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OFFERING SUMMARY

Building Size: +/- 16,000 SF

Available SF: +/- 3,249 RSF

 Year Built:  2006

Number of Parking Spaces: +/- 113

Zoning: O

Lot Size: +/- 2.86 Acres

Tax / APN #: 6138996019

Lease Rate: $20 SF/yr (FSG)

Sale Price: $2,999,000

 Pro Forma Cap Rate:  7.8%

PROPERTY HIGHLIGHTS

Ideal investor/owner-user opportunity with built-in tenant
income.

New asphalt parking lot.

Abundant on-site parking

Freeway exposure 

Located just off I-43 and Hwy 100

Proximity to retail and dining amenities

Monument signage available

DEMOGRAPHICS

1 MILE 3 MILES 5 MILES

Total Households 2,825 37,909 97,892

Total Population 6,550 84,889 223,594

Average HH Income $94,578 $99,910 $97,059

FOR SALE / LEASE | +/- 16,000 SF OFFICE BUILDING AVAILABLE
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WISCONSIN REALTORS® ASSOCIATION

4801 Forest Run Road, Madison, WI 53704

DISCLOSURE TO NON-RESIDENTIAL CUSTOMERS
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Prior to negotiating on your behalf the brokerage firm, or an agent associated with the firm, must provide you the

DISCLOSURE TO CUSTOMERS

CONFIDENTIAL INFORMATION:

NON-CONFIDENTIAL INFORMATION (the following information may be disclosed by the Firm and its Agents):

No representation is made as to the legal validity of any provision or the adequacy of any provision in any specific transaction.
Drafted by Attorney Debra Peterson Conrad

Phone: Fax:

Produced with zipForm® by zipLogix  18070 Fifteen Mile Road, Fraser, Michigan 48026    www.zipLogix.com

Effective July 1, 2016

following disclosure statement:

You are a customer of the brokerage firm (hereinafter Firm). The Firm is either an agent

of another party in the transaction or a subagent of another firm that is the agent of another party in the transaction. A
broker or a salesperson acting on behalf of the Firm may provide brokerage services to you. Whenever the Firm is
providing brokerage services to you, the Firm and its brokers and salespersons (hereinafter Agents) owe you, the
customer, the following duties:
(a) The duty to provide brokerage services to you fairly and honestly.
(b) The duty to exercise reasonable skill and care in providing brokerage services to you.
(c) The duty to provide you with accurate information about market conditions within a reasonable time if you request

it, unless disclosure of the information is prohibited by law.
(d) The duty to disclose to you in writing certain Material Adverse Facts about a property, unless disclosure of the

information is prohibited by law (see lines 42-51).
(e) The duty to protect your confidentiality. Unless the law requires it, the Firm and its Agents will not disclose your

confidential information or the confidential information of other parties (see lines 23-41).
(f) The duty to safeguard trust funds and other property held by the Firm or its Agents.
(g) The duty, when negotiating, to present contract proposals in an objective and unbiased manner and disclose the

advantages and disadvantages of the proposals.
Please review this information carefully. An Agent of the Firm can answer your questions about brokerage services,

but if you need legal advice, tax advice, or a professional home inspection, contact an attorney, tax advisor, or home
inspector. This disclosure is required by section 452.135 of the Wisconsin statutes and is for information only. It is a
plain-language summary of the duties owed to a customer under section 452.133(1) of the Wisconsin statutes.

CONFIDENTIALITY NOTICE TO CUSTOMERS The Firm and its Agents will keep confidential any information given to the

Firm or its Agents in confidence, or any information obtained by the Firm and its Agents that a reasonable person
would want to be kept confidential, unless the information must be disclosed by law or you authorize the Firm to
disclose particular information. The Firm and its Agents shall continue to keep the information confidential after the
Firm is no longer providing brokerage services to you.

The following information is required to be disclosed by law:
1. Material Adverse Facts, as defined in Wis. Stat. § 452.01(5g) (see lines 42-51).
2. Any facts known by the Firm or its Agents that contradict any information included in a written inspection
report on the property or real estate that is the subject of the transaction.

To ensure that the Firm and its Agents are aware of what specific information you consider confidential, you may
list that information below (see lines 35-41) or provide that information to the Firm or its Agents by other means. At a
later time, you may also provide the Firm or its Agents with other Information you consider to be confidential.

(Insert information you authorize to be disclosed, such as financial qualification information.)

DEFINITION OF MATERIAL ADVERSE FACTS

A "Material Adverse Fact" is defined in Wis. Stat. § 452.01(5g) as an Adverse Fact that a party indicates is of such
significance, or that is generally recognized by a competent licensee as being of such significance to a reasonable
party, that it affects or would affect the party's decision to enter into a contract or agreement concerning a transaction
or affects or would affect the party's decision about the terms of such a contract or agreement.

An "Adverse Fact" is defined in Wis. Stat. § 452.01(1e) as a condition or occurrence that a competent licensee
generally recognizes will significantly and adversely affect the value of the property, significantly reduce the structural
integrity of improvements to real estate, or present a significant health risk to occupants of the property; or information
that indicates that a party to a transaction is not able to or does not intend to meet his or her obligations under a
contract or agreement made concerning the transaction.

NOTICE ABOUT SEX OFFENDER REGISTRY You may obtain information about the sex offender registry and persons

registered with the registry by contacting the Wisconsin Department of Corrections on the Internet at
http://www.doc.wi.gov or by telephone at 608-240-5830.
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Confidentiality Agreement 

The undersigned (the “Prospective Buyer”) is interested in pursuing the acquisition of that certain Property located at 10521 W Layton 

Ave, Greenfield, Wisconsin (the “Property”) from Owner.  To assist Prospective Buyer in Prospective Buyer’s evaluation of the potential 

acquisition of the Property, Owner will provide Prospective Buyer with certain oral and written information concerning the Property.  As 

a condition of Owner furnishing Prospective Buyer with such information, Prospective Buyer agrees as follows: 

1. Prospective Buyer will treat confidentially all Evaluation Material (as defined herein) which Owner, its affiliates, partners, 

lenders, employees, agents, attorneys, accountants, advisors or references (collectively the “Representatives”) may provide to 

Prospective Buyer.  The term “Evaluation Material” shall include, but shall not be limited to, materials and documents of an 

operational, economic, marketing, financial or technical nature, analyses, compilations, studies or other documents prepared by 

Prospective Buyer or Prospective Buyer’s Representatives containing, or based in whole or in part on, any information furnished by 

Owner whether before or after the date of this Agreement. 
 

2. Prospective Buyer acknowledges and agrees that the Evaluation Material is a valuable asset of Owner, has competitive value, 

and is of a confidential nature and to be used solely for the purposes of evaluating the Property for acquisition.  Prospective Buyer 

agrees that the Evaluation Material will be kept confidential by the Prospective Buyer and the Prospective Buyer’s Representatives 

and shall not be disclosed for purposes other than evaluating the Property without the prior written consent of Owner.  Moreover, 

Prospective Buyer further agrees to transmit Evaluation Material only to those of the Prospective Buyer’s Representatives who 

need such information for the purpose of evaluating the Property and who shall (i) be advised by Prospective Buyer of this letter 

agreement (the “Agreement”) and (ii) agree with Prospective Buyer to be bound by the provisions hereto.  Prospective Buyer shall 

be responsible for any breach of this Agreement by its Representatives. 
 

3. In the event Prospective Buyer elects not to pursue the purchase of the Property, or upon Owner’s written request, 

Prospective Buyer will promptly return to Owner the Evaluation Material and all copies thereof without retaining any copies. 
 

4. The term Evaluation Material does not include information which (i) becomes generally available to the public other than as a 

result of disclosure by Prospective Buyer or its Representatives, (ii) was available to Prospective Buyer on a non-confidential basis 

prior to its disclosure to Prospective Buyer by Owner or Owner’s Representatives, or (iii) becomes available to Prospective Buyer 

on a non-confidential basis from a source other than Owner or Owner’s Representatives; provided, however, that such source is 

not bound by a confidentiality agreement with Owner or Owner’s Representatives. 
 

5. If Prospective Buyer is requested or required (by deposition, interrogatory, request for documents, subpoena, civil investigative 

demand or similar process) to discuss any of the Evaluation Material, Prospective Buyer will notify Owner promptly so that Owner 

may seek any appropriate protective order and/or take any other action.  In the event that such protective order is not obtained, or 

that Owner waives compliance with the provisions hereof, (a) Prospective Buyer may disclose to any tribunal or other person only 

that portion of the Evaluation Material which Prospective Buyer is advised by legal counsel is legally required to be disclosed and 

shall use its reasonable best efforts to obtain assurance that confidential treatment will be accorded such Material, and (b) 

Prospective Buyer shall not be liable for such disclosure unless such disclosure to such tribunal or other person was caused by, or 

resulted from, a previous disclosure by Prospective Buyer not permitted by this Agreement. 
 

6. It is understood and agreed that money damages would not be a sufficient remedy for any breach of this Agreement by 

Prospective Buyer, and that Owner shall be entitled to specific performance and injunctive relief as remedies for any such breach.  

Such remedies shall not be deemed to be the exclusive remedies for the breach of this Agreement by Prospective Buyer, but shall 

be in addition to all other remedies available at law or in equity to Owner.  It is further understood that no failure or delay by Owner 

in exercising any right, power or privilege hereunder shall operate as a waiver thereof, nor shall any single or partial exercise 

thereof preclude any other or further exercise thereof or the exercise of any right, power or privilege hereunder. 
 

7. Although Prospective Buyer understands that Owner has endeavored to include in the Evaluation Material information that it 

believes to be accurate, Owner does not make any representation or warranty as to the accuracy or completeness of the 

Evaluation Material.  Prospective Buyer agrees that neither Owner nor Owner’s Representatives shall have any liability to 

Prospective Buyer or any of Prospective Buyer’s Representatives under this Agreement for any cause whatsoever. 
 

8. This Agreement shall be governed and construed in accordance with the laws of the State of Wisconsin and may not be 

changed, waived or terminated orally and shall be binding upon the parties and their successors and assigns. 
 

9. Prospective Buyer confirms the understanding that any agreement between Prospective Buyer and Owner concerning the 

Property will exist only when such agreement is in writing and duly executed by the parties thereof and that the Property may be 

withdrawn from the market by Owner at any time and for any reason prior to such a written agreement. 

 

Agreed and Accepted: 

 

 

By: ______________________________    _______________/________________     _______________________________ 

          Print Name/Title                                                    Date 

 

_________________________________    _______________/________________     _______________________________ 

                          Address        Phone/Fax                                                         Email 
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