
FOR SALE | LEASE

PROFESSIONAL OFFICE BUILDING

• 27,161± SF PROFESSIONAL OFFICE BUILDING AVAILABLE FOR SALE OR LEASE

• ATTRACTIVE OPPORTUNITY FOR INVESTORS OR END USERS

• WELL-SUITED FOR A CORPORATE HEADQUARTERS IN A PARKLAND SETTING

• AMPLE ON-SITE PARKING

• PROFESSIONALLY MANAGED BY CP MANAGEMENT COMPANY

• JUST MINUTES FROM ROUTE 101, OFFERING CONVENIENT REGIONAL ACCESS

• SALE PRICE: $4,200,000

• LEASE RATE: $14.00/SF NNN

1 New Hampshire Avenue, Suite 207, Portsmouth, NH 03801 603.427.1333 www.boulos.com

7 HOLLAND WAY,  
EXETER, NH 03833



BUILDING SIZE
1st Floor:     14,688± SF 
2nd Floor:  12,473± SF 
Total:           27,161± SF

STORIES 2

ACRES 5.93± acres

REGISTRY OF DEEDS Book: 4866, Page: 2901

ASSESSOR’S 
REFERENCE Map 70, Lot 104

ZONING CT - Corporate Technology

YEAR BUILT 1986

SPRINKLER Yes, wet system

HVAC
Gas, central 
40-ton rooftop unit 2012 
30-ton unit 2015

UTILITIES
Municipal water/sewer, and 
natural gas

RESTROOMS Seven (7)

PARKING 124± spaces

ELEVATOR Yes

BACK UP GENERATOR
Backup generator may be 
available from the previous 
tenant. Inquire for details.

ASSESSED VALUE
Land:         $    915,100
Building:   $2,768,900  
Total:         $3,684,000

REAL ESTATE TAXES $65,538/Year (2024)

SALE PRICE $4,200,000      

LEASE RATE $14.00/SF NNN

NNN EXPENSES  
(2025 Budget)

CAM:                $4.12/SF
Property Tax:    $1.33/SF

PROPERT Y SPECIFICATIONS
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C O N TA C T  U S
KENT WHITE
PRINCIPAL BROKER, PARTNER
+1 603 570 2699 T
+1 603 781 6546 C
KWHITE@BOULOS.COM

CAITLIN BURKE 
PARTNER
+1 603 570 2680 T
+1 978 302 8197 C
CBURKE@BOULOS.COM

EXETER,  NH
Location & Accessibility 
7 Holland Way benefits from a convenient location just over a mile from Route 101 and about four miles from I-95, making it 
easily accessible from surrounding communities and regional hubs. Situated in New Hampshire’s Seacoast region, the property 
is within 30 minutes from Portsmouth and Manchester, New Hampshire and less than an hour away from downtown Boston, 
Massachusetts and Portland, Maine. 
 
Surrounding Area 
Located in the town of Exeter, this property sits within a community known for its historic charm and vibrant local culture. 
Exeter is home to the prestigious Phillips Exeter Academy and offers a lively downtown with a mix of restaurants, shops, and 
galleries. The town also includes several historic districts, such as those along the waterfront and Front Street.

©2025 Boulos Holdings, LLC d/b/a The Boulos Company. All rights reserved. This information has been obtained from sources believed reliable, but has not been verified for 
accuracy or completeness. You should conduct a careful, independent investigation of the property and verify all information. Any reliance on this information is solely at your 
own risk. The Boulos Company and The Boulos Company logo are service marks of The Boulos Company, Inc. and Boulos Holdings, LLC.  All other marks displayed on this 
document are the property of their respective owners. Photos herein are the property of their respective owners. Use of these images without the express written consent of 
the owner is prohibited. Boundary lines shown are approximate and are for informational purposes only. They are not suitable for legal, engineering, or surveying purposes.
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State of New Hampshire 
OFFICE OF PROFESSIONAL LICENSURE AND CERTIFICATION 

DIVISION OF LICENSING AND BOARD ADMINISTRATION 
7 Eagle Square, Concord, NH 03301-4980 

Phone: 603-271-2152 

BROKERAGE RELATIONSHIP DISCLOSURE FORM 
(This is Not a Contract)

This form shall be presented to the consumer at the time of first business meeting, prior to any discussion of confidential information 

To check on the license status of a real estate firm or licensee use the licensee look up at oplc.nh.gov 
Inactive licensees may not practice real estate brokerage. 8/18/17 P a g e  | 1

For important information about your choices in real estate relationships, please see page 2 of this disclosure form. 

I acknowledge receipt of this disclosure as required by the New Hampshire Real Estate Commission (Pursuant to Rea 701.01). 
I understand as a customer I should not disclose confidential information. 

Name of Consumer (Please Print) Name of Consumer (Please Print) 

Signature of Consumer Date Signature of Consumer Date 

Provided by: Name & License # Date (Name and License # of Real Estate Brokerage Firm) 

________________consumer has declined to sign this form 
(Licensees Initials) 

Right Now, 
You Are a 
Customer 

As a customer, the licensee with 
whom you are working is not 
obligated to keep confidential the 
information that you might share with 
him or her. As a customer, you 
should not reveal any confidential 
information that could harm your 
bargaining position. 

As a customer, you can expect a real estate licensee to 
provide the following customer-level services: 

• To disclose all material defects known by the licensee
pertaining to the on-site physical condition of the real
estate;

• To treat both the buyer/tenant and seller/landlord
honestly;

• To provide reasonable care and skill;
• To account for all monies received from or on behalf of

the buyer/tenant or seller/landlord relating to the
transaction;

• To comply with all state and federal laws relating to real
estate brokerage activity; and 

• To perform ministerial acts, such as showing property,
preparing, and conveying offers, and providing
information and administrative assistance.

To Become a Client Clients receive more services
than customers. You become a 
client by entering into a written 
contract for representation as a 
seller/landlord or as a 
buyer/tenant.

As a client, in addition to the customer-level services, 
you can expect the following client-level services 

• Confidentiality;
• Loyalty;
• Disclosure;
• Lawful Obedience; and
• Promotion of the client’s best interest.
• For seller/landlord clients this means the agent will

put the seller/landlord’s interests first and work on
behalf of the seller/landlord.

• For buyer/tenant clients this means the agent will
put the buyer/tenant’s interest first and work on 
behalf of the buyer/tenant. 

Client-level services also include advice, counsel, 
and assistance in negotiations. 



Types of Brokerage Relationships commonly practiced in New Hampshire 

SELLER AGENCY (RSA 331-A:25-b) 

A seller agent is a licensee who acts on behalf of a seller or landlord in the sale, exchange, rental, or 
lease of real estate. The seller is the licensee’s client, and the licensee has the duty to represent the 
seller’s best interest in the real estate transaction. 

BUYER AGENCY (RSA 331-A:25-c) 

A buyer agent is a licensee who acts on behalf of a buyer or tenant in the purchase, exchange, rental, 
or lease of real  estate. The buyer is the licensee’s client, and the licensee has the duty to represent 
the buyer’s best interests in the real estate transaction. 

SINGLE AGENCY (RSA 331-A:25-b; RSA 331-A:25-c) 

Single agency is a practice where a firm represents the buyer only, or the seller only, but never in the 
same transaction. Disclosed dual agency cannot occur. 

SUB-AGENCY (RSA 331-A:2, XIII) 

A sub-agent is a licensee who works for one firm but is engaged by the principal broker of another 
firm to perform  agency functions on behalf of the principal broker’s client. A sub-agent does not 
have an agency relationship with the customer. 

DISCLOSED DUAL AGENCY (RSA 331-A:25-d) 

A disclosed dual agent is a licensee acting for both the seller/landlord and the buyer/tenant in the 
same transaction with the knowledge and written consent of all parties. 

The licensee cannot advocate on behalf of one client over another. Because the full range of duties 
cannot be delivered to both parties, written informed consent must be given by all clients in the 
transaction. 

A dual agent may not reveal confidential information without written consent, such as: 
1. Willingness of the seller to accept less than the asking price.
2. Willingness of the buyer to pay more than what has been offered.
3. Confidential negotiating strategy not disclosed in the sales contract as terms of the sale.
4. Motivation of the seller for selling nor the motivation of the buyer for buying.

DESIGNATED AGENCY (RSA 331-A:25-e) 

A designated agent is a licensee who represents one party of a real estate transaction and who 
owes that party client-level services, whether or not the other party to the same transaction is 
represented by another individual licensee associated with the same brokerage firm. 

FACILITATOR (RSA 331-A:25-f) 

A facilitator is an individual licensee who assists one or more parties during all or a portion of a real 
estate transaction without being an agent or advocate for the interests of any party to such 
transaction. A facilitator can perform ministerial acts, such as showing property, preparing and 
conveying offers, and providing information and administrative assistance, and other customer-
level services listed on page 1 of this form. This relationship may change to an agency relationship 
by entering into a written contract for representation, prior to the preparation of an offer. 

ANOTHER RELATIONSHIP (RSA 331-A:25-a) 

If another relationship between the licensee who performs the service and the seller, landlord, 
buyer or tenant is intended, it must be described in writing and signed by all parties to the 
relationship prior to services being rendered. 


