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Our Commitment Is To Help Our
Clients Create And Preserve
Wealth By Providing Them
With The Best Real
Estate Investment Sales,
Financing, Research And Advisory

Services Available
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LEAD AGENTS

Austin Hall

Associate Investments
Cincinnati Office

D.513.317.3156
austin.hall@marcusmillichap.com

Jordan Dickman

Managing Director Investments
Cincinnati Office

D. 513.878.7735
jordan.dickman@marcusmillichap.com

Nick Andrews

Managing Director Investments
Cincinnati Office

D. 513.878.7741
nicholas.andrews@marcusmillichap.com

Austin Sum

Senior Director Investments
Cincinnati Office

D. 513.878.7747
austin.sum@marcusmillichap.com




Marcus g Millichap

A Legacy of Success, Built tor
the Futurce

For more than 50 years, Marcus & Millichap has worked tirelessly to help our clients create and preserve wealth
through commercial real estate investment sales as well as debt and equity advisory. Since our founding in 1971,
we have grown to more than 80 offices throughout the United States and Canada, including twelve offices here
in the Midwest. We also assembled the industry’s largest and most qualified team of specialists to help provide

real estate solutions that match your unique investment needs. Connect with an advisor today.

S19.6B .836 | S10.9B 1.219

Value Of Recently
Closed Transactions

Closed Sales In Total Value Of Closed Financings In
Most Recent Year Recent Listings Most Recent Years
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Sign up for MyMMI to receive property matching
notifications of new investment opportunitics

We have the industry’s largest, most diverse collection of exclusive commercial

real estate listings. Start receiving custom property alerts today.

Calabasas, California

| HQ 80+ | Offices 2,500 | Employees




YOUR TEAM

Jordan Dickman

Managing Director Investments

Nick Andrews

Managing Director Investments

Austin Sum

Senior Director Investments

Austin Hall

Associate Investments

Chuck Combs

Associate Investments

BROKER SUPPOR'T

Sam Petrosino
Valuation & Research

Brett Martin

Internal Accountant

Alex Papa

Marketing Coordinator

CORPORATE SUPPORT

Josh Caruana
Vice President
Regional Manager

Indianapolis | Cincinnati | Louisville | St Louis | Kansas City

Peter Stanley

National Director

National Multi Housing Group

Michael Glass

Senior Vice President
Midwest Division Manager
National Director, Manufactured Home Communities Group

OUR LOCATION

312 \WWALNUT STREET. CINCINNATI. OHIO




the asset

The asset section outlines the key details o
nities and features. It also covers market tre

growth, giving investors a clear picture of th




 the property, including its location, size, condition, ame-
nds, any local developments, and the potential for future

> investment in its entirety.




CINCINNATI, GHIO

4539 MONTGOMERY

b 1806 | 7700 12

units year
built

rentable total acres
square feet

LISHNG PRI CE

$800,000

Unit Type Average Avg. Effective  Avg. Effective Per Unit Per SF Per Unit Per SF
SF Rent/Unit Rent/SF

One Bedroom 2 Units 800 SF 1,600 SF $1,200.00 $1.50 SF $1,250.00 $1.56 SF

UNIT MIX SUMMARY

MARKET RENTS PRO FORMA RENTS

Two Bedroom 2 Units 1,000 SF 2,000 SF $1,500.00 $1.50 SF $1,550.00 $1.55 SF
2 Units 2,050 SF 4,100 SF $2,554.00 $1.25 SF $2,625.00 $1.28 SF

Totals / Wtd. Averages 6 Units 1,283 SF 7,700 SF $1,751.33 $1.36 SF $1,808.33 $1.41 SF




PROPERTY DETAILS

Property Address: 4539 Montgomery Rd
City, State, Zip: Cincinnati, OH 45212
Submarket: Norwood
County: Hamilton
VA LU E A D D Year Built/Reno: 1906/2022

Property Type: Storefront Retail/Residental

0 P PU RTU N I-I-Y Number Of Units: 4 residential + 2 retail
Avg Residential Unit Size: 900
Residential Rentable Sqft: 3,600
Avg Retail Unit Size: 2050
Retail Rentable Sqft: 4100
Parcel ID: 651-0026-0007-00

R E N D V A'l' E D Lot Size (Acres): 012
# of Buildings: 1
U N I-I-S # of Stories: 3
Current Occupancy: 33%
Parking Type: Street
Construction:

Roof Type/Age: Estimated 5 years old
Electrical Wiring: Residential Units - Copper, replaced in 2021
Residential Units Heating and Cooling Type: Central HVAC

Sl G N | FI CA NT A R EA Retail Units Heating and Cooling Type: Central HVAC
RED EVEI_O PM ENT Electric: Tenant - individually metered

Gas: Tenant - individually metered

Water Tenant - individually metered

Trash: Owner - Rumpke; two bins
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FACTORY 52
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The Factory 52 project is a transformative redevelopment of the former U.S. Playing Card Company site into a 20-acre mixed-use community.
Phase |, completed in 2023 with an investment exceeding $100 million, introduced over 200 residential units, a food hall, breweries, and recre-
ational facilities. Phase Il, currently underway with a budget of $25 million, aims to double the development’s size by adding more residential

spaces, retail outlets, and amenities. The entire project is anticipated to be completed by 2026, significantly boosting the local economy and

attracting new residents.

$] O O l\/ Phase 1 Investment
$ 2 5 l\/ Phase 2 Investment

V026G  compeion
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Brewery

Apartment Livingroom Pickleball Court
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NEW DEVELOPMENTS

ENCORE TECHNOLOGY EXPANSION

Encore Technologies is expanding its operations in Norwood, planning to add 170 new jobs with
an annual payroll of $18 million, while retaining 273 existing positions. This expansion reflects
the company’s commitment to the area and is expected to have a positive economic impact by
increasing employment opportunities and contributing to the local economy. The timeline for

this expansion aligns with the company’s growth strategy, aiming to accommodate the increasing

demand for its services.

1CO  NEW jOBS

2173 — EXISTING POSITIONS

4539 MONTGOMERY

ENCORE TECHNOLOGY
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MONTGONMERY RD REDEVELOPMENT PLAN

The Montgomery Road Redevelopment Plan is an action plan designed to recommend short term, lowcost improvements, and medium term more capital

intensive improvements to guide the revitalization of the corridor and continue to attract and encourage the right kinds of private investment in a manner

that reflects the aspirations and pride of the City of Norwood.

INVEST IN AREAS WITH EXISTING MOMENTUM

The plan identifies the area between City Hall and Victory Park as the highest priority investment area. 4 6 M
These investments will build on ongoing or planned private sector activity in this area. Secondary target °

areas include near the Wasson Way, near the Library, at the Hudson Avenue intersection, and at the

UDF home office location. I N V E ST M E N T

POLISH THE GEM OF THE HIGHLANDS

Deferred maintenance - particularly south of Monroe Avenue - has created a worn out, tired appearance

that is not attractive to private investment. Minor upgrades such as new street signs, painting of all

metal utility poles, trimming and replacement of street trees, and painting crosswalks and lane markings at signalized intersections could provide an inex-

pensive refresh to this area.

24



EMPHASIZE EAST/WEST PEDESTRIAN CONNECTIONS

Making Montgomery Road more of a community connector rather than a barrier to
east/west movement of pedestrians and cyclists is a priority of the plan. Some desti-
nations like the Library and Off-Pike

Market are on the west side of the corridor while others like Kroger are on the east
side. The steering

committee targeted several intersections for interventions that would help pedestri-
ans safely cross

Montgomery Road.

CREATE A STRATEGIC FRAMEWORK FOR DEVELOPMENT

Analysis of the corridor revealed that it has sections of unique character. Not only
does this strategy

help segment the corridor into sections that can be addressed on a priority basis, it
can give the corridor more character. Breaking down the Montgomery Road Corridor
into more manageable chunks can

serve as a guide for future development. This plan aims to emphasize these areas and
strengthen their

identity into nodes. Eight sections were identified:

» Xavier University/Town and Gown Section

» Transition Area between Xavier and UDF

¢ UDF Corporate Campus Section

 Multifamily Section

» Transition Section (with small auto oriented node)

* Shopping/Surrey Square/Downtown Section

» City Government/Jobs Section

« Norwood Lateral/Auto oriented Section

e |
-

JOBS SECTION \[

Ly
Ny
i CITY GOVERNMENT/ (i_'_T
TeTEsa Y L) oS

SHOPPING/SURREY SQUARE/
DOWNTOWN SECTION
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local com

Local competitors analyzes similar properti

ment compares. It looks at factors such as re

ings. By understanding local competition, in

relative to others and identify opportunities




pettors

s in the area to help explain how the rent for this invest-

1tal rates, amenities, and occupancy levels of nearby build-
vestors can better assess how our property’s rent stands

for improvement or differentiation.




RENT MATRIX | ONE BEDROOM

aw |
k|
1
1

2308 Harper Ave | $1150

Subject 1200  SEEEEEEEE o o Factory 52 | $1,800

4028 Ledgewood Dr | $1,200

® o---- 2131 Williams Ave | $1,395
° 2109 Williams Ave | $1,250

AVONDALE 1949 Hudson Ave | $

EVANSTON
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51,900

51,700
$1,500
51,300
51,100
$900
$700
$500
Factaory 52 2131 Willlams 2109 Williams Subject Pro 4028 Subject 2308 Harper
Ave Ave Forma Ledgewpod Average
effective
One Bedroom
Property Year Built # Units Avg SF Avg Rent Avg Rent/SF
Factory 52 2022 A 103 §1.800 §2.56
2131 Williams Ave 1921 4 900 §1,395 §1.55
2109 Williams Ave 1914 2 1045 §1,250 §1.20
Subject Pro Forma 1906 4 800 §1,250 §1.56
4028 Ledgewood 1947 4 1000 §1,200 §1.20
Subject Average Effective 1906 4 800 §1,200 §1.50
2308 Harper 1962 2 640 §1.150 §1.7T1

Market Average 1941 10 843 §1.321 §1.62




RENT MATRIX | TWO BEDROONM

a |
j
3
:

Subject | $1,500 = Ne——. °
4631 Montgomery Rd | $1,500 s °

4028 Ledgewood Dr | $1,500

AVONDALE 1949 Hudson Ave | $1,450

EVANSTON

o--- Factory 52 | $2,616

o--- 2321 Monroe Ave | $1,500
2131 Williams Ave | $1,295




52,800

52,300
51,800
$1,300 5
S800 :
240 e
Factory 52 Subject Pro 4028 4631 2321 Monroe Subject 1949 Hudson
Forma Lladgewood Montgomery Ave Average
Rd Effective
Two Bedroom
Property Year Built # Units Avg SF Avg Rent Avg Rent/SF
Factory 52 2022 442 1205 $2.616 Al
Subject Pro Forma 1906 4 1000 §1,550 §1.55
4028 Ledgewood 1947 14 1250 §1,500 §1.20
4631 Montgomery Rd 1940 4 1025 §1,500 §1.46
2321 Monroe Ave 1924 4 1200 §1,500 §1.25
Subject Average Effective 1906 4 1000 §1,500 §1.50
1949 Hudson 1892 3 800 §1,450 §1.81

Market Average 1934 68 1069 §1,609 §1.56




NOTEWORTIHY COMPETITORS — 4531 MONTGOMERY AVE

Sy

- Law Offices ol

Mezherivwcon
Kntisbem Mrrker & dmarinnn |10 4631

SRR T Ny

Year Built

Occupancy 75.0%
UnitMix #ofunits  Square Feet Asking Rent Rent per SF
Two Bedroom 4 1025 $1,500 $1.46
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NOTEWORTIHY COMPETITORS — 2109 WILLIAMS

Year Built

Occupancy 75.0%

Unit Mix # of units Square Feet  Asking Rent  Rent per SF

One Bedroom 2 1045 $1,250 $1.20



LOCAL RETAIL COMPETITORS

Address SF PRICE/SF

2 1939 Elm Avenue 1365  $15.00 SF
3 5368 Carthage Avenue 2500  $15.65+
UTIL
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the financ

The financial section outlines the valuation
financial metrics. This includes an analysis o

rates to determine fair market value. Additio

and investment returns are assessed to pro




ials

rocess, detailing how the asset is priced based on key

f income streams, operating expenses, and capitalization
nally, factors such as projected cash flow, debt structure,

ide a comprehensive financial overview.




UNIT MIX BREAKDOWN

AVERAGE EFFECTIVE MARKET PROJECTED
HOME TYPE NO. OF HOMES  RENTABLE F TOTAL §F RENT/HOME RENT/SF TS newvone RENT/SF P T RENT/SF SO
Summary
One Bedroom 2 Units 800 SF 1600SF  $1,200.00 $150 $2,400 $120000  $150 SF $2,400 $125000  $1.56 SF $2,500
Two Bedroom 2 Units 1000SF  2000SF  $1500.00 $1.50 $3,000 $150000  $150 SF $3,000 $155000  $1.55SF $3100
Retail 2 Units 2050SF  4100SF  $25554.00 $1.25 $5108 $255400  $1.25SF $5,08 $262500  $1.28SF $5,250
Totals / Wid. Averages 6Units  1283SF  7700SF  S175133  S$L36SF  $10508  $175.33  S$L36SF  $10,508  $1,808.33  S$I4ISF  $10,850

UNIT DISTRIBUTION UNIT RENTS

$166 4 o
43,000 o $1.28 5F S1.80
51650
SL500
EL 40
£1.50
S 000 S130
§1.00
$1.500
.80
21000 SOED
= sS40
5500 2
0, = 20
@ One Bedroom W Two Bedroom & Retail S ——— Si.00
Do Besrooem Two ledroom Reta
hd AV, Effective == Pro Forma Projection
=g, Effective/SE =0=Pro Forma Projection/SF
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AVERAGE EFFECTIVE MARKET PROJECTED
HONE TYPE NO. OF HOMES  RENTABLE SF TOTAL SF RENT/HONE RENT/SF TOTALRENT gy pomg RENT/SF TOTALRENT gy pomg RENT/SF TOTAL REAT

POTENTIAL POTENTIAL POTENTIAL

One Bedroom
One Bedroom 2 Units 800 SF 1,600 SF $1,200.00 $1.50 SF $2,400 $1,200.00 $1.50 SF $2,400 $1,250,00 $1.56 SF $2,500
Totals / Wtd. Averages 2 Units 800 SF 1,600 SF $1,200.00 $1.50 SF $2,400 $1,200.00 $1.50 SF $2,400 $1,250.00 $1.56 SF $2,500

Two Bedroom

Two Bedroom 2 Units 1,000 SF 2,000 SF $1,500.00 $1.50 SF $3,000 $1,500.00 $1.50 SF $3,000 $1,550.00 $1.65 SF $3,100
Totals / Wtd. Averages 2 Units 1,000 SF 2,000 SF $1,500.00 $1.50 SF $3,000 $1,500.00 $1.50 SF $3,000 $1,550.00 $1.55 SF $3,100
Retail 2 Units 2,050 SF 4,100 SF $2,554.00 $1.25 SF $5108 $2,554,00 $1.25 SF $5108 $2,625.00 $1.28 SF $5,250
Totals / Wtd. Averages 2 Units 2,050 SF 4,100 SF $2,554.00 $1.25 SF $5,108 $2,554.00 $1.25 SF $5,108 $2,625.00 $1.28 SF $5,250
One Bedroom 2 Units 800 SF 1600 SF $1,200.00 $1.50 $2,400 $1,200.00 $1.50 SF $2,400 $1,250.00 $1.56 SF $2,500
Two Bedroom 2 Units 1,000 SF 2,000 SF $1,500.00 $1.50 $3,000 $1,500.00 $1.50 SF $3,000 $1550.00 $1.65 SF $3100
Retail 2 Units 2,050 SF 4100 SF $2,554.00 $1.25 $5,108 $2,554,00 $1.25 SF $5,108 $2,625.00 $1.28 SF $5,250
Totals / Wtd. Averages 6 Units 1,283 SF 7,700 SF $1,751.33 $1.36 SF $10,508 $1,751.33 $1.36 SF $10,508 $1,808.33 $1.41SF $10,850



INCONME & EXPENSES

CURRENT YEART
TWO APARTMENTS LEASED; ZERO RETAIL LEASED FOUR APARTMENTS LEASED; TWO RETAIL LE

GROSS POTENTIAL RENT % of GPR Per Home
All Units at Market Rent $32,400 5400 $64,800
Gain (Loss) to Lease $0 0.00% 0 ($1,296)
GROSS SCHEDULED RENT $32,400 5,400 $63,504
TOTAL OTHER INCOME $0 0.00% 0 $30,648
GROSS POTENTIAL INCOME $32,400 5,400 $94,152
Physical Vacancy $0 0.00% 0 ($3175)

Bad Debt $0 0.00% 0

($1,270)

NON-CONTROLLABLE

Real Estate Taxes % of EGI Per Unit

2024 Taxes $9,015 Auditor 2782% 1502 $9,015
Total Real Estate Taxes $9,015 21.82% 1,502 $9,015
Insurance $3,843 Notel 11.86% 640 $3,840
UTILITIES

Electric $3,000 Notel 9.26% 500 $3,060
Trash Removal $204 Note 1 0.63% 34 $208
Total Utilities $3,204 9.89% 534 $3,268
Total Non-Controllable $16,062 49.57% 2,677 $16,123
CONTROLLABLE

Repairs & Maintenance $4,800 Note 2 14.81% 800 $4,800
Marketing & Promotion $900 Note 2 2.78% 150 $900
General & Administrative $600 Note 2 1.85% 100 $600
Management Fee $2,592 Note 2 8,00% 432 $n77
Replacement & Reserves $1,800 Note 2 5.56% 300 $1,800
Total Controllable $10,692 33.00% 1,782 $15,277
TOTAL EXPENSES $26,754 82.57% 4,459 $31,400
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UNDERWRITING NOTES UNDERWRITING NOTES

1 Supplied by Owner 2 Added based off market norms

\SED AT $2,554 FOUR APARTMENTS LEASED; TWO RETAIL LEASED AT $2,554
% of GPR Per Home % of GPR Per Home % of GPR Per Home
10,800 $66,744 1124 $68,746 1,458
2.00% (216) ($1,335) 2.00% (222) ($1,375) 2.00% (229)
10,584 $65,409 10,902 $67,371 1,229
48.26% 5108 $61,296 93.71% 10,216 $63,135 93.711% 10,522
15,692 $126,705 21,118 $130,506 21,751
5.00% (529) ($4,579) 700% (763) ($3,369) 5.00% (561)
2.00% (212) ($1,308) 2.00% (218) ($1,347) 2.00% (225)

% of EGI

10,05% 1,502
10.05% 1,502
4,28% 640
3.41% 510
0.23% 35
3.64% 545
17.97% 2,687
5,35% 800
1.00% 150
0.67% 100
8.00% 1196
2.01% 300
17.03% 2,546
35.00% 5,233

4

$9,015
$9,015
$3,917

$3121
$212
$3,333
$16,265

$4,896
$918
$612
$9,665
$1,836
$17,927
$34,193

% of EGI
746%
7.46%
3.24%

2.58%
018%
2.76%
13.46%

4.05%
0.76%
0.51%
8.00%
152%
14.84%
28.30%

Per Unit
1502
1,502

653

520
35
556
2,7

816
153
102
1,61
306
2,988
5,699

$9,015
$9,015
$3,995

$3184
$216
$3,400
$16,410

$4,994
$936
$624
$10,063
$1.873
$18,490
$34,901

746%
746%
3.31%

2.64%
0.18%
2.81%
13.58%

413%
0.78%
0.52%
8,00%
1.55%

14.98%
28.89%

% of EGI
1502
1,502

666

531

567
2,735

832
156
104
161
312
3,015
5,817



CASIH FLO\V

CURRENT YR1 YR2 YR3 YR4 YR5 YR6 YR7
YE 0CT-2026 YE 0CT-2027 YE SEP-2028 YE SEP-2029 YE SEP-2030 YE SEP-2031 YE SEP-2032
= GROSS POTENTIAL RENT
= All Units at Market Rent $32,400 $64,800 $66,744 $68,746 $70,809 $72,933 $75,121 $77375
= Gain (Loss) to Lease $0 ($1,296) ($1,335) ($1,375) ($1,416) ($1,459) ($1,502) ($1,547)
GROSS SCHEDULED RENT $32,400 $63,504 $65,409 $67,371 $69,393 S71,474 $73,619 $75,827
GROSS POTENTIAL INCOME $32,400 $94,152 $126,705 $130,506 $133,790 $137160 $140,618 $144,166
Physical Vacancy $0 ($3,175) ($4,579) ($3,369) ($3,470) ($3,574) ($3,681) ($3,791)
Bad Debt $0 ($1,270) ($1,308) ($1,347) ($1,388) ($1,429) ($1,472) ($1,517)
Real Estate Taxes $9,015 $9,015 $9,015 $9,015 $9,195 $9,379 $9,567 $9,758
Insurance $3,843 $3,840 $3,917 $3,995 $4,075 $4,157 $4,240 $4,324
Utilities $3,204 $3,268 $3,333 $3,400 $3,468 $3,537 $3,608 $3,680
Repairs & Maintenance $4,800 $4,800 $4,896 $4,994 $5,094 $5,196 $5,300 $5,406
Marketing & Promotion $900 $900 $918 $936 $955 $974 $994 $1,014
General & Administrative $600 $600 $612 $624 $637 $649 $662 $676
Management Fee $2,592 LAV $9,665 $10,063 $10,315 $10,573 $10,837 $11109
Replacement & Reserves $1,800 $1,800 $1,836 $1,873 $1,910 $1,948 $1,987 $2,027
NET OPERATING INCOME $5,646 $58,307 $86,626 $90,890 $93,284 $95,743 $98,270 $100,865
CASH FLOW PROJECTION GROWTH RATE ASSUMPTIONS
YR1 YR2 YR3 YR4 YR5 YR6 YR7 YR8
INCOME
Gross Potential Rent 100.00% 3.00% 3.00% 3.00% 3.00% 3.00% 3.00% 3.00%
(Loss) / Gain to 2.00% 2.00% 2.00% 2.00% 2.00% 2.00% 2.00% 2.00%
Other Income 3.00% 3.00% 3.00% 3.00% 3.00% 3.00% 3.00% 3.00%
EXPENSES 2.00% 2.00% 2.00% 2.00% 2.00% 2.00% 2.00%
Management Fee** 8.00% 8.00% 8.00% 8.00% 8.00% 8.00% 8.00% 8.00%
YR1 YR2 YR3 YR4 YRS YR 6 YR7 YR8
Physical Vacancy 5.00% 7.00% 5.00% 5.00% 5.00% 5.00% 5.00% 5.00%
Non-Revenue Units 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00%
Bad Debt 2.00% 2.00% 2.00% 2.00% 2.00% 2.00% 2.00% 2.00%
Concessions 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00% 0.00%
Total Economic Loss 700% 9.00% 700% 700% 7.00% 700% 700% 7.00%
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TAX BREAKDOWN

Tax Breakdown

Property Address Parcel ID Year Built  Acres Market Value ~ Assessed Value Tax Rate Taxes Payable Land Use Code
4539 Montgomery 651-0026-0007-00 1906 012 $375,000 $131,250 240% $9,014.98 404 - Retail/Apartment Over
Rd, Cincinnati, OH

43



cincinnati

The local market section analyzes the su
hance the value of this investment. It consi
nomic growth, infrastructure development:
local market dynamics, investors can ga

tion, and overall attractiveness, helping t




market

rrounding area to highlight key factors that en-

ders elements such as demographic trends, eco-
, and nearby amenities. By understanding the
iIge the area’s demand, potential for apprecia-

> position the property for long-term success.




cincinnati, ohio | data

OUTLOOK

The Cincinnati apartment market experienced a notable increase in apartment de- 8 2

mand recently, allowing annual rent performance to remain in line with the long-term

MEDIAN AGE

average and landing among the highest increases across major markets nationwide.

The delivery load expected in the coming four quarters will continue to test the depth $ 87 980
9

of the Class A renter pool and limit operators’ pricing power in the near term as new MEDIAN HOUSEHOLD INCOME
productabsorptiongenerally takeslongerin Cincinnatithaninfaster growth markets. $ 22 ] K
As such, expect occupancy to falter a bit from current norms, though remain near the MEDIAN HOME VALUE

effectively full mark. Rent growth is forecasted to remain in line with current levels.

Y- 7 o 1 ey s iy Ly s 2
The Cincinnati apartment market recorded demand for 423 units in 1st quarter
423 unit demand

point quarter-over- quarter. On an annual basis, the market recorded demand for 647 units delivered

2025 while 647 units delivered concurrently, causing occupancy to decrease 0.1

4,641 units while 2,821 units came online concurrently. As a result, occupancy in- ; .
1 A units delivered

1 .0% quarterly effective rent increase

: : ; Y g . (o) annual effective rent increase
an annual basis. The average effective asking rent in Cincinnati as of 1st quarter 3.1 (o)

creased 1.2 points year-over-year with the 1st quarter rate landing at 95.8%. Mean-

while, effective asking rents increased 1.0% in 1st quarter and were up 31% on

2025 sat at $1,432 per month or $1.540 per square foot.
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fortune 500 companies

AMERICAN FINANCIAL GROUP

FIFTH THIRD BANK CINTAS

Kroger: No. 25 with $150 billion in revenue. Fell from No. 24 last year.

Procter & Gamble: No. 50 with $82 billion in revenue. Moved up from No. 51 last year.

Western & Southern Financial Group: No. 284 $14.8 billion in revenue. Moved up from No. 314 last year.
Cincinnati Financial: No. 393 with $10 billion in revenue. Moved up from No. 534 last year.

Fifth Third: No. 321 with $12.6 billion in revenue. Moved up from No. 411 last year.

Cintas: No. 437 with $8.8 billion in revenue. Moved up from No. 473 last year.

CINCINNATI FINANCIAL American Financial Group: No. 470 with $7.8 billion in revenue. Moved up from No. 510 last year.
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cincinnati bengals

Hamilton County officials unveiled the long-awaited renovation plan for Paycor Stadium on Tuesday,
as its lease with the Cincinnati Bengals is set to expire in less than two years. The county’s lease with
the Bengals is set to expire on June 30, 2026, but the team could opt for five consecutive two-year
extensions. Newly-released renderings show a massive retooling of the stadium’s north end zone
sections, with new club seats and other premium-seating options, as well as a large viewing patio
and giant scoreboard. The new design calls for expanding the plaza and concourse around Paycor
Stadium to improve pedestrian flow and give fans more ways to catch live action on three large, out-
ward-facing screens. This offers another way for the Bengals to generate revenue on sellout games.
The plan would turn the stadium site into more of a campus, with a permanent indoor practice facility
that includes a large headquarters space for the team. Renderings show how the Bengals practice
field could become more of a public space and a revenue opportunity for the team. Grandstand seats

could be sold for practice and a game day experience, using one of three new huge video displays.
50
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MIXED - USE DEVELOPMENTS

FC Cincinnati Entertainment District Project

A $330 million mixed-use development is slated to break ground in the
West End in early summer, with residents hopeful that this can be one of
many investments into their neighborhood.“People are off the charts excit-
ed — | don’t know if you can see it in my face,” Noah O'Brien said. “This is
the kind of opportunity that just doesn’t exist (in the West End).”"O’Brien’s
enthusiasm is shared by Jeff Berding, president and CEO of FC Cincinnati,
which is the project’s master developer.“Everyone is welcome, regardless
of income levels,” Berding said. “The sentiment from people in the West

End is, ‘We want to have nice things in our neighborhood.”

Crews will resurrect two, 13-story towers that will sit over 50 feet taller than
TQL Stadium, according to renderings.

One will be an apartment building, so (we) look forward to having more
people living in the West End,” Berding said. “The other building will be a

hotel with some condominiums on top.”

FC Cincinnati officials previously said the entertainment hub will be rem-
iniscent of similar developments adjacent to sports stadiums: Gallagher
Way at Wrigleyville, The Wharf in Washington D.C. and Titletown in Green
Bay.

Cost $330,000,000
Construction Jobs 2,102
Permanent Jobs 1,699
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OVATION

Nestled along the riverfront in Northern Kentucky with the best views of
downtown Cincinnati, Ovation is a 25-acre, mixed-use development com-
prised of 1,000 residential units (condos and apartments), 500,000 square
feet of office space, multiple hotels, 150,000 square feet of retail and en-
tertainment spaces, and access to a private membership social, health and
wellness club. Corporex is the master developer of the Ovation project in
Newport, Kentucky at the southeast intersection of the Ohio and Licking

Rivers.

OHIO RIVER




MIXED - USE DEVELOPMENTS

4th & Plum Hotel

Cincinnati Center City Development Corp. (3CDC) has entered into ex-

clusive negotiations with Atlanta-based Portman Holdings to build a new,

$482 million headquarters hotel for the region downtown in a parking lot

just south of the Duke Energy Convention Center.

Portman has developed comparable projects, including a 700-room Hy-
att Regency in Salt Lake City and the Lane Field development San Diego.
It also developed the Atlanta Hyatt in the 1960s. It has developed over
19,000 hotel rooms.

Cost $482,000,000



Duke Energy Convention Center Renovation

This is the first phase of a reimagined “Convention District,” which will also
include more than 90,000 square feet of new space for the convention
center. Highlights of the project include: outdoor event areas, creating
opportunities for open-air meetings and events; energy-efficient exhibit
and meeting spaces incorporating the latest in sustainable technology to
reduce environmental impact and operating costs; revitalized ballrooms
offering flexible spaces for a variety of events; a sunlit pre-function area
for attendees; a rooftop terrace for events, affording views of the city. Con-

struction is set to start July 1and wrap up at the end of 2025.

Cost $240,000,000




CONFIDENTIALITY AND DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only
by the party receiving it from Marcus & Millichap and should not be made available to any other person or entity without the written
consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective
purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a
substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or
representation, with respect to the income or expenses for the subject property, the future projected financial performance of the
property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCB’s
or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the financial
condition or business prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property.
The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable; however. Marcus &
Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any
investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of
the information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing
package. The presence of any corporation’s logo or name is not intended to indicate or imply affiliation with, or sponsorship or
endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial
listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to
prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT
YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.
ACTIVITY ID: ZAF0360031

Michael Glass

Broker of Record

500 Neil Ave,, Ste. 100
Columbus, OH 43215

P: (614) 360-9800

Lie. # BRK.2007005898
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