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— &ASSOCIATES COMMERCIAL PAD SITE
. 16187 N RM 620, ROUND ROCK, TX 78681
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Retail/Office PAD Site in Round Rock
PRIME FRONTAGE ON RM 620 BETWEEN TX MED URGENT CARE & BEACON HOSPICE

Size: *0.57 acres

7/

Frontage: 109 linear feet on RM 620
Address: 16187 N RM 620, Round Rock, Tx 78681
South side of RM 620
*0.5m to HEB
*1m to Tx 45 Toll Road
*2.3m to Parmer

*4.3m to Hwy 183
*3.2mto IH 35

Jurisdiction: Round Rock ETJ, Williamson County, Texas
Zoning: Round Rock ETJ / Brushy Creek MUD
Water/Waste Water: Brushy Creek MUD - at door
2024 TxDOT Traffic Counts: 23,733

Price: $525,000

Cierra Cannon McAllister & Associates Dani Tristan
512.818.1231 call/text 201 Barton Springs Road, Austin Texas 78704 512.560.8314 call/text
cierra@matexas.com www.matexas.com ¢ 512.472.2100 dani@matexas.com

This property is presented subject to prior sale, change in price, or removal from the market without notice. All information shown in this brochure, while
based upon information supplied by the owner and from other sources deemed to be reliable is not in any way warranted by McAllister & Associates or
the owner of the property. Interested persons are encouraged to retain legal and technical consultants to advise them of any and all aspects of this
property. This report is for your use as long as you have need of it, but at all times remains the property of McAllister & Associates. Under no
circumstances is any of this report to be reproduced, copied or in any way duplicated without the express written consent of McAllister & Associates.
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Value Appreciation Forecast

Our forecast uses the latest area-specific trends and market activities to
offer a strategic overview of expected growth across the overall area,

rather than for individual homes.

Median Home Value

5-Year Forecast Median Home Value

5-Year Appreciation Forecast

500000

Value Appreciation Trends

Income Distribution

This section provides a detailed breakdown of household income levels in
the area. Understanding a community's financial standing can reveal
insights into its standard of living, economic diversity, and growth

potential.
398,579 Median Household Income $78,400
456949 On Food Stamps/SNAP 7.48%
Income Brackets
14.64%
$0-$25K 9.09%
$25K-$50K 16.30%
$50K-$100K 38.23%

450000 / $100K-$200K 28.22%
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350000
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250000
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150000
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$200K+ 8.17%

Income Distribution

5-Year Projection

$0-$25K $25K-$50K NN $50K-$100K NN $100K-$200K
. $200K+

Household Composition

The makeup of households is a valuable insight for those seeking areas
that resonate with family-oriented or child-friendly vibes.

Number of Households

Average Household Size

Household Makeup
Families with Kids
Families without Kids

Non-Families

Age Groups

25,100
2.56

34.51%
29.67%
36.81%

Age information is helpful for those aiming to align their living environment
with their lifestyle preferences—whether you're drawn to the energy and
vibrancy of younger communities or the tranquility and maturity of areas
with an older demographic.

Median Age

Age Groups
0-9 Years
10-19 Years
20-34 Years
35-49 Years
50-64 Years

65+ Years

Cierra Cannon
512.818.1231 call/text
cierra@matexas.com

35.50

12.09%
12.37%
2478%
2219%
16.54%

12.02%

Households Composition Education

Educational attainment percentages are for individuals aged 25 and older.
Higher education levels in a community often correlate with increased
civic engagement, safety, and prosperity.

Average Schooling Years 14.92

Educational Attainment Breakdown

Less than High School 9.04%
High School or Some College 53.77%
College Degree 26.37%
Families with Kids Families without Kids Non-Families
Graduate/Professional Degree 10.82%
Age Groups

Education Levels

I 0-9 Years 10-19 Years 20-34 Years 35-49 Years
W 50-64 Years WEEEEN 65+ Years

Less than High School NS High School or Some College I College Degree
I Graduate/Professional Degree

*Source: City of Round Rock Demographics: https://www.maptimum.com/reports/shared/round-rock-40417#income-distribution

McAllister & Associates Dani Tristan
201 Barton Springs Road, Austin Texas 78704 512.560.8314 call/text
www.matexas.com e 512.472.2100 dani@matexas.com
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/k/\ Information About Brokerage Services @

I RE Texas law requires all real estate license holders to give the following information about
— i ™ brokerage services to prospective buyers, tenants, sellers and landlords. Serasriny
TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker's own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client's questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker's duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant's agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

G & M Texas, Inc. 403756-BB joewillie@matexas.com (512)472-2100
Name of Sponsoring Broker (Licensed License No. Email Phone
Individual or Business Entity)
John T. Baker Il 517348-B johntbaker2@gmail.com (512)422-6356
Name of Designated Broker of Licensed License No. Email Phone
Business Entity, if applicable
Joe Willie McAllister 336887-SA joewillie@matexas.com (512)784-1134
Name of Licensed Supervisor of Sales License No. Email Phone
Agent/Associate, if applicable
Daniel Tristan 493152-SA dani@matexas.com (512)560-8314
Name of Sales Agent/Associate License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date IABS 1-2
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov  TXR 2501
McAllister And Associates, 201 Barton Springs Road Austin TX 78704 Phone: 5125608314 Fax: 5124722905 4900 Old Manor

Dani Tristan Produced with Lone Wolf Transactions (zipForm Edition) 717 N Harwood St, Suite 2200, Dallas, TX 75201 www.lwolf.com



	±0.57ac FOR SALE
	COMMERCIAL PAD SITE
	16187 N RM 620, Round Rock, Tx 78681
	±0.57ac COMMERCIAL PAD SITE FOR SALE

