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PROPERTY OVERVIEW

Offered for sale is the Historic Samuel Family Gin, a landmark property
located in the heart of downtown Paragould, Arkansas. Situated on a
rare 2.18-acre site and featuring a 12,350-square-foot historic structure,
this property blends architectural character with unmatched scale in the
downtown core.

The Samuel Family Gin occupies a prominent position near downtown’s
primary anchors, including First National Bank, Centennial Bank, the
new Paragould City Hall, and Dollar General—placing it at the center of
Paragould’s downtown commercial and civic activity.

Over the past five years, the City of Paragould has fully revitalized
downtown, investing heavily in public infrastructure, streetscape
improvements, and municipal facilities. This transformation has created
a vibrant, walkable district and increased demand for adaptive reuse and
commercial redevelopment opportunities.

The property offers excellent visibility, generous land area for parking or
expansion, and a flexible layout suitable for adaptive reuse, professional
or medical offices, financial services, retail, mixed-use development,
or a signature redevelopment project, subject to zoning and historic
considerations.
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A rare opportunity to acquire an iconic historic asset with scale, exposure,

HIGHLIGHTS

Historic Samuel Family Gin

$550,000
12,350sF
2.18AcC

12,350 SF of Flex Use Space

Well Positioned in Downtown Paragould

In Close Proximity to First National Bank, Centennial Bank, Dollar General,
and the New Paragould City Hall

The Newest Opportunity for Revitalization in Downtown Paragould

*All labels, lot lines, and business logos on this page are placed approximately in their relative locations as determined via Google Maps and may not be exact.
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downtown
BY THE NUMBERS

Main Street Paragould’s vision is to revitalize and promote the historic, cultural, social, visual, and
economic significance of Downtown Paragould; to educate our community about the benefits of a

revitalized Downtown; and to involve our community in the revitalization process. (Source)
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NEW MURALS NEW BUSINESSES VOLUNTEER HOURS

PUBLIC IMPROVEMENTS PRIVATE INVESTMENT

$57,142.78 $5,168,000

Grants for Businesses/Properties

Organized Events Monthly

b u S I n e S S Map Listing for Businesses

PROPERTIES SOLD TORNADO RELIEF FUNDS PERKS | Website Business Listing

$2,046.600 $40,000

Board and Director Support
FREE to Downtown Businesses!

PUBLIC INVESTMENT FY2025 DTR MINI GRANTS

$2,000,000 $8,375
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https://downtownparagould.com/about/annual-reports
https://downtownparagould.com
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History of Paragould

Paragould’s rich histery should start with the city's name itself. As the only Paragould in the world, the name was derived
from a combination of the names of two railroad tycoons, J.W. Paramore and Jay Gould, whose railroad paths literally
crossed in 1882 in a small community in central Greene County.

The area was still an uncultivated timber-covered tract. During this time, eastern Arkansas contained some of the
highest quality lumber sources in the nation. With readily available rail transportation, the timber industry gained
momentum quickly. Paragould received an increasing amount of spectators and corporate interests. Shortly thereafter,
boomtowns developed all along the rail lines.

Paragould was thriving at the turn of the 20th century. The city was able to support the demands of new industries and a
rising population. By 1910, the blossoming town of Paragould had three department stores, an opera house, a hospital,
and six banks. However, as the 1920s neared, the timber industry began to slow down. The once vast tract of timber
surrounding the town was vacant giving rise to excellent farmland. As the timber business declined, workers started
& » » ! - i 3 : y i : turning to agriculture. Agricultural production of cotton, corn, and soybeans soon become the area’s most important
. 3 3 : o i 3 - y TR by industry.
BUSIEST o % bt o S R S LT ' !
INTERSECTIONS 3 i - @ £ ‘ . r { : Throughout the early 1900s, industry and development began to flourish in Paragould. Industry in Paragould grew
IN RETAIL AREA I - 4 g L~ T ; i ; continually throughout the 20th Century, beginning with the relocation of Dr. Pepper Bottling, Inc., to Paragould in the
. e b 3 | X 1920s. Ely’s Employee Store (a shirt manufacturer), Ed White Shoe Factory and Foremost Dairy soon thereafter called
Paragould home. In the early 1940s, the new Arkansas Methodist Hospital (now known as Arkansas Methodist Medical
Center) was constructed on the site where the present facility exists today. Throughout the 1950s and 1960s, Paragould
grew exponentially. Emerson Electric, one of Paragould’s first Fortune 500 companies, built a plant in Paragould.

Thanks to the new presence of Emerson, Paragould received a growth spurt that propelled the town through more than
five decades of significant growth. Other industries began relecating to Paragould, steadily increasing its population to
the current 29,537.

TEXT FROM CITYOFPARAGOULD.COM
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€€Our mission at Haag Brown Commercial is to be the best commercial

real estate brokerage and development company while leading our clients to

success. We strive to place our client’s needs ahead of our own while striving

7

to excel in quality, innovation, and value of services we provide.

NEA OFFICE
Haag Brown Commercial is a full-service commercial real estate and 2221 H | L L PA R K CV.
development firm specializing in the listing, sale, & development of

P P 8 8 P JONESBORO, AR

properties throughout Arkansas and the surrounding region. Founded in
2010 by Greg Haag and Joshua Brown, HB was founded on a hands-on,
client-first approach and have grown into a trusted partner for businesses

and investors navigating complex real estate decisions.

NWA OFFICE
With more than 60 years of combined experience in real estate investment, 7 O O S E 5 TH S T . | S T E 1 5 O

brokerage, and development, our team brings practical insight and steady

guidance to every project. We act as a true extension of our clients’ real B E N T O N V I L L E 9 A R

|—| O O 3 ro n estate departments, working closely alongside them from strategy and site
g selection through execution and delivery. Serving national and regional
clients across Arkansas, Tennessee, Florida, Mississippi, Missouri, Kentucky,

C O M M E R C I A L Alabama, Texas, and Oklahoma, we pair local market knowledge with a broad

Real Estate & Development regional perspective. @ ® @

"**This document has been prepared by Haag Brown Commercial for advertising and general

information only. Haag Brown Commercial makes no guarantees, representations or warranties of To better serve our Cllent$7 we have expanded to include dedicated lndUStnaI’

any kind, expressed or implied, regarding the information including, but not limited to, warranties MedicaL and Agricultural divisions and operate offices in both Northeast
of content, accuracy and reliability. Any interested party should undertake their own inquiries as

870.336.8000 | HAAGBROWN.COM

to the accuracy of the information. Haag Brown Commercial excludes unequivocally all inferred or and Northwest Arkansas — aHOWIng us to deliver speaallzed expert|se and

implied terms, conditions and warranties arising out of this document and excludes all liability for tailored solutions across every sector we r‘epresent,

loss and damages arising there from.




MASONCOY

As the Listings Coordinator at Haag Brown Commercial, Mason brings over a decade of
expertise in accounting and banking to the dynamic world of commercial real estate. With
a meticulous approach, he excels in analyzing property listings and market trends. Mason’s
background equips him to navigate complex transactions and provide clients with accurate
financial insights. His dedication to excellence makes Mason a valuable asset at Haag Brown

Commercial, contributing to the firm’s success and client satisfaction.
Mason’s prior experience in banking further enhances his understanding of financial
structures, lending practices, and economic indicators giving him a perspective that

benefits both clients and the Haag Brown Commercial team.

Mason enjoys spending time with his wife Meredith and their daughter.

masonehaagbrown.com

870.336.8000

ROLES

Manage Property Listings
Ensure Accurate & Up-to-date Listing Information
Facilitate Leases & Transactions

Implement Marketing Strategies



NATHANELLER

Nathan Eller is an executive broker at Haag Brown,
specializing in representing buyers and sellers of
commercial and ag investments. Nathan’s focus is
to advise investors, many times 1031 tax exchange
clients, on portfolio diversification strategies as
they move through the process of buying and/
or selling income-producing ag or commercial
property. He enjoys assisting buyers in making the
best investment decisions for themselves, their

company, and their family.

Nathan takes every deal personally, having a
passion for finding ways to add value to clients and
build their real estate portfolio. He enjoys finding
ways to list and sell properties through investor
relationships, networking and the unique marketing
strategies at Haag Brown. Nathan has settled into
his role having closed on more than $240,000,000

of transactions since 2015.

Nathan loves Jesus and enjoys being with his

beautiful wife and children, spending time with family and friends, fishing, hunting, the outdoors,

baseball, and traveling.

SIGNIFICANTTRANSACTIONS

STARBUCKS : ROCK DENTAL BRANDS : SLIM CHICKENS :

Bentonville, AR North Little Rock, AR Little Rock, AR : Russellville, AR

Conway, AR Little Rock, AR

Jonesboro, AR Jonesboro, AR TOMMY'’S EXPRESS CARWASH :
Paragould, AR Jonesboro, AR

TACOS 4 LIFE :

Jackson, TN BENJAMIN EDWARDS : FREDDY'’S :

Little Rock, AR Jonesboro, AR Siloam Springs, AR

Jonesboro, AR

Benton, AR PETSMART CENTER : SKETCHERS CENTER :
Jonesboro, AR Jonesboro, AR

AT&T :

Fayetteville, AR FEDEX : ASPEN DENTAL :

Malverige Fayetteville, AR Rusellville, AR

Stuttgart, AR

CLIENTTESTIMONIALS

My experience with Nathan Eller was the best | have had in 45 years of buying commercial real estate. Nathan is the perfect
gentleman. He is tenacious, and he carried out my wishes - even when it cost him money.” — Roland Whatcott (Seller)

“We approached Haag Brown to list our property because of their reputation. Nathan helped us through the entire process from start
to finish. He quickly had 5 offers for us to consider. One thing that impressed me was how personal he took the assignment of listing
and selling the property. | found the experience seamless and enjoyable. | would recommend Nathan and Haag Brown to people who
have a need or interest in selling an investment property.” — Randal Caldwell (Seller)

“When faced with time constraints and a rapidly changing real estate landscape , Nathan was able to identify multiple high quality
properties that met our investment goals, and help us navigate the decision process of narrowing it down to the best one. This
property was an incredible opportunity that would not have been possible without the connections and knowledge Nathan has in this
market.” — Kolin Weaver (Buyer)

“Having the opportunity to work with you over the last three years, we can not tell you how impressed we have been with you and
ownership (Josh & Greg) at Haag-Brown Commercial Real Estate & Development. The level of real estate depth-expertise and the
willingness to work with us both as a buyer and partner in real estate transactions has cemented our long-term relationship. We are
excited and look forward to working together on additional projects and acquisitions with you, Josh, Greg and your colleagues at

Haag-Brown.” — Meredith Bagby (Buyer)
“I recently sold some farmland and decided to invest some of the money in commercial property. | visited with the people at Haag
Brown Real Estate and they paired me with Nathan. He did an outstanding job of presenting lots of options for me to look at. He

was very thorough throughout the entire process and did a great job of following through and taking care of the details.” — David
Hodges (Buyer)

ACHIEVEMENTS

CCIM : Certified Commercial Investment Member

Transaction Volume Exceeding : $240,000,000
Triple Diamond Award : ($21MM+ in Volume) - 2018, 2019, 2020, 2021, 2022
870.336.8000 @@ Double Diamond Award : ($14MM+ in Volume) - 2016,2017
Henderson State University : BBA in Managment - Class of 2013




