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SUMMARY




EXECUTIVE SUMMARY

Located within the City of Port St. Lucie in St. Lucie County, Florida, Orange
Lake Crossing is an ideal location and offers a significant opportunity to be a
part of the successful and continued growth within this area of the city and
the county.

The property consists of nine contiguous parcels totaling approximately 256
acres and is located in the northwestern portion of the city, conveniently
located less than 3 miles from 1-95 and 4 miles north of Tradition and
Tradition Center for Commerce.

With an annexation and development agreement with the City of Port St.
Lucie already in place, Orange Lake Crossing is slated for development under
one or more Planned Unit Developments (PUD) for residential, commercial
and office uses for the following density:

* 1,358 residential units
* 154,202 square feet of commercial use
* 161,912 square feet of office/institutional
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TO ACCESS THE VIDEO BROCHURE,
CLICK THE LINK BELOW:



https://drive.google.com/file/d/1690NB4c0ThL3zEFxgguO3SL9acLFsWCW/view

COMPLETE HIGHLIGHTS

Development Agreement: Per an Annexation Agreement, the site is slated for
1,358 residential units, 154,202 square feet of commercial, and 161,912 square feet

of office facilities, providing for the potential of a Master Plan community.

Development Upside: The property has current AG Zoning with a Mixed FLU and
development agreement in place that can be zoned into, providing an excellent

investment opportunity with significant commercial and residential potential.

Proximity to Major Highways: Located less than 3 miles from [-95 and about 5

miles from a Florida Turnpike interchange.

Proximity to commercial amenities: Located roughly 10 minutes driving time to

mMajor commercial amenities necessary to consumers.

Nearby Developments: Approximately 4 miles north of the Tradition Center for
Commerce, indicating strong regional growth. Less than a half mile from highly

successful Wylder.
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Entertainment District (proposed)

2,740 acres including County Fairgrounds,
amphitheater, zoo, water park, sports
fields, retail center, and more.

West Creek PUD

Approved Mixed-Use PUD including 1150
dwelling units, commercial, recreational, and
more.

Founders Crossing PUD

Approved Mixed-Use PUD including 875
dwelling units, commercial, recreational, and
more.

Wylder

1.970 acre community featuring 4,000
residential units, commercial, golf course,
schools.

Willow L akes at Wave Garden
Approved - world's largest wave garden
including hospitality, residential units,
entertainment, and commercial.

Village at Midway

Master Planned Mixed-Use including Industrial,

Commercial, and Multifamily.

Midway Business Park

240 acres of industrial, commercial, retail, and

warehouse.

Tradition

1000s of acres of residential, coommercial, retail,

and industrial development.
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Buc-ee’s (proposed)

Willow Lakes Wave Garden
(approved)

Treasure Coast International
Airport

National Navy UDT-SEAL Museum

Manatee Observation and
Education Center

HCA Florida Lawnwood Hospital

Brightline Stuart Location
(proposed)
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EXECUTIVE SUMMARY

#1 3308-432-0000-000-1
#2 3308-341-0001-000-9
#3 3317-211-0000-000-0
#4 3317-221-0000-000-1
PARCEL #: #5 3317-121-0000-010-7
#6 3317-213-0000-000-6
#7 3318-140-0000-000-6
#8 3317-231-0000-000-2
#9 3317-240-0000-000-0

ACREAGE: +/- 256 AC
COUNTY: ST LUCIE COUNTY
MARKET: PORT ST. LUCIE

MUNICIPALITY: CITY OF PORT ST. LUCIE

ZONING: AG-5

$13,823.82

2023 TAXES AG EXEMPTION

DEVELOPMENT &
SALE TYPE ANNEXATION
AGREEMENT IN PLACE

5,400 AADT ON

TRAFFIC COUNT: MIDWAY RD &
11,000 AADT ON

OKEECHOBEE RD
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DEMOGRAPHIC SUMMARY

2023 Summary 1MILE 3 MILE 5 MILE
Population 968 16,075 40,306
Households 340 5,948 15,646
Median Age 44 44 47
Median HH Income  $104.3k  $104.4k $96.3k
Avg Household $16.5k  $118k  $113.4k
Income

Consumer Spend $38.9m $395.7m $1.2b

2027 Summary 1 MILE 3 MILE 5 MILE
Population 1,085 18,445 45,606
Households 382 6,771 17,577
Median Age 45 44 47
Median HH Income  $120.1k $118.5k $107.9k
Avg Household $135.8k  $1358k  $1281K
Income

Consumer Spend $44.5m 452.1m $1.3b
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Brandon Bollig
Advisor
847.410.9047 | brandon.bollig@svn.com

As a Commercial Real Estate Advisor, Brandon has a
wealth of knowledge and experience to draw from
to best serve his clients. Brandon and his wife are
commercial property owners and landlords
themselves, which helps him understand the goals
and needs of any property owner/investor and how
best to help clients overcome any obstacles they
may face and ensure they achieve their goals.

Prior to joining SVN Commercial Partners, Brandon
enjoyed an 8-year career in the National Hockey
League (NHL), where he spent time with the
Chicago Blackhawks, Calgary Flames, San Jose
Sharks, and Nashville Predators organizations.
Most notably, Brandon was a member of the 2013
Stanley Cup Champion Chicago Blackhawks.

Ashley Bloom

Managing Partner
941.961.7109 | ashley.bloom@svn.com

Ashley Barrett Bloom has been affiliated with
SVN for approximately 10 years. Mr. Bloom has
established his practice as a land expert locally,
regionally, and nationally. By combining a
strong network of Offices & Advisors with a
spirit of collaboration, Bloom provides his
clients with a listing team that provides local
expertise with a regional & national platform.

To further add value to clients, Bloom has taken
on the role of owner’s representative in the
entitlement process of multiple projects. With a
long history in land development, Bloom has
extensive relationships with industry
professionals as well as buyers of both
residential and commercial land.

Scott Maesel

Managing Partner
773.251.1166 | scott.maesel@svn.com

Scott R. Maesel is a Managing Director for SVN Chicago

Commercial in Chicago’s West Loop/Fulton Market and

SVN Commercial Partners in Boca Raton, Florida. With

over 25 years of industry experience, Maesel is a highly

regarded Chicago CRE veteran and named one of Crain’s
Most Influential CRE brokers.

Maesel continues to be an active team leader of the SVN
Urban Real Estate Team formed in 2012 and consisting of
4 other specialized team members. He and his team have
positioned themselves as the definitive West Loop/Fulton
Market and near west side commercial property experts.
With over 175 completed transactions of both sales and
leasing no other firm has more market share than SVN in

the area. He is the former President of the Advisory

Council for the highly acclaimed Mary Bartelme Park in

the West Loop and past President of the West Loop

Community Organization.




CONFIDENTIALITY AND

DISCLAIMER

The material contained in this Offering Memorandum is furnished solely for the purpose
of considering the purchase of the property within and is not to be used for any other
purpose. This information should not, under any circumstances, be photocopied or
disclosed to any third party without the written consent of the SVN Commercial
Partners® Advisor or Property Owner, or used for any purpose whatsoever other than
to evaluate the possible purchase of the Property. The only party authorized to
represent the Owner in connection with the sale of the Property is the SVN Commercial
Partners® Advisor listed in this Offering Memorandum, and no other person is
authorized by the Owner to provide any information or to make any representations
other than contained in this Offering Memorandum. If the person receiving these
materials does not choose to pursue a purchase of the Property, this Offering Brochure
must be returned to the SVN Commercial Partners® Advisor.

Neither the SVN Commercial Partners® Advisor nor the Owner make any
representation or warranty, express or implied, as to the accuracy or completeness of
the information contained herein, and nothing contained herein is or shall be relied
upon as a promise or representation as to the future representation of the Property.
This Offering Memorandum may include certain statements and estimates with respect
to the Property. These Assumptions may or may not be proven to be correct, and there
can be no assurance that such estimates will be achieved. Further, the SVN Commercial
Partners® Advisor and the Owner disclaim any and all liability for representations or
warranties, expressed or implied, contained in or omitted from this Offering
Memorandum, or any other written or oral communication transmitted or made
available to the recipient. The recipient shall be entitled to rely solely on those
representations and warranties that may be made to it in any final, fully executed and
delivered Real Estate Purchase Agreement between it and Owner.

The information contained herein is subject to change without notice and the recipient
of these materials shall not look to Owner or the SVN Commercial Partners® Advisor
nor any of their officers, employees, representatives, independent contractors or
affiliates, for the accuracy or completeness thereof. Recipients of this Offering
Memorandum are advised and encouraged to conduct their own comprehensive review
and analysis of the Property. This Offering Memorandum is a solicitation of interest only
and is not an offer to sell the Property. The Owner expressly reserves the right, at its
sole discretion, to reject any or all expressions of interest to purchase the Property and
expressly reserves the right, at its sole discretion, to terminate negotiations with any
entity, for any reason, at any time with or without notice. The Owner shall have no legal
commitment or obligation to any entity reviewing the Offering Memorandum or making
an offer to purchase the Property unless and until the Owner executes and delivers a
signed Real Estate Purchase Agreement on terms acceptable to Owner, in Owner’s sole
discretion. By submitting an offer, a prospective purchaser will be deemed to have
acknowledged the foregoing and agreed to release the Owner and the SVN
Commercial Partners® Advisor from any liability with respect thereto. To the extent
Owner or any agent of Owner corresponds with any prospective purchaser, any
prospective purchaser should not rely on any such correspondence or statements as
binding Owner. Only a fully executed Real Estate Purchase Agreement shall bind the
property and each prospective purchaser proceeds at its own risk.
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