Historic Murray Company
Building & Adjacent Lot
FOR SALE

2425 Myrtle St, Dallas, TX 75215
2425 Malcolm X Blvd, Dallas, TX 75215

Michael Mazurek

ZUREK COMMERCIAL 214-901-7826
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Property
Summary

Contact for pricing

2425 Myrtle St, Dallas, TX 75215
+/- 14,657 SF

Buitt 1947

New Roof

Front and Rear Loading Deack

24’ Clear Height

2425 Malcolm X Blvd, Dallas, TX 75215
+/- 16,752 SF Lot
Shovel Ready




Property
Overview

2425 Myrtle St / 2425 Malcolm X Bivd

Dallas, TX 75215

County: Dallas

Zoning: PD 595 NC (Neighborhood Commercial)

The Murray Gin Company building offers a prime
opportunity for redevelopment with its historically
notable design as typified in depression era Texas.
Based in Dallas, The Murray Company was a major
manufacturer of cotton gin equipment with one of its
former locations in nearby Deep Ellum previously
repurposed as Murray St. Lofts. The approximately
15,000 SF structure consists of a galvanized heavy
duty corrugated steel panel exterior with an exposed
steel frame. The +/- 16,752 SF adjacent lot is included
in the sale.

lts central location, close to downtown Dallas and Fair
Park is seeing significant redevelopment and provides
easy access to I1-35, |-45, 1-30, and I-75.
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Zurek Commercial

408 W Lookout, #14
Richardson, TX 75080
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All materials and information received or
derived from Zurek Commercial, its
directors, officers, agents, advisors,
affiliates and/or any third party sources
are provided without representation or
warranty as to completeness, veracity, or
accuracy, condition of the property,
compliance or lack of compliance with
applicable governmental requirements,
developable feasibility or suitability,
financial performance of the property,
projected financial performance of the
;! e T2 A property for any party's intended use or
L ,',‘ﬂ z iant‘EféballE any and all other matters.
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Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

- A BROKER is responsible for all brokerage activities, including acts performed by sales
agents sponsored by the broker.

- A SALES AGENT must be sponsored by a broker and works with clients on behalf of the
broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that
the broker represents):

- Put the interests of the client above all others, including the broker’s own interests;

- Inform the client of any material information about the property or transaction received by the
broker;

- Answer the client’s questions and present any offer to or counter-offer from the client; and

- Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS:

A license holder who performs brokerage activity for a prospective buyer of residential property
must enter into a written agreement with the buyer before showing any residential property to
the buyer or, if no residential property will be shown, before presenting an offer on behalf of the
buyer. This written agreement must contain specific information required by Texas law. For

more information on these requirements, see section 1101.563 of the Texas Occupations Code.

Even if a written agreement is not required, to avoid disputes, all agreements between you and
a broker should be in writing and clearly establish: (i) the broker’s duties and responsibilities to
you and your obligations under the agreement; and (ii) the amount or rate of compensation the
broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s
agent through an agreement with the owner, usually in a written listing to sell or property
management agreement. An owner’s agent must perform the broker’s minimum duties above
and must inform the owner of any material information about the property or transaction known
by the agent, including information disclosed to the agent by the buyer or buyer’s agent. An
owner’s agent’s fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing
to represent the buyer, usually through a written representation agreement. A buyer’s agent
must perform the broker’s minimum duties above and must inform the buyer of any material
information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent. A buyer/tenant’s agent’s fees are not set
by law and are fully negotiable.

AS AGENT FOR BOTH — INTERMEDIARY:
To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the
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broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an
intermediary. A broker who acts as an intermediary:

- Must treat all parties to the transaction impartially and fairly;

- May, with the parties’ written consent, appoint a different license holder associated with the
broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and
carry out the instructions of each party to the transaction.

- Must not, unless specifically authorized in writing to do so by the party, disclose:

- that the owner will accept a price less than the written asking price;

— that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

— any confidential information or any other information that a party specifically instructs the broker
in writing not to disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT
REPRESENTING THE BUYER/TENANT IF:

- The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the
buyer/tenant;

- The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the
property;

- The broker does not provide the buyer/tenant opinions or advice regarding the property or real
estate transactions generally; and

- The broker does not perform any other act of real estate brokerage for the buyer/tenant.

Before showing a residential property to an unrepresented prospective buyer, a license holder
must enter into a written agreement that contains the information required by section 1101.563 of
the Texas Occupations Code. The agreement may not be exclusive and must be limited to no
more than 14 days.

LICENSE HOLDER CONTACT INFORMATION:

This notice is being provided for information purposes. It does not create an obligation for you to
use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for
your records.

Zurek Commercial 9016094 mmazurek@zurekcommercial.com 214-901-7826
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Michael Mazurek 706427 mmazurek@zurekcommercial.com 214-912-9826
Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Information available at www.trec.texas.gov
IABS 1-1

Regulated by the Texas Real Estate Commission

Michael Mazurek
214-901-7826
mmazurek@zurekcommercial.com




