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INVESTMENT SALES

Presented 
By:
Greg Brownd

Jaxton Hoelting

Ryan Franckhauser

Offering procedures
• Letter of intent
• Resume and/or business letter indicating assets owned
• Transaction references
• Banking references
• Source of equity for acquisition

Property tours
Prospective investors are encouraged to visit the subject 
property prior to submitting an offer. Please do not contact 
the on-site management or staff without prior approval. All 
property showings are by appointment only. Please contact us 
for more details.

Sales conditions
Interested prospective investors should be aware that the owner 
of the property is selling the property in as-is, where-is condition 
with all faults, if any, and without representations or warranties 
of any kind of nature, expressed or implied, written or oral.

Communications
All communications, inquiries and requests, including property 
tours, should be addressed to the listing agent.

Mobile: (806) 777-4459
Email: gregbrownd@kwcommercial.com

Realtor | CCIM

Mobile: (806) 316-9233
Email: jaxtonhoelting@kw.com

Realtor

Mobile: (214) 735-3750
Email: ryan.franckhauser@kwcommercial.com

Realtor

Listing Agent

Lisa Anderson

Mobile: (806) 777-4682
Email: andersonlisa@kw.com

Realtor | Director of Operations & Marketing
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PROPERTY Dun-Bar East UTILITIES
Address 1728 Pulliam / 1701 Upton Water - 5 meters for the whole block, 3 on the north half (for sale). All 

buildings utilize city water while landscaping utilizes 2 water wells 
located on the north half.

Market San Angelo, TX

# of Units 76

Year Built 1971 Electric - 2 meters for the whole block.

# of Stories 2

# of Buildings 7 SCHOOLS & UNIVERSITY
Holiman Elementary School 0.8 mi

TAX INFORMATION Tom Green CAD Lincoln Middle School 3.7 mi

Parcel ID R34681 Lake View High School 3.0 mi

Current Assessed Value (2025) $1,442,620 Angelo State University 4.9 mi

Tax Rate 2.34%
AIRFORCE BASE & DATA CENTER

NOTES Goodfellow Airforce Base 3.3 mi

The entire block is on one parcel in the Tom Green County Appraisal 
District. A survey will be required to split the block in two (north vs 
south).

Skybox Data Center Development 7.5 mi
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With decades of family ownership and significant under‑utilization, Dun‑Bar East offers a compelling 
opportunity for a buyer to capture value by filling vacancies and operating the north half of the block as a 
standalone asset. The property totals 76 units, consisting of five apartment buildings (44 units) and one motel 
building (32 units), along with a common laundry room and a former bar structure currently used as storage. 
Despite being in decent condition, the apartments remain largely vacant as the owners have prioritized their 
restaurant and motel operations on the south half of the block, creating meaningful upside for a new operator to 
establish an independent complex on the north half of the block.		

Highlights
- Immediate value-add through vacancy capture and management.
- Adjacent to upcoming $7B Skybox Data Center development.
- Undersupplied housing submarket expecting high-salary jobs.
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Dun‑Bar East is one of the closest housing assets to the upcoming $7-billion Skybox Data 
Center. Located just 10 minutes from the development site near the Red Creek Substation, the 
property sits in an undersupplied submarket poised for significant long-term appreciation. 
With the San Angelo City Council’s rezoning approval in January 2026, the project has tak-
en the next steps towards a multi-phase, 7-year build-out projected to begin in late 2026. 
As a result, the property is positioned to capture a decade of sustained demand, initially from 
thousands of construction professionals, and long-term from a high-income tenant base of 
tech staff with salaries ranging from $84,000 to $126,000.
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MARKET OVERVIEW
San Angelo serves as the economic hub of 
West Texas’ Concho Valley, positioned along 
the intersection of U.S. Highways 67, 87, and 
277 between the Permian Basin and Central 
Texas. The city’s economy demonstrates notable 
diversification across defense, healthcare, 
education, manufacturing, and energy sectors, 
anchored by Goodfellow Air Force Base, Shannon 
Medical Center, and Angelo State University.

With a regional labor pool exceeding 140,000 
across a 10-county area, San Angelo maintains 
stable employment without reliance on a single 
industry. Recent infrastructure developments 

signal significant economic momentum, including 
Skybox Data Centers’ approved 350-acre, six-
building hyperscale campus near Highway 67 
North, designed to leverage the region’s reliable 
power infrastructure for AI operations.
The San Angelo Rail Port provides dual rail service 
for manufacturers and logistics operations, while 
the city maintains a cost of living approximately 
4 percent below the national average. Angelo 
State University’s 9,779-student enrollment drives 
consistent housing demand, while Goodfellow 
Air Force Base’s status as the region’s largest 
employer provides income for over 24,000 
personnel and dependents, reinforcing economic 
stability.

KEY FACTS

100,797
Population

36.2
Median Age

2.8%
2025

Unemployment
Rate

0.19%
2024-2029

Population: Annual
Growth Rate

HOUSING STATS

$209,456
Median Home Value

$58,714
Median Household

Income

2.41
Household Size

41.8%
% Rentals

9.3%
Vacant Housing Units

16,942
Rental Unit Demand

Tapestry
Top 3 segments by household count

4,027 | 9.9%K4 Classic Comfort >

4,021 | 9.9%E2 Southwestern Families >

3,700 | 9.1%K2 Middle Ground >

28.8K | 71.0%Other

View comparison table
Housing Costs

$0 $200 $400 $600 $800 $1,000 $1,200 $1,400 $1,600 $1,800

Average Mortgage

$1,253

Average Rent

$993

Employment Breakdown

16%8%

8%

6%

6%

4%

2%

1%

1%

1%

Health Care

Accommodation/Food Svcs

Construction

Professional/Tech Svcs

Manufacturing

Transportation

Mining

Wholesale Trade

Arts/Entertainment/Rec

Agriculture

Source: This infographic contains data provided by Esri (2025, 2030).
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REGIONAL EMPLOYMENT DRIVERS

Goodfellow Air Force Base:
The installation serves as the region’s largest employer, 
providing income for over 24,000 military personnel, civilian 
employees, contractors, and their dependents. As a specialized 
training center for intelligence, surveillance, and reconnaissance 
operations, Goodfellow maintains consistent personnel levels 
and generates substantial economic impact through direct 
employment and related defense contractor operations. The 
base’s permanent mission status ensures long-term employment 
stability for the regional economy.

Shannon Medical Center: 
The 395-bed regional medical facility anchors San Angelo’s 
healthcare sector with 4,149 employees, functioning as the 

primary acute care provider for a 24-county service area 
spanning West Texas. As part of a comprehensive healthcare 
system including multiple clinics and specialty services, 
Shannon drives the city’s largest employment sector while 
attracting medical professionals and supporting workers from 
surrounding communities, creating sustained demand for 
professional housing and related services.

Angelo State University: 
The public university enrolled 9,779 students in Fall 2024 and 
employs 1,558 faculty and staff. As a comprehensive regional 
institution offering programs from bachelor’s through master’s 
degrees, Angelo State contributes to workforce development 
across multiple sectors while generating housing demand from 
both on-campus residential students and off-campus renters. 
The university’s designation as Texas’ only FAA-approved Air 
Traffic Control Training program and its nationally recognized 
cybersecurity operations center demonstrate specialized 
program strength that attracts out-of-area students and supports 
regional industry needs.
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Dun-Bar East
1728 Pulliam / 1701 Upton

Property Overview Unit Type No. of Units Avg. SF Proforma 
Rent Rent/SF

Units 76 1 Bed / 1 Bath 22 466 $795 $1.71
Apartment Occupancy (44 units) 40.91% 1 Bed / 1 Bath 16 576 $781 $1.36
Year Built 1971 2 Bed / 1 Bath 5 - $1,040 -
Utilities Central. All Bills Paid. 3 Bed / 1.5 Bath 1 - $1,500 -
Laundry On-Site Studio/Furnished 32 - $550 -
Property Notes r Totals / Avg. 76 - $714 -
Application Fee
Admin Fee GPR $651,600

GPR / Month $54,300
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 Date of Comps: (03.20.2026) 

Rent Comparables

One-Bedroom Units

Property Name Address
Unit Type 

Detail
Completed 

Year Unit Size Actual Rent
Actual Rent 

Per SqFt
Eagle Rock Apartments 850 Paint Rock Rd 1 Bd / 1 Ba 1974 690 $1,065 $1.54
Concho Vista Apartments 505 E Harris Ave 1 Bd / 1 Ba 1970 570 $775 $1.36
Aura Pointe Apartments 12 E 29th St 1 Bd / 1 Ba 1983 473 $872 $1.84
The Brixton 555 Smith Blvd 1 Bd / 1 Ba 1986 494 $815 $1.65
The Retreat @ College Hills 2431 College Hills Blvd 1 Bd / 1 Ba 1977 720 $1,149 $1.60

Averages of Comparables 589 ($ 935)          ($ 1.59)         

Two-Bedroom Units

Property Name Address
Unit Type 

Detail
Completed 

Year Unit Size Actual Rent
Actual Rent 

Per SqFt
Eagle Rock Apartments 850 Paint Rock Rd 2 Bd / 1 Ba 1974 850 $1,300 $1.53
3zero2 River Walk 302 Allen St 2 Bd / 1 Ba 1971 780 $975 $1.25
Aura Pointe Apartments 12 E 29th St 2 Bd / 1 Ba 1983 600 $920 $1.53
The Brixton 555 Smith Blvd 2 Bd / 1 Ba 1986 788 $1,011 $1.28
The Retreat @ College Hills 2431 College Hills Blvd 2 Bd / 2 Ba 1977 1035 $1,159 $1.12

Averages of Comparables 811 ($ 1,073)       ($ 1.32)         
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Underwriting
Stabilized Notes & Ratios Proforma

Rental Income
Gross Potential Rent ($ 651,600)     Projected
Economic Vacancy ($ (65,160)      10.0%
Net Rental Income ($ 586,440)     Economic Occupancy 90%

Gross Operating Income ($ 586,440)     Gross Income 90%

Operating Expenses
Admin & Advertising ($ 15,200)       $200 per unit
Contract Services ($ 19,000)       $250 per unit
Repairs & Maintenance ($ 53,200)       $700 per unit
Management Fee ($ 46,915)       8% of GOI
Property Taxes ($ 67,745)       100% sales price * tax rate
Insurance ($ 60,800)       $800 per unit
Gas ($ 8,740)         $115 per unit
Electric - Common ($ 15,200)       $200 per unit
Water & Sewer ($ 41,800)       $550 per unit
Total Operating Expenses ($ 328,601)     Expenses 50%

Net Operating Income (NOI) ($ 257,839)     NOI 40%
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All materials and information received or derived from KW Commercial its directors, officers, agents, advisors, affiliates and/or any third party 
sources are provided without representation or warranty as to completeness , veracity, or accuracy, condition of the property, compliance or 
lack of compliance with applicable governmental requirements, developability or suitability, financial performance of the property, projected 
financial performance of the property for any party’s intended use or any and all other matters.

Neither KW Commercial its directors, officers, agents, advisors, or affiliates makes any representation or warranty, express or implied, as to 
accuracy or completeness of the materials or information provided, derived, or received. Materials and information from any source, whether 
written or verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own due diligence to determine these 
and other matters of significance to such party. KW Commercial will not investigate or verify any such matters or conduct due diligence for a 
party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct their own inspections 
and investigations including through appropriate third party independent professionals selected by such party. All financial data should 
be verified by the party including by obtaining and reading applicable documents and reports and consulting appropriate independent 
professionals. KW Commercial makes no warranties and/or representations regarding the veracity, completeness, or relevance of any financial 
data or assumptions. KW Commercial does not serve as a financial advisor to any party regarding any proposed transaction.

All data and assumptions regarding financial performance, including that used for financial modeling purposes, may differ from actual data 
or performance. Any estimates of market rents and/or projected rents that may be provided to a party do not necessarily mean that rents 
can be established at or increased to that level. Parties must evaluate any applicable contractual and governmental limitations as well as 
market conditions,vacancy factors and other issues in order to determine rents from or for the property. Legal questions should be discussed 
by the party with an attorney. Tax questions should be discussed by the party with a certified public accountant or tax attorney. Title questions 
should be discussed by the party with a title officer or attorney. Questions regarding the condition of the property and whether the property 
complies with applicable governmental requirements should be discussed by the party with appropriate engineers, architects, contractors, other 
consultants and governmental agencies. All properties and services are marketed by Keller Williams Lubbock in compliance with all applicable 
fair housing and equal opportunity laws.
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11-03-2025

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
  ● A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
  ● A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
  ● Put the interests of the client above all others, including the broker's own interests;
  ● Inform the client of any material information about the property or transaction received by the broker;
  ● Answer the client's questions and present any offer to or counter-offer from the client; and
  ● Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker's dudes and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:
AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully negotiable.
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
  ● Must treat all parties to the transaction impartially and fairly;
  ● May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
  ● Must not, unless specifically authorized in writing to do so by the party, disclose:

o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:
  ● The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;
  ● The broker is not otherwise acting as the buyer/tenant's agent at the time of showing the property;
  ● The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and
  ● The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

            
Name of Sponsoring Broker (Licensed License No.     Email Phone
Individual or Business Entity)

            
Name of Designated Broker of Licensed License No.     Email Phone
Business Entity, if applicable

            
Name of Licensed Supervisor of Sales License No.     Email Phone
Agent/Associate, if applicable

            
Name of Sales Agent/Associate License No.     Email Phone

     Buyer/Tenant/Seller/Landlord Initials    Date
Regulated by the Texas Real Estate  Commission    Information available at www.trec.texas.gov        IABS 1-2

  Phone:   Fax:    
   Produced with Lone Wolf Transactions (zipForm Edition) 717 N Harwood St, Suite 2200, Dallas, TX  75201    www.lwolf.com

Keller Williams Realty 0494693 pamtitzell@kw.com (806)773-0088

Keller Williams Realty 0465722 pamtitzell@kw.com (806)773-0088

Pam Titzell 0465722 PamTitzell@kw.com (806)773-0088

806.771.7710 806.771.7700 Commercial
Greg Brownd
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