Central Texas Neurology Consultants Building (Nira Medical)-

Single Tenant Stand Alone Condo 25 Years in Practice Adjacent to St. David’s Round Rock Medical Center
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The Offering

Price
Cap Rate

Address

City, State
Tenant

Lease Term
Renewal
Annual Base Rent
Rent Increases
Expenses
OpEX

Building Size
Land Size

FOR MORE INFOMATION

$4,300,000
6.40%

16040 Park Valley Drive, Building B
Round Rock, Texas

Nira Texas/Central Texas Neurology Consultants
3Years (20 yr history at location)
One Option to Renew for 3 Years
$275,357

2.50%

NHN

Reimbursed as defined in the Lease
#- 10,642 RSF (BOMA]
Condominium Regime

Investment Highlights

Established and Expanding Operator-

Central Texas Neurology Consultants hasbeeninbusiness since 1992 and in this building since 2005. CTNC
has been the largest neurology and infusion clinic in the region and has a referral base spanning numerous
counties in central Texas. CTNC partnered with Nira Medical in 2024, with 7 practices spanning Florida,

Colorado, Texas and Utah with plans to grow.

Built-InRent Growth
The lease features scheduled 2.44% annual rent escalations delivering consistent income growth and ahedge

against inflation.

Tenant Invested in Recent Improvements
CTNC/Nira recently invested hundreds of thousands of dollars inrecent renovations to the Premises. This

investment indicates a likelihood that Tenant will desire to extend the lease.

High Office/Healthcare OccupancyRate in Area
The immediate surrounding area has a high occupancy rate with a mix of owner-occupied condos and

investment owned Medical Office /Healthcare properties.

Strategic Location With Strong Population Growth
This property benefits from its location directly across the street from St. David’s Round Rock Medical

Center in the Austin-Round Rock MSA, one of the fastest growing regions in the United States.
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//\\ 11-03-2025
Rl Information About Brokerage Services

" I 'RE‘ : Texas law requires all real estate license holders to give the following information about
brokerage serwvices fo prospective buyers, tenants, sellers and landlords.

TEEAT AEAL EETATE COMSIEEION

TYPES OF REAL ESTATE LICENSE HOLDERS:
- A BROKER is responsible for all brokerage activities_ including acts performed by sales agents sponsored by the broker.
- A SALES AGENT must be sponsored by a broker and works with dients on behalf of the broker.

ABROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client abowve all others, including the broker's own interests;

Inform the client of any maternal information about the properry or transaction received by the broker;

Answer the client's guestions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIOMNS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter inmto a written agreement with the buyer before showing any residential property to the buyer
or if o residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these reguirements. see section 1101.563 of the Texas Occupations
Code. Even if a writbten agreement is not required, to avoid disputes, all agreements between you and a broker should be In writimg
and clearly establish: (i) the broker's duties and responsibilities to you and your obligations under the agreement; amnd (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWRNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually In a written listing to sell or property management agreement. An owner's agent must performm the brokers minimoum doties
above and must inform the ownmer of any material information abowt the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/MTENANT: The broker becomes the buyerftenant's agent by agreeing to represent the buyer, usually through a
wrritten representation agresment. A buyers agent must perform the brokers minimoam duties abowe and must inform the buyer of amy
material information about the property or transaction known by the agent, including information disclosed to the agemnt by the seller or
seller's agent. A buyerftenant"s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary betweesn the parties the broker muast first obtain the written
agreement of each party to the transactiom. The written agreement must state who will pay the broker and, in conspicuocus bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediany:
- Must treat all parties to the transaction impartially and fairhy;
- May, with the parties” written consent, appoint a different license holder associated with the broker to each party (owrner and
buyer) to communicate with, prowvide opinions and advice to, and camy out the instructions of each party to the transaction.
- Muost not, unless specifically authorized in writing to do so by the party, disclose:

=] that the owner will accept a price less than the written asking price;
=} that the buyerfienant will pay a price greater than the price submitted in a written offer; and
=] any confidential informaton or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TEMANT IF:
- The broker has not agreed with the buyerftenant, either orally or in writing, to represent the buyerftenant;
- The broker is not otherwvise acting as the buyertenant’s agent at the time of showing the property;

- The broker does not provide the buyerftenant opinions or advice regarding the property or real estate transactions generally;
and

- The broker does not perform any other act of real estate brokerage for the buyerntenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days._

LICENSE HOLDER CONTACT INFORMATIOMN: This notice is being provided for information purposes. It does mot create an obligation for
woul to use the brokers services. Please acknowledge receipt of this notice below and retain a copy for your records.

Aleshire, Inc. 000757 jon@latituderep.com (512)431-9380
Mame of Sponsorng Broker (Licensed License MNo. Email Fhone
Individual or Business Entity)

Jonathan Aleshire 455485 Jjon@iatituderep.com (512)431-9380
Mame of Designated Broker of Licensed License MNo. Email Phone

Business Entity, if applicable
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