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ABOUT WALLER

Waller has experienced an impressive evolution from a quiet rural
community into a vibrant hub of economic expansion and
opportunity. Over the next 5-7 years, the area is projected to add
more than 50,000 new homes, positioning Waller County to
potentially double its population by 2035. This rapid residential
growth underscores the county’s rising appeal for families,
professionals, and investors.

Job growth in Waller is also expected to climb by 34.8% over the next
decade, surpassing the U.S. average of 33.5%. Its prime location along
major transportation routes—including U.S. Route 290 and Interstate
10—paired with close proximity to Houston, makes Waller an
accessible and desirable destination for businesses, commuters, and
residents. As development accelerates, Waller is on track to become
one of Texas's most dynamic and promising communities.
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PROPERTY DESCRIPTION

This exceptional retail development is strategically located just off
US-290 and FM 2920, offering superior visibility, easy access, and
direct connectivity to major high-traffic corridors. The 6,250-square-
foot building features flexible, built-to-suit leasing options, allowing
tenants to lease full or partial spaces tailored to their specific needs,
from open retail layouts to specialized configurations. Ideal for retail,
dining, fitness, professional services, and entertainment uses, the
development provides excellent customer accessibility, strong
regional exposure, and ample parking. This is a prime opportunity to
establish your business in a highly visible, retail-ready location.
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PROPERTY HIGHLIGHTS

e Fully customizable build to suit options

Ample parking

Easy access to US-290 & Hwy 99
High visibility

Strong traffic counts
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/‘A\\ Information About Brokerage Services

I C Texas lawrequiresallrealestatelicenseholderstogivethefollowinginformation about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
O A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
[0 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
[J Put the interests of the client above all others, including the broker’s own interests;
U Inform the client of any material information about the property or transaction received by the broker;
O Answer the client’s questions and present any offer to or counter-offer from the client; and
[0 Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the

owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a

written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written

agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

[0 Must treat all parties to the transaction impartially and fairly;

00 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

0 buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;

o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

© any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
U The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
O Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for

you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Evermark Commercial Group by Jla Realty 9000562 houston @ evermarkcommercial.com (713)489-8130

Licensed Broker /Broker Firm Name or License No. Email Phone

Primary Assumed Business Name
(713)489-8130

John Altic 572287 jaltic@jlarealestate.com

Email
Designated Broker of Firm License No. . Phone
wpratka @ gmail.com
J. Wes Pratka 648815 P Emg (936)402-5779

Licensed Supervisor of Sales Agent/ LicenseNo. . Phone
Associate dturner@evermarkcommercial.com (936) 668-1603

Demi Turner 0768267 Email
Sales Agent/Associate’s Name License No. Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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