s i z o % A B

. S s BN A
wn O e E 4
" i .'..
o™

[ =

-Londonderry, NH

70,964 SF R&D BUILDING SALE ROUTE 3/ROUTE 93 SUBMARKET


https://www.cresa.com/Locations/North-America/Massachusetts/Boston-MA

R&D BUILDING FOR SALE \ cresa

3 Technology Drive BUILDING PROFILE

Londonderry, NH

Building Type R&D/Industrial Year Built 1998
. . Floor 1: 13’

Lot Size 10.02 Acres Clear Height Floor 2: 10° - 22°
Zoning I-2 (Heavy Industrial) Submarket Route 3/Route 93
Building Size 70,964 SF Parking 2.97/1,000 SF
Stories 2 Timing Available 1/1/2026
Loading Docks 4 Power 1,600 Amps

Londonderry has established

itself as one of Southern New

Ham pshire’s most active and = The Londonderry area clzontmugs'to attract a diverse mix For More Information

. | R . | of advanced manufacturing, logistics, and technology users
desirable industria /ﬂex seeking modern space with excellent highway access and a

submarkets, driven by its strong regional labor pool. Joe Doyle
=

. . _ 617.758.6018
strateglc location along I-93 ® Recent investment in infrastructure, including the expanded Exit

and proximity to Manchester- 4A interchange, is further enhancing connectivity and supporting
Boston Regiona| Airport. continued demand from both regional and national tenants.

jdoyle@cresa.com

Nate Heilbron

= |Industrial/flex vacancy rates remain historically low across 617.758.6005
Southern New Hampshire, with sustained rental growth reflecting
limited new supply and consistent tenant demand.

nheilbron@cresa.com
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3 Technology Drive
Londonderry, NH

Building Main Entrance Side Entrance -



https://www.cresa.com/Locations/North-America/Massachusetts/Boston-MA

R&D BUILDING FOR SALE

3 Technology Drive Main Floor

Floor Plan

Londonderry, NH




R&D BUILDING FOR SALE

3 TQCthlogy Drive Lower Level & Mezzanine
Floor Plan
Londonderry, NH
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R&D BUILDING FOR SALE <

¥ 3 Technology Drive e <
Londonderry, NH

3 Miles

to Manchester
Regional Airport

19 Miles

to MA Border

Village on
Technology Hill
(New Development)

50 Miles

to Boston

cresa

Route 3/Route 93
Flex Market
by the Numbers

@ Total Market Size
Average NNN Market Rent

M: Total Vacancy Rate
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cresa:--

Y Technology Drive

Londonderry, NH

FOR MORE INFORMATION

Joe Doyle
617.758.6018
jdoyle@cresa.com

Nate Heilbron

Even though obtained from sources deemed reliable, no warranty or representation, express or implied, is made as to the accuracy of the information herein, and it 61 7 758 6005
is subject to errors, omissions, change of price, rental or other conditions, withdrawal without notice, and to any special listing conditions imposed by our principals. A " "

nheilbron@cresa.com
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AL LICENSy,
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State of New Hampshire

OFFICE OF PROFESSIONAL LICENSURE AND CERTIFICATION

DIVISION OF LICENSING AND BOARD ADMINISTRATION
7 Eagle Square, Concord, NH 03301-4980
Phone: 603-271-2152

BROKERAGE RELATIONSHIP DISCLOSURE FORM
(This is Not a Contract)

This form shall be presented to the consumer at the time of first business meeting, prior to any discussion of confidential information

, As a customer, the licensee with To Become a Client  Clients receive more services
’;’gh;NOW: whom you are working is not than customers. You become a
ou Are a obligated to keep confidential the client by entering into a written
Customer contract for representation as a

information that you might share with
him or her. As a customer, you
should not reveal any confidential
information that could harm your
bargaining position.

seller/landlord or as a
buver/tenant.

As a client, in addition to the customer-level services,

As a customer, you can expect a real estate licensee to you can expect the following client-level services

provide the following customer-level services:

« Todisclose all material defects known by the licensee ¢  Confidentiality;
pertaining to the on-site physical condition of the real o Loyalty;
estate; o Disclosure;
« Totreat both the buyer/tenant and seller/landlord e Lawful Obedience; and
honestly; . e Promotion of the client's best interest.
+  Toprovide reasonable care and skill e For seller/landlord clients this means the agent will

o To account for all monies received from or on behalf of
the buyer/tenant or seller/landlord relating to the
transaction;

o To comply with all state and federal laws relating to real
estate brokerage activity; and

o To perform ministerial acts, such as showing property,

preparing, and conveying offers, and providing Client-level services also include advice, counsel,
information and administrative assistance. and assistance in negotiations.

put the seller/landlord’s interests first and work on
behalf of the seller/landlord.

o  For buyer/tenant clients this means the agent will
put the buyer/tenant’s interest first and work on
behalf of the buyer/tenant.

For important information about your choices in real estate relationships, please see page 2 of this disclosure form.

| acknowledge receipt of this disclosure as required by the New Hampshire Real Estate Commission (Pursuant to Rea 701.01).
I understand as a customer | should not disclose confidential information.

Name of Consumer (Please Print) Name of Consumer (Please Print)
Signature of Consumer Date Signature of Consumer Date
Provided by: Name & License # Date (Name and License # of Real Estate Brokerage Firm)

consumer has declined to sign this form

(Licensees Initials)

To check on the license status of a real estate firm or licensee use the licensee look up at
oplc.nh.gov Inactive licensees may not practice real estate brokerage.



Types of Brokerage Relationships commonly practiced in New Hampshire

SELLER AGENCY (RSA 331-A:25-b)

A seller agent is a licensee who acts on behalf of a seller or landlord in the sale, exchange, rental, or
lease of real estate. The seller is the licensee’s client, and the licensee has the duty to represent the
seller’s best interest in the real estate transaction.

BUYER AGENCY (RSA 331-A:25-c)

A buyer agent is a licensee who acts on behalf of a buyer or tenant in the purchase, exchange, rental,
or lease of real estate. The buyer is the licensee’s client, and the licensee has the duty to represent
the buyer’s best interests in the real estate transaction.

SINGLE AGENCY (RSA 331-A:25-b; RSA 331-A:25-c)

Single agency is a practice where a firm represents the buyer only, or the seller only, but never in the
same transaction. Disclosed dual agency cannot occur.

SUB-AGENCY (RSA 331-A:2, Xl

A sub-agent is a licensee who works for one firm but is engaged by the principal broker of another
firm to perform agency functions on behalf of the principal broker’s client. A sub-agent does not
have an agency relationship with the customer.

DISCLOSED DUAL AGENCY (RSA 331-A:25-d)

A disclosed dual agent is a licensee acting for both the seller/landlord and the buyer/tenant in the
same transaction with the knowledge and written consent of all parties.

The licensee cannot advocate on behalf of one client over another. Because the full range of duties

cannot be delivered to both parties, written informed consent must be given by all clients in the
transaction.

A dual agent may not reveal confidential information without written consent, such as:
1. Willingness of the seller to accept less than the asking price.
2. Willingness of the buyer to pay more than what has been offered.
3. Confidential negotiating strategy not disclosed in the sales contract as terms of the sale.
4. Motivation of the seller for selling nor the motivation of the buyer for buying.

DESIGNATED AGENCY (RSA 331-A:25-e)

A designated agent is a licensee who represents one party of a real estate transaction and who
owes that party client-level services, whether or not the other party to the same transaction is
represented by another individual licensee associated with the same brokerage firm.

FACILITATOR (RSA 331-A:25-f)

A facilitator is an individual licensee who assists one or more parties during all or a portion of a real
estate transaction without being an agent or advocate for the interests of any party to such
transaction. A facilitator can perform ministerial acts, such as showing property, preparing and
conveying offers, and providing information and administrative assistance, and other customer-
level services listed on page 1 of this form. This relationship may change to an agency relationship
by entering into a written contract for representation, prior to the preparation of an offer.

ANOTHER RELATIONSHIP (RSA 331-A:25-a)

If another relationship between the licensee who performs the service and the seller, landlord,
buyer or tenant is intended, it must be described in writing and signed by all parties to the
relationship prior to services being rendered.





