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DISCLAIMER

eXp Commercial, LLC, a Delaware limited liability company operates a commercial real estate business and is an affiliate (“Affiliate”) of
eXp World Holdings, Inc., a Delaware Corporation (together with its subsidiaries and Affiliate, “eXp”). eXp and the reported owner(s)
(“Owner(s)“) of the property referenced herein (“Property”) present this Confidential Offering Memorandum (“Memorandum®) to assist the
recipient(s) (“You“ or "Your"“) in evaluating the Property and it is intended solely for Your limited use in determining whether you desire to
acquire the Property. This Memorandum contains a brief summary of selected information pertaining to the Property and should not be
considered all-inclusive or permanent. The information in this Memorandum has been obtained from sources believed to be reliable,
however, eXp has not verified it and neither Owner(s) nor eXp make any guaranty, warranty or representation, express or implied, as to
the accuracy or completeness of this Memorandum or the information contained herein.

It is highly recommended that You independently verify each item of information contained in this Memorandum and have the same
reviewed by your tax accountant, investment advisor, and/or legal counsel. This Memorandum and any ongoing or future communications
You may have with eXp and/or Owner(s) and its and their respective officers, brokers, agents, affiliates or employees regarding this
Memorandum or the Property does not in any way constitute or convey any guaranty, warranty or representation, express or implied, or
legal, investment or tax advice to You. All assumptions, projections, estimates and/or opinions expressed or implied in this Memorandum
are provided as examples only and all information is subject to change, error, omissions and/or withdrawal without notice. Any references
in the Memorandum to boundary, area, height, acreage, building or premises size or square footage are approximations only and should
be independently verified by You. Any references in the Memorandum to any lease or tenant information, including and without limitation to
the premises, rental rates, rent escalations, common area expenses, percentage rents and lease maturities should be independently
verified by You. You should conduct your own investigations and due diligence of the Property, including without limitation to
environmental and physical condition inspections and reach your own conclusions regarding the suitability of the Property for investment.

eXp and Owner(s) assume no responsibility for the accuracy or completeness of any information contained in this Memorandum. eXp and
Owner(s) expressly disclaim any implied or expressed warranties of merchantability, fithess for a particular purpose or non-infringement of
intellectual property relating to this Memorandum. In no event shall eXp or Owner(s), and its and their respective officers, brokers, agents,
affiliates or employees, be liable for any damages resulting from the reliance on or use of any information in this Memorandum, including
but not limited to direct, special, indirect, consequential or incidental damages.

By accepting receipt of this Memorandum, You agree to the following: (a) This Memorandum is of a highly confidential nature; it will be
held in the strictest confidence and shall be returned to eXp upon request; (b) You will not contact any property manager, contractor,
employee or tenant of the Property regarding the Property or this Memorandum, without prior approval of eXp or Owner(s); and (c) You
understand and agree that Affiliate represents Owner(s) and not You and (iv) this Memorandum and the information contained herein shall
not be used by You in any way that is detrimental to Owner(s), or eXp. Neither eXp nor Owner(s) shall have any obligation to pay any
commission, finder’s fee, or any other compensation to any Broker, Agent or other person. You may provide information to persons
retained by You to evaluate the Property only after first obtaining a signed Confidentiality Agreement from such persons and providing a
copy of such agreement to eXp via email at legal@exprealty.net. The Owner(s) shall have no legal commitment or obligation to You or any
person(s) or entity reviewing this Memorandum or making an offer to purchase, lease, or finance the Property unless and until written
agreement(s) for the purchase or finance of the Property are considered satisfactory to Owner(s) in its sole and absolute discretion and
have been fully executed, delivered, and approved by the Owner(s) and any conditions to the Owner’s obligations therein have been fully
satisfied or waived.

The Owner(s) expressly reserves the right, at its sole and absolute discretion, to reject any or all expressions of interest or offers to
purchase or lease the Property, and/or to terminate discussion with You or any other person or entity at any time with or without notice,
which may or may not arise as a result of review of the Memorandum.



EXECUTIVE

SUMMARY

Imperial Tower at 825 39th Street presents a rare opportunity to acquire or lease space within a
newly developed, Class A office condominium in the heart of Sunset Park, Brooklyn—one of New
York City’s fastest-growing and most dynamic commercial districts.

This modern 8-story mixed-use development spans approximately 47,470 square feet and is
thoughtfully designed to accommodate a wide range of users, including medical practices,
educational institutions, non-profit organizations, community facilities, and professional office users.
Units range from approximately 629 to 24,395 square feet, offering exceptional flexibility for both
owner-users and investors.

Strategically positioned within a thriving neighborhood of over 200,000 residents, the property
benefits from strong population growth, ongoing multi-billion-dollar redevelopment, and increasing
demand for commercial space. The location is surrounded by key economic drivers such as Industry
City and the Brooklyn Army Terminal—major hubs for technology, manufacturing, and creative
industries—further enhancing long-term value and tenant demand.

Imperial Tower offers outstanding accessibility, located just steps from multiple subway lines (D, N,
R), with a direct commute to Downtown Manhattan in approximately 25 minutes, and convenient
access to the BQE for regional connectivity.

The building features a full suite of modern amenities, including a professionally designed lobby, 24-
hour security with smart intercom, high-speed elevators, energy-efficient systems, and abundant
natural light through its full-glass facade. Additional highlights include 95 on-site parking spaces,
multiple restrooms on each floor, and flexible layouts to support a variety of commercial uses.

With its prime Sunset Park location, institutional-quality construction, and versatile unit
configurations, Imperial Tower represents a compelling opportunity for businesses seeking a long-
term home, as well as investors looking to capitalize on Brooklyn’s continued commercial growth.
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PROPERTY INFORMATION

ADDRESS: 825 39th Street Brooklyn NY
LOCATION: Located on the North side of 39th Street between 8th Avenue and 9th Avenue
BLOCK/LOT 908/164

LOT DIMENSIONS: 50'x 105'

LOT SIZE: 5,250 Square Feet

STORY: 8

ABOVE GRADE GROSS SF: 24,395 Square Feet

BELOW GRADE GROSS SF: 23,075 Square Feet

TOTAL GROSS SF: 47,470 Square Feet
COMMERCIAL UNITS: 12

ZONING: M1-2

MAX. FAR: 4.8

BUILDABLE: 25,200 Square Feet
ASSESSMENT(26/27): $3,824,280

RE TAX (26/27): $414,858

TAX CLASS: 4
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THE
NEIGHBORHOOD

Welcome to Sunset Park — Brooklyn’s Next Commercial Powerhouse!
Sunset Park is no longer just a neighborhood—it's one of New York City's most
compelling growth stories.

Located along Brooklyn's western waterfront, Sunset Park has rapidly transformed

into a diverse, high-density, and economically evolving hub, home to over 117,000
residents and counting.

A Dense, Growing, and Underserved Market

This is a neighborhood driven by real demand—not speculation.
e Population: 7120,000 residents
* Median household income: “$90,000+ and rising

e Strong middle-income base with growing purchasing power

Sunset Park is uniquely positioned with a high concentration of families, workers,
and entrepreneurs, creating consistent demand for:

e Medical offices

e Community facilities

e Education & daycare services

* Professional office space

Translation for investors: built-in tenant demand across multiple sectors
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SUNSET PARK

One of NYC's Most Diverse and Dynamic Communities

Sunset Park is one of the most culturally vibrant neighborhoods in New York City:
o "36-49% Hispanic
e "25-31% Asian (rapidly growing Chinese business community)
e Strong immigrant base driving entrepreneurship

This diversity fuels:
» High small business formation
 Strong retail and service demand
» Constant foot traffic and economic activity
This is not a “seasonal” market—this is a 24 /7 neighborhood economy

Major Economic Drivers: Industry City & Waterfront Redevelopment
Sunset Park is anchored by two of Brooklyn’s most powerful economic engines:
Industry City + Brooklyn Army Terminal

e Over 10 million square feet of commercial space

e Hub for technology, media, manufacturing, and creative industries
These developments are:

 Attracting startups, creatives, and institutional tenants

e Driving job growth and daytime population

* Increasing long-term commercial demand
This is the same pattern seen in DUMBO, Williamsburg, and Long Island City—before
massive appreciation

Exceptional Accessibility = Strong Tenant Retention
Sunset Park offers true logistical convenience:

* D, N, R subway lines nearby

e "25 minutes to Downtown Manhattan

e Immediate access to BQE / 1-278

* High reliance on public transit ("47% of commuters)
For tenants, this means:

» Easy workforce access

 Strong client reach

* Long-term operational efficiency



SUNSET PARK

A True “Live-Work-Build” Ecosystem
Sunset Park is not just residential—it's a complete ecosystem:
» Dense residential population
 Active retail corridors (8th Ave Chinatown & 5th Ave Latino corridor)
» Strong healthcare and education presence
» Growing office and mixed-use development
This creates organic demand for commercial space, especially:
* Medical & wellness
 Professional services
o Community and institutional uses

Why Investors and Users Are Paying Attention
Sunset Park sits at the intersection of:
Population growth
Infrastructure accessibility
Economic redevelopment
Cultural and business density
Yet compared to neighborhoods like:
» Williamsburg
e Downtown Brooklyn
* Long Island City
Pricing is still relatively accessible — but rising

825 39th Street is not just a building—it's a strategic foothold in one of Brooklyn’s
fastest-growing commercial corridors.

With:
* Strong demographic fundamentals
* Proven economic drivers
* Transit connectivity
e And increasing institutional attention
This is where smart capital and smart businesses are moving next.
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SUNSET PARK - TRANSPORTATION MAP
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FOR MORE INFORMATION
CONTACT:

KEVIN MA

ASSOCIATE BROKER | NCREA

C: 917-662-8999
O: 718-33%3%-98353
KEVINeARMKEY.COM

TheNCREA

NATIONAL COMMERCIAL REAL ESTATE ADVISOR
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