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INVESTMENT HIGHLIGHTS

STNL RETAIL

8,000 +/- SQUARE FEET

0.70 AC PARCEL

BUILT IN 2001

RENOVATED IN 2013

HVAC REPLACED A COUPLE YEARS AGO

PARKING LOT STRIPING LAST DONE IN 2021
COMPLETE BUILDING POWERWASH DONE IN 2023
REPLACEMENT OF TWO EXTERIOR LIGHTS IN 2023
PARKING LOT REPAIRS MADE IN 2023

FAMILY DOLLAR

LEASE

CORPORATE - 15,000+ LOCATIONS
PUBLICLY TRADED: DLTR
FOUNDED IN 1986

LOCATIONS IN 48 STATES

OVERVIEW

BUILD TO SUIT IN 2001

HAS OPERATED AT THIS LOCATION FOR 23+ YEARS
PERCENTAGE RENT CLAUSE - REPORTS STORE SALES
RECENT EXTENSION THROUGH JUNE 2029

THREE - FIVE YEAR OPTIONS REMAIN

DOUBLE NET LEASE

TENANT RESPONSIBLE FOR REAL ESTATE TAXES

TENANT RESPONSIBLE FOR UP TO $1,500 IN ANY LEASE YEAR
LANDLORD RESPONSIBLE FOR ANY REPAIR OVER $1,500 IN ANY
LEASE YEAR

TENANT RESPONSIBLE FOR INSURANCE

LANDLORD RESPONSIBLE FOR ROOF & STRUCTURE & PARKING
LOT

LOCATION

194 MILES FROM DOWNTOWN NEW ORLEANS, LA

156 MILES FROM HOUSTON, TX

MINIMAL COMPETITION - ONE DOLLAR GENERAL IN TOWN
IOWA, LA MARKET -100% OCCUPANCY

DEMOGRAPHICS

OVER 8,100 RESIDENTS WITHIN FIVE MILES
AVERAGE HOUSEHOLD INCOME OF $64,921 WITHIN FIVE MILES

GOOGLE PHOTOS



OFFERING PRICE:
$524,000

CAP RATE:

9.01%

NET OPERATING INCOME:

$47,190

PRICE PER SQUARE FOOT:

$65.50

GROSS LEASABLE AREA: 8,000 SF
YEAR BUILT: 2001/2013
LOT SIZE: 0.70AC
TYPE OF OWNERSHIP: Fee Simple

PROPOSED FINANCING: 70% LTV /3 YRTERM /25 YR AMORT / 6.15% RATE

CASH ON CASH RETURN: $18,425 /11.72%

TOTAL RETURN:

$24,810 / 15.78%

ADDRESS: e
305 US-90, IOWA, LA70647 I

m CLICKTO VIEW ON GOOGLE MAPS

CLICKTO VISIT WEBSITE

w2

. GOOGLE PHOTOS:


https://www.google.com/maps/place/305+US-90,+Iowa,+LA+70647/@30.2308003,-93.0169066,17z/data=!3m1!4b1!4m6!3m5!1s0x863b7be288a9ee71:0x760c004f212f849b!8m2!3d30.2308003!4d-93.0169066!16s%2Fg%2F11b8ylnf13?entry=ttu
https://www.google.com/maps/place/305+US-90,+Iowa,+LA+70647/@30.2308003,-93.0169066,17z/data=!3m1!4b1!4m6!3m5!1s0x863b7be288a9ee71:0x760c004f212f849b!8m2!3d30.2308003!4d-93.0169066!16s%2Fg%2F11b8ylnf13?entry=ttu
https://www.familydollar.com/locations/la/iowa/24494/
https://www.familydollar.com/locations/la/iowa/24494/

MULTIPLE EXTENSIONS

FAMILY DOLLAR HAS EXTENDED THREE TIMES

GOOGLE PHOTOS

‘ RENT SCHEDULE

YEAR ANNUAL RENT
Current $47,190
4th Option $57,100
5th Opton $62,810
6th Option $69,100

LEASE TERMS

LEASE TYPE:

LEASE GUARANTEE:

OPTION TO PURCHASE / ROFR:
SALES / FINANCIAL REPORTING:
RENT COMMENCEMENT:

LEASE EXPIRATION:

RENT INCREASES:

OPTIONS:

MONTHLY RENT

$3,933

$4,758

$5,234

$5,758

RENT/SF CAP RATE
$5.90 9.01%
$7.14 10.90%
$7.85 11.99%
$8.64 13.19%

Double - Net
Corporate
N/A

Yes — Contact Agent For Details

1/1/2001

6/30/2029

At Next Options

Three - Five Years
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Al - - - i § ML 3 Real Estate Taxes

Tenant Responsible For Reimbursement Of

INSURANCE
Insurance

"’*E?;;i t Tenant Responsible For Up To $1,500 In Any
' %. REPAIRS & Lease Year
r‘ \ MAINT. Landlord Responsible For Any Repair Over
. $1,500 In Any Lease Year

Landlord Responsible For Roof
Landlord Responsible For Structure
Landlord Responsible For Parking Lot
(Repairs Made in 2023)

ROOF/
STRUCTURE /
PARKING LOT

SNOW & ICE
REMOVAL / Tenant Responsible
TRASH

- . UTILITIES Tenant Responsible For Utilities

WEBSITE www.familydollar.com
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DEMOGRAPHICS SUMMARY

POPULATION
2027 Estimate
2022 Estimate
2010 Census
2000 Census

Daytime Population

INCOME
Average
Median

Per Capita

TRAFFIC COUNTS

Us-90

HOUSEHOLDS
2027 Estimate
2022 Estimate
2010 Census

2000 Census

Source: © 2022 Experian.

3 Miles
5,699
5,037
3,847
3,440

4,098

3 Miles
$63,083
$43,473

$22,689

3 Miles
2,051
1,881
1,389

1,253

5 Miles
8,991
8,177
6,748
6,252

5,737

5 Miles
$64,921
$45,783

$23,118

5,483 (2022)

5 Miles
3,213
2,910
2,399

2,191

10 Miles
31,157
29,164
26,284
23,903

26,737

10 Miles
$62,159
$43,046

$22,075

10 Miles
10,952
10,144
8,878

8,083

&5 B o)

AVERAGE HOUSEHOLD
INCOME THREE MILE RADIUS

HOUSEHOLDS WITHIN
THREE MILE RADIUS

POPULATION WITHIN THREE
MILE RADIUS

DAILY TRAFFIC COUNTS

MAJOR EMPLOYERS EMPLOYEES
Parish of Calcasieu Sheriffs Office
Calcasieu Parish Sheriffs Off
Coca-Cola Bottling Co

La Dept Transportation and Dev
Walmart

US Dept of Air Force

$64,921
2,910
8,177

5,483

900
600
507
294
279
229




DEMOGRAPHICS SUMMARY

POPULATION

In 2022, the population in your selected geography is 29,164. The
population has changed by 22.0 percent since 2000. It is estimated
that the population in your area will be 31,157 five years from now,
which represents a change of 6.8 percent from the current year. The
current population is 50.1 percent male and 49.9 percent female. The
median age of the population in your area is 36.1, compared with the
U.S. average, which is 38.6. The population density in your area is 93
people per square mile.

HOUSEHOLDS

There are currently 10,144 households in your selected geography.
The number of households has changed by 25.5 percent since 2000.
Itis estimated that the number of households in your area will be
10,952 five years from now, which represents a change of 8.0
percent from the current year. The average household size in your
areais 2.7 people.

INCOME

In 2022, the median household income for your selected geography
is $43,046, compared with the U.S. average, which is currently
$66,422.The median household income for your area has changed by
38.0 percent since 2000. It is estimated that the median household
income in your area will be $46,762 five years from now, which
represents a change of 8.6 percent from the current year.

The current year per capita income in your area is $22,075,
compared with the U.S. average, which is $37,200. The current year's
average household income in your area is $62,159, compared with
the U.S. average, which is $96,357.

13

EMPLOYMENT

In 2022, 12,881 people in your selected area were employed. The
2000 Census revealed that 44.8 percent of employees are in
white-collar occupations in this geography, and 55.2 percent are in
blue-collar occupations. In 2022, unemployment in this area was
5.0 percent. In 2000, the average time traveled to work was 20.0
minutes.

HOUSING

The median housing value in your area was $142,557 in 2022,
compared with the U.S. median of $250,735. In 2000, there were
6,110 owner-occupied housing units and 1,973 renter-occupied
housing units in your area. The median rent at the time was $348.

EDUCATION

The selected area in 2022 had a lower level of educational
attainment when compared with the U.S averages. Only 5.6
percent of the selected area’s residents had earned a graduate
degree compared with the national average of 12.3 percent, and
9.3 percent completed a bachelor’s degree, compared with the
national average of 19.7 percent.

The number of area residents with an associate degree was lower
than the nation’s at 7.2 percent vs. 8.4 percent, respectively.

The area had more high-school graduates, 39.5 percentvs. 27.1
percent for the nation, but the percentage of residents who
completed some college is lower than the average for the nation, at
19.5 percent in the selected area compared with the 20.4 percent
inthe U.S.



MARKET ANALYTICS: IOWA, LA

INVENTORY SF

170KE3 08

Prior Period 170K

Availability

Vacant 5F

Sublet SF

Availability Rate
Available SF Total
Available Asking Rent/SF
Occupancy Rate

Percent Leased Rate

| UNDER CONSTRUCTION SF |

12 MO NET ABSORPTION SF | VACANCY RATE | MARKET ASKING RENT/SF

of 0% EB $16.34

| Prior Period O | Prior Period O | Prior Period 0% | Prior Period $15.80
Inventory Sales Past Year
= Existing Buildings 22 * Asking Price Per SF
0 " Under Construction Avg SF - Sale to Asking Price Differential
2.7% § 12 Mo Demnolished SF 04 Sales Volume
46K § 12 Mo Cccupancy % at Delivery - Properties Sold
$19.50 12 Mo Construction Starts SF 0 * Months to Sale
100.0% * 12 Mo Delivered SF 0 .' For Sale Listings

100.0% §

12 Mo Avg Delivered SF -

Tatal For Sale SF

| MARKET SALE PRICE/SF | MARKET CAP RATE

$173 BB | 7.4%

| Prior Period $165

| Prior Period 7.5%

Demand

12 Mo Met Absorp % of Inventory
12 Mo Leased SF

Months on Market

Meonths to Lease

Months Vacant

24 Mo Leass Renewal Rate

Population Growth 5 Yrs

0% §

ol

47y

94.0%
1.1%

SOURCE: COSTAR



NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercialtenant or lessee identified in this marketing package.
The presence of any corporation’s logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said
corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and is
solely included for the purpose of providing tenant lessee information about this listing to prospective customers.

DO NOT CONTACT TENANT

All property showings are by appointment with the listing broker or landlord only. Under no circumstances, should any prospective purchaser or
related entity contact the tenant or any of the employees at these stores. Recipients of this marketing package acknowledge that such contact
may damage the tenant’s operation which would impair the financial results. Landlord reserves the right to seek legal redress for any damage
that may occur from such interference with landlord’s relationship with tenant.

NET LEASE DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows: The information contained in this marketing
package has been obtained from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this information,
nor has Marcus & Millichap conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty, or
representation whatsoever about the accuracy or completeness of any information provided. As the Buyer of a net leased property, itis the
Buyer’s responsibility to independently confirm the accuracy and completeness of all materialinformation before completing any purchase.
This marketing package is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap
expressly denies any obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions, assumptions, or
estimates used in this marketing package are for example only and do not represent the current or future performance of this property. The
value of a net leased property to you depends on factors that should be evaluated by you and your tax, financial, and legal advisors. Buyer
and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any net leased property to
determine to your satisfaction with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and
carefully review all legal and financial documents related to the property and tenant. While the tenant’s past performance at this or other
locations is an important consideration, it is not a guarantee for future success. Similarly, the lease rate for some properties, including newly constructed
facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record of actual performance,
or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property
taxes, or may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic,
environmental, or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her own
investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including the likelihood of locating
areplacement tenantif the current tenant should default or abandonthe property, and the lease terms that Buyer may be able to negotiate
with a potentialreplacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property.

By accepting this marketing package, you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any
kind of claim, cost, expense, or liability arising out of your investigation and/or purchase of this net leased property.

-l_‘,::"
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CONFIDENTIALITY AGREEMENT

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by
the party receiving it from Marcus & Millichap and should not be made available to any other person or entity without the written consent of
Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective purchasers, and

to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for a thorough
due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to
the income or expenses for the subject property, the future projected financial performance of the property, the size and square footage of
the property and improvements, the presence or absence of contaminating substances, PCB’s or asbestos, the compliance with State and

Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or
any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this Marketing Brochure has
been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information
contained herein, nor has Marcus & Millichap conducted any investigation regarding these matters and makes no warranty or representation

whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to
verify all of the information set forth herein. Marcus & Millichap is a service mark of Marcus & Millichap Real Estate Investment Services, Inc.
© 2022 Marcus & Millichap. All rights reserved.

Seller retains all rights and discretion to determine the offer and acceptance process including but not limited to the right to accept or reject
any offerin its sole and absolute discretion. Seller shall only be bound by duly executed and enforceable agreements entered into, if any.
ALL MATTERS PRIVILEGED AND CONFIDENTIAL.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercialtenant or lessee identified in this marketing package
The presence of any corporation’s logo or name is not intended to indicate orimply affiliation with, or sponsorship or endorsement by, said
corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and
is solely included for the purpose of providing tenant lessee information about this listing to prospective customers.

SPECIAL COVID-19 NOTICE

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and
seek expert opinions as they may deem necessary, especially given the unpredictable changes resulting from the continuing COVID-19
pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due diligence on behalf of any prospective purchaser.
Marcus & Millichap’s principal expertise is in marketing investment properties and acting as intermediaries between buyers and sellers.
Marcus & Millichap and its investment professionals cannot and will not act as lawyers, accountants, contractors, or engineers. All potential
buyers are admonished and advised to engage other professionals on legalissues, tax, regulatory, financial, and accounting matters,
and for questions involving the property’s physical condition or financial outlook. Projections and pro forma financial statements are not
guarantees and, given the potentialvolatility created by COVID-19, all potential buyers should be comfortable with and rely solely on their
own projections, analyses, and decision-making.)

All logos are the property of each respective companies.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY.
PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

ACTIVITY ID:
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305 US-90, IOWA, LA 70647
OFFERING MEMORANDUM

EXCLUSIVELY LISTED:

STEVE GREER

Broker of Record

10527 Kentshire Ct., Ste. B
Baton Rouge, LA 70810

P: (225) 376-6800

Lic #: BROK.995710346-ACT

JEFF ROWLETT

Senior Managing Director Investments
Senior Director - National Retail Group
Milwaukee Office

P: (262) 364-1924
Jeff.Rowlett@marcusmillichap.com
License: WI 74743-94

Marcus g Millichap
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