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1896 General Booth Boulevard
Virginia Beach, VA 23462
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PURCHASE PRICE:

$1,636,363.63

CAP RATE:

NOI:

VACANCY:

ADJ. NOI:

5.50%
$90,000.00
0%

$90,000.00

EXECUTIVE SUMMARY

Parker Burnell is pleased to offer to qualified investors a Autobell ground lease in the Oceana/Red Mill
submarket of Virginia Beach, VA. The property is situated at the corner of heavily trafficked General Booth
Boulevard and Culver Lane with excellent visibility. This is a moderately populated area with over 47,579
people living within a 3-mile radius of the property. Average household income within this 1-mile radius
exceeds $115,216.00.

The property is centrally located in the Oceana/Red Mill epicenter, and less than 5 miles from the Virginia
Beach Oceanfront. Virginia Beach is the largest city in the Commonwealth of Virginia and the 39th largest
city in the United States with a city limit population exceeding 450,000 people. Named one of America’'s
“50 Best Cities to Live” by 24/7 Wall Street, Virginia Beach is internationally recognized as one of the best
places to live, work, and do business. The city boasts a skilled, educated workforce, strategic location, low
tax rates and a dynamic, diverse economy. Because of its strategic Mid-Atlantic location, both global and
U.S. markets are readily accessed through asuperior multi-modal transportation network.

The property is located in the affluent Oceana/Red Mill area of Virginia Beach, which enjoys a reputation
for a high quality of life thanks to its safety, affordability, top ranking schools and convenient access to
surrounding Hampton Roads cities.
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INVESTMENT HIGHLIGHTS

Autobell Car Wash, founded in 1969, is a family-owned, full-service car wash chain that offers both interior and exterior cleaning, serving Delaware,
Maryland, North Carolina, South Carolina, and Virginia with over 85 locations, and is known for its environmental conservation efforts.

Autobell Car Wash, L.L.C. (“Autobell”) currently holds a Net Lease for a term of twenty (20) years. Tenant may extend this Lease for four (4) addi-
tional terms of five (5) years each.

Currently, the Base Rent is Ninety Thousand Dollars ($90,000.00) per year. The annual Base Rent shall be increased at the beginning of the fifth
(5th), tenth (10) and fifteenth (15th) lease year and and then at the beginning of each Renewal Term to equal the Base Rent then in effect multiplied
by 110%.

Net Lease is defined as Tenant being responsible for maintenance, repairs and replacement of all portions of the Premises (including all signage,
sidewalks, parking areas, driveways, landscaped areas and other exterior areas on the Premises), the interior and exterior of the Building and the
other Improvements in or about the Premises, the storm water system, HVAC System, Trade Fixtures and site lighting for the Premises. In addition,
the Tenant is responsible for the payment of real estate taxes, utilities and insurance.
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VIRGINIA BEACH MARKET SUMMARY

CITY POPULATION 1st largest city in Virginia
457,832 44th largest City in the United States
FACTS:

» Virginia’s largest city, vibrant coastal hub with 38 miles of beaches
and world-renowned attractions; 19 Million visitors generating $2.45
billion in revenue annually

e Strong workforce—More than 100,000 enrolled college students
within the Virginia Beach MSA. 12,000 exiting military annually.

» The Port of Virginia—50-foot channels, deepest harbors on the US
East Coast and one of the largest containerized cargo complexes in
the U.S.

» Landing site of the world’s fastest transoceanic fiber cables with
connections to South America and Europe, supported by a new 100
gigabyte local Broadband Network

» Virginia Beach is home to Joint Expeditionary Base Little Creek - Fort Story & Naval Air Station Oceana. Joint Expeditionary Base
Little Creek-Fort Story is the country’s premier installation for housing and training the nation’s Expeditionary Forces. Comprising
the former Naval Amphibious Base Little Creek and the Army’s Fort Story, the combined base is the major East Coast operation for
Overseas Contingency Operations and provides support and services to 18 home-ported ships and 155 shore-based resident com-
mands. The base encompasses nearly 4,000 acres of land, with more than 7.5 miles of beachfront training area and 61 piers. JEB
Little Creek-Fort Story employs 24,602 (18,976 active-duty personnel and 5,626 civilians) making it one of the largest military bases
on the East Coast, as well as one of Virginia’'s largest employers. Naval Air Station Oceana in Virginia Beach is the Navy’s East
Coast Master Jet Base, home to 19 F/A-18 Hornet and Super Hornet squadrons. The base, including its Dam Neck Annex, employs
11,891 active-duty personnel, as well as 7,427 civilians, making NAS Oceana the second largest employer in Virginia Beach after
JEB Little Creek-Fort Story. Oceana and Dam Neck are vital for training naval members in both the Atlantic and Pacific









DISCLAIMER

The information contained in the Offering Memorandum is propietary and strictly confiden-
tial. Itis furnished solely for the purpose of considering the purchase of 1896 General Booth
Boulevard in Virginia Beach, VA (the “Property”) and is not to be used for any other purpos-
es. This information should not, under any circumstances, be made available or disclosed

to any third party without the express written consent of Parker Burnell Real Estate Group or
Owner, or used for any purpose whatsoever other than to evaluate the possible purchase of
the Property. Parker Burnell Real Estate Group nor the Owner make any representation or
warranty, express or implied, as to the accuracy or completeness of the information contained
herein, and nothing contained herein is or shall be relied upon as a promise or representation
as to the future performance of the Property. This Offering Memorandum may include certain
statements and estimates by Parker Burnell Real Estate Group with respect to the future per-
formance of the Property. These Assumptions may or may not be proven to be correct, and
there can be no assurance that such estimates will be achieved. Parker Burnell Real Estate
Group and the Owner disclaim any and all liability for representations or warranties, ex-
pressed or implied, contained in or omitted from this Offering Memorandum, or any other writ-
ten or oral communication transmitted or made available to the recipient. The recipient shall
be entitled to rely solely on those representations and warranties that may be made to it in
any final, fully executed and delivered Real Estate Purchase and Sale Agreement between it
and the Owner. The information contained herein is subject to change without notice and the
recipient of these materials shall not look to Owner or Parker Burnell Real Estate Group, nor
any of their officers, employees, representatives, independent contractors, or affiliates, for the
accuracy or completeness thereof. Recipients of this Offering Memorandum are advised and
encouraged to conduct their own comprehensive review and analysis of the Property. This
Offering Memorandum is a solicitation of interest only and is not an offer to sell the Property.
The Owner expressively reserves the right, at its sole discretion, to reject any or all expres-
sions of interest to purchase the Property and expressly reserves the right, at is sole discre-
tion, to terminate discussions with nay entity at any tme with or without notice. The Owner
shall have no legal commitment of obligation to an entity reviewing this Offering Memorandum
or making an offer to purchase the Property unless and until the Owner executes and delivers
a signed Real Estate Purchase and Sale Agreement on terms acceptable to Owner, in Own-
er’s sole discretion. By submitting an offer, a prospective purchaser will be deemed to have
acknowledged the foregoing and agreed to release Owner and Parker Burnell Real Estate
Group from any liability with respect hereto.




