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OVERVIEW

On the open market for the first time is this critical 22 Acres on Interstate 10 at

Balcones Creek!

This 22 acres serves as the frontage to the new and now under construction Alamo
Community College Campus and is directly across I-10 from the almost finished 118
acre Lemon Creek development which will have over 800,000 sf of retail, restaurants

and office including H-E-B. This sets up perfectly for Multi-family or similar use!

In addition the 2 acre tract adjacent is available and for sale separately which could

create 24 acres here!
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LISTING DETAILS

KENDALL 19,109 37.1
CEE

MARKETING FACTORS + AREA RESEARCH

BOERNE, TX

Boerne mixes its historic past and small-town ambiance for those seeking an area where natural
beauty abounds and quality of life is valued. Once called the key to the hills, Boerne has become
a major tourist destination.

Situated along Interstate 10 about 25 miles northwest of San Antonio, the city's popularity is
based on the establishment of many quaint shops offering antique and eclectic shopping in the
historic downtown section.

Its proximity to the amenities and conveniences of the seventh-largest city in the nation make
Boerne a wonderful place to live, work and play.
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LOCATION DETAILS

BOERNE, TEXAS

Boerne (pronounced “Bernie”) is only a few minutes north of San Antonio, off Interstate
10. The delightful small-town ambiance enlivens the spirit and warms the heart.

Boerne is centrally located to some of the most sought-after destinations in the Texas Hill
Country.

e 25 min from San Antonio

e 20 min from Comfort

o 45 min from Fredericksburg

e 35 min from Kerrville

e 1hour to New Braunfels

e 1hour and 20 min to San Marcos
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Riddle &
Bukowski

MARK BUKOWSKI

PARTNER | DIRECTOR OF LAND AND RANCH SALES
830.446.1102 | MARK@LEGACYBROKERGROUP.COM

Mark's years of experience working within his family’s 100 year-old construction
business, managing multi-million dollar projects from design to completion, inspires
his appreciation for integrity-based business relationships and fuels his dedication to
equip and guide his clients in navigating complex real estate transactions.

Mark maintains licenses for real estate both in Colorado and Texas. As a leader in water
rights issues and other land-specific issues in both states, Mark brings a nuanced
understanding of matters affecting the purchase and stewardship of land, ranch, and
other types of properties.

‘4 CHARLIE RIDDLE

PARTNER | DIRECTOR OF COMMERCIAL SALES
210.383.0007 | CHARLIE@QLEGACYBROKERGROUP.COM

Along with a desire to bring the best of Boerne's history into his ongoing projects,
Charlie's results-driven business savvy empowers him to negotiate and navigate highly
complex deals and projects while equipping his clients to make informed process
decisions.

Ultimately, Charlie is driven by a multifaceted desire to get the deal done while
equipping his clients for a stress-free, fulfilling journey that allows them to participate
in legacy creation for themselves and their community.
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/\i\ Information About Brokerage Services

T C Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the

owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a

written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written

agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

Must treat all parties to the transaction impartially and fairly;

May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.

Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

o any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.
LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

TXDT, LLC dba Legacy Broker Group 9445445 richmond@legacybrokergroup.com 830-446-3378
icensed BrokeréBE{oker Firr"q Name or License No. Email Phone
rimary Assumed Business Name

Richmond Frasier 559072 richmond@legacybrokergroup.com 210-816-3171

Designated Broker of Firm License No. Email Phone
Richmond Frasier 559072 richmond@legacybrokergroup.com 210-816-3171
kicenS/eg Sugervisor of Sales License No. Email Phone
gent/ Associate
Charles Riddle 664534 Charlie@legacybrokergroup.com 2103830007
Sales Agent/Associate’s Name License No. Email Phone
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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NOTABLE TRANSACTIONS/PROIJECTS

e The Boerne Mercantile: Acquisition/Buyer
e The William "Crescent Quarters": Acquisition/Buyer
» Historic Bergmann Lumber Property: Master Lease/Owners

e 17 Herff: 26 Acre Master Planned Mixed Use Development
e 470 Main Street "The Historic Sach's Garage"

e Historic 325 S Main Street/110 Theissen: multi prop acquisition for renovation
e 134 Oak Park- Harz Gas Station: off market/owners/buyers

e Historic 35 Old San Antonio Rd: Sale/Owner

e The Dienger Trading Co.

 Wheeler's Outfitters & Feed

LAND | RANCH | RESIDENTIAL | INVESTMENT
WWW.LEGACYBROKERGROUP.COM



