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Executive Summary

3071 Lexington Avenue, Chapin, SC 29036

FINANCIAL SUMMARY

Price $3,274,336
Cap Rate 5.65%
Building Size 6,730
Net Cash Flow 5.65% $185,000
Year Built 2025
Lot Size 0.84 Acres
LEASE SUMMARY

Lease Type Absolute Triple-Net (NNN) Lease
Tenant Mavis Tires & Brakes
Guarantor Mavis Tire Express Services Corp

Lease Commencement Date
Lease Term

Rental Increases

Renewal Options

Right of First Refusal

Roof and Structure

Taxes and Insurance

MARCUS & MILLICHAP

Upon Close of Escrow

20 Years

5% Every 5 Years and in Options
4,5 Year Options

None

Tenant Responsible

Tenant Responsible

ANNUALIZED OPERATING DATA

Lease Term
Years 1 -5
Years 6 - 10
Years 11 - 15
Years 16 - 20
Renewal Options
Option 1
Option 2
Option 3
Option 4

' Base Rent
Net Operating Income

' Total Return

Annual Rent Cap Rate
$185,000 5.65%
$194,250 5.93%
$203,963 6.23%
$214,161 6.54%

Annual Rent Cap Rate
$224,869 6.87%
$236,112 7.21%
$247,918 7.57%
$260,314 7.95%

$185,000
$185,000
5.65% $185,000
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"+ INVESTMENT HIGHLIGHTS

» Brand New 20-Year Absolute Triple-Net (NNN) Lease with Corporate Guaranty

» 5% Rental Increases Every Five Years with Multiple Renewal Options

» Mavis Offers a Menu of Additional Services Including Brakes, Alignments, Oil
Changes, Suspension, Shocks, Struts, Battery Replacement, and Exhaust Work

» Mavis is One of the Largest Independent Automotive Service Businesses in the United
States with Over 2,000 Service Centers in 38 States

» Situated in the Columbia MSA - £22,623 Residents within a 5-Mile Radius

» Average Household Income Exceeds $119,000 in the Surrounding Area

» Adjacent to Publix Super Market and Surrounded by National Retailers: Walgreens,
Sonic Drive-In, O'Reilly Auto Parts, and More

» Easy Freeway Access - 2 Miles Off the I-26 Freeway, Offering a Direct Route Southeast

to Columbia

MARCUS & MILLICHAP
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Population

@ DEMOGRAPHICS 1-miles

2030 Projection
2025 Estimate
Growth 2025 - 2030

Households

2,229
2,057
8.35%

10,539
9,849
7.00%

2030 Projections
2025 Estimate
Growth 2025 - 2030

Income

877
811
8.05%

6.88%

2025 Est. Average
Household Income

2025 Est. Median
Household Income

$101,858

$85,314

$104,630

$86,395

$119,862

$99,617
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Mavis has been saving people money on tires for more than 50 years. While the company was founded as Mavis
Tire Supply Corporation in 1972, its roots can be traced back to 1949. Originally a bicycle shop, the family
owned business became a tire shop by filling a neighborhood need to work on automobile tires and quickly

WHITE PLAINS. NEW YORK grew their reputation and customer base. In 1971, Mavis had become a three-store chain and a neighborhood
Headquarters staple. By 1972, it was one of the first multi-brand tire dealers in the New York area. In 1988, management of

the family owned business was passed on to the next generation.

0 12,000 PRIVATE In 2017, Golden Gate Capital invested in Mavis, aiding in the company’s expansion. Today, as the largest
Locations Company Type multi-brand tire dealer in the United States, Mavis operates over 2,000 service centers in 38 states under
three operating formats: Mavis Tire, Express Oil Change & Tire Engineers, and Brakes Plus. Mavis generates
approximately $2.4 billion in revenue annually. The Mavis brands are rapidly expanding with goals to add 100+

1972 @ MAVIS.COM

Founded Website
stores per year.
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Chapin, known as the "Capital of Lake Murray," is a small lake town located at the
northern tip of Lexington County, South Carolina. Chapin is a suburb of Columbia,

situated approximately 24 miles northwest of the city center.

COLUMBIA METROPOLITAN AREA

The Columbia metro contains the state capital and the University of South Caroli-
na. As a result, the market has a growing and diverse economic base with a strong
foundation in government, education and insurance. The city of Columbia itself
is the second-most populous city in South Carolina, with 141,000 people. Over-
all, the metro’s 851,000 residents are spread among six counties in the central

portion of the state: Richland, Calhoun, Lexington, Fairfield, Kershaw and Saluda.

With over 35,000 students and a staff of 2,000 professionals, the University of
South Carolina offers more than 350 programs of studies. Roughly 19 percent

MARCUS & MILLICHAP
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14 Miles

to Columbiana Centre

24 Miles
to University of South
Carolina

26 Miles

to Columbia
Metropolitan Airport

Forest Acres

[ {

30 Miles

to Fort Jackson

of the employment base works for the state government, supporting various pro-
grams throughout South Carolina. The local economy has diversified from govern-
ment, military and manufacturing to include finance, logistics, advanced manu-

facturing, health care and insurance.

Major employers in the health care, government and education sectors include
Palmetto Health, Blue Cross Blue Shield and the University of South Carolina. The
financial and insurance sector is represented by Colonial Life & Accident Insur-
ance Company, AgFirst Farm Credit Bank and Aflac. Fort Jackson, the U.S. Army’s
largest, most active initial entry training installation, is located here. Manufacturers
with significant operations in the metro include Schneider Electric, International
Paper, Michelin, Westinghouse Electric and Trane. United Parcel Service’s south-

eastern regional hub is at the Columbia Metropolitan Airport.
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exclusively listed by

Mark J. Ruble

Executive Managing Director
602 687 6766
mruble@marcusmillichap.com

Alex Frankel

Senior Director Investments

602 687 6697
alex.frankel@marcusmillichap.com

NET LEASED DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows:

By accepting this Marketing Brochure, you agree to treat the information contained herein regarding the lease terms as
confidential and proprietary and to only use such information to evaluate a potential purchase of this net leased property.

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However,
Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any
investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever
about the accuracy or completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer's responsibility to independently confirm the accuracy and completeness
of all material information before completing any purchase. This Marketing Brochure is not a substitute for your thorough
due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation to conduct a
due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not
represent the current or future performance of this property. The value of a net leased property to you depends on factors
that should be evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer's tax, financial, legal, and construction advisors should conduct a careful, independent investigation
of any net leased property to determine to your satisfaction with the suitability of the property for your needs. Like all
real estate investments, this investment carries significant risks. Buyer and Buyer's legal and financial advisors must
request and carefully review all legal and financial documents related to the property and tenant. While the tenant’s past
performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly,
the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based
on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area. Returns are
not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with
other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental
or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his her own

Chris N. Lind Zack House
Senior Managing Director Senior Managing Director Investments
602 687 6780 602 687 6650

chris.lind@marcusmillichap.com zhouse@marcusmillichap.com

investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including
the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease
terms that Buyer may be able to negotiate with a potential replacement tenant considering the location of the property, and
Buyer's legal ability to make alternate use of the property.

CONFIDENTIALITY AGREEMENT

The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be
reviewed only by the party receiving it from Marcus & Millichap and it should not be made available to any other person or
entity without the written consent of Marcus & Millichap. By taking possession of and reviewing the information contained
herein the recipient agrees to hold and treat all such information in the strictest confidence. The recipient further agrees
that recipient will not photocopy or duplicate any part of the offering memorandum. If you have no interest in the subject
property at this time, please return this offering memorandum to Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial and physical information
to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information
contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any
investigation, and makes no warranty or representation with respect to the income or expenses for the subject property,
the future projected financial performance of the property, the size and square footage of the property and improvements,
the presence or absence of contaminating substances, PCBs or ashestos, the compliance with local, state and federal
regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any
tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in
this offering memorandum has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not
verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of
the information provided. All potential buyers must take appropriate measures to verify all of the information set forth
herein. Prospective buyers shall be responsible for their costs and expenses of investigating the subject property.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE MARCUS & MILLICHAP AGENT FOR MORE
DETAILS.

For financing options, please reach out to:

JOSH ScioTTo o 11
Ben Yelm 602-687-6647 Marcus &Ml" lchap
Broker of Record josh.sciotto@marcusmillichap.com
843 952 2300 Marcus g Millichap Offices Nationwide
License #: 86628 Capital Corporation www.marcusmillichap.com




