030: Population: Growth Rate

337

179

279

323

375

242

106

175

100

$46,059

$69,403

4,505

3,847

3,862

3,898

286

5

96

415

158

2,952

361

0.95%

2,953

2,074

1,848

3,077

4,148

2,374

1,739

824

669

$49,353

$65,728

45,598

40,201

42,820

44,441

13,862

166

664

4,620

1,591

22,884

3,620

3.75%

103,765

96,500

109,355

114,580

28,253

434

2,204

11,487

3,861

65,500

9,014

4.70%

6,176

4,804

4,384

7,854

10,767

6,378

5,835

1,904

1,873

$53,156

$70,231
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POPULATION

2025 HOUSEHOLD INCOME

1 MILE

1 MILE

3 MILE

3 MILE

5 MILE

5 MILE

1 Mile Radius

2025 Own vs. Rent - 1 Mile Radius

3 Mile Radius 5 Mile Radius

Source: esri

2025 Household Income



2025 Population Age 30-34

2025 Population Age 35-39

2025 Population Age 40-44

2025 Population Age 45-49

2025 Population Age 50-54

2025 Population Age 55-59

2025 Population Age 60-64

2025 Population Age 65-69

2025 Population Age 70-74

2025 Population Age 75-79

2025 Population Age 80-84

2025 Population Age 85+

2025 Population Age 18+

2025 Median Age

2030 Median Age

Median Household Income 25-34

Average Household Income 25-34

Median Household Income 35-44

Average Household Income 35-44

Median Household Income 45-54

Average Household Income 45-54

Median Household Income 55-64

Average Household Income 55-64

Median Household Income 65-74

Average Household Income 65-74

Average Household Income 75+

204

240

189

218

295

328

357

404

322

235

178

85

3,431

55

56

$49,371

$67,328

$53,870

$80,608

$51,193

$79,094

$51,772

$80,129

$43,797

$61,912

$57,131

$53,457

$65,805

$53,455

$71,094

$55,883

$75,845

$52,243

$71,540

$44,768

$63,279

$55,634

2,491

2,402

2,136

2,159

2,364

2,817

3,494

3,394

2,881

2,159

1,374

1,013

36,071

46

46

$57,539

$70,010

$59,537

$78,000

$63,309

$84,742

$56,333

$76,663

$48,118

$67,245

$57,100

6,371

5,983

5,390

5,244

5,696

6,817

8,586

8,525

7,403

5,702

3,787

3,355

92,684

45

46

2025 INCOME BY AGE

2025 POPULATION BY AGE 1 MILE

1 MILE

3 MILE

3 MILE

5 MILE

5 MILE

Population By Age
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 African American

American Indian

Asian

Hispanic

Multiracial

Other Race

White

Diversity Index (+5 years)

Diversity Index (current year)

Diversity Index (2020)

Diversity Index (2010)

7%

0%

2%

10%

8%

4%

69%

55

51

47

28

29%

0%

1%

10%

8%

3%

48%

70

68

65

58

23%

0%

2%

10%

7%

3%

54%

67

65

62

53

Median American Indian/Alaska Native
Age Median Asian Age Median Black
Age Median Hispanic Age Median
Multiple Races Age Median Other Race
Age Median Pacific Islander Age
Median White Age

53

43

38

37

34

40

63

58

41

43

30

33

34

33

31

57
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36

32

31

32

32

29

56
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1 MILE

DIVERSITY INDEX

POPULATION BY RACE

2025 POPULATION BY
RACE

3 MILE

1 MILE

1 MILE

3 MILE

3 MILE

5 MILE

5 MILE

5 MILE

1 Mile Radius

POPULATION DIVERSITY

2025 MEDIAN AGE BY RACE

3 Mile Radius

1 MILE 3 MILE

5 Mile Radius

5 MILE

2025 MEDIAN AGE BY RACE



ROB KIRKWOOD

321-297-6489

robert@mavrealty.com

The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be

reviewed only by the party receiving it from MavRealty and it should not be made available to any other person or entity without

the written consent of MavRealty.

By taking possession of and reviewing the information contained herein the recipient agrees to hold and treat all such information

in the strictest confidence. The recipient further agrees that the recipient will not photocopy or duplicate any part of the offering

memorandum. If you have no interest in the subject property, please promptly return this offering memorandum to MavRealty . This

offering memorandum has been prepared to provide summary, unverified financial and physical information to prospective

purchasers, and to establish only a preliminary level of interest in the subject property.

The information contained herein is not a substitute for a thorough due diligence investigation. MavRealty has not made any

investigation, and makes no warranty or representation with respect to the income or expenses for the subject property, the future

projected financial performance of the property, the size and square footage of the property and improvements, the presence or

absence of contaminating substances, PCBs or asbestos, the compliance with local, state and federal regulations, the physical

condition of the improvements thereon, or financial condition or business prospects of any tenant, or any tenant’s plans or

intentions to continue its occupancy of the subject property.

The details within this offering memorandum are sourced from what we consider reliable channels. Nevertheless, it's important to

note that MavRealty has not independently verified or investigated the information provided here. We do not provide any warranty

or representation, either expressed or implied, concerning the accuracy or completeness of this information.

CONFIDENTIALITY AGREEMENT & DISCLAIMER

EXCLUSIVELY marketed BY:


