
	¥ ±6,862 SF freestanding, 2-story building

	¥ 2-lane drive-thru

	¥ ±0.59 acres

	¥ ±28 total parking spaces

	¥ Downtown Commercial Zone

	¥ Built in 1960

	¥ Book 5182, Page 883

	¥ 2025 Assessed Value:   
          Building: $621,000 
          Land:       $350,500 
          Total:       $971,500 

	¥ Property taxes: $14,864 (2025)

	¥ The property is being sold with no banking deed restrictions.

	¥ Visit www.BankingCentersforSale.com to view available properties as well as receive additional information 

about this property.
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DEMOGRAPHICS

KEY FACTS 1 Mile 3 Mile 5 Mile
Population 10,260 28,293 39,325
Average Household Size 2.3 2.3 2.3
Median Age 41.3 43.3 43.9
Median Household Income $61,469 $73,151 $75,224
Per Capita Income $38,473 $42,533 $42,982
Median Net Worth $106,422 $202,674 $237,409
Total Businesses 513 1,068 1,470
Total Employees 5,875 13,023 17,293
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FLOOR PLANS

FIRST FLOOR

Floor plans are for illustrative purposes only, are not to scale and should be viewed with this in mind and used as a guide only. 

SECOND FLOOR
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Gensler

One Beacon Street
Third Floor
Boston   MA   02108
Tel: 617.619.5700
Fax: 617.619.5701
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DEMOLITION PLAN

11.6560.131

ADA UPGRADES

66 South Main Street
Rochester, NH 03867

A. COMPLY WITH APPLICABLE LOCAL, STATE
AND FEDERAL CODES AND REGULATIONS
PERTAINING TO SAFETY OF PERSONS,
PROPERTY AND ENVIRONMENTAL
PROTECTION.

B. PROVIDE AND MAINTAIN BARRICADES,
LIGHTING, AND GUARDRAILS AS REQUIRED
BY APPLICABLE CODES AND REGULATIONS
TO PROTECT OCCUPANTS OF BUILDING AND
WORKERS.

C. ERECT AND MAINTAIN DUSTPROOF
PARTITIONS AS REQUIRED TO PREVENT
SPREAD OF DUST, FUMES, AND SMOKE, ETC.
TO OTHER PARTS OF THE BUILDING.  ON
COMPLETION, REMOVE PARTITIONS AND
REPAIR DAMAGED SURFACES TO MATCH
ADJACENT SURFACES.

D. IF DEMOLITION IS PERFORMED IN EXCESS
OF THAT REQUIRED, RESTORE EFFECTED
AREAS AT NO COST TO THE OWNER.

E. REMOVE FROM SITE DAILY AND LEGALLY
DISPOSE OF REFUSE, DEBRIS, RUBBISH, AND
OTHER MATERIALS RESULTING FROM
DEMOLITION OPERATIONS.

F. REMOVE DESIGNATED PARTITIONS,
COMPONENTS, BUILDING EQUIPMENT, AND
FIXTURES AS REQUIRED FOR NEW WORK.

G. REMOVE ABANDONED HVAC EQUIPMENT,
INCLUDING DUCT WORK.

H. REMOVE ABANDONED ELECTRICAL, CABLING
AND DEVICES.

I. ALL FURNITURE AFFECTED BY DEMOLITION
AND NEW CONSTRUCTION LAYOUT IS TO BE
RELOCATED. NO FURNITURE IS TO BE
DISPOSED, U.N.O. COORDINATE FINAL
RELOCATION WITH OWNER AND SITE
MANAGER.

J. ALL SECURITY DEVICES AND SYSTEMS TO
REMAIN INTACT DURING ALL PHASES OF
WORK. ANY MODIFICATIONS NEEDED DUE TO
AREA OF DEMOLITION AND NEW
CONSTRUCTION LAYOUT TO BE PERFORMED
BY OWNER'S SECURITY VENDOR AND TO BE
COORDINATED WITH OWNER PRIOR TO
DEMOLITION.

K. ALL LIGHT LENSES IN AREA OF WORK ARE
REQUIRED TO BE CLEANED, REGARDLESS IF
FIXTURE IS NEW, RELOCATED OR REMAINING
IN THE EXISTING LOCATION.

L. GC IS REQUIRED TO PERFORM INTERNAL
REVIEW PRIOR TO ARCHITECT/OWNER
PUNCH LIST WALK.

M. NO DEVIATIONS FROM CONSTRUCTION
DOCUMENTS WITHOUT PROPER RFI.

101 DEMOLISH EXISTING PARTITION WALLS AS
INDICATED (SHOWN DASHED). ALL LIGHT
SWITCHES, OUTLETS AND DEVICES TO BE
TEMPORARILY REMOVED & RELOCATED TO
IDENTICAL LOCATION, U.O.N. REFER TO
A02 SERIES AND A04 SERIES FOR NEW
LAYOUT AND SPECIFIED LOCATIONS FOR
DEVICES. PROVIDE TEMPORARY
STRUCTURAL SUPPORT AS NEEDED.
NOTIFY ARCHITECT OF ANY CONFLICTS.

107 REMOVE EXISTING DOOR, DOOR FRAME &
ASSOCIATED DOOR HARDWARE.

114 REMOVE EXISTING NON-COMPLIANT DOOR
HARDWARE AND PREPARE DOOR TO
RECEIVE NEW HARDWARE. PATCH /
REPAIR DOOR TO MATCH EXISTING FINISH.
REFER TO A02 SERIES AND A00.20 FOR
NEW HARDWARE.

116 REMOVE EXISTING DOOR CLOSER. PATCH /
REPAIR DOOR AND FINISH TO MATCH
EXISTING.

123 REMOVE NON-COMPLIANT WALK-OFF MAT.
125 REMOVE EXISTING MILLWORK COUNTER

AND BACKSPLASH IF EXISTING. PATCH /
REPAIR ALL SURFACES TO REMAIN TO
MATCH EXISTING FINISH, U.O.N.

184 REMOVE DRINKING FOUNTAIN.
193 .

SCALE:  1/4" = 1'-0"
LEVEL 01 - DEMO 1

REMOVE 'FOLD OUT' WRITING SURFACE.

Issue
# Issue Date Issue Description

1 08/08/2014 ISSUE FOR BID AND PERMIT

REMOVE AND SALVAGE EXISTING EXIT
PADDLE,LOCKSET AND STRIKE. PATCH AND
REPAIR EXISTING STOREFRONT DOOR &
DOOR FRAME.

194
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LOCATION DESCRIPTION
Rochester is one of the largest cities in New Hampshire 
and an ideal destination in which to live and do business! 

In Rochester, you will find a rapidly growing community that 
continues to attract commercial and industrial companies 
with quality employment opportunities throughout the area. 
The many business parks of varying sizes have room for 
expansion, and Rochester is an ideal location for businesses 
seeking quality workforce, low business costs and a vital and 
business-friendly climate. Due to its entrepreneurial spirit, 
Rochester serves as the seacoast hub for innovation. With 
many commercial centers around the City, Rochester also 
serves as a regional shopping destination, offering a vibrant 
collection of nationally known stores and independently 
owned shops. Rochester is proud to be a Main Street 
community with an active Rochester Main Street organization 
that works to actively engage its downtown businesses.  

Rochester offers excellent access by air, highway, rail 
and water to national and global markets. The Spaulding 
Turnpike a multi-lane, limited access highway with six 
exits within the City. This expressway provides easy 
access to Interstate 95, the Pease International Airport, 
Boston’s Logan Airport, Manchester International 
Airport, the Portland International Jetport and the Port of 
Portsmouth. In addition to the turnpike, major highways 
in Rochester also include Routes 11, 108, 125, and 202. 

Rochester is well known for its arts, cultural and recreational 
amenities. The historic Rochester Opera House provides 
live performances including music, dance, theater and 
also offers the Rochester Performance & Arts Center for 
developing performing artists. The Rochester Museum of 
Fine Arts provides public art exhibits in several locations 
throughout the City. In addition, craft galleries, antiques 
and collectible shops are offered. Musical entertainment is 
featured at several venues and offers outdoor concerts in 
the summer. The Rochester Fair is the state’s longest-running 
agricultural fair attracting thousands of visitors to the city.  
 
Rochester is a great choice in which to live and do business.  
Rochester has been ranked among the top communities for 
quality of life.  It’s widely recognized high quality of life along 
with its supportive and friendly environment make it the best 
choice of destinations to live or do business.

KENT WHITE
Principal Broker | Partner
+1 603.570.2699 D
+1 603.781.6546 C
kwhite@boulos.com

CAITLIN BURKE
Partner
+1 603.570.2680 D
+1 978.302.8197 C Source: Rochester Chamber of Commerce  (www.rochesternh.org)

66 SOUTH MAIN STREET



State of New Hampshire 
OFFICE OF PROFESSIONAL LICENSURE AND CERTIFICATION 

DIVISION OF LICENSING AND BOARD ADMINISTRATION 
7 Eagle Square, Concord, NH 03301-4980 

Phone: 603-271-2152 

BROKERAGE RELATIONSHIP DISCLOSURE FORM 
(This is Not a Contract)

This form shall be presented to the consumer at the time of first business meeting, prior to any discussion of confidential information 

To check on the license status of a real estate firm or licensee use the licensee look up at oplc.nh.gov 
Inactive licensees may not practice real estate brokerage. 8/18/17 P a g e  | 1

For important information about your choices in real estate relationships, please see page 2 of this disclosure form. 

I acknowledge receipt of this disclosure as required by the New Hampshire Real Estate Commission (Pursuant to Rea 701.01). 
I understand as a customer I should not disclose confidential information. 

Name of Consumer (Please Print) Name of Consumer (Please Print) 

Signature of Consumer Date Signature of Consumer Date 

Provided by: Name & License # Date (Name and License # of Real Estate Brokerage Firm) 

________________consumer has declined to sign this form 
(Licensees Initials) 

Right Now, 
You Are a 
Customer 

As a customer, the licensee with 
whom you are working is not 
obligated to keep confidential the 
information that you might share with 
him or her. As a customer, you 
should not reveal any confidential 
information that could harm your 
bargaining position. 

As a customer, you can expect a real estate licensee to 
provide the following customer-level services: 

• To disclose all material defects known by the licensee
pertaining to the on-site physical condition of the real
estate;

• To treat both the buyer/tenant and seller/landlord
honestly;

• To provide reasonable care and skill;
• To account for all monies received from or on behalf of

the buyer/tenant or seller/landlord relating to the
transaction;

• To comply with all state and federal laws relating to real
estate brokerage activity; and 

• To perform ministerial acts, such as showing property,
preparing, and conveying offers, and providing
information and administrative assistance.

To Become a Client Clients receive more services
than customers. You become a 
client by entering into a written 
contract for representation as a 
seller/landlord or as a 
buyer/tenant.

As a client, in addition to the customer-level services, 
you can expect the following client-level services 

• Confidentiality;
• Loyalty;
• Disclosure;
• Lawful Obedience; and
• Promotion of the client’s best interest.
• For seller/landlord clients this means the agent will

put the seller/landlord’s interests first and work on
behalf of the seller/landlord.

• For buyer/tenant clients this means the agent will
put the buyer/tenant’s interest first and work on 
behalf of the buyer/tenant. 

Client-level services also include advice, counsel, 
and assistance in negotiations. 



Types of Brokerage Relationships commonly practiced in New Hampshire 

SELLER AGENCY (RSA 331-A:25-b) 

A seller agent is a licensee who acts on behalf of a seller or landlord in the sale, exchange, rental, or 
lease of real estate. The seller is the licensee’s client, and the licensee has the duty to represent the 
seller’s best interest in the real estate transaction. 

BUYER AGENCY (RSA 331-A:25-c) 

A buyer agent is a licensee who acts on behalf of a buyer or tenant in the purchase, exchange, rental, 
or lease of real  estate. The buyer is the licensee’s client, and the licensee has the duty to represent 
the buyer’s best interests in the real estate transaction. 

SINGLE AGENCY (RSA 331-A:25-b; RSA 331-A:25-c) 

Single agency is a practice where a firm represents the buyer only, or the seller only, but never in the 
same transaction. Disclosed dual agency cannot occur. 

SUB-AGENCY (RSA 331-A:2, XIII) 

A sub-agent is a licensee who works for one firm but is engaged by the principal broker of another 
firm to perform  agency functions on behalf of the principal broker’s client. A sub-agent does not 
have an agency relationship with the customer. 

DISCLOSED DUAL AGENCY (RSA 331-A:25-d) 

A disclosed dual agent is a licensee acting for both the seller/landlord and the buyer/tenant in the 
same transaction with the knowledge and written consent of all parties. 

The licensee cannot advocate on behalf of one client over another. Because the full range of duties 
cannot be delivered to both parties, written informed consent must be given by all clients in the 
transaction. 

A dual agent may not reveal confidential information without written consent, such as: 
1. Willingness of the seller to accept less than the asking price.
2. Willingness of the buyer to pay more than what has been offered.
3. Confidential negotiating strategy not disclosed in the sales contract as terms of the sale.
4. Motivation of the seller for selling nor the motivation of the buyer for buying.

DESIGNATED AGENCY (RSA 331-A:25-e) 

A designated agent is a licensee who represents one party of a real estate transaction and who 
owes that party client-level services, whether or not the other party to the same transaction is 
represented by another individual licensee associated with the same brokerage firm. 

FACILITATOR (RSA 331-A:25-f) 

A facilitator is an individual licensee who assists one or more parties during all or a portion of a real 
estate transaction without being an agent or advocate for the interests of any party to such 
transaction. A facilitator can perform ministerial acts, such as showing property, preparing and 
conveying offers, and providing information and administrative assistance, and other customer-
level services listed on page 1 of this form. This relationship may change to an agency relationship 
by entering into a written contract for representation, prior to the preparation of an offer. 

ANOTHER RELATIONSHIP (RSA 331-A:25-a) 

If another relationship between the licensee who performs the service and the seller, landlord, 
buyer or tenant is intended, it must be described in writing and signed by all parties to the 
relationship prior to services being rendered. 


