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PROPERTY DESCRIPTION

Property Name: HOOTERS

Property Address:
400 Cahaba Valley Road

Pelham, AL 35124
Year Built: 2002

Lot Size: ±1.63 Acres

Gross Leasable Area: 4,906-SF

Occupancy: 100%

Flood Zone: Yes, AE

Parking Ratio: 12.23 Per 1,000-SF

HOOTERS
400 Cahaba Valley Road, Pelham, AL 35124

RENT SCHEDULE

START END ANNUAL 
BASE RENT RSF INCREASE %

CURRENT 6/30/2027 $150,000 $30.57 -

7/1/2027 6/30/2030 $156,000 $31.80 4.00%

OPTION 1 6/30/2035 $205,000 $41.79 31.41%

OPTION 2 6/30/2040 $225,000 $45.86 9.76%

LEASE ABSTRACT

Tenant: PWW Pelham, LLC

Guarantor: Franchisee (Piece of Work Wings, LLC)
Lease Type: Absolute Net
Rent Commencement: Estimated 7/1/2003
Lease Expiration: 6/30/2030
Years Remaining 4.5+

Rental Increases: On 7/1/2027 and Start of Options

Option Terms: 2, 5-Year Options

Right of First Refusal: 15 Day Notice Period

Landlord Responsibility: None

Tenant Responsibility: All Else

THE OFFERING SUMMARY

CAP RATE PURCHASE PRICE PER SF

6.50% $2,308,000 $470
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HOOTERS BUILD-TO-SUIT CONSTRUCTION  
The subject property is a 4,096-square-foot, freestanding, build-to-suit Hooters restaurant situated 
on a large 1.63-acre lot and fully occupied by Hooters.

ABSOLUTE NET LEASE | NO LANDLORD RESPONSIBILITIES 
Tenant operates under an absolute net lease, leaving the landlord with no out-of-pocket obligations. 
Tenant is responsible for Property Taxes, Insurance, all R&M Including repair and replacement to the 
Roof. 

20+ YEAR HISTORICAL OCCUPANCY 
The tenant has operated at this location for more than 20 years and recently signed a lease 
extension pushing the term to 6/30/2030, with two additional five-year options that could extend the 
lease through 6/30/2040. 
 
ATTRACTIVE RENT INCREASES 
The tenant is scheduled for a 4% rent increase on 7/1/2027, which effectively raises the cap rate to 
6.76% at the asking price. The tenant also has a 31% increase at the start of the first option period. 

#1 RANKED HOOTERS WITHIN 50MI RADIUS - PLACER.AI 
According to Placer.ai, the subject property ranks number one out of four locations within a 50-mile 
radius in visits per square foot, supported by approximately 57,500 annual visits. 

PROXIMITY TO PELHAM CIVIC COMPLEX & ICE ARENA
The subject property is located less than one mile from the Pelham Civic Complex & Ice Arena, a 
30,000-SF meeting and event venue featuring two NHL-sized ice rinks. The facility is home to the 
Birmingham Bulls and the University of Alabama Hockey Club.

PROXIMITY TO OAK MOUNTAIN AMPHITHEATRE 43-AC REDEVELOPMENT 
The subject property is located within walking distance of the 43-acre Oak Mountain amphitheatre 
redevelopment, which is proposed to include a town center featuring retail, dining, office space, 
medium-density residential, and hospitality components. 

DENSE AND AFFLUENT POPULATION 
The subject property is situated within a 5-mile radius of more than 86,000 residents, with average 
household incomes exceeding $118,000. 

HOOTERS
400 Cahaba Valley Road, Pelham, AL 35124
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COMPANY PROFILE

Hooters is a globally recognized casual-dining and sports-bar brand founded in 1983 in Clearwater, 
Florida. The concept is known for its wings, seafood, burgers, full-bar service, and high-energy sports 
atmosphere, supported by strong brand recognition built over four decades. The system includes a 
mix of company-operated and franchised restaurants throughout the United States and internationally, 
with the brand consistently ranking among the most recognizable names in the casual dining category. 
 
CURRENT OWNERSHIP & CORPORATE STRUCTURE (2025 UPDATE)

On October 31, 2025, the founding group behind the original Hooters brand, Hooters Inc. (“Original 
Hooters”), along with operating partner Hoot Owl Restaurants LLC, completed their acquisition of 
Hooters of America (HOA). The combined ownership group now controls approximately 140 of the 
198 domestic Hooters restaurants, in addition to supporting the broader system of approximately 
60 international locations, representing approximately $700 million in annual systemwide sales. 
 
This transaction concludes the company’s financial restructuring process and positions the legacy 
ownership group back at the helm of the global brand.

POST-BANKRUPTCY REPOSITIONING & STRATEGIC DIRECTION 

Following a court-supervised restructuring earlier in 2025, the brand is undergoing a comprehensive, 
founder-driven refresh. Corporate leadership has publicly committed to a “return to its roots” strategy 
focused on: 

•	 Re-emphasizing food quality and using fresher, higher-grade ingredients
•	 Streamlining the menu to improve operations and unit-level profitability
•	 Revitalizing the original beach-themed, community-centric atmosphere
•	 Reinforcing core brand identity, including traditional Hooters uniforms and guest experience
•	 Driving stronger franchise consistency and investing in the long-term stability of the brand

This strategy is aimed at strengthening the brand’s competitive position, improving systemwide 
performance, and stabilizing unit economics following several years of industry-wide headwinds in 
the casual dining sector.

HOOTERS
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CAHABA VALLEY ROAD (29,500+ VPD)CAHABA VALLEY ROAD (29,500+ VPD)

PROPERTY DESCRIPTIONPROPERTY DESCRIPTION

Year Built: 2002

Lot Size: (AC) 1.63

GLA: (SF) 4,906

Parking Spaces: 60

Flood Zone: Yes, AE

Zoning: B2

Parking Spaces: 60

SUBJECT PROPERTYSUBJECT PROPERTY

HOOTERS
400 Cahaba Valley Road, Pelham, AL 35124
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BIRMINGHAM-HOOVER
The Birmingham-Hoover metro contains a popula-
tion of roughly 1.2 million residents in north central 
Alabama. The metro comprises Jefferson, Bibb, 
Shelby, Blount, Chilton, Walker and St. Clair coun-
ties. The most populous city is Birmingham, with 
nearly 200,000 people, followed by Hoover and 
Vestavia Hills with 94,500 and 40,000 residents, re-
spectively. Population growth is expanding outward 
from the city along the interstate system into next-
ring cities like Alabaster.

METRO HIGHLIGHTS

CHANGING LOCAL ECONOMY

Once a manufacturing-dominant economy, key industries have expanded to include busi-
ness services, biosciences and technology. This shift has increased the area’s appeal to 
young professionals.

AUTOMOBILE MANUFACTURING AND DISTRIBUTION CENTER

Mercedes-Benz, Honda, Hyundai and Autocar have production plants in the metro. Mazda 
Toyota Manufacturing opened a similar facility in Huntsville in 2021.

NASCENT BIOTECH SECTOR

Over 150 companies across the metro are engaged in the life sciences sector. Private biosci-
ence investments in Alabama have topped $280 million since 2021, with much of this capital 
concentrated in Birmingham. This won the Greater Birmingham Region a federal TechHub 
designation in 2023.

ECONOMY
•	Built on a history of steel production, Birming-

ham-Hoover’s abundant natural resources have giv-
en rise to a robust advanced materials and manu-
facturing sector. Industry employers include O’Neal 
Industries, Kamtek Inc., U.S. Steel and CMC Steel.

•	 Health care and education have become prominent 
sources of local employment. The University of Ala-
bama at Birmingham is a leader in biotechnology and 
medical research.

•	 The business services and financial sector is expand-
ing. Major banks, insurance companies and other 
financial institutions, such as Regions Financial Cor-
poration, are represented in the area.

Sources: Marcus & Millichap Research Services; BLS; 
Bureau of Economic Analysis; Experian; Fortune; Moody’s 
Analytics; U.S. Census Bureau

QUICK FACTS

POPULATION HOUSEHOLDS

MEDIAN AGE MEDIAN HH INCOME

1.2M

39.0 $79,000

480K
Growth 2024-2029*

U.S. Median: U.S. Median:

39.0 $76,100

2.0%
Growth 24-29*

1.4%
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DEMOGRAPHICS

POPULATION 1 Mile 3 Miles 5 Miles 

2029 Projection 1,998 31,028 88,041

2024 Estimate 1,915 30,281 86,385

2020 Census 1,809 29,492 84,233

2010 Census 1,919 28,841 78,811

HOUSEHOLD INCOME 1 Mile 3 Miles 5 Miles 

Average $101,117 $111,015 $118,200 

Median $73,163 $91,335 $98,810 

Per Capita $37,881 $45,979 $46,858 

HOUSEHOLDS 1 Mile 3 Miles 5 Miles 

2029 Projection 688 13,166 36,281

2024 Estimate 657 12,827 35,475

2020 Census 615 12,362 34,367

2010 Census 602 11,865 31,313

HOUSING 1 Mile 3 Miles 5 Miles 

Median Home Value $201,503 $328,488 $344,884 

EMPLOYMENT 1 Mile 3 Miles 5 Miles 

2024 Daytime Population 2,961 52,519 114,303

2024 Unemployment 1.18% 1.00% 1.16%

Average Time Traveled 28 26 27

EDUCATIONAL ATTAINMENT 1 Mile 3 Miles 5 Miles 

High School Graduate 0.48% 0.70% 0.70%

Some College (13-15) 26.91% 22.38% 22.02%

Associate Degree Only 18.71% 13.96% 13.33%

Bachelor's Degree Only 7.31% 7.21% 7.22%

Graduate Degree 35.20% 49.06% 50.66%

HOOTERS
400 Cahaba Valley Road, Pelham, AL 35124



CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus 
& Millichap Real Estate Investment Services of Florida, Inc. (“Marcus & Millichap”) and should not be made available to any other person or entity without the written consent 
of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary 
level of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any 
investigation, and makes no warranty or representation, with respect to the income or expenses for the subject property, the future projected financial performance of the 
property, the size and square footage of the property, and improvements, the presence or absence of contaminating substances, PCB’s or asbestos, the compliance with 
State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans or 
intentions to continue its occupancy of the subject property. The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable; 
however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation regarding 
these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take 

appropriate measures to verify all of the information set forth herein.

NET LEASE DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Lease property as follows: The information contained in this Marketing Brochure has been obtained from 
sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any investigation 
regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever about the accuracy or completeness of any information provided. 
As the Buyer of a Net Lease property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before completing 
any purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies 
any obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for 
example only and do not represent the current or future performance of this property. The value of a Net Lease property to you depends on factors that should be evaluated 
by you and your tax, financial and legal advisors. Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of 
any Net Lease property to determine to your satisfaction with the suitability of the property for your needs. Like all real estate investments, this investment carries significant 
risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and financial documents related to the property and tenant. While the tenant’s 
past performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly, the lease rate for some properties, including newly 
constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the 
area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of the lease; 
cash flow may be interrupted in part or in whole due to market, economic, environmental or other conditions. Regardless of tenant history and lease guarantees, Buyer is 
responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including the likelihood 
of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may be able to negotiate with a potential 
replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property. By accepting this Marketing Brochure you agree 
to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or liability arising out of your investigation and/or 

purchase of this Net Lease property.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation’s 
logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or 
any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to 

prospective customers. 
ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, express or implied, as to the accuracy of the 
information. References to square footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Marcus & Millichap is a service 

mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2025 Marcus & Millichap. All rights reserved.

MNET ACTIVITY ID: ZAG0320895



DANTE MORETTI
Associate
Columbus Office
Direct: (614) 360-9077
Dante.Moretti@marcusmillichap.com
License: OH: SAL.2025002556

EXCLUSIVELY L ISTED BY:

DARPAN PATEL
Managing Director, Investments
Tampa Office
Direct: (513) 878-7723 
Darpan.Patel@marcusmillichap.com
License: OH SAL 2012000748

DAN YOZWIAK
Managing Director, Investments
Columbus Office
Direct: (614) 360-9036 
Dan.yozwiak@marcusmillichap.com
License: OH SAL.2008003600

Eddie Greenhalgh
Broker of Record
800 Shades Creek Parkway, 
Ste.  815
Birmingham, AL 35209
P: (205) 510-9200
Lic #:  000088298-0
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