For Sale

+6.7 Acres
NWC Hwy 288, at Discovery Bay Dr.
Pearland, TX 77584

Property Description
* Address: 2249 Enterprise Blvd.

+ Shovel ready
» Off-site storm water detention
* Out of the floodplain

* Use: Retail, Medical, Office, Multifamily senior
residential

* Hwy 288 - 83,762 VPD (TXDOT 2021)

* Frontage:
* Hwy 288 - 587’
+ Discovery Bay - 422’
* Enterprise Blvd - 588’
+ Commerce Dr - 233’

Call for Pricing

1233 West Loop South, Ste 900
Houston, TX 77027
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Site Plan

NWC Hwy 288, at Discovery Bay Dr
Pearland, TX

I®  HCA<-Houston
Healthcare

Pearland

Multi-family |}
296 Units
g Tty B T o | B S b AR Southdown
“Ishadow Creek Ranch i w A Multi-family fhd - pedbaiid-| 1,500 homes
12,750 Total s SN 264 Units 4 . 3 :
Residential Units | 5s et e LI

Multl-famll
350 Units

A l " et
i Multl-famlly
370 Units

Brothers E.S.

792 Students Multl-famlly
e # 370Un|ts

York Elementary |* : 4051 Shadow Creek HS
834 Students e 1% 2,586 Students

McNair Jr
High School
1,057 Students

* !"T”K_‘l-’:“{-'s COURTYARD

marrresseiam Dillard’s
HIBBETT

Southern Trails
1,277 Homes




| SRS URN AR

ABBREVIATIONS

A€ = AERIAL EASEMENT

8 120 Foo

BiRposts

SOUTHWESTERN BELL TELEPHONE

(60 RON)
(T wo. 0702305 - BEPR)

ENTERPRISE BOULEVARD
_(ron vanes

STATE HIGHWAY 288

somon o i
oS R ,

oo RS N e
elr e rsmes i

LOT 1
BLOCK 1
6.661 ACRES

290,134 SQUARE FEET

| 8.8
i
g
.nmw%u;

D=43"
CHB=N1822"29"E
' CHD=274.24"

£s)

STATE HIGHWAY 288
(ROM. VAR

(60 ROW)

(AT Ko, 2017023855 - BGPR)
bk & CRGRETE PAYD

ENTERPRISE BOULEVARD

AT FiRrosts

NLER] e L=39.27"
: 0 sl R=25.00'
\..:v\.:. D=89'59'55"-

,Pearland, TX

DISCOVERY BAY DRIVE _
(100 ROM)
(PUAT NO. 2006044905 — BCPR)
s & conaEre o

Bay Dr

> S L : MINOR PLAT
5| H T — {
g K : — WELLBY SHADOW
n S | T~ CREEK RANCH
(%]
m A SUBDIVISION OF
BENCHMARK ELEV. 59.03" 6.684 ACRES
= B R B R LOCATED IN.THE
— [g0) o T XA R e L JAMES CRAWLEY SURVEY
~ NORTIWESY O T SOUTAWEST CORMER O A SONCRETE PAD FOR S04 = : . g 3 ABSTRACT NO. 174
o0 R o 2 e AND THE
o0 TEMPORARY BENCHMARK (T.B.M. #)ELEV. 54.59" ENGINEER: OMNERS: e ot SURVEYOR: g WILLIAM MORRIS SURVEY
~ S10 A 891 CUT O A NET LOSATD OF T NOTTH CUme LN o TERRA ASSOONTES, MG 1550 o GIVLASURY LAND SURVEING, L. ABSTRACT NO. 344
B I ST T Yo S Lo s e IR 27 00 YT ST 0
SHOWN O SHEET 1. (X:3116816.87, Y-13772741.75, NGVD29, 1987. HOUSTON, TX 77008 HOUSTON, TEXAS 77042
e W/ o o 8 BT (19 o 1 BLOCK 1 RESERVE
A S SURNET .
MAY, 2021
t H SHEET 1-0F 2
O
* —



Market
Overview

Colliers

Enterprise Blvd, Pearland, Texas, 77584
5 mile radius

Household & population characteristics
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Median home value Owner occupied
income housing units
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53.7%

% Married (age 15
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Female population
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Households & population
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Race
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Esri Tapestry Segmentation
LifeMode Group : Affluent Estates

Boomburbs

Who We Are?

This is the new growth market, with a profile similar to the original: young c
professionals with families that have opted to trade up to the newest housing NWC HWy 288! at DISCOVEI'y Bay Dr.
in the suburbs. The original Boomburbs neighborhoods began growing in the

1990s and continued through the peak of the housing boom. Most of those Pearland’ TX 77584
neighborhoods are fully developed now. This is an affluent market but with
a higher proportion of mortgages. Rapid growth still distinguishes the Boom-
burbs neighborhoods, although the boom is more subdued now than it was 10 years ago. So is the housing market. Residents are well-educated
professionals with a running start on prosperity.

Socioeconomic Traits

*  Well-educated young professionals, 55% are college graduates (Index 178).

+ High labor force participation at 71.3% (Index 114); most households have more than two workers (Index 124).

+ Longer commute times from the suburban growth corridors have created more home workers (Index 156).

*  Well connected, own the latest devices and understand how to use them efficiently; biggest complaints—too many devices
and too many intrusions on personal time.

* Financial planning is well under way for these professionals.

Top Tapestry Segments Site vs. U.S.

Silver & Gold (9A) B Site
B us.

Soccer Moms (4A)

Boomburbs (1C)
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Percent of Households by Tapestry Segment

Data Note: This report identifies neighborhood segments in the area, and describes the socioeconomic quality of the immediate neighborhood. The index is a comparison of the percent
of households or Total Population 18+ in the area, by Tapestry segment, to the percent of households or Total Population 18+ in the United States, by segment. An index of 100 is the
US average.

Source: Esri
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A Information About Brokerage Services

I REC Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TEYAS BEAL FETATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:

* A BROKER is responsible for all brokerage activities, including acts performed by sales agents
sponsored by the broker.

*+ A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker
represents):

. Put the interests of the client above all other, including the broker’s own interest;

« Inform the client of any material information about the property or transaction received by the broker;

*  Answer the client’s questions and present any offer to or counter-offer from the client; and

» Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent
through an agreement with the owner, usually in a written listing to sell or property management agreement.
An owner’s agent must perform the broker’s minimum duties above and must inform the owner of any
material information about the property or transaction known by the agent, including information disclosed
to the agent or subagent by the buyer or buyer’s agent/

AS AGENT FOR BUYER/TENANT: The broker becomes the buyers/tenant’s agent by agreeing to
represent the buyer, usually though a written representation agreement. A buyer’s agent must perform the
broker’s minimum duties above and must inform the buyer of any material information about the property or
transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must
first obtain the written agreement of each party to the transaction. The written agreement must state who
will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an
intermediary. A broker who acts as an intermediary:

* Must treat all parties to the transaction impartially and fairly;

*  May, with the parties’ written consent, appoint a different license holder associated with the broker to
each party (owner and buyer) to communicate with, provide opinion and advice to, and carry out the
instructions of each party to the transaction.

*  Must not, unless specifically authorized in writing to do so by the party, disclose:

«  That the owner will accept a price less than the written asking price;

«  That the buyer/tenant will pay a price greater than the price submitted in a written offer;
and

*  Any confidential information or any other information that a party specifically instructs the
broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and
must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN

WRITING AND CLEARLY ESTABLISHED:

*  The broker’s duties and responsibilities to you, and your obligations under the representation
agreement.

*  Who will pay the broker for services provided to you, when payment will be made and how the
payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposed. It

does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this notice
below and retain a copy for your records.

Regulated by the Texas Real Estate Commission

11-2-2015
EQUAL HOUSING
OPPORTUNITY
Colliers International Houston, Inc. 29114 houston.info@colliers.com +1 713 222 2111
Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name
David Lee Carter 364568 david.carter@colliers.com +1 713 830 2135
Designated Broker of Firm License No. Email Phone
Daniel Patrick Rice 811065 danny.rice@colliers.com +1713 830 2134
Licensed Supervisor of Sales Agent/ License No. Email Phone
Associate
Kelly Hutchinson 317499 kelly.hutchinson@colliers.com +1 713 830 2146
Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Information available at www.trec.texas.gov
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