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the
e INTERPOSE

verb
1. to place between; cause to intervene:

The Interpose is the latest addition to the dramatic transformation continuing to take place in the popular
and vibrant neighborhood of Washington Heights, just a few miles west of downtown Houston. The Interpose
will be the first mid-rise apartment building with street level retail in this densely populated neighborhood
comprised of young professionals seeking an urban lifestyle.

This 1.4 acre new urban mixed-use development will "interpose” itself one block north of Washington
Avenue between Shepherd Dr. and Durham Dr. - the definitive "core” of the Washington Heights
District. The accessibility to all major freeways, most desirable

neighborhoods, exceptional restaurants and a boisterous nightlife is exceptional.

The first multi-family micro unit mid-rise in this neighborhood featuring 168 apartments, 21,511 SF
square feet of street level retail with expansive walkable corridors and outdoor patio seating.

Elevated storefronts featuring modern design with a vast assortment of finishes, textures and landscaping.
Retailers and restaurateurs will be given latitude to incorporate unique elements into their storefronts
promoting their individual brand identity.

Uber pick up/drop off stations, valet parking with a Parking Space Guidance System.
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INTERPOSE

A SUPErIOr POINE OF
ENtryd/e8Pansion in one or
HOUSEON'S MOSE DENSE ano
HiSHLY SOUSHE dFGEr craoe
dl'Bds

PLACED dMmon3st HOUSEDN'S MOSt dFFLUBNE/FASEESE 3rowing NeisHeorHooos.

One BLOCH Prom tHe Lanomard iNEErseceion oF EHree maJor crossroaos:
WASHINIE0N AVENUE. SHEPHErD Or. ano oDurdam or.

WASHINGE0N AVENUE - ONE OF HOUSEON'S BESE PEMFOCMING recaiL/rescauranc corri-
oors.

ULEra-canvenienc access co INGErscace 10. ALLEN PArdwad ano memaoridL Orive.
MNUEES From HOUSEOM'S maJor POINES OF iNGErest: DOWNeowWwn. UPEOWN/GALLerid.

memaoridL PArd. HOUSEON MUSEBUM DISErICE. TEHAS MeDicdL CENGEr. THEAGEr DiSEriCE.

BUFFdLO BdHOU PAry. TOHOGA CENEEr. MINUEE MAid PAru.

SErMAGESIC LOCALion

¢ SUBMArHec WicH BHEFEMELY HiSH BArriers oF BNcry FOr recaiLers ano
¢ restaurdceurs.

¢+ RdPiD 9roweH OF MULGI-FAMILY MesidencidL Creacing an unoerserveo recdic
< Bnvironment.

Froncase on cwo maJdor cHOrougHrdares: SHeEPHErQ orive ano ourHam orive
+ AN BSEABLISHED. viBrant DESEinasion For oining ano NigHcGLIFE POPULAC

dmonast Houng ProrFessiondLs.

SErong DEMO3raPHICS. 0d4EIME POPULAEION dND ErdfriC COUNES.



STRUCTURED PARHING

TILO [2 ] LEVELS OF COVEren/Scruckuren
Pdrying.
101 PArwing sPaces For recaiL Pacrons
dLONg WicH an enHancen Parding spdce
LUIDANCE S4SEBIM.

ProJect DEEAILS

DISTINCTIVE STOREFRONTS

TENANLS WiLL HAVE OPPOCLUNIGY B0 DBSISN ELEVATED CEILING HEILHTS
an0 iNSEALL GHEIr OWN UNgUE SEOPERrONGS iPLEEN FOOG [15°] CEILINGS £ aLLOW FOF LNiQUE

dnD SHOWCASE EHEIr Brano iDenkity. MEErior DESi3n ano EVOHE iNGErest ano
Freguent. EHEENDED CUSEOMEr VISIES.

HILGH STREET DESIGN TRAFFIC COUNTS

MOOErn OBSISN Wik PROBSGIEN SHEPHEFD OTVE - 43,630 VPO
ENHANCEMENES EHAL WiLL BSGABLISH GHE OUPHAM - 38514 VPO
INGErPOSE 85 8 POPULAr S3GHEriNg PLACE WESHINSLON AVENLE - 24,100 VPO

FOr BNEEFGAINMENE. Dining or SHOPPINgG.
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STRONL DEMOLRAPHICS

THE NEiISHBOrHO00S SUrrounoing GHe INGErPOSe dre Some OF HOUSEON's most
HIGH-EN0 ano FASEESE 3rowing resifentcidl NEiSHBOrHooos incLuoing:

RiVEr 03HS [1.0-3.0 MILES]. WAaSHINg:0N/RiCe MiLicary [0-1 miLe]. monErose [1.5-3.0
MiLES]. THE HEISHES [0.5-3.0 MILES]. an0 DOWNEowWN [2.0-3.0 MiLBS).

THESE NEiSHBOrHOODS dre ProJeCEen &0 CONGiNnue &0 BHPAND0 SUBSEANGIELLY OVEr GHE
NEHE 5 Hedrs GHroU3H EHE donition OF LIFESEHLE dMENities ano StLate-0P-GHE-ars
dParcment BUILDINGS. CONDDMiMUMS. ano c0wWnNHomes.

1 MiLe 2 MiLE d MiLe

2025 ESEIM3GEED POPULALION d1.438 g4.365 203.24?
2030 ProJecten POPULALION d3.337 100917 222.106
2025 ESLIM3GEED HOUSEHOLOS 16.795 43471 108.210
2030 ESLIM3LED HOUSEHOLOS 18417 o4.746 119.239
2025 ESE. Medidn AJe a4 d6.5 d6.2

2025 ESE. AVErdde HH InCome $203.357 $210.141 $198.437
2025 ESE. TOEIL EMPLOYEES 15,721 61.533 273.751

ONE OF HOUSTOMS PREMIER WALHABLE NEILHBORHOODS

The Walk Score for 1111 Shepherd Drive is based on the following categories.

Tr'd0E RErdL REEGIL

AUMiQUE Uraan NeigHBOrHOOO in GHE SHanoLW OF DOWNGoLLN.

RECO3NiZED d5 0ne OF EHE MOSE Sencrifien ZiP CODES in GHE Nacion.

FETEUring 84 rescaurancs ano 25 Bars WikHiN EHE immeDidte trane dared.

IES CONCencracion oF LiVELY BArs dno trenod edteries mMaHe ic d POPuLAr

OeSEINdGIon WitH YO0ung ProrFeSSIionaLs.

Ared resifencs en.Joy an dCEive LIFESEYLE. EaHing aovant:asde oF Nearsy PAris. BiHe LraiLs.
WdLHABLE FEGAdil ano d@ SHOME COMMUEE iNE0 HOUSEON'S CEeNGrdL BUSINESS DiSErCE.

YtH LArgest Y in GHE Ndeion WikH d POPULAGION OF 2.3 MiLLion.

otH Ldrgest msA in GHe Nacion WikH d POPULALION OF 6.8 MiLLION.

GtH Ldrdest BCONDMY in GHE NaGion. 246H Laraest BCONOMm4 in EHe worLo.

GEH LOWESE COSE OF Living among GHe GOP 20 US MOSE POPULOUS MEGrOPOLIGAN dreas.
THE MOSE BEHMICALLY DiVErSE Citd il GHE US ano GHE FASEESE 3rowing MecroPoLitan Ciky.
CONSIiSEENELY Mrands as one OF GHE EOP EHrEE (3] US CikieS POr 0ining - 7agat.

TOP B BESE FOODD CiGieS in BHE US - FODD & Orind [2015).

TOP 13 OF MOSE EHCIEING FOOD GiGieS in GHE US BY 7a3ak [2017).

One oF GHE HOUN3SESE mMaJor MecroPoLiGan areas in tHe us WitH d@ menian ase oF 34.
TOP 10 dMON3St EHE GOP 50 GiGiES i GHE US FOr ECONOMIC 0PPOrGUMEY.

HOME B0 20 FOrsune 500 Comeanies

TEHdS MEDiCdL CENGEr - WOrLD's Largess Concencracion oF HedLEHCAre ano resedarcH
INSGIEUEIONS - 10 MILLION annuaL PAGIBNE ViSIES.



11-2-2015
0 Information About Brokerage Services

Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Hunington Properties, Inc. 454676 sandy@hpiproperties.com 713.623.6944
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Sanford Paul Aron 218898 sandy@hpiproperties.com 713.623.6944
Designated Broker of Firm License No. Email Phone

N/A N/A N/A N/A
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate jonathan@hpiproperties.com

Jonathan Aron 644676 Jonathan@hpi rues.c

Abdul Sabha 731889 abdul@hpiproperties.com 713.623.6944
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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