Professional Office Opportunity
in Prime Flower Mound Location

6200 Stone Hill Farms Pkwy, Flower Mound, TX 75028
OFFERED AT: $2,200,000

Immaculate, single-story Class A office building offering over 10,000
square feet of thoughtfully designed professional space. Situated on
a spacious 1.64-acre lot with over 50 dedicated parking spaces, this
property is ideally suited for a corporate headquarters, training
center, daycare/education center, or an owner-occupied business

CONTACT: JOSEPH PETERSON  ERIN BOGAR
JOE@BRIKORS.COM ERINLBOGAReGMAIL.COM 682-552-2824
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Price:

Froperty Type:
Property Subtype:
Building Class:
Sale Type:

Lot Size:

Gross Building Area:

Rentable Building Area:

Mao. Stories:

Year Built:
Tenancy:

Farking Ratio:
Zoning Description:
APN [ Parcel ID:

Walk Score @

CONTACT:

Key Features

Located in high-income,
growing suburban market
Accessibility: 20 mins to
DFW Airport

C2 Zoning

Freestanding 10,368 SF,
Suitable for many user

types
Dedicated surface

parking. 50+ spaces
Multiple Building Entries,
including 3 canopies

Office/Retail /Daycare

$2,900,000 Type/Proposed Use

Office

Loft'Creative Space

Justin Road (FM 407)

A
Exceptional Access
Crwner User .
Minutes to I-35
1.64 AC
10,368 SF Turn-Key
10,368 SF Class A
1 Vacant, Ready for move-in
2002
Versatility
Single
Ideal for both single owner-
5.21/1,000 SF ‘ .
occupier or multi-tenant.
c2
R239208

67 (Somewhat Walkable)

JOSEPH PETERSON
JOE@BRIKORS.COM

ERIN BOGAR

ERINLBOGAReGMAIL.COM  682-552-2824



At Entrance/Reception:

6200 STONE HILL FARMS Training Room

FLOWER MOUND, TX

CONTACT:

Two conference Rooms
Large Storage
Restroom

JOSEPH PETERSON  ERIN BOGAR
JOE@BRIKORS.COM ERINLBOGAReGMAIL.COM 682-552-2824




AMPLE Work Stations

6200 STONE HILL FARMS
FLOWER MOUND, TX e otfionn

CONTACT: JOSEPH PETERSON  ERIN BOGAR
JOE@BRIKORS.COM ERINLBOGAReGMAIL.COM 682-552-2824




6200 STONE HILL FARMS ooy
F LOWE R MOU N D’ TX Two modern break rooms

CONTACT: JOSEPH PETERSON  ERIN BOGAR
JOE@BRIKORS.COM ERINLBOGAReGMAIL.COM 682-552-2824




6200 STONE HILL FARMS Treo Canapy Enances
F LOWE R MOU N D’ TX Beautifully Landscaped

: .lm'{-:_,.;. il

CONTACT: JOSEPH PETERSON  ERIN BOGAR
JOE@BRIKORS.COM ERINLBOGAReGMAIL.COM 682-552-2824




6200 STONE HILL FARMS AMPLE Parking
F LOWE R MOU N D, TX Fully Dedicated & Striped

CONTACT: JOSEPH PETERSON  ERIN BOGAR
JOE@BRIKORS.COM ERINLBOGAReGMAIL.COM 682-552-2824




6200 STONE HILL FARMS

FLOWER MOUND, TX
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6200 STONE HILL FARMS

FLOWER MOUND, TX

FLOOR PLAN

Q@ FLOOR PLAN
BCALE 18" = 107
] " 10

20 &0

CONTACT: JOSEPH PETERSON
JOE@BRIKORS.COM

BOGAR [ ¢s74r

GROUP

ERIN BOGAR
ERINLBOGAReGMAIL.COM

BRIKO

REALTY SERVICES

682-552-2824

REALTY




6200 STONE HILL FARMS

FLOWER MOUND, TX

Trade Area Summary

Attribute Summary for Flower Mound, TX 75028

Median Household Income

$150,434

Sounce; 202472029 Incame [Esn]

Median Age

41.2

Source: 2074 3029 Age: 5 Year
Incremenis (Esri)

Total Population

47,936

Source: 024 Age: 1 Year Increments
(s

15t Dominant Segment

Professional Pride

Sourea; 2024 Tapastry Market
Segmentation [Households)

Consumer Segmentation

LIFE MODE - What are the people like that live in this anea?

Can)

2 Affluent Estates

Established wealith-educaied, wel-orosel ed married couples

Top Tapestry Segments
% of Housahalds

Lifestyle Group
Urbanization Group
Residence Type
Hougshold Type

#verage Houschold Sre
Mludian Ags

Divarsity Indox

Median Househald Income
Madian Net Worth

Kedian Home Value
Hamepwamserahip
Emnplaymsent

Education
Prefered Activities

Firancial

Mudia

Wihicke

Professional Pride
7063 [46.2%)
Alfluent Estates
Suburban Panphery
Single Famnily
Maried Couples

1

424

LT |

176,700
51,181,100
S608,700

03

Professsanal or
Mgmnt/Bus/Financial

Eachedors Dagraa

Owin |adest tablets,
smariphones and

laptops, Upgracs pichane-

perfect hames.

Hiold 401 (k) and IR
Mans’securities

vl readere; epicurean,
spons, home service
magazires

Db 3 r medne wehichkes

Workday Drive
8,727 (30.8%)
Family Landscapes
Suburhan Periphary
Single Family
Mamied Couples
2HT

35

hle

5116800

5579,100

5406,900

8.8

Frofessicnal or
Mgl Bus/Firancial

Bachalors Degres
Prefer autdoar achvwibes
and sports. Family-

arkented purchasss and
arlivites dominate.

Wil inssuned, inveeat in e
rarga of funds. hagh deht

Conmested, with a hagt of
wiralass devices

Own 2 wehicles
{minivans, SUs]

URBANIZATION - Where do pecple like this usually ive?
iy Suburban Periphery

& da

The mast populous and Testest-groveng among Urbanization groups, Subyrban

Periphary I

Home Improvement
1,567 (4,7%)

Family Lardscapes
Subsurban Periphsang
Single Family

Marred Couples

2%

b

T

04,500

F352R00

380,800

T

Professicnal ar
Fgrnrt/BussFinancial
Some Collagae Mo Degree

Spend heanily on eating
gul Shap
warahousefciuh, home
improvement stanes

Paying all student loans
andhame martgages

Enjoy warking on homs
improvemant projecis

Cram miniwan, SUW

third af The

Boomburbs
513 (3.0%)
Affluent Estates
Suburban Panphery
Smngle Family
Maried Couples
114

7.2

PR

#F152,300
§745,500
4541,800

1.7

Prafessianal ar
Mgmnt/Bus/Financal

Bachelors Degraa

Physical fitness is a
pricrity. Owen the latest
devices

Higheat rate ol
miortgagas

Dy, uge lataat davican

Preter late maded imparts,
primanly SUvs

'3 papulation

Metro Renters
122 1.9%)
Ugtaven Indvicduals
Principal Lihan Centers
biuhi-Urat Rentals
Singles

1.9

a9

605

L7800

SEZ00D

SE0,600

20

Professional or
Mgmnt/Bus/Financial

Bachalor's Dagres

Socializng and social
ZlaTus very

mpartant., Paricipats in
yoga, Pilates, and sking.
Spend a ange portion of
wages on rent, clothes
and technology

Aglive on Facebaok,
Twartiar, Yiow Tpbe, Lnkedin

Public traneportation,
tatis, waliong and biking

This represents an estimated sale price for this property. Itis not the same as the opinion of value in an appraizal developed by a licensed appraisear
under the Uniform Standards of Professional Appraisal Practice.
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Copyright 2025 Realtors Fropary Resouwrce® LLE, All Rights Resaraed

Information is nat guaranteed. Egual Housing Opportunity.

6/12/2025



2-10-2025
m Information About Brokerage Services @
AT

'I'RE Texas low reguires all real estate license holders to give the following information about
—_— brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
« A BROKER Is responsible for all brokerage activities, Including acts performed by sales agents sponsored by the broker.
# A SALES AGEMNT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER™S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
# Put the interests of the client above all athers, Including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
« Answer the client’s questions and presant any offer te or counter-offer from the client; and
# Treat all parties to a real estate transaction honestly and fairy.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWRNER (SELLERSLANDLORD): The broker becormes the property owner's agant through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
abowve and must inform the owner of any material information about the property or tramsaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent. An owner's agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agant by agreeing to reprasent the buyer, usually through a
written representation agreerment. A buyer's agent must perform the broker's minimurm duties above and must inform the buyer of any
rnaterial information about the property or transaction known by the agent, including information disclosad to the agent by the seller or
celler's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary betwesen the partes the broker must first obtain the written
agreement of each porty to the transaction. The written agreement must state who will pay the broker and, In conspicuous bold or
underlined print, set farth the broker's obligations as an intermediary. & broker who acts as an intermediary:

# Must treat all parties to the transaction impartially and fairky;

#  May, with the parties' written consent, appoint a different license holder associated with the broker to each party [owner and

buyer) to communicate with, provide epinions and advice to, and carry out the instructions of each party to the transacton.
#  Must not, unless specifically authorized in writing to do so by the party, disclose:

@ that the owner will accept a price less than the written asking price;
@ thatthe buyerftanant will pay a price greater than the price submitted In a written offer; and

= amy confidential infermation or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when alding & buyer in a transaction withouwt an agreement to represent the
buyer. & subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first

TO AVOID DISPUTES, ALL AGREEMEMTS BETWEEN ¥OU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
# The broker's duties and responsibilites to youw, and your obligations under the representation agreement.
« Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICEMSE HOLDER CONTACLT INFORMATION: Thiz notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowladge recelpt of this notice below and retain a copy for your records.

eXp Realty LLC 603392 be.broker@exprealty.net (888) 519-7431
PR A e er Hoemeete e Phone
Karen Richards S508111 tx.broker @ exprealty. net (8B8) 519-7431
Designated Sroker of Firm License M. Ermail Phone
Joseph Peterson 0501647 info@ brokers.com 214-725-5961
hg:éal:rl1£5|§?e5upewlsur of Sales Agant/ License Mo. Ernail Phaone
Erin Bogar / Joseph Peterson 0678135 ErinLBogar@gmail.com 682-552-2824
Sales Apent/Ascociate’s Name License No. Ernail Phone
Buyer Tenant'Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www trec.texas.gov
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