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EXECUTIVE SUMMARY
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OFFERING SUMMARY PROPERTY OVERVIEW

Sale Price: $995,000 NEW TO MARKET! OWNER USER OPPORTUNITY - INDUSTRIAL FLEX
Located at 3662-3668 Candlewood Ct NE in Keizer, Oregon, this industrial flex building offers
4,825 square feet of fully occupied commercial space within the Industrial General (IG) zone.
Lot Size: 0.32Acres  The property comprises four well-designed industrial flex units, each featuring a drive-in bay
door, warehouse space, and a mezzanine with a small office. Priced at $995,000, the building

Building Size: 4,825 SF

Price / SF: $206.22

generates a Net Operating Income (NOI) of $59,600, delivering a robust 5.99% capitalization
Cap Rate: >99%  rate. Situated on a 0.32-acre lot, this low-maintenance industrial flex property presents a
NOI: $59,600  strong investment opportunity in Keizer’s thriving industrial flex market.
Zoning: IG
Market: Keizer
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PROPERTY HIGHLIGHTS

Bldg 3 - Candlewood Court Industrial Park 3662-3668 Candlewood Ct NE, Keizer, OR 97303

PROPERTY HIGHLIGHTS
o« OWNER USER OPPORTUNITY

o Total Space: 4,825 SF across four fully occupied industrial flex units

« Configuration: Each industrial flex unit includes one drive-in bay
door, warehouse space, and a mezzanine with a small office

« Zoning: Industrial General (IG), supporting diverse industrial flex
and commercial uses

« Lot Size: 0.32 acres, offering ample space with minimal upkeep for
industrial flex operations

Occupancy: 100% leased, ensuring reliable cash flow for industrial

flex investors

Financials: $995,000 sale price, $59,600 NOI, 5.99% cap rate

Construction: Built for durability, ideal for light industrial flex and
service-oriented businesses

o Accessibility: Drive-in bay doors facilitate efficient operations for
industrial flex tenants

o Investment Appeal: Stable, fully leased industrial flex property with
strong returns in a high-demand market
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LOCATION MAP

Bldg 3 - Candlewood Court Industrial Park 3662-3668 Candlewood Ct NE, Keizer, OR 97303
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% LOCATION OVERVIEW

t | Positioned in the heart of Keizer, Oregon, just four miles north of Salem, 3662-3668
# Candlewood Ct NE is strategically located in a dynamic industrial and commercial
hub. Keizer, .a welcoming community of approximately 40,000 residents, is
== celebrated for its small-town charm and proximity to the Willamette River. The §

property enjoys excellent access to major arteria?/s such as River Road NE and
Chemawa Road NE, with Interstate 5 nearby for seamless regional connectivity. The
surrounding area features a blend of industrial facilities, retail centers like Keizer
[ Station, and residential neighborhoods, with local dining, parks, and amenities §%

enhancing tenant appeal. Its close proximity to Salem’s government and business

districts further solidrijf?es its value for investors and tenants.
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AERIAL MAP
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DEMOGRAPHICS MAP & REPORT

Bldg 3 - Candlewood Court Industrial Park

3662-3668 Candlewood Ct NE, Keizer, OR 97303

POPULATION 0.3 MILES 0.5 MILES 1 MILE =
: s e T T T T s
Total Population 1,351 3,670 13,375 E/ .' i ré'.\ |
Average Age 36 36 37 ﬂeizer I ;‘L 'i \
Average Age (Male) 35 35 36 g A S
Average Age (Female) 37 37 38 \Sl
HOUSEHOLDS & INCOME 0.3 MILES 0.5 MILES 1 MILE
Total Households 503 1,368 4,915 /‘
# of Persons per HH 2.7 2.7 2.7 | lf
Average HH Income $62,682 $64,324 $67,345 I
Average House Value $330,986 $354,853 $376,467
Demographics data derived from AlphaMap {
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OAR DISCLOSURE

Bldg 3 - Candlewood Court Industrial Park

3662-3668 Candlewood Ct NE, Keizer, OR 97303

OREGON REAL ESTATE INITIAL AGENCY
DISCLOSURE PAMPHLET
OAR 863-015-0215 (6)

This pamphlet describes the legal obligations of real estate agents in Oregon. Real estate agents and Principal Brokers are
required to provide this information to you when they first meet you.
This f is infor ional only. Neither the hlet nor its delivery to you may be interpreted as evidence of intent to

create an agency relationship between you and an agent or Principal Broker.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a licensed real estate agent or Principal Broker agrees to act on
behalf of a buyer or a seller (the "client") in a real estate transaction.

Oregon law provides for three types of agency relationships between real estate agents and their clients:

Seller's Agent - Represents the seller only;

Buyer's Agent - Represents the buyer only;

Disclosed Limited Agent - Represents both the buyer and seller, or multiple buyers who want to purchase the same
property. This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be acknowledged at
the time an offer to purchase is made. Please read this pamphlet carefully before entering into an agency relationship with a real
estate agent.

Definition of “Confidential Information”

Generally, agents must maintain confidential information about their clients. “Confidential information” is information communicated to
the agent or the agent's Principal Broker by the buyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications, or motivation to buy or sell. “Confidential information” does not mean
information that:

a. The buyer instructs the agent or the agent's Principal Broker to disclose about the buyer to the seller, or the seller instructs
the agent or the agent's Principal Broker to disclose about the seller to the buyer; and

b. The agent or the agent's Principal Broker knows or should know failure to disclose would constitute fraudulent
representation.

Duties and Responsibilities of Seller's Agent

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in writing to allow
the agent to also represent the buyer. An agent who represents only the seller owes the following affirmative duties to the
seller, the other parties and the other parties' agents involved in a real estate transaction:

1. To deal honestly and in good faith;
To present all written offers, notices and other communications to and from the parties in a timely manner without regard to
whether the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party;
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A Seller's Agent owes the seller the following affirmative duties;

To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the seller;

To be loyal to the seller by not taking action that is adverse or detrimental to the seller's interest in a transaction;

To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;

To advise the seller to seek expert advice on matters related to the transactions beyond the agent's expertise;

To maintain confidential information from or about the seller except under subpoena or court order, even after termination
of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the property, except a
Seller's Agent is not required to seek additional offers to purchase the property while the property is subject to a contract
for sale.

LR

None of the above affirmative duties of an agent may be waived, except #7. The affirmative duty listed in #7 can only be waived
by written agreement between seller and agent.

Under Oregon law, a Seller's Agent may show properties owned by another seller to a prospective buyer and may list competing
properties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters outside the scope of the agent's expertise,
including but not limited to investigation of the condition of property, the legal status of the title or the seller's past conformance with
law.

Duties and Responsibilities of Buyer's Agent

An agent, other than the Seller's Agent, may agree to act as the Buyer's Agent only. The Buyer's Agent is not representing the seller,
even if the Buyer's Agent is receiving compensation for services rendered, either in full or in part, from the seller or through the
Seller's Agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties and the other parties'
agents involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard
to whether the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A Buyer's Agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the buyer;

To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer's interest in a transaction;

To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;

To advise the buyer to seek expert advice on matters related to the transaction beyond the agent's expertise;

To maintain confidential information from or about the buyer except under subpoena or court order, even after

termination of the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except a
buyer's agent is not required to seek additional properties for the buyer while the buyer is subject to a contract for
purchase.

o 0hswN

None of these affirmative duties of an agent may be waived, except #7. The affirmative duty listed in #7 can only be waived by
written agreement between buyer and agent.
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OAR DISCLOSURE

Bldg 3 - Candlewood Court Industrial Park 3662-3668 Candlewood Ct NE, Keizer, OR 97303

Under Oregon law, a Buyer's Agent may show properties in which the buyer is interested to other prospective buyers without
breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters outside the scope of the agent's expertise,
including but not limited to investigation of the condition of property, the legal status of the title or the seller's past conformance
with law.

Duties and Responsibilities of an Agent
Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to purchase the
same property, only under a written "Disclosed Limited Agency Agreement” signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:

1. To the seller, the duties listed above for a seller's agent; and

2. To the buyer, the duties listed above for a buyer's agent;

3. To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to

the other person:

a. The seller will accept a price lower or terms less favorable than the listing price or terms;
b. The buyer will pay a price greater or terms more favorable than the offering price or terms; or
c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters outside the scope of the agent's expertise.

When different agents associated with the same Principal Broker (a real estate agent who supervises other agents) establish agency
relationships with different parties to the same transaction, only the Principal Broker will act as a Disclosed Limited Agent for both
buyer and seller. If applicable, see Disclosed Limited Agency Agreement for identification of Disclosed Limited Agent. The other
agents continue to represent only the party with whom the agents have already established an agency relationship unless all parties
agree otherwise in writing. The Principal Broker and agents representing either seller or buyer shall owe the following duties to the
seller and buyer:

1. To disclose a conflict of interest in writing to all parties;
2. To take no action adverse or detrimental to either party's interest in the transaction; and
3. To obey the lawful instruction of both parties.

No matter whom they represent, an agent must disclose information the agent knows, or should know, failure to disclose
would constitute fraudulent misrepresentation.

You are encouraged to di: the above infor ion with the agent delivering this pamphlet to you. If you intend for that
agent, or any other Oregon agent, to represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you
should have a specific discussion with the agent about the nature and scope of the agency relationshif you are a
buyer or seller, you cannot make an agent your agent without the agent's knowledge and consent, and an agent cannot
make you their client without your k and
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