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Disclaimer
Capacity Commercial Group, LLC (”Agent”) have been engaged as the exclusive agent for the sale of 2150 NE 82nd Ave, Portland, OR 97220.
The Property is being offered for sale in its “as-is, where-is” condition, and Seller and Agent make no representations or warranties as to the accuracy of the information contained in this Offering Memorandum. The 
enclosed materials include highly confidential information and are being furnished solely for the purpose of review by prospective purchasers of the interest described herein. Neither the enclosed materials nor 
any information contained herein is to be used for any other purpose or made available to any other person without the express written consent of Seller. 
The enclosed materials are being provided solely to facilitate the Prospective Purchaser‘s own due diligence for which it shall be fully and solely responsible. The material contained herein is based on information and 
sources deemed to be reliable, but no representation or warranty, express or implied, is being made by Agent or Seller or any of their respective representatives, affiliates, officers, employees, shareholders, partners, 
and directors, as to the accuracy or completeness of the information contained herein. Summaries contained herein of any legal or other documents are not intended to be comprehensive statements of the terms 
of such documents, but rather only outlines of some of the principal provisions contained therein. Neither Agent nor Seller shall have any liability whatsoever for the accuracy or completeness of the information 
contained herein or any other written or oral communication or information transmitted or made available, or any action taken, or decision made by the recipient with respect to the Property. Interested parties are 
to make their own investigations, projections, and conclusions without reliance upon the material contained herein. 
Seller reserves the right, at its sole and absolute discretion, to withdraw the Property from being marketed for sale at any time and for any reason. Seller and Agent each expressly reserves the right, at its sole and 
absolute discretion, to reject any and all expressions of interest or offers regarding the Property and/or to terminate discussions with any entity at any time, with or without notice. This Offering Memorandum is made 
subject to omissions, correction of errors, change of price or other terms, prior sale or withdrawal from the market without notice. Agent is not authorized to make any representations or agreements on behalf of Seller.
Seller shall have no legal commitment or obligation to any interested party reviewing the enclosed materials, performing additional investigation and/or making an offer to purchase the Property unless and until a 
binding written agreement for the purchase of the Property has been fully executed, delivered and approved by Seller, and any conditions to Seller‘s obligations thereunder have been satisfied or waived. 
By taking possession of and reviewing the information contained herein, the recipient agrees that (a) the enclosed materials and their contents are of a highly confidential nature and will be held and treated in 
the strictest confidence and shall be returned to Agent or Seller promptly upon request; (b) the recipient shall not contact employees or tenants of the Property directly or indirectly regarding any aspect of the 
enclosed materials or the Property without the prior written approval of Seller or Agent and (c) no portion of the enclosed materials may be copied or otherwise reproduced without the prior written authorization 
of Seller or Agent.
If you have no interest in the Property at this time, please destroy or return this Offering Memorandum immediately the exclusive listing brokers.
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Property Overview

Address 2150 NE 82nd Ave, Portland, OR 97220

Sale Price $875,000 | Call Broker for Details

Land Size 9,376 SF

Building Area 2,020 SF

class a medical office
Capacity Commercial Group is pleased to exclusively present the 
unique opportunity to acquire a premier Medical/Dental Office in 
Portland, Oregon.

Approved Development:

• 2,020 SF building with recent Class A medical build out including  
X-ray room, lab rooms, and on-site server and monitor

• Nearly 100 feet of frontage on NE 82nd Avenue
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Property Overview

Address 2150 NE 82nd Ave,  
Portland, OR 97220

Asset Type Medical Dental Office

Ideal Scenario Owner-User, Investor

Sale Price $875,000

Gross Building Area 2,020 SF

Occupancy Vacant

Lighting New Blue Sky LED Light 
Fixtures

Parking Spaces 12 Spaces

Gross Land Area 0.22 Acres | 9,376 SF

Parcel ID #

Property Zoning CE - Commercial Employment

Capacity Commercial Group is pleased to 
exclusively present for sale 2150 NE 82nd Avenue in 
Portland, Oregon.

Highly visible sign on NE 82nd Avenue.

Located one block from University of Western States and 
under a mile from Multnomah University.

Nearby Highlights

• Baerlic Brewing
• Banfield Pet Hospital
• Fred Meyer
• Fresh Love
• Gateway Shopping 

Center

• Mekong Bistro
• Phở Oregon Restaurant
• Rose City Golf Course
• Safeway
• The Grotto
• WinCo Foods
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Features

• Class A Medical Build Out 
• X-ray room, lab rooms, and on-site server and 

monitor 
• In-floor air, water and electrical
• New Blue Sky LED light fixtures
• Phillips security system with cameras inside 

and out
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Portland International Airport
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Portland’s geographic beauty, economic vibrancy, commitment to sustainability, and rich 
cultural scene, makes it a superb place to work and live.

Its diverse neighborhoods, collaborative spirit, and accessibility makes it a prime destination 
for both residents and businesses. These factors collectively make Portland a compelling 
choice for future investment.

Geography
Nestled at the confluence of the Willamette and 
Columbia Rivers in the Pacific Northwest, Portland, 
Oregon, is a city of diverse nicknames—Bridgetown, 
the City of Roses, Stumptown—all indicative of 
its unique character, rich history, and stunning 
geographic beauty.

Portland stands out as the largest economic and 
population center on the West Coast between San 
Francisco and Seattle. Ranked as the nation’s 26th 
largest Metropolitan Statistical Area (MSA), Portland’s 
vibrant downtown and waterfront serve as the core 
of a metropolitan region hosting more than 2.5 
million people.

Economy
The city has attracted an impressive in-migration of 
technology-centric firms such as Microsoft, Google, 
Mozilla, and Squarespace, alongside organic growth 
from local giants like Nike, Adidas, Intel, and Mentor 
Graphics. This influx has fueled economic growth 
and contributed to record-low unemployment rates.

Known for encouraging entrepreneurship, fostering 
diversity, and promoting sustainability, Portland’s 
eclectic culture draws in talented people who often 
become long-term residents.

Esteemed educational institutions, including Oregon 
Health & Science University (OSHU), Portland State 
University and Reed College, contribute to the city’s 
intellectual capital and education hub identity.

Transit
The city’s compact footprint and commitment 
to urban design provide convenient proximity 
to downtown, easy access to Portland 
International Airport (PDX), and a plethora of 
outstanding amenities.

An extensive streetcar network and bike lanes, 
in addition to TriMet buses and MAX light rail, 
contribute to the overall accessibility of the city. 
These alternative commute options, a preference 
among young professionals, ultimately save time 
and money for both employers and employees in 
the region.

Life & Culture
Livability and affordability are hallmarks of the 
Portland area, making it an ideal destination for 
those seeking a high quality of life. The region 
boasts abundant natural beauty, a mild climate, 
and a wide variety of housing options. The city’s 
commitment to sustainability, seen in its extensive 
public transportation system and eco-friendly urban 
planning, further enhances its overall appeal.

Portland shines as a cultural and artistic hub. A 
thriving artisan culture celebrated through craft 
breweries, distilleries, and coffee roasters emphasizes 
local and handmade products. The city hosts 
numerous theaters, galleries, and music venues, with 
the Portland Art Museum standing as a testament 
to its commitment to the arts.

Culinary Scene
Culinary excellence and a thriving food scene, 
aptly earning Portland the nickname “Beervana,” 
further contribute to its vibrant cultural identity. 
And let’s not forget the food cart culture—Portland’s 
food carts offer a diverse array of culinary delights, 
representing flavors from around the world scattered 
across the city in food cart pods. Strong community 
engagement is a hallmark, evident in various 
events, farmers’ markets, and festivals that foster a 
close-knit atmosphere.
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The greater Portland-Vancouver-Hillsboro metro area is a West 
Coast cultural and economic hub. It occupies center stage in 
Oregon and southwest Washington’s economic performance.

Historically reliant on timber, fishing and agriculture, the area is 
now known as a hotbed for technology, healthcare, finance, and 
apparel industries.

Often called the “Silicon Forest”, the area enjoys the presence of major 
information and technology companies such as Intel, Hewlett-Packard, 
Tektronix, Siemens, Salesforce, and Boeing.

Healthcare is a major employment driver in the region. Numerous 
hospitals and medical research centers including OHSU, Kaiser Permanente, 
Providence, Legacy Health and PeaceHealth are integral to the physical and 
economic health of the region.

Globally-recognized sports and outdoor performance apparel companies 
such as Nike and Columbia Sportswear are headquartered in the area.

Portland’s proximity to Silicon Valley and Seattle has made it an attractive 
destination for many California and Washington-headquartered technology 
companies to maintain operations in the area with its business-friendly 
environment and growing inventory of class-A office-focused real estate.

https://www.greaterportlandinc.com/research-center/major-employers
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PAGE 11

2150 NE 82nd AVE

O P E R AT I N G  S TAT E M E N T

INCOME PROFORMA PER SF YEAR 2 PER SF
Scheduled Base Rental Income $68,676 $34.00 $70,740 $35.02 

EXPENSE REIMBURSEMENT INCOME

Insurance $3,312 $1.64 $3,312 $1.64 

Real Estate Taxes $9,214 $4.56 $9,506 $4.71 

Management Fees $3,000 $1.49 $3,000 $1.49 

TOTAL REIMBURSEMENT INCOME $15,526 97.5% $7.69 $15,818 97.5% $7.83 

EFFECTIVE GROSS REVENUE $84,202 $41.68 $86,558 $42.85 

OPERATING EXPENSES

Insurance $3,312 $1.64 $3,312 $1.64 

Real Estate Taxes $9,214 $4.56 $9,506 $4.71 

Management Fees $3,000 3.6% $1.49 $3,000 3.5% $1.49 

Other Expenses – Non-Reimbursable $404 $0.20 $404 $0.20 

TOTAL REIMBURSEMENT INCOME $15,930 $7.89 $16,222 $8.03 

EXPENSES AS % OF EGR 18.9% 18.7%

NET OPERATING INCOME $68,272 $33.80 $70,336 $34.82 

TENANT 
NAME SUITE SQUARE 

FEET
% BLDG 
SHARE

LEASE DATES
ANNUAL RENT 

PER SQ. FT.
TOTAL RENT 
PER MONTH

TOTAL RENT 
PER YEAR

PROFORMA 
RENT PER YEAR

CHANGES 
ON

RENT 
INCREASE

LEASE 
TYPECOMM. EXP.

Spa @ 82ND 0 2,020 100.0% 1/1/25 12/31/29 $34.00 $5,723 $68,676 $70,740 Jan-2026 $5,895 NNN

TOTAL 2,020 $34.00 $5,723 $68,676 $70,740

Occupied Tenants: 0 Unoccupied Tenants: 1 Occupied Rentable SF: 0.00% Unoccupied Rentable SF: 100.00%

Total Current Rents: $0 Occupied Current Rents: $0 Unoccupied Current Rents: $68,676

Vacant
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2150 NE 82nd AVE

P R O F O R M A  P R I C I N G  D E TA I L

OPERATING DATA

INCOME PROFORMA YEAR 2

Scheduled Base Rental Income $68,676 $70,740

Total Reimbursement Income 97.5% $15,526 97.5% $15,818

Potential Gross Revenue $84,202 $86,558

Effective Gross Revenue $84,202 $86,558

Less: Operating Expenses 18.9% ($15,930) 18.7% ($16,222)

Net Operating Income $68,272 $70,336

Cash Flow $68,272 $70,336

Debt Service ($48,238) ($48,238)

Net Cash Flow After Debt Service 6.54% $20,034 7.22% $22,098

Principal Reduction $8,701 $9,330

TOTAL RETURN 9.38% $28,735 10.26% $31,428 

SUMMARY

PRICE $875,000

Down Payment $306,250 35%

# of Suites 1

Price Per Sq Ft (Land) $433.17

Rentable Built Area (RBA) 2,020 SF

Lot Size 0.22 Acres

Year Built/Renovated 1969

Occupancy Vacant

EXPENSES PROFORMA YEAR 2

Insurance $3,312 $3,312

Real Estate Taxes $9,214 $9,506

Management Fee $3,000 $3,000

Other Expenses – Non-Reimbursable $404 $404

TOTAL EXPENSES $15,930 $16,222

Expenses/Suite $15,930 $16,222

Expenses/SF $7.89 $8.03

RETURNS PROFORMA YEAR 2

CAP RATE 7.80% 8.04%

Cash-on-Cash 6.54% 7.22%

Debt Coverage Ratio 1.42 1.46

Financing 1st Loan

Loan Amount $568,750

Loan Type New

Interest Rate 7.00%

Amortization 25 Years

Year Due 2029

Loan information is subject to change. Contact your Fulcrum Pacific representative.
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AREA DEMOGRAPHICS

Population 1 MILE 3 MILE 5 MILE

2024 Est. Population 17,548 163,001 420,959

2029 Proj. Population 16,417 156,337 407,524

2020 Census Population 19,157 172,768 435,156

2010 Census Population 18,321 161,193 393,732

Proj. Annual Growth 
2024 to 2029 -1.3% -0.8% -0.6%

Historical Annual Growth 
2010 to 2024 -0.3% - 0.5%

Households & Income

2024 Est. Households 7,699 69,810 179,868

2024 Est. Average HH Income $104,748 $127,688 $121,950

2024 Est. Median HH Income $81,990 $99,123 $93,373

2024 Est. Per Capita Income $46,190 $54,999 $52,461

Businesses

2024 Est. Total Businesses 940 10,700 29,214

2024 Est. Total Employees 7,330 79,182 233,750

Demographic Information, Traffic Counts, and Merchant Locations are Provided by REGIS Online at SitesUSA.com
©2024, Sites USA, Chandler, Arizona, 480-491-1112   Demographic Source: Applied Geographic Solutions 5/2024, TIGER Geography 
- RS1

SITE

5 MINS

10 MINS

15 MINS

1 MILE

3 MILES

5 MILES
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Consumers: This pamphlet describes the legal obligations of Or-
egon real estate licensees to consumers. Real estate brokers and 
principal real estate brokers are required to provide this information 
to you when they first contact you. A licensed real estate broker 
or principal broker need not provide the pamphlet to a party who 
has, or may be reasonably assumed to have, received a copy of 
the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its 
delivery to you may be interpreted as evidence of intent to create an 
agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships
An “agency” relationship is a voluntary legal relationship in which a 
licensed real estate broker or principal broker (the “agent”) agrees 
to act on behalf of a buyer or a seller (the “client”) in a real estate 
transaction. Oregon law provides for three types of agency relation-
ships between real estate agents and their clients:

• Seller’s Agent ‒ Represents the seller only.
• Buyer’s Agent ‒ Represents the buyer only.
• Disclosed Limited Agent ‒ Represents both the buyer and seller, 

or multiple buyers who want to purchase the same property. 
This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and 
their agents in a real estate transaction must be acknowledged at 
the time an offer to purchase is made. Please read this pamphlet 
carefully before entering into an agency relationship with a real 
estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about 
their clients.

“Confidential information” is information communicated to a real 
estate licensee or the licensee’s agent by the buyer or seller of one 
to four residential units regarding the real property transaction, 
including but not limited to price, terms, financial qualifications 
or motivation to buy or sell. “Confidential information” does not 
mean information that:

1. The buyer instructs the licensee or the licensee’s agent to 
disclose about the buyer to the seller, or the seller instructs 
the licensee or the licensee’s agent to disclose about the seller 
to the buyer; and

2. The licensee or the licensee’s agent knows or should know 
failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent
Under a written listing agreement to sell property, an agent rep-
resents only the seller unless the seller agrees in writing to allow 
the agent to also represent the buyer. 

An agent who represents only the seller owes the following affir-
mative duties to the seller, the other parties and the other parties’ 
agents involved in a real estate transaction:

1. To deal honestly and in good faith;
2. To present all written offers, notices and other communications 

to and from the parties in a timely manner without regard 
to whether the  property is subject to a contract for sale or 
the buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties:
1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property re-
ceived from or on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or 
detrimental to the seller’s interest in a transaction;

4. To disclose in a timely manner to the seller any conflict of 
interest, existing or contemplated;

5. To advise the seller to seek expert advice on matters related to 
the transaction that are beyond the agent’s expertise;

6. To maintain confidential information from or about the seller 
except under subpoena or court order, even after termination 
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, 
good faith effort to find a buyer for the property, except that 
a seller’s agent is not required to seek additional offers to 
purchase the property while the property is subject to a con-
tract for sale.

None of these affirmative duties of an agent may be waived, except 
(7). The affirmative duty listed in (7) can only be waived by written 
agreement between seller and agent.

Under Oregon law, a seller’s agent may show properties owned by 
another seller to a prospective buyer and may list competing prop-
erties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate 
matters that are outside the scope of the agent’s expertise, including 
but not limited to investigation of the condition of property, the 
legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent
An agent, other than the seller’s agent, may agree to act as the 
buyer’s agent only.  The buyer’s agent is not representing the seller, 
even if the buyer’s agent is receiving compensation for services 
rendered, either in full or in part, from the seller or through the 
seller’s agent.

An agent who represents only the buyer owes the following affir-
mative duties to the buyer, the other parties and the other parties’ 
agents involved in a real estate transaction:

1. To deal honestly and in good faith;
2. To present all written offers, notices and other communications 

to and from the parties in a timely manner without regard to 
whether the property is subject to a contract for sale or the 
buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not appar-
ent or readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:
1. To exercise reasonable care and diligence;
2. To account in a timely manner for money and property re-

ceived from or on behalf of the buyer;
3. To be loyal to the buyer by not taking action that is adverse or 

detrimental to the buyer’s interest in a transaction;
4. To disclose in a timely manner to the buyer any conflict of 

interest, existing or contemplated;
5. To advise the buyer to seek expert advice on matters related 

to the transaction that are beyond the agent’s expertise; 
6. To maintain confidential information from or about the buyer 

except under subpoena or court order, even after termination 
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, 
good faith effort to find property for the buyer, except that a 

buyer’s agent is not required to seek additional properties for 
the buyer while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except 
(7). The affirmative duty listed in (7) can only be waived by written 
agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which 
the buyer is interested to other prospective buyers without breach-
ing an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate 
matters that are outside the scope of the agent’s expertise, including 
but not limited to investigation of the condition of property, the 
legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who 
Represents More than One Client in a Transaction
One agent may represent both the seller and the buyer in the same 
transaction, or multiple buyers who want to purchase the same 
property, only under a written “Disclosed Limited Agency Agree-
ment” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients: 
1. To the seller, the duties listed above for a seller’s agent; 
2. To the buyer, the duties listed above for a buyer’s agent; and
3. To both buyer and seller, except with express written per-

mission of the respective person, the duty not to disclose to 
the other person:

a. That the seller will accept a price lower or terms less favorable 
than the listing price or terms;

b. That the buyer will pay a price greater or terms more favor-
able than the offering price or terms; or

c. Confidential information as defined above.
Unless agreed to in writing, an agent has no duty to investigate 

matters that are outside the scope of the agent’s expertise.
When different agents associated with the same principal bro-

ker (a real estate licensee who supervises other agents) establish 
agency relationships with different parties to the same transaction, 
only the principal broker will act as a Disclosed Limited Agent for 
both the buyer and seller. The other agents continue to represent 
only the party with whom the agents have already established an 
agency relationship unless all parties agree otherwise in writing. 
The principal real estate broker and the real estate licensees rep-
resenting either seller or buyer shall owe the following duties to 
the seller and buyer:

1. To disclose a conflict of interest in writing to all parties;
2. To take no action that is adverse or detrimental to either party’s 

interest in the transaction; and
3. To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose informa-
tion the agent knows or should know that failure to disclose would 
constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the 
licensee delivering this pamphlet to you. If you intend for that 
licensee, or any other Oregon real estate licensee, to represent 
you as a Seller’s Agent, Buyer’s Agent, or Disclosed Limited Agent, 
you should have a specific discussion with the agent about the 
nature and scope of the agency relationship. Whether you are a 
buyer or seller, you cannot make a licensee your agent without 
the licensee’s knowledge and consent, and an agent cannot make 
you a client without your knowledge and consent.

14The information contained herein has been obtained from sources deemed reliable. However, Capacity and its agents make no guarantee of accuracy.
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REPRESENTED BY

Jason vanabrams
Sr. Associate Broker | Licensed in OR
503-467-0935 | jason@capacitycommercial.com

MEDICAL DENTAL 
OFFICE
2150 NE 82nd Ave,  
Portland, OR 97220
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