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306 Lawrence St, Eugene 
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(expandable to 24,469 sq ft)

FOR LEASE  $14,950  + $5,199 NNN  / Month
FOR Sale  $3,400,000

18,902 sq ft

 70 on-site parking spaces with strong street frontage
 Well-maintained building

 Bustling location with convenient highway access



CORE URBAN RETAIL / FLEX OPPORTUNITY – EUGENE, OR
306 Lawrence Street represents a rare large-format retail and flex investment 
opportunity within Eugene’s Urban Core. The property offers strong visibility, 
multiple access modes, and dedicated parking—key fundamentals that are in-
creasingly scarce in central urban locations.

Positioned in the Whiteaker neighborhood near Downtown Eugene, the 5th Street 
Market District, and the Riverfront District, the property benefits from a dense 
surrounding mix of retail, food & beverage, hospitality, and entertainment uses. 

The location and configuration support a wide range of tenant profiles, includ-
ing retail, restaurant or food hall, gym, and office users, providing flexibility and 
long-term leasing upside.



V  Dedicated parking lot with 70 spaces plus free 2-hour on-street parking

V  Excellent I-5 access via I-105

V S-W zoning  allowing wide range of retail & commercial uses

V  High ceilings throughout create an open, airy retail environment

V Natural wood finishes add warmth, character, and charm

V Prominent central staircase connecting the main level to mezzanine-style 2nd floor

V Multiple storage areas for merchandise and back-of-house operations

V Third-floor staff break room with kitchenette

V 8’ x 10’ roll-up door on the east end for receiving/shipping

V ADA Elevator access to the second floor

V Fully sprinklered building

V Excellent visibility with strong street frontage
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GROUND FLOOR
  Open ground-floor retail layout with perimeter storage/work areas
  Tall ceilings w/ third-floor clerestory windows providing abundant natural light to the main level
  Grand staircase plus elevator access to the second floor (ADA accessible)
  Two shared exterior ADA-compliant restrooms, including one w/ a shower available



2ND & 3RD FLOORS
  Open second-floor retail area wrapping the grand staircase
  Two multi-stall ADA-compliant restrooms on the second floor
  Dedicated stock room and small office area
  Internal stair access from second-floor office to third-floor break room
  Third-floor break room with kitchenette, open layout, plus one office overlooking the store
  Second floor is ADA accessible; third floor is stair access only
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INITIAL AGENCY DISCLOSURE PAMPHLET - (OAR 863-015-215(4))
This pamphlet describes agency relationships and the duties and responsibilities of real estate licens-
ees in Oregon. This pamphlet is informational only and neither the pamphlet nor its delivery to you may be 
construed to be evidence of intent to create an agency relationship.
Real Estate Agency Relationships An "agency" relationship is a voluntary legal relationship in which a 
real estate licensee (the "agent") agrees to act on behalf of a buyer or a seller (the "client") in a real 
estate transaction. Oregon law provides for three types of agency relationships between real estate agents 
and their clients: Seller's Agent -- Represents the seller only; Buyer's Agent -- Represents the buy-
er only; Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to 
purchase the same property. This can be done only with the written permission of both clients. The actual 
agency relationships between the seller, buyer and their agents in a real estate transaction must be ac-
knowledged at the time an offer to purchase is made. Please read this pamphlet carefully before entering 
into an agency relationship with a real estate agent. 
Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer. Under a written 
listing agreement to sell property, an agent represents only the seller unless the seller agrees in writ-
ing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer acts only as 
the buyer's agent unless the buyer agrees in writing to allow the agent to also represent the seller. An 
agent who represents only the seller or only the buyer owes the following affirmative duties to their cli-
ent, other parties and their agents involved in a real estate transaction:
1. To exercise reasonable care and diligence; 2. To deal honestly and in good faith; 3. To present all 
written offers, notices and other communications in a timely manner whether or not the seller's property 
is subject to a contract for sale or the buyer is already a party to a contract to purchase; 4. To dis-
close material facts known by the agent and not apparent or readily ascertainable to a party; 5. To ac-
count in a timely manner for money and property received from or on behalf of the client; 6. To be loyal 
to their client by not taking action that is adverse or detrimental to the client's interest in a transac-
tion; 7. To disclose in a timely manner to the client any conflict of interest, existing or contemplated; 
8. To advise the client to seek expert advice on matters related to the transactions that are beyond the 
agent's expertise; 9. To maintain confidential information from or about the client except under subpoe-
na or court order, even after termination of the agency relationship; and 10. When representing a seller, 
to make a continuous, good faith effort to find a buyer for the property, except that a seller's agent is 
not required to seek additional offers to purchase the property while the property is subject to a contract 
for sale. When representing a buyer, to make a continuous, good faith effort to find property for the buyer, 
except that a buyer's agent is not required to seek additional properties for the buyer while the buyer is 
subject to a contract for purchase or to show properties for which there is no written agreement to pay 
compensation to the buyer's agent. None of these affirmative duties of an agent may be waived, except #10, 
which can only be waived by written agreement between client and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer and 
may list competing properties for sale without breaching any affirmative duty to the seller. Similarly, a 
buyer's agent may show properties in which the buyer is interested to other prospective buyers without 
breaching any affirmative duty to the buyer. Unless agreed to in writing, an agent has no duty to investi-
gate matters that are outside the scope of the agent's expertise. 

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction. One agent 
may represent both the seller and the buyer in the same transaction, or multiple buyers who want to pur-
chase the same property only under a written "Disclosed Limited Agency" agreement, signed by the seller, 
buyer(s) and their agent. When different agents associated with the same real estate firm establish agency 
relationships with different parties to the same transaction, only the principal broker (the broker who su-
pervises the other agents) will act as a Disclosed Limited Agent for both the buyer and seller. The other 
agents continue to represent only the party with whom the agent already has an established agency rela-
tionship unless all parties agree other- wise in writing. The supervising principal broker and the agents 
representing either the seller or the buyer have the following duties to their clients:

1. To disclose a conflict of interest in writing to all parties; 2. To take no action that is adverse or 
detrimental to either party's interest in the transaction; and 3. To obey the lawful instruction of both 
parties. An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as 
when representing only a seller or only a buyer, except that the agent may not, without written permis-
sion, disclose any of the following: 1. That the seller will accept a lower price or less favorable terms 
than the listing price or terms; 2. That the buyer will pay a greater price or more favorable terms than 
the offering price or terms; or 3. In transactions involving one-to-four residential units only, informa-
tion regarding the real property transaction including, but not limited to, price, terms, financial qual-
ifications or motivation to buy or sell. No matter whom they represent, an agent must disclose information 
the agent knows or should know that failure to disclose would constitute fraudulent misrepresentation. 
Unless agreed to in writing, an agent acting under a Disclosed Limited Agency agreement has no duty to in-
vestigate matters that are outside the scope of the agent's expertise. You are encouraged to discuss the 
above information with the agent delivering this pamphlet to you. If you intend for that agent, or any 
other Oregon real estate agent, to represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited 
Agent, you should have a specific discussion with him/her about the nature and scope of the agency rela-
tionship. Whether you are a buyer or seller, you cannot make a licensee your agent without their knowledge 
and consent, and an agent cannot make you their client without your knowledge and consent.


