oelleno o 14,932 GLA on 1.27 AC | 6.74% In-Place Cap Rate
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SANDIA HEIGHTS VILLAGE IN A HIGH-INCOME AREA

Marketing Lead: Nitti Kaur Broker of Record
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DISCLAIMER R

Real estate brokerage services are provided by Michael Lissack Real Estate LLC in New Mexico, Broker of Record. Out of state
services are provided by Michael Lissack Real Estate LLC in strategic collaboration with Pellego Inc., CA License No. 0204323.
All communications about this property originating_in or conducted in New Mexico are solely handled by the broker of record,
Michael Lissack Real Estate LLC

This marketing package offers a summary of information about the property and should be viewed as a preliminary resource for
prospective investors. While the information provided is sourced from what is believed to be reliable, it is presented without any
guarantee of accuracy or completeness. Prospective purchasers are ADVISED to perform their own due diligence and consult with
legal, tax, engineering and financial advisors. No representations or warranties—express or implied—are made as to:

The income or expenses of the property;

The future financial performance of the property;

The physical condition or square footage of the improvements;

The presence or absence of hazardous substances or code compliance;
The financial condition or intentions of any current or future tenant.

All projections, including rent or income figures, are good faith estimates only and should not be relied upon as guarantees.

Buyers should verify whether local, state, or federal regulations may impact future rent assumptions or development plans.

All negotiations and communications are non-binding until a definitive purchase and sale agreement is executed. The seller
and its representatives reserve the right to modify or withdraw any offer or discussions at any time. Pricing and value
projections are subject to change and should not be solely relied upon. Responsibility for the use of any content in this
memorandum rests with the recipient. This marketing package offers a summary of information and is not a formal offer to sell.
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WHY INVEST

GATEWAY VISIBILITY & PRIME CORNER EXPOSURE
12700 San Rafael Ave NE occupies a highly visible corner in

Albuquerque’s Northeast Heights, benefiting from prominent dual
frontage with £188 FT along San Rafael Ave and +268 FT on Tramway
Blvd. The strategic orientation ensures steady vehicle exposure, easy
ingress/egress, and reliable visibility to daily commuter traffic
throughout this well-established residential and commercial corridor.

STABLE IN-PLACE INCOME WITH IMMEDIATE UPSIDE

The property delivers strong day-one performance, supported by a
+6.74% in-place cap rate and durable, predictable cash flow from
existing tenants. As a fully stabilized asset, the center presents
investors with a secure investment opportunity, with incremental rental
growth via set annual increases.

NORTHEAST HEIGHTS DEMAND DRIVERS

Situated in one of Albuquerque’s most desirable trade areas, the asset
benefits from affluent residential demographics, consistent daily needs
retail demand, and limited nearby competition. The Northeast Heights
submarket continues to attract long-term residents and high-income
households, reinforcing the location’s suitability for durable tenancy
and sustained leasing momentum.

FLEXIBLE ZONING FOR TENANT MIX OPTIMIZATION
Zoned C-1, the property supports a diverse blend of retail, service,

wellness, and office uses, creating a favorable environment for both
current and future tenants. This flexibility allows ownership to adapt to
evolving market trends, target high-performing categories, and position
the center for continued occupancy stability.

OPERATIONAL EASE & CUSTOMER CONVENIENCE
With a parking ratio of 5.0 spaces per 1,000 SF, the center provides

ample surface parking for customers and employees, enhancing tenant
satisfaction and customer flow. The efficient single-story layout and
+19ft  building height contribute to a practical and user-friendly
footprint, improving circulation and overall property functionality.

STRONG LAND POSITION & LONG-TERM OPTIONALITY

Situated on a +55,321 SF (£1.27 AC) parcel, the property benefits from
an attractive land-to-building ratio that supports potential long-term
redevelopment strategies. Originally built in 1986 and professionally
managed, the asset offers a well-maintained physical condition with
minimal landlord responsibilities, while retaining strategic land value for
future repositioning or capital planning.




The site benefits from 21,000+ daily vehicular traffic, offering high
exposure and drive-by visibility. Located within one of
Albuquerque’s highest-income ZIP code (87122), with median
household incomes well above average — making the trade area
highly desirable for service, retail, and dining tenants to thrive.

Price|$4,118,000

Net Operating $277 695
Income :

Capitalization Rate | 6.74%

Net Rentable Area| +14,932 SF

5 per 1,000 SF
75 spots

Parking

Lot Size | £55,216 SF

Year Built|1986

10230-6306-7147-

- 30130

12700 SAN RAFAEL AVE NE
ALBUQUERQUE, NM 87122


https://maps.app.goo.gl/8fLUqQhM9NgA6wnn6
https://maps.app.goo.gl/8fLUqQhM9NgA6wnn6

FINANCIALS INCOME & EXPENSES

PROPOSED FINANCING

OFFERING SUMMARY

EXPENSES - YEAR 1

Price

Capitalization Rate

Price Per SF

Down Payment 41%
Loan Amount 59%
GLA 100.00%

Vacant SF 0.00%
INCOME

$4,118,000
6.74%
$275.78
$1,722,200
$2,470,800
+14,932 SF

0]
YEARLY

Scheduled Rent
Other Income
Expense Reimbursement

EFFECTIVE GROSS OPERATING INCOME

$279,404
$0
$90,460

$369,864

TOTAL OPERATING EXPENSES

$92,170

Proposed Loan

LTV

Interest Rate

Amortization Value

Term (Years)

NOI

Debt Service

Pre-Tax Cash Flow
Debt Coverage Ratio
Principal Paydown (1YR)
Total Return

Cash on Cash

$2,470,800
59%

5.75%

30 Years
10 Years
$277,695
$173,027
$102,120
1.61
$31,785

$133,905

5.90%

Landscaping

Snow Removal
Property Insurance
Repairs/Maintenance
Property Tax
Water/Sewer

Trash

Gas

Electricity
Management Fee
General & Administrative

Totals

$7,122
$2,200
$6,433
$6,600
$37,412
$2,074
$4,721
$861
$4,861
$18,494
$1,393

$92,170

(Including $45,000.00 in Closing Cost)
NET OPERATING INCOME $277,695

Yield on Total Cost 6.60%
Debt Interest $141.242 | c@on totalhos °

Buyer must verify all information and bears all risk for any inaccuracies.
Contact Listing Agent for lending at proposed terms.

Debt Principal $31,785

Total Debt Service $173,027
Cash Held for CAPEX $2,547

NOI AFTER DEBT SERVICE $102,120




FINANCIALS h.

10-YEAR CASH

FLOW FORECAST




Cash Flow Forecast Current Year 1 Year 2 Year 3 Year 4 Year 5 Year 6 Year 7 Year 8 Year 9 Year 10
Rental Income $279,879 $279,404 $286,590 $295,778 $305,173 $315,831 $326,031 $336,567 $347,451 $358,691 $370,296
+ Other Income (Fees) $0 $0 $0 $0 $0 30 $0 %0 $0 $0 $0

+ Expense Reimbursement $71,387 $90,461 $120,633 $124,317 $128,111 $132,072 $136,112 $140,278 $144,572 $148,999 $153,562
GOI $351,266 $369,865 $407,223 $420,095 $433,284 $447,903 $462,143 $476,844 $492,022 $507,690 $523,858

Expenses :

Advertising 8 Marketing $0 %0 $0 $0 $0 $0 §0 %0 $0 $0 g0
General & Administrative $1,393 $1,393 $1,435 $1,478 $1,522 $1,568 $1,615 $1,663 $1,713 $1,765 $1,818
Payroll Reimbursement $0 $0 $0 $0 $0 30 $0 $0 $0 $0 $0
Management Fees $17.563 $18,493 $20,361 $21,005 $21,664 $22,395 $23,107 $23,842 $24,601 $25,385 $26,193
Insurance $6,433 $6,433 $6,626 $6,825 $7,030 $7,241 $7,458 $7,682 $7,912 $8,149 $8,394
‘Taxes $17,559 $37,412 $67,162 $69,177 $71,252 $73,390 $75,592 $77.859 $80,195 $82,601 $85,079
Repairs & Maintenance $6,600 $6,600 $6,798 §7,002 $7,212 $7,428 $7,651 $7.,881 $8,117 $8,3061 $8,612
Snow Plowing $2,200 $2,200 $2,266 $2,334 $2,404 $2,476 $2,550 $2,627 $2,706 $2,787 $2,871
Landscaping $7,122 $7,122 $7,336 $7,556 $7,783 $8,016 $8,256 $8,504 $8,759 $9,022 $9,293
Utlities: Electricity $4,861 $4.861 $5,007 $5,157 $5,312 $5,471 $5,635 $5,805 $5,979 $6,158 $6,343
Utilities: Watet/Sewer $2,074 $2,074 $2,136 $2,200 $2,266 $2,334 $2,404 $2,477 $2,551 $2,627 $2,706
Utilities: Gas $861 $861 $887 $913 $941 $969 $998 $1,028 $1,059 $1,091 $1,123
Utlities: Trash $4,721 $4.721 $4,862 $5,008 $5,158 $5,313 $5,472 $5,637 $5,806 $5,980 $6,159
TOTAL EXPENSES $71,387 $92,170 $124,877 $128,656 $132,545 $136,602 $140,740 $145,004 $149,398 $153,925 $158,590
Expense Ratio 20% 25% 31% 31% 31% 30% 30% 30% 30% 30% 30%

NOI $279,879 $277,695 $282,347 $291,440 $300,740 $311,301 $321,403 $331,840 $342,625 $353,765 $365,268

Loan #1 :

Debt Interest $141,242 $139,365 $137,378 $135,273 $133,044 $130,684 $128,184 $125,536 $122732 $119,763
Debt Principle $31,785 $33,662 $35,649 $37,754 $39,983 $42,343 $44.843 $47,491 $50,295 $53,264
Total Debt Service $173,027 $173,027 $173,027 $173,027 $173,027 $173,027 $173,027 $173,027 $173,027 $173,027

Other Expenses |

Legal & Accounting $1,500 $1,500 $1,500 $1,500 $1,500 $1,500 $1,500 $1,500 $1,500 $1,500
Cash Held For CapEx $1,047 $1,093 $1,184 $1,277 $1,383 $1,484 $1,588 $1,696 $1,807 $1,922
Total $2,547 $2,593 $2,684 $2,777 $2,883 $2,984 $3,088 $3,196 $3,307 $3,422

Operations Cash Flow $102,121 $106,726 $115,728 $124,935 $135,391 $145,392 $155,725 $166,402 $177,430 $188,819

Key Metrics Year1 Year 2 Year 3 Year 4 Year 5 Year 6 Year 7 Year 8 Year 9 Year 10
Yield on Purchase Price (Cap Rate) 6.7% 6.9% 7.1% 7.3% 7.6% 7.8% 8.1% 8.3% 8.6% 8.9%
Yield on Total Cost 6.6% 6.7% 7.0% 7.2% 7.4% 7. 7% 7.9% 8.2% 8.4% 8.7%
Cash on Cash 5.9% 6.2% 6.7% 7.3% 7.9% 8.4% 9.0% 9.7% 10.3% 186.9%
Debt Ratio 1.60 1.63 1.68 1.74 1.80 1.86 1.92 1.98 2.04 2.11
NOI Growth -0.8% 1.7% 3.2% 3.2% 3.5% 3.2% 3.2% 3.2% 3.3% 3.3%
IRR 12.5%

Equity Multiple 2.6




FINANCIALS N @T TENANT BREAKDOWN

Suite
Suite 1A*

Tenant Name
Crave Hot Dogs & BBQ

Juniper Ridge Design, L1.C

State Farm Insurance

Sandia Heights Homeowners Association

Square Feet
1,068

% of Property
7.12%

11.07%

Lease Term

Begin
1/1/2026

8/1/2018

7/1/2009

1/1/2020

*Upon Closing, Seller shall reimburse Buyer for rental income prorated from tenant’s rent commencement date of 06/01/2026

End
5/31/2036

5/31/2031

10/31/2034

1/31/2030

Begin
Cutrent
6/1/2027
6/1/2028
6/1/2029
6/1/2030
6/1/2031
6/1/2032
6/1/2033
6/1/2034
6/1/2035

Current
6/1/2027
6/1/2028
6/1/2029
6/1/2030

Current
11/1/2026
11/1/2027
11/1/2028
11/1/2029
11/1/2030
11/1/2031
11/1/2032
11/1/2033

Current
2/1/2027
2/1/2028
2/1/2029

Rental Rates
PSF
$1.83
$1.89
$1.95
$2.00
§2.06
$2.13
$2.19
$2.26
$2.32
$2.39

$1.17
$1.20
$1.24
$1.27
$1.31

$1.69
$1.76
$1.83
$1.90
$1.98
$2.06
$2.14
$2.22
$2.31

§1.78
$1.85
$1.92
$2.00

Annually
$23,496
$24,201
$24,927
$25,675
$26 444
$27,234
$28,056
$28,900
$29,765
$30,662

$16,520
$17,016
$17,526
$18,052
$18,593

$33,665
$35,011
$36,412
$37,868
$39,383
$40,958
$42,597
$44,301
$46,073

$28,078
$29,202
$30,370
$31,584

Recovery Type
NNN




FINANCIALS N @2 TENANT BREAKDOWN

Tenant Name

The Academy of Canine Excellence

Suite 5 & 6 A,B,C*

Veterinary Care

Art Attack/Pottery & Company, LLC

Suite 8 RHU Photogtaphy, LLC

Suite 9A & 9B Mesh Hair Salon

Square Feet
1,505

% of Property
10.03%

21.59%

10.82%

14.29%

Lease Term

Begin
2/8/2022

11/1/2025

11/1/2025

9/1/2020

7/1/2015

*Upon Closing, Seller shall reimburse Buyer for rental income prorated from tenant’s rent commencement date of 11/01/2026

End
5/31/2031

10/31/2036

10/31,/2030

6/30/2028

6/30/2032

Begin

Cutrent
4/1/2027
4/1/2028
4/1/2029
4/1/2030

Cutrent
11/1/2027
11/1/2028
11/1/2029
11/1/2030
11/1/2031
11/1/2032
11/1/2033
11/1/2034
11/1/2035

Current
10/1/2027
10/1/2028
10/1/2029

Current

Current
7/1/2026
7/1/2027
7/1/2028
7/1/2029
7/1/2030
7/1/2031

Rental Rates
PSF
$1.46
$1.50
$1.55
$1.59
$1.64

$1.58
$1.63
$1.68
$1.73
$1.78
$1.84
$1.89
$1.95
$2.01
$2.07

$1.58
$1.63
$1.68
$1.73

$1.42

$1.50
$1.55
$1.59
$1.64
$1.69
$1.74
$1.79

Annually
$26,332
$27,122
$27.935
$28,773
$29,637

$61,541
$63,387
$65,298
$67,242
$69,250
$71,323
$73,461
$75,664
$77,930
$80,262

§24,054
$24,776
§25,523
$26,282

$27,600

$38,592
$39,750
$40,942
$42,171
$43,436
$44,739
$46,081

Recovery Type
NNN
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VISITATION DATA

The property benefits from a strong local trade area with over 54,000 residents
within 3 miles and over 145,000 residents within 5 miles. Daily visibility is supported
by more than 21,000 vehicles per day along the surrounding corridors. Located in
one of Albuquerque’s most affluent ZIP codes, the site draws consistent visitation
from high-income households with strong spending power.

DEMOGRAPHICS

1mi i 5mi
Population 6,584 145,213
Consumer Spending $144M $2.2B

Median HH Income $151K $82K

2024 Household 3,063 64,354
Avg Household Size 2.1 : 2.2

HIGHLIGHTS

145K $151K

HOUSEHOLDS WITHIN MEDIAN HOUSEHOLD INCOME
5-MILE RADIUS WITHIN 1-MILE RADIUS

INTERNATIONAL
DISTRICT

Sandia.Crest




RETAIL TRADE AREA

STRATEGIC _
LOCATION INA - S e
HIGH-INCOME, .
SERVICE-DRIVEN

TRADE AREA

1,050,000+

Located in the foothills adjacent to the e S & - 93% =L A S
Sandia Peak AirTram, the center benefits e . Vo e St rE S SUBJECT:SITE.
from exposure to approximately 1,050,000 | = e e AT, e oA
annual visitors. T =— ; oo

21,000+

AVERAGE VEHICLES PER DAY ALONG
TRAMWAY / SAN RAFAEL CORRIDOR

54,040

MEDIAN HOUSEHOLD INCOME
WITHIN 3-MILE RADIUS
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ADDITIONAL TRAFFIC DRIVERS

The property benefits from proximity to major trails, employment
centers and economic drivers within Northeast Albuquerque. Nearby
employers include a mix of healthcare providers, professional offices,
educational institutions, and established regional businesses,
creating a concentrated base of employees and daily commuters
within the surrounding area. This employment-driven population
forms the primary consumer support for retail and service-oriented
tenants in the immediate trade area.

Employer

SANDIA PEAK

AERIAL TRAMWAY

/A PRESBYTERIAN

‘I""

APS ALBUQUERQUE

PUBLIC SCHOOLS

4 @ Sandia National Laboratories

Lovelace

Women’s Hospital

Approx. Employees

Serving
approximately
1,050,000 visitors
annually

~12,000+

~16,988

~800-1,000

Distance

~3.0 miles

~4 1 miles

~3-5 miles
(multiple
sites)

~5.0 miles
(approx.)

~3.2 miles

Workforce Type

Entertainment /
Travel

Healthcare/Admin

Public Sector /
Education

Technology / R&D

Healthcare




TENANT OVERVIEW

THE TENANT MIX

San Rafael Plaza features a curated mix of
service-oriented and specialty tenants that
cater to the local community. Anchored by
essentials and lifestyle services, the center is
home to Crave Hot Dogs & Barbecue,
Veterinary Care, Art Studio, Hair and Beauty
Salon among other tenants. This diverse
blend of wellness, professional services,
creative studios, and community-focused
offerings drives consistent daily traffic and

supports long-term stability.

CRAVE HOTDOGS AND BARBECUE

Fast-casual restaurant specializing in premium hot dogs,
slow-smoked barbecue, and craft beer. The concept
attracts steady lunch, dinner, and weekend traffic, serving
as a strong food-and-beverage driver for the property.

STATE FARM INSURANCE

Provides a nationally recognized insurance and financial
services presence. National brand recognition and long-
standing customer relationships typically result in high

retention rates, predictable office usage patterns, and long-

term tenancy behavior due to low relocation incentives and
consistent revenue models.

VETERINARY
Q CARE

VETERINARY CARE

Adds essential pet services that drive high-frequency
consumer touchpoints and necessity-based visits.
Veterinary service providers are considered among the
most resilient tenant types, demonstrating strong revenue
performance during both stable and recessionary market
cycles due to consistent pet ownership demand.

ARTIATTACK
P R

ART! ATTACH POTTERY AND COMPANY, LLC

Provides a creative studio element that serves both adults
and youth and tends to generate event-based and hobbyist
engagement. This diverse user base supports incremental
traffic, especially during evenings and weekends, and
introduces a differentiated arts and culture aspect to the
property’s identity.




TENANT OVERVIEW

VAL BAR ™R STUp)
Misi’) - ® s

MESH HAIR SALON

Operates on a high-retention, relationship-based business
model, generating consistent appointment bookings tied to
ongoing personal care needs. Hair and styling services are
“non-discretionary lifestyle expenditures,” ensuring repeat
traffic driven by client frequency cycles ranging from every
two weeks to every two months.

JUNIPER RIDGE DESIGNS, LLC

JUNIPER RIDGE DESIGNS, LLC

Supports design, planning, and creative project services.
Design-based tenants generally operate on a client-
consulting model that generates steady inbound customer
appointments alongside off-site project work. These
businesses typically demand limited interior build-out and
exhibit long-term location stability due to their relationship-
based service model.
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HRU PHOTOGRAPHY

Operates in a referral-driven environment, bringing in
clientele for portrait sessions, commercial projects, and
private events. Schedule-based operations create
consistent but unobtrusive property utilization with minimal
parking impact and steady appointment cycles.

THE ACADEMY

OF CANINE EXCELLENCE

THE ACADEMY OF CANINE EXCELLENCE

Provides highly specialized canine training services and
structured program offerings. Participation-based training
classes and multi-week programs create repeated weekly
visits and long-term customer commitments, contributing to
consistent evening and weekend traffic. Specialty animal
training markets tend to show strong loyalty, referral
volume, and program continuation rates, reinforcing
tenancy durability.

SANDIA HEIGHTS HOMEOWNERS ASSOCIATION

A central community institution, draws routine
administrative traffic, scheduled meetings, and consistent
daily footfall associated with neighborhood operations.
This presence significantly enhances daytime utilization of
the center and provides a civic anchor with long-term
tenancy potential.

THE - CRANE - PILATES

THE CRANE PILATES

Drives recurring client visits through weekly and monthly
memberships, private sessions, and small-format classes.
Boutique fitness users typically exhibit strong loyalty and
dependable scheduling behavior, which translates into
steady, predictable visitation patterns on weekdays and
weekends.




PROPERTY PHOTOS

A WELL-POSITIONED
NEIGHBORHOOD RETAIL CENTER

The property offers a clean single-story layout with ample
parking, professional landscaping, and excellent corner
visibility. Located in Albuquerque’s desirable Northeast
Heights, it provides a convenient and attractive environment
for both tenants and customers.
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PROPERTY PHOTOS

CLICK HERE FOR THE PROPERTY VIDEO



https://drive.google.com/file/d/1IBNyXPtg7lOR7YQiGxDgFWJpdgIHpB9W/view?usp=sharing

REGIONAL HIGHLIGHTS Q. W

Limited Supply:
e Retail vacancy in Albuquerque remains below the national average, with limited
new construction supporting rent stability and tenant retention.

Prime Northeast Heights Submarket:
e |Located in one of Albuquerque’s most desirable and affluent areas, surrounded

by established residential neighborhoods and strong consumer demographics.

Growing Metro Economy:
e Albuquerque continues to experience positive population growth, strong healthcare

and technology employment sectors, and expanding small business activity.

High-Income Trade Area:
e The 5-mile radius includes more than 33,000 households with above-average

household incomes, supporting steady retail demand.

Long-Term Stability:
e The Northeast Heights market has historically demonstrated resilient property

performance and above-market occupancy rates.

Retail Demand Drivers:
e The area features strong neighborhood retail activity, anchored by daily needs

tenants, restaurants, and professional services.
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LOCATION OVERVIEW
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NORTHEAST ALBUO

54,040

RESIDENTS WITHIN A 3-MILE RADIUS

$108,000+

MEDIAN HOUSEHOLD INCOME
WITHIN A 3-MILE RADIUS

21,000+

AVERAGE VEHICLES PER DAY ALONG
SAN RAFAEL / TRAMWAY CORRIDOR

10+

NEARBY RECREATION TRAILHEADS
AND OPEN SPACES

PREMIER NORTHEAST ALBUQUERQUE
SERVICE-AREA WITH STRONG
DEMOGRAPHICS & DAILY VISIBILITY

12700 San Rafael Ave NE is situated in Northeast
Albuquerque, a highly desirable residential and commercial
corridor near the foothills of the Sandia Mountains. The area
combines scenic open space, well-planned neighborhoods,
and strong household demographics with easy access to
major arterial routes including Tramway Boulevard, Paseo del
Norte, and Interstate 25.

The surrounding trade area is characterized by stable,
established single-family neighborhoods and elevated
household incomes, supporting consistent local spending
power. Nearby amenities include outdoor recreation at
Sandia Peak, Elena Gallegos Open Space, and the Tramway
Multi-Use Path, creating a high quality of life and steady
consumer demand.

Economically, Northeast Albugquerque benefits from a diverse
employment base, including healthcare, education,
government, and professional services. Key employers such
as Sandia National Laboratories, Kirtland Air Force Base, and
the University of New Mexico contribute to a skilled
workforce and economic stability. Small businesses, boutique
services, and community-oriented retailers in the area
complement the tenant mix at 12700 San Rafael Ave NE,
ensuring a resilient, service-driven commercial environment.
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AT CAPITAL REAL ESTATE BROKERAGE SERVICES ARE PROVIDED BY MICHAEL LISSACK REAL ESTATE LLC ON
L I ST I N G T EA M NEW MEXICO, BROKER OF RECORD. OUT OF STATE SERVICES ARE PROVIDED BY MICHAEL LISSACK
pellego REAL ESTATE LLC IN STRATEGIC COLLABORATION WITH PELLEGO INC., CA LICENSE NO. 0204323.
THIS MARKETING PACKAGE OFFERS A SUMMARY OF INFORMATION ABOUT THE PROPERTY AND
SHOULD BE VIEWED AS A PRELIMINARY RESOURCE FOR PROSPECTIVE INVESTORS. WHILE THE
MARKETING LEAD BROKER OF RECORD: INFORMATION PROVIDED IS SOURCED FROM WHAT IS BELIEVED TO BE RELIABLE, IT IS PRESENTED
WITHOUT ANY GUARANTEE OF ACCURACY OR COMPLETENESS. PROSPECTIVE PURCHASERS ARE
Nitti Kaur ) : ADVISED TO PERFORM THEIR OWN DUE DILIGENCE AND CONSULT WITH LEGAL AND FINANCIAL
310-740-2051 ADVISORS. ALL NEGOTIATIONS AND COMMUNICATIONS ARE NON-BINDING UNTIL A DEFINITIVE
L ) PURCHASE AND SALE AGREEMENT IS EXECUTED. THE SELLER AND ITS REPRESENTATIVES RESERVE
n |tt|@a360ca P . iC: THE RIGHT TO MODIFY OR WITHDRAW ANY OFFER OR DISCUSSIONS AT ANY TIME. PRICING AND
CA Lic: 020113 VALUE PROJECTIONS ARE SUBJECT TO CHANGE AND SHOULD NOT BE SOLELY RELIED UPON.
RESPONSIBILITY FOR THE USE OF ANY CONTENT IN THIS MARKETING PACKAGE RESTS WITH THE

RECIPIENT.




