Income Property / Land Bank

Redevelopment Opportunity
1035 Madera St, Eugene

Untitled map

0.43 Acres / 1-2 -Light/Medium Industrial
Fenced / Includes 1026 sf, 3 bedroom, 1 bath house, w/ detached garage

Rob Cohen, Broker
Rob@RJCforBusiness.com
(541) 520-8012




PROPERTY HIGHLIGHTS

M I-2 Industrial Zoning in a central Eugene pocket

B A rare fenced industrial yard + residential improvements—ideal land-
bank, with multiple use paths (buyer to verify).

B Fully fenced / gated yard with multiple access points

B Carry-now, improve-later: hold with income while exploring mark-to-market
rents and/or future redevelopment feasibility (buyer to verify)

RETURN PROFILE

In-Place Income (Multiple Tenants): $19,200/yr ($1,600/mo)

Annual Operating Expenses (est.): $4,472 Taxes $2,227 | Insurance $1,265 |
Maintenance $980—one-time landscape cleanup

Net Profit (NOI) after expenses: $14,728/yr (~$1,227/mo)

Cap Rate: ~4.5% Gross Yield: ~5.9%

Modest Rent Upside (Illustrative): $2,000/mo ($24,000/yr)
Net Profit (NOI) after expenses: $19,528/yr (~$1,627/mo)
Cap Rate: ~6.0% Gross Yield: ~7.4%

FINANCING
Blue-inc. Capital is familiar with the property and would lend up to 60% LTV for a

qualified buyer.

The information contained in this package was obtained from sources believed to be reliable; however, Pa-
cific Real Estate Services, Inc. makes no representation or warranty, express or implied, as to the accura-
cy or completeness of such information. Any prospective buyer or tenant should independently verify all
information and assumptions relied upon in making a decision to purchase or lease the property prior to fi-
nalizing any transaction. All parties acknowledge that they bear the risk of any inaccuracies or omissions.




INITIAL AGENCY DISCLOSURE PAMPHLET - (OAR 863-015-215(4)) PACIFIC REAL ESTATE SERVICES
This pamphlet describes agency relationships and the duties and responsibilities of real estate licens-
ees in Oregon. This pamphlet is informational only and neither the pamphlet nor its delivery to you may be
construed to be evidence of intent to create an agency relationship.

Real Estate Agency Relationships An "agency" relationship is a voluntary legal relationship in which a
real estate licensee (the "agent") agrees to act on behalf of a buyer or a seller (the "client") in a real
estate transaction. Oregon law provides for three types of agency relationships between real estate agents
and their clients: Seller's Agent -- Represents the seller only; Buyer's Agent -- Represents the buy-

er only; Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to
purchase the same property. This can be done only with the written permission of both clients. The actual
agency relationships between the seller, buyer and their agents in a real estate transaction must be ac-
knowledged at the time an offer to purchase is made. Please read this pamphlet carefully before entering
into an agency relationship with a real estate agent.

Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer. Under a written
listing agreement to sell property, an agent represents only the seller unless the seller agrees in writ-
ing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer acts only as
the buyer's agent unless the buyer agrees in writing to allow the agent to also represent the seller. An
agent who represents only the seller or only the buyer owes the following affirmative duties to their cli-
ent, other parties and their agents involved in a real estate transaction:

1. To exercise reasonable care and diligence; 2. To deal honestly and in good faith; 3. To present all
written offers, notices and other communications in a timely manner whether or not the seller's property

is subject to a contract for sale or the buyer is already a party to a contract to purchase; 4. To dis-
close material facts known by the agent and not apparent or readily ascertainable to a party; 5. To ac-
count in a timely manner for money and property received from or on behalf of the client; 6. To be loyal
to their client by not taking action that is adverse or detrimental to the client's interest in a transac-
tion; 7. To disclose in a timely manner to the client any conflict of interest, existing or contemplated;
8. To advise the client to seek expert advice on matters related to the transactions that are beyond the
agent's expertise; 9. To maintain confidential information from or about the client except under subpoe-

na or court order, even after termination of the agency relationship; and 10. When representing a seller,
to make a continuous, good faith effort to find a buyer for the property, except that a seller's agent is
not required to seek additional offers to purchase the property while the property is subject to a contract
for sale. When representing a buyer, to make a continuous, good faith effort to find property for the buyer,
except that a buyer's agent is not required to seek additional properties for the buyer while the buyer is
subject to a contract for purchase or to show properties for which there is no written agreement to pay
compensation to the buyer's agent. None of these affirmative duties of an agent may be waived, except #10,
which can only be waived by written agreement between client and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer and
may list competing properties for sale without breaching any affirmative duty to the seller. Similarly, a
buyer's agent may show properties in which the buyer is interested to other prospective buyers without
breaching any affirmative duty to the buyer. Unless agreed to in writing, an agent has no duty to investi-
gate matters that are outside the scope of the agent's expertise.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction. One agent
may represent both the seller and the buyer in the same transaction, or multiple buyers who want to pur-
chase the same property only under a written "Disclosed Limited Agency" agreement, signed by the seller,
buyer(s) and their agent. When different agents associated with the same real estate firm establish agency
relationships with different parties to the same transaction, only the principal broker (the broker who su-
pervises the other agents) will act as a Disclosed Limited Agent for both the buyer and seller. The other
agents continue to represent only the party with whom the agent already has an established agency rela-
tionship unless all parties agree other- wise in writing. The supervising principal broker and the agents
representing either the seller or the buyer have the following duties to their clients:

1. To disclose a conflict of interest in writing to all parties; 2. To take no action that is adverse or
detrimental to either party's interest in the transaction; and 3. To obey the lawful instruction of both
parties. An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as
when representing only a seller or only a buyer, except that the agent may not, without written permis-
sion, disclose any of the following: 1. That the seller will accept a lower price or less favorable terms
than the listing price or terms; 2. That the buyer will pay a greater price or more favorable terms than
the offering price or terms; or 3. In transactions involving one-to-four residential units only, informa-
tion regarding the real property transaction including, but not limited to, price, terms, financial quali-
fications or motivation to buy or sell. No matter whom they represent, an agent must disclose information
the agent knows or should know that failure to disclose would constitute fraudulent misrepresentation.
Unless agreed to in writing, an agent acting under a Disclosed Limited Agency agreement has no duty to in-
vestigate matters that are outside the scope of the agent's expertise. You are encouraged to discuss the
above information with the agent delivering this pamphlet to you. If you intend for that agent, or any
other Oregon real estate agent, to represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited
Agent, you should have a specific discussion with him/her about the nature and scope of the agency rela-
tionship. Whether you are a buyer or seller, you cannot make a licensee your agent without their knowledge
and consent, and an agent cannot make you their client without your knowledge and consent.



