Commercial Realty Company 25414 & 25418 Kingsland Blvd. Katy TX

AVAILABLE Phase I

* +/-2,300 SF Endcap — Dark Shell

» $30 PSF Endcap + $9/ PSF. NNN Est.
» Drive-Thru with large stacking ability

Availabl PHASE I
T vallable « 11,040 SF Phase II
S +/- 2300 SF ~+ Dark Shell

* $31 PSF + $9 PSF. NNN Est.

PROPERTY HIGHLIGHTS

* Next to Katy Mills Mall and Katy
Boardwalk

» Average HH income $123,867 (within
1mi radius)

» TI allowance negotiable

TRAFFIC COUNT
» 12,646 (CoStar)

CALL FOR MORE INFORMATION

Wesley J. Clayborn Fred Ash
O. 281-568-7805 0. 281-568-7805
C. 713-299-6619 fredash@crcompany.com

wesley@crcompany.com



Commercial Realty Company 25414 & 25418 Kingsland Blvd. Katy TX

AVAILABLE 5,290 SF

Phase ” Behaviqral
Innovations
11,040 SF

The information contained herein was obtained from sources believed reliable; however CRC makes no guarantees, warranties or
representations as to the Completeness or accuracy thereof. The presentation of this property is submitted subject to errors, omissions,
change of price or conditions prior to Sale, Lease, or withdrawal without notice.
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Commercial Realty Company 25414 & 25418 Kingsland Blvd. Katy TX

Phase Il Rendering Phaéé I Sité\ Plan

The information contained herein was obtained from sources believed reliable; however CRC makes no guarantees, warranties or
representations as to the Completeness or accuracy thereof. The presentation of this property is submitted subject to errors, omissions,
change of price or conditions prior to Sale, Lease, or withdrawal without notice.



Commercial Realty Company 25414 & 25418 Kingsland Blvd. Katy TX

Information About Brokerage Services

e Texas law requires all real estate licensees to give the following information about
brokerage services to prospective buyers, tenants, seflers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
= A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behall of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
= Put the interests of the client above all others, including the broker’s own interests;

e lInform the chent of any material information about the property or ransaction received by the broker;

e Answer the clienl's guestions and present any offer to or courter-offer from the client; and

«  Treat all parties o a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or tramsaction known by the agent, including
information disclosed o the agent or subagent by the buyer ar buyer's agant.

AS AGENT FOR BUYERITENANT: The broker becomes the buyertenants agent by agreeing lo represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first oblain the written
agreement of each parly to the transaction. The writlen agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
»  Must treat all parties to the transaction impartially and fairly;
= May, with the parties’ written consent, appoint a different license holder associaled with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and camy out the instructions of each party to the transaction.
= Must not, unless specifically authorized in writing 1o do so by the party, disclose:
2 that the owner will accept a price less than the written asking price;
2 that the buyerftenant will pay a price greater than the price submitted in a written offer; and
a  any confidential information or any other information that a parly specifically instructs the broker in writing nat to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagen! when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
»  The brokers duties and responsibilities to you, and your obligations under the representation agreement.
*  Who will pay the broker for services pravided 1o you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This nolice is being provided for information purposes. |t does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your reconds.

CRC Real Estate Services 295776 fredash@crcompany.com (281)568-T805

Licensed Broker [Broker Firm Mame or License No. Email Phone

Primary Assumed Business Name

Fred Ash 295776 fredashi@crcompany.com (281)568-T805

Designated Braker of Firm License Na. Ermail Phone

Fred Ash 295776 fredash@crcompany.com (281)568-T805

Licensed Supervisor of Sales Agent/ License Na. Ermail Phone

Associate

Wesley Clayborn 686301 Wesley@crcompany.com (713)299-6619

Sales Agent/Associale’s Name License Na. Ermail Phone
BuyerTenant/Seller’Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

TXR-2501 IABS 1-0 Date

Commercial Realty Company, 11520 Bedfrd 51, Houstos TX 77831 Phane: 28156E7R8S Fax: 2232 Calyuin 51

Frod Ash Froduced with Lone: Woll Transacticns {zipform Edfion) 231 Shearson Cr. Cambadge, Ontaria, Canada NIT 105 wwe hwolf.com



