PROFESSIONAL PET CARE

Lewisville, Texas
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3,127 SF | 7 Year Lease with Annual Rent Increases | Dense Residential Trade Area
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PRICING & FINANCIAL ANALYSIS

THE PET SQUAD - LEWISVILLE, TX

THE PET SQUAD

Lewisville, TX 75056

2580 FM 544

OFFERING SUMMARY

Price

Cap Rate

Net Operating Income
Year Built

Gross Leasable Area

Acres

LEASE SUMMARY

Lease Term

Lease Commencement
Lease Expiration
Remaining Term

Lease Type

Roof & Structure
Increases

Options

$1,590,000
7.20%

$114,135

2020
3,127 SF
0.766 Acres

7 Years
9/15/2025
1/15/2033

7 Years

NN
Landlord
3% Annually
2x5

ANNUALIZED OPERATING DATA

Year(s)
1

N O 00 N W N

Option 1: 8-12
Option 2: 13-17

Commencement

09/15/2025
01/16/2026
01/16,/2027
01/16,/2028
01/16,/2029
01/16,/2030
01/16/2031
01/16/2032
01/16/2037

Annual
$114,135
$117,559
$121,086
$124,719
$128,461
$132,315
$136,284
$140,373
$144,584

Increase
3.00%
3.00%
3.00%
3.00%
3.00%
3.00%
3.00%
3.00%

NET OPERATING INCOM
- ,

.

$114,135
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TENANT OVERVIEW THE PET SQUAD - LEWISVILLE, TX

THE PET SQUAD
PROFESSIONAL PET CARE COMPANY SUMMARY

Company The Pet Squad
The Pet Squad first began providing pet sitting services in 2013, in the Ownership Private
neighborhood of Castle Hills, located in Lewisville, TX. The owner, a Years in Business 12 Years
successful business woman in the Dallas areaq, started the company with
Headquarters Lewisville, TX

her son while he was battling cancer. The intention was to provide him
with an education on entrepreneurship, while at the same time, creating Website www.thepetsquad.biz
a distraction from the pain associated with chemotherapy treatment. It
became clear very early on that the business was rewarding for the owner,
her son, and their pet clients and as a result, the business expanded to
surrounding communities in Lewisville, Carrollton, Plano and beyond.
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INVESTMENT HIGHLIGHTS THE PET SQUAD - LEWISVILLE, TX

® 7 Year Lease with Annual Rent Increases - The Pet Squad has executed a 7-Year lease
with built-in 3% Annual rent escalations, offering durable, inflation-protected income backed by

an essential services tenant.

POPULATION
® Premium Pet Services Tenant in Explosive Growth Category - The Pet Squad offers WITHIN 5 MILE RADIUS

high-demand pet grooming, daycare, and boarding services within the booming $145+ billion
pet care industry. With a business model built on recurring revenue and rising per-pet spending,

the tenant is well-positioned in a resilient and fast-growing sector.

e Affluent and Dense Residential Trade Area - Located in the rapidly expanding Castle AVERAGE HOUSEHOLD
Hills/Lewisville submarket, the property benefits from over 100,000 residents within a 3-mile INCOME
radius and median household incomes exceeding $170,714, supporting strong demand for

premium pet care and lifestyle services.

e High Visibility Along FM 544 with Steady Traffic Flow - Positioned on FM 544, traffic
counts exceed 17,000 a major east-west corridor with local connectivity. POPULATION GROWTH
2020-2024

® PetIndustry Spending Surging Nationwide - Driven by rising pet ownership and consumer

spending, the pet industry continues to outperform traditional retail categories. Service-based

businesses like The Pet Squad are less vulnerable to e-commerce disruption and enjoy strong

customer retention.

VEHICLES
PER DAY

® Service-Based, Needs-Driven Use With High Repeat Frequency - Grooming, daycare,
and boarding needs are recurring in nature, creating a sticky customer base and making this an

ideal tenant profile for long-term investment stability.
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AERIAL MAP THE PET SQUAD - LEWISVILLE, TX
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REGIONAL MAP

THE PET SQUAD - LEWISVILLE, TX
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MARKET SUMMARY
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OVERVIEW

Dallas encompasses half of the Dallas—Fort Worth Metroplex and is
the third-largest city in Texas and the ninth-largest city in the United
States. Dallas is home to the third-largest concentration of Fortune
500 companies in the country and is the largest economic center of
the Dallas—Fort Worth metropolitan area. The Metroplex has strong
submarket occupancy rates, is home to more shopping centers
per capita, and has one of the largest concentrations of corporate
headquarters for publicly traded companies in the United States.
The city is the largest economic center of the 12-county Dallas—Fort
Worth—Arlington metropolitan area, which had o population of
7,573,136 according to the U.S. Census Bureau’s 2019 population
estimates. From 2010 to 2019, the DFW Metroplex had the largest
numerical population growth of any MSA in the United States.

The metropolitan economy is the fourth-largest and third-fastest
growing in the United States, with a 2017 real GDP of $535.5 billion.
In 2018, Dallas had both the highest job growth rate and the most jobs
added in the nation, and is the fourth-largest employment center in the
nation (behind New York City, Los Angeles, and Chicago) with more

ZX SUMMIT RE

than three million non-farm jobs. In the latest rankings released in 2018,
Dallas was rated as a “beta plus” world city by the Globalization
and World Cities Study Group & Network. Dallas is also ranked
14th in world rankings of GDP by the Organization for Economic
Cooperation and Development. The DFW Metroplex has one of the
largest concentrations of corporate headquarters for publicly traded
companies in the United States. As of 2020, the city of Dallas has
10 Fortune 500 companies, and the DFW region as a whole has 25.

Dallas is the best-ranked city on the Regulatory Climate Index thanks
to its efficient local regulations. Entrepreneurs and small businesses
can expect a welcoming business environment across all five areas of
local regulation. Dallas scores above average across each meaningful
measure of an interaction that a business has with a local government
agency through procedure, time, and cost. These rankings reflect the
city’s continuing efforts to develop programs and initiatives to strengthen
the business environment, provide access to capital, and encourage
economic growth at the local level.
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SQUAD - LEWISVILLE, TX

No. 1

Fastest Growing MSA in the
U.S. from 2010 to 2019

(U.S. Census Bureau)

4th

Largest Metropolitan Area in the
United States

Fastest Growing Economy
in the U.S.
(Forbes)

25

Fortune 500 Companies Call
DFW Home

\,

10k

Home to over 10,000 corporate
headquarters, making it the
largest concentration in the U.S.

V.




DEMOGRAPHIC STATISTICS

THE PET SQUAD - LEWISVILLE, TX

POPULATION HOUSEHOLDS:

2010 Population

2023 Population

2028 Population Projection

Annual Growth 2010-2023

Annual Growth 2023-2028
Median Age

Bachelor's Degree or Higher

U.S. Armed Forces

POPULATION BY RACE

White

Black

American Indian/Alaskan Native
Asian

Hawaiian & Pacific Islander
Two or More Races

Hispanic Origin

HOUSING

Median Home Value

Median Year Built

Demographic data © CoStar 2023
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1 Mile 3 Mile 5 Mile

10,193 84,179 224,293
14,793 97,933 248,489
18,355 118,634 297,206
11.30% 4.10% 2.70%
4.80% 4.20% 3.90%
39.1 39.2 38.6
66% 50% 46%
0 0 84

5,188 42,646 11,740
1,387 10,868 34,732
24 615 1,992
6,476 25,476 44,912
0 52 138
1,717 18,276 54,974
1,371 17,084 54,594

$521,149 $393,614 $368,629

201 2004 1995

2010 Households

2023 Households

2028 Household Projection
Annual Growth 2010-2023
Annual Growth 2023-2028
Owner Occupied

Renter Occupied

Avg Household Size

Avg Household Vehicles

Total Consumer Spending

INCOME

Avg Household Income
Median Household Income
< $25,000

$25,000 - 50,000
$50,000 - 75,000
$75,000 - 100,000
$100,000 - 125,000
$125,000 - 150,000
$150,000 - 200,000

$200,000+

1 Mile

3,500
5197
6,489
8.80%
5.00%
4,341
2,148
2.8

2

$235.5M

$170,714

$156,169

243
299
672

31
375
547
1,232

1,519

3 Mile

32,369
37,723
45,896
3.10%
4.30%
26,671

19,226

$1.4B

$131,459

$106,458

2,567
4,107
5,915
5,110
4,502
3,708
5,341

6,474

5 Mile

90,676
100,905
121,320
2.10%
4.00%
60,598
60,722
2.4
2

$3.5B

$118,284

$91,618
8,985
15,368
16,523
14,406
11,166
8,569
11,245

14,643



CONFIDENTIALITY & DISCLAIMER THE PET SQUAD - LEWISVILLE, TX

The information contained in this Offering Memorandum is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it
from Summit RE and may not be made available to any other person or entity without the prior written consent of Summit RE. By taking possession of and
reviewing this Offering Memorandum, the recipient agrees to hold and treat all such information in the strictest confidence and agrees not to photocopy,
reproduce, or duplicate any portion of this Offering Memorandum. If you have no interest in the subject property at this time, please return this Offering
Memorandum to Summit RE.

This Offering Memorandum has been prepared solely to provide summary, unverified financial and physical information to prospective purchasers and
to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence
investigation. Summit RE has not made any investigation and makes no guarantee, warranty, or representation as to the accuracy or completeness of

the information provided, including, without limitation: income or expenses; future or projected financial performance; size and square footage of the
property and improvements; the presence or absence of contaminating substances (including PCBs or asbestos); compliance with local, state, or federal
laws and regulations; the physical condition of the property or improvements; or the financial condition, business prospects, performance, or plans of any
tenant or guarantor, including any tenant’s plans or intentions to continue its occupancy.

Information contained in this Offering Memorandum has been obtained from sources believed to be reliable; however, Summit RE has not verified and
will not verify such information and makes no warranty or representation whatsoever regarding its accuracy or completeness. All prospective purchasers
must independently confirm the accuracy and completeness of all material information and shall be responsible for all costs and expenses of investigating
the subject property. Summit RE expressly denies any obligation to conduct a due diligence examination of the property for prospective purchasers.
Prospective purchasers and their tax, financial, legal, and construction advisors must request and carefully review all legal and financial documents
related to the property and any tenant.

Any projections, opinions, assumptions, or estimates contained in this Offering Memorandum are provided for illustrative purposes only and do not
represent the current or future performance of the property. The value of the property to a prospective purchaser depends on factors that should be
evaluated by the prospective purchaser and the prospective purchaser’s tax, financial and legal advisors. Like all real estate investments, this investment
involves significant risks. Past tenant performance (at this or other locations) is not a guarantee of future success. Certain lease rates, including for newly
constructed facilities or newly acquired locations, may be based on a tenant’s projected sales with limited or no operating history, and/or comparable
rents for the area. Returns are not guaranteed; tenants and/or guarantors may fail to pay rent, property taxes, or other amounts due, or may fail to
comply with material lease terms; and cash flow may be interrupted in whole or in part due to market, economic, environmental, or other conditions.
Regardless of any tenant history or lease guarantees, prospective purchasers are responsible for investigating all matters affecting the intrinsic value

of the property and the value of any long-term leases, including the likelihood of locating replacement tenants if any tenant defaults or abandons the
property, the terms that may be negotiated with any replacement tenants, and the prospective purchaser’s legal ability to make alternate use of the

property.
SHOWINGS: All property showings are by appointment only. Please contact the Summit RE agent for more details.

By accepting this Offering Memorandum, prospective purchasers agree to release Summit RE and hold it harmless from any claim, cost, expense, or
liability arising out of the prospective purchaser’s investigation and/or purchase of the commercial property.
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/A\ Information About Brokerage Services

I C Texas law requires all real estate license holders to give the following information about brokerage services to

———————— prospective buyers, tenants, sellers and landlords. EQUAL HOUSING
TEXAS REAL ESTATE COMMISSION OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
» ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
. Put the interests of the client above all others, including the broker’s own interests;

» Inform the client of any material information about the property or transaction received by the broker;

* Answer the client’'s questions and present any offer to or counter-offer from the client; and

» Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in
a written listing to sell or property management agreement. An owner’s agent must perform the broker’s minimum

duties above and must inform the owner of any material information about the property or transaction known by the agent, including

information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written
representation agreement. A buyer’s agent must perform the broker’s minimum duties above and must inform the buyer of any material information
about the property or transaction known by the agent, including information disclosed to the agent by th e seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each
party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker’s
obligations as an intermediary. A broker who acts as an intermediary:
»  Must treat all parties to the transaction impartially and fairly;
* May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
»  buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
»  Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required
to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent
can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
»  The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
*  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use
the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0
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