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WILLAMETTE RIVER INDUSTRIAL 
Heavy Power (600-amp 480/277v 3-phase & 200-amp) • 26,325 SF • 1.50 AC • M-2 Zoning
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WHITTAKER INVESTMENTS, Inc. 
428 Ivy Street, Junction City, OR 97448
Fax: (541) 302-1594
www.whittakerinvestments.com

2

5 INFRASTRUCTURE 
Electrical & Power Systems
Electrical Locations

8 FLOOR PLANS
Main Building
Estimated Dimensions

9 TRANSPORTATION ACCESS
Freeway / Highway
Rail

PROPERTY OVERVIEW 
General Property Overview
Building Highlights



Address 810 S 2nd St, Harrisburg, OR 97446

Site Area 1.50 AC (65,340 SF)±

Buildings Main (13,200 SF) + New (13,125 SF)

Total Area 26,325± SF

Year Built Main: 1999 | New: 2025

Zoning M-2 General Industrial

Taxes (2025/2026) $18,716.93

Tax Account 0862318

Offering $2,795,000 • $0.75/SF NNN

43
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General Property Info
Grade-level access throughout both buildings

Utilities:

Electric: Pacific Power

Water/Sewer: City of Harrisburg

Natural Gas: NW Natural 

Garbage/Recycle: Republic Services 

Redundant N–S routes: I-5, OR-99E and Hwy 99 W

I-5 access: ~5–6 miles via Exit 209 / Diamond Hill Rd • ≈ 8–10

min

Rail service: PNWR corridor • Nearest transload: Junction City

5 mi South

Rail service: BNSF and UP access

Flood zone: It appears Zone X — outside 1% annual chance

Yard/Parking: Site 65,340 SF minus building footprints 26,325

SF  ~39,015 remaining for paved/rocked yard & parking 

       (2.5 Land to Building Ratio)

Fenced yard with electric gate entry

Buildings
Main Building (Offices Included)

13,200 SF total area (60x196 Including 2  Floor Office)nd

364 SF. (Unfinished)

Office & support spaces: ≈2,880 SF 

Benton County: 11,760 SF

Clear ~17' wall / ~22' eave

(3) 12'×14' doors: 2 manual, 1 electric

Upstairs office with full kitchen + full bath

Slab thickness: 12" (Unverified; buyer to confirm)

Air distribution system

Rolling parts shelves on a track

New Building (Under Construction) 

13,125 SF warehouse space (75' X 175')

Clear ~18' wall / 21' eave 

(2) 12'×14' manual doors

Electrical: As Is - New ownership to install

Plumbing: Stubbed for restrooms + sink

Gas service: As Is - New ownership to install

Slab: 4"
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Main Building 

Shop Power

600A @ 480/277V, 3-phase service for heavy machinery and high-demand equipment

Office Service

200A @ 120/240V Single-Phase for lighting and standard loads

Step-Down Units

208/120V and 120/240V transformers provide flexibility for diverse equipment

Transformers

75 kVA and 37.5 kVA step-down transformers to 208/120V and 120/240V distribution

Distribution

A/B/C phase panel runs throughout facility for balanced loads

New Building 

No power is installed, new owner to install

The electrical system at 810 S. 2nd Street in Harrisburg includes the following components:

There is a 200-amp, 120/240V single-phase service located at the northwest corner, which feeds into a 200-amp panel. This panel supplies power
to the lighting and office areas of the property.

Additionally, there is a 600-amp, 480/277V, three-phase service on the east side that feeds three separate 200-amp systems. Each of these systems
uses transformers to step down to 208/120V and 120/240V. These three systems are distributed throughout the shop area, providing power to
various receptacles and disconnects for industrial systems.

Electrical system diagram showing main service, transformer locations, and distribution panel configurations. Refer to next page for
additional electrical exhibits.
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Comprehensive electrical one-line diagram and distribution map showing complete system architecture, panel schedules, and
circuit routing. This exhibit provides detailed reference for electrical contractors and equipment planning.



Measurements are approximate and for illustrative purposes only. 

Information deemed reliable but not guaranteed. Buyer/tenant to verify. Subject to change. 8

1st Floor

2nd Floor

176'3" x 59'2"

43'7" x 19'4"

21'5" x 18'8"

17'4" x 15'2"

27'9" x 15'1"

19'6" x 11'1"

19'6" x 17'0"
21'2" x 15'7"

12'6" x 20'4"

27'9" x 15'1"

12'6" x 13'6"
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Primary interstate access via

OR-99E and OR-34

corridors

Redundant N-S Route: I-5

Alternative arterial route for

regional distribution

N-S Route: OR-99

Multiple transportation

options ensure operational

continuity

Logistics Resilience

Savage’s Junction City rail

terminal is the nearest

transload. ~5 mi.

Railroad Access

Production facilities

Manufacturing

Component integration

Assembly

Storage and distribution

Warehousing

Strategic Connectivity M-2 Zoning

General Industrial designation permits

a wide range of manufacturing,

assembly, warehousing, and

distribution operations.

See Appendix for the official City of

Harrisburg M-2 Heavy Industrial Zone.

Buyers/tenants must verify specific use with

the City.
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Owner-User Ready

Turnkey facility suitable for immediate occupation or tenant improvements

Grade-Level Access

Five doors facilitate efficient receiving and shipping operations

Perimeter Fence

Secured yard with electric gate system for controlled access

Paved & Rocked Yard

Durable surfaces for heavy equipment and material staging

Functional Outdoor Space with Strategic Access

The 1.50-acre site provides ample room for vehicle circulation, outdoor storage, and

future expansion. Strategic positioning within Harrisburg's industrial district ensures

convenient access to regional transportation networks while maintaining a

professional appearance for customer-facing operations.
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15S04W16D00208

Parcel ID: 0862318

*Official assessor map showing parcel

boundaries, adjacent properties, and

legal description reference. Buyer to

verify boundaries through survey and

title review.



Verne Whittaker III, CCIM
Broker / President

Office: (541) 484-2800  |  Cell: (541) 954-3325
verne.whittaker@ccim.net
License #: 880900082

E X C L U S I V E L Y  P R E S E N T E D  B Y :
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428 Ivy Street, Junction City, OR 97448
Fax: (541) 302-1594
www.whittakerinvestments.com

WHITTAKER INVESTMENTS, Inc. 

$2,795,000|WILLAMETTE RIVER INDUSTRIAL

*Disclosure: Broker is an owner in the property.



Initial Agency Disclosure 

The information contained herein is from sources deemed reliable and is not guaranteed by broker. All information is provided without warranty and is subject to change without notice, error, or omission. 

Consumers. This pamphlet describesthe legal obligationsof Oregon real estate licensees to consumers. Real estate brokers and principal real estate brokers are required to provide this information to
you when they first contact you. A licensed real estate broker or principal broker need not provide the pamphlet to a party who has, or may be reasonably assumed to have, received a copy of the pam-
phlet from another broker. This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an agency relationship between you and a
broker or a principal broker. 

Real Estate Agency Relationships. An "agency" relationship is a voluntary legal relationship in which a licensed real estate broker or principal broker (the "agent") agrees to act on behalf of a buyer or 
a seller (the "client") in a real estate transaction. Oregon law provides for three types of agency relationships between real estate agents and their clients: 

•
•
•

Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to purchase the same property. This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be acknowledged at the time an offer to purchase is made. Please read this pamphlet careful-
ly before entering into an agency relationship with a real estate agent. 

Definition of “Confidential Information”. Generally, licensees must maintain confidential information about their clients. “Confidential information” is information communicated to a real estate licensee 
or the licensee’s agent by the buyer or seller of one to four residential units regarding the real property transaction, including but not limited to price, terms, financial qualifications or motivation to buy or 
sell. “Confidential information” does not mean information that: 

1)

2)

The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or the seller instructs the licensee or the licensee’s agent to disclose about the seller to the buyer;
and
The licensee or the licensee’s agent knows or should know failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent. Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in writing to allow the agent to also rep-
resent the buyer. An agent who represents only the seller owes the following affirmative duties to the seller, the other parties and the other parties’ agents involved in a real estate transaction: 

1)
2)3)

To deal honestly and in good faith;
To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for sale or the buyer is al-
ready a party to a contract to purchase; and
To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties: 

1)
2)
3)
4)

To exercise reasonable care and diligence;
To account in a timely manner for money and property received from or on behalf of the seller;
To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interest in a transaction;
To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;
To advise the seller to seek expert advice on matters related to the transaction that are beyond the agent's expertise;
To maintain confidential information from or about the seller except under subpoena or court order, even after termination of the agency relationship; and
Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the property, except that a seller's agent is not required to seek additional offers to purchase the proper-

ty while the property is subject to a contract for sale. None of these affirmative duties of an agent may be waived, except (7). 

The affirmative duty listed in (7) can only be waived by written agreement between seller and agent. Under Oregon law, a seller's agent may show properties owned by another seller to a prospective 
buyer and may list competing properties for sale without breaching any affirmative duty to the seller. Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of 
the agent's expertise, including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance with law. Duties and Responsibilities of a Buyer’s 
Agent An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s agent is not representing the seller, even if the buyer’s agent is receiving compensation for services 
rendered, either in full or in part, from the seller or through the seller’s agent. 



Initial Agency Disclosure (Page 2)

The information contained herein is from sources deemed reliable and is not guaranteed by broker. All information is provided without warranty and is subject to change without notice, error, or omission. 

Anagent whorepresents onlythe buyer owes the following affirmative duties to the buyer, the other parties and the other parties’ agents involved in a real estate transaction: 

1)
2)
3)
4)
5)
6)
7)
8)
9)

To deal honestly and in good faith; Revised 9/9/2013
To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for sale or the buyer is al-
ready a party to a contract to purchase; and
To disclose material facts known by the agent and not apparent or readily ascertainable to a party.
A buyer’s agent owes the buyer the following affirmative duties:
To exercise reasonable care and diligence;
To account in a timely manner for money and property received from or on behalf of the buyer;
To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s interest in a transaction;
To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;
To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent's expertise;

10)To maintain confidential information from or about the buyer except under subpoena or court order, even after termination of the agency relationship; and
11)Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional properties for the buyer while

the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written agreement between buyer and agent. Under Oregon law, a buyer’s 
agent may show properties in which the buyer is interested to other prospective buyers without breaching an affirmative duty to the buyer. Unless agreed to in writing, an agent has no duty to investigate 
matters that are outside the scope of the agent's expertise, including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance with law. Duties 
and Responsibilities of an Agent Who Represents More than One Client in a Transaction One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to 
purchase the same property, only under a written “Disclosed Limited Agency Agreement” signed by the seller and buyer(s). Disclosed Limited Agents have the following duties to their clients: 

1)
2)
3)

To the seller, the duties listed above for a seller’s agent;
To the buyer, the duties listed above for a buyer’s agent; and
To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to the other person: 

A)
B)
C)

That the seller will accept a price lower or terms less favorable than the listing price or terms;
That the buyer will pay a price greater or terms more favorable than the offering price or terms; or
Confidential information as defined above. Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises other agents) establish agency relationships with different parties to the same transaction, only the 
principal broker will act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only the party with whom the agents have already established an agency rela-
tionship unless all parties agree otherwise in writing.

The principal real estate broker and the real estate licensees representing either seller or buyer shall owe the following duties to the seller and buyer: 

1)
2)
3)

To disclose a conflict of interest in writing to all parties;
To take no action that is adverse or detrimental to either party’s interest in the transaction; and
To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure to disclose would constitute fraudulent misrepresentation. You are encouraged to discuss 
the above information with the licensee delivering this pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to represent you as a Seller's Agent, Buyer's Agent, or 
Disclosed Limited Agent, you should have a specific discussion with the agent about the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee your 
agent without the licensee’s knowledge and consent, and an agent cannot make you a client without your knowledge and consent. 

Revised 9/9/2013 
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