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Property Name Sage Center

Property Type Retail – Freestanding / Strip Center

Secondary Type Freestanding

Building Size 6,948 SF

Year Built 2005

Land Size 0.47 Acres

Floors 1

Parking 26 surface spaces (3.74 / 1,000 SF)

Zoning C3 Commercial
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P R O P E R T Y  D E T A I L S

Sage Center is a quality office/retail building
located on a high traffic collector street in
Roseburg, Oregon. Positioned directly across from
Fred Meyer, the property benefits from excellent
visibility, direct access, and a strong surrounding
retail corridor.

The building is well maintained with a history of
stable tenancy and pride of ownership.
Monument signage provides exposure to over
25,000 vehicles per day, supporting both retail
and office users seeking consistent customer
visibility.



 

A V A I L A B L E  S P A C E

One 1,205 SF office/retail suite is available for lease at Sage Center. The space is well suited for a variety of retail
or office users seeking visibility along NW Garden Valley Blvd.

Located within a well-maintained, multi-tenant center, the suite benefits from monument signage, strong
surrounding retail activity, and consistent daily traffic.

Square Feet

Available Suite

Per SF / NNN
 

Annual asking rate

$4.70/year
 

1,205 $26.69 NNN

Prime Corner Exposure

Monument Signage | High Traffic Corridor | Established Retail Location

64
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Suite Tenant SF Use

Suite 100 Available 1,205 SF Office / Retail

Suite 102 Palm Beach Tan 2,301 SF Personal Services

Suite 104 Pacific Cascade FCU 3,442 SF Financial Servies

Q U A L I T Y  T E N A N T  M I X

Sage Center features a stable mix of service-oriented tenants that drive
consistent daily traffic.

The available suite fits naturally within an established neighborhood center serving
daily-needs and repeat-visit users.

6,948 SF retail center
Multi-tenant layout
Service-oriented tenancy profile
Directly across from Fred Meyer
High-visibility location along NW Garden Valley Blvd

Center Overview
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Sage Center is positioned along NW Garden
Valley Blvd, a primary retail corridor in
Roseburg, Oregon, offering strong visibility and
convenient access.

Located directly across from Fred Meyer, the
property benefits from consistent daily traffic
and proximity to established national and
regional retailers.

A C C E S S ,  T R A F F I C  &  A E R I A L  C O N T E X T

Sage Center

Fred Meyer High visibility along NW Garden Valley
Blvd  
Direct access from a primary collector route  
Traffic counts exceeding 25,000 vehicles per
day  
Across from Fred Meyer (major retail
anchor)  
Surrounded by established neighborhood
retail and services  



 

T R A D E  A R E A  P R O F I L E

The Sage Center trade area is supported by a stable residential base, consistent consumer spending, and a
strong mix of neighborhood-serving retail demand drivers.

Population (5-Mile) Buying Power
 

Median HH Income 

41K+ $800M+ $48–53K

67



A V A I L A B L E  S U I T E

Open Floor Area Reception Area Private Office / Work

Area 

Storage / Back Room Front Entry Area Flexible Work Space 
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The available suite offers a functional layout suitable for a variety of office or retail users, with a mix of open
space and private work areas.
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A V A I L A B L E  S U I T E  F L O O R  P L A N

Approx. 1,205 SF available
Open retail / office layout
Private, In-suite restroom
Functional layout with private workspaces

A V A I L A B L E  S U I T E  F L O O R  P L A N



Verne Whittaker III, CCIM
Broker / President

Office: (541) 484-2800  |  Cell: (541) 954-3325

verne.whittaker@ccim.net

License #: 880900082

E X C L U S I V E L Y  P R E S E N T E D  B Y :
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For Lease | 1,205 SF Available | Retail / Office Suite

940 NW Garden Valley Blvd, Roseburg, OR 97471

SAGE CENTER



Initial Agency Disclosure 

The information contained herein is from sources deemed reliable and is not guaranteed by broker. All information is provided without warranty and is subject to change without notice, error, or omission. 

Consumers. This pamphlet describesthe legal obligationsof Oregon real estate licensees to consumers. Real estate brokers and principal real estate brokers are required to provide this information to
you when they first contact you. A licensed real estate broker or principal broker need not provide the pamphlet to a party who has, or may be reasonably assumed to have, received a copy of the pam-
phlet from another broker. This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an agency relationship between you and a
broker or a principal broker. 

Real Estate Agency Relationships. An "agency" relationship is a voluntary legal relationship in which a licensed real estate broker or principal broker (the "agent") agrees to act on behalf of a buyer or 
a seller (the "client") in a real estate transaction. Oregon law provides for three types of agency relationships between real estate agents and their clients: 

•
•
•

Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to purchase the same property. This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be acknowledged at the time an offer to purchase is made. Please read this pamphlet careful-
ly before entering into an agency relationship with a real estate agent. 

Definition of “Confidential Information”. Generally, licensees must maintain confidential information about their clients. “Confidential information” is information communicated to a real estate licensee 
or the licensee’s agent by the buyer or seller of one to four residential units regarding the real property transaction, including but not limited to price, terms, financial qualifications or motivation to buy or 
sell. “Confidential information” does not mean information that: 

1)

2)

The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or the seller instructs the licensee or the licensee’s agent to disclose about the seller to the buyer;
and
The licensee or the licensee’s agent knows or should know failure to disclose would constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent. Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in writing to allow the agent to also rep-
resent the buyer. An agent who represents only the seller owes the following affirmative duties to the seller, the other parties and the other parties’ agents involved in a real estate transaction: 

1)
2)3)

To deal honestly and in good faith;
To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for sale or the buyer is al-
ready a party to a contract to purchase; and
To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties: 

1)
2)
3)
4)

To exercise reasonable care and diligence;
To account in a timely manner for money and property received from or on behalf of the seller;
To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interest in a transaction;
To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;
To advise the seller to seek expert advice on matters related to the transaction that are beyond the agent's expertise;
To maintain confidential information from or about the seller except under subpoena or court order, even after termination of the agency relationship; and
Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the property, except that a seller's agent is not required to seek additional offers to purchase the proper-

ty while the property is subject to a contract for sale. None of these affirmative duties of an agent may be waived, except (7). 

The affirmative duty listed in (7) can only be waived by written agreement between seller and agent. Under Oregon law, a seller's agent may show properties owned by another seller to a prospective 
buyer and may list competing properties for sale without breaching any affirmative duty to the seller. Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of 
the agent's expertise, including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance with law. Duties and Responsibilities of a Buyer’s 
Agent An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s agent is not representing the seller, even if the buyer’s agent is receiving compensation for services 
rendered, either in full or in part, from the seller or through the seller’s agent. 



Initial Agency Disclosure (Page 2)

The information contained herein is from sources deemed reliable and is not guaranteed by broker. All information is provided without warranty and is subject to change without notice, error, or omission. 

Anagent whorepresents onlythe buyer owes the following affirmative duties to the buyer, the other parties and the other parties’ agents involved in a real estate transaction: 

1)
2)
3)
4)
5)
6)
7)
8)
9)

To deal honestly and in good faith; Revised 9/9/2013
To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether the property is subject to a contract for sale or the buyer is al-
ready a party to a contract to purchase; and
To disclose material facts known by the agent and not apparent or readily ascertainable to a party.
A buyer’s agent owes the buyer the following affirmative duties:
To exercise reasonable care and diligence;
To account in a timely manner for money and property received from or on behalf of the buyer;
To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s interest in a transaction;
To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;
To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent's expertise;

10)To maintain confidential information from or about the buyer except under subpoena or court order, even after termination of the agency relationship; and
11)Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional properties for the buyer while

the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written agreement between buyer and agent. Under Oregon law, a buyer’s 
agent may show properties in which the buyer is interested to other prospective buyers without breaching an affirmative duty to the buyer. Unless agreed to in writing, an agent has no duty to investigate 
matters that are outside the scope of the agent's expertise, including but not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance with law. Duties 
and Responsibilities of an Agent Who Represents More than One Client in a Transaction One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to 
purchase the same property, only under a written “Disclosed Limited Agency Agreement” signed by the seller and buyer(s). Disclosed Limited Agents have the following duties to their clients: 

1)
2)
3)

To the seller, the duties listed above for a seller’s agent;
To the buyer, the duties listed above for a buyer’s agent; and
To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to the other person: 

A)
B)
C)

That the seller will accept a price lower or terms less favorable than the listing price or terms;
That the buyer will pay a price greater or terms more favorable than the offering price or terms; or
Confidential information as defined above. Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises other agents) establish agency relationships with different parties to the same transaction, only the 
principal broker will act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only the party with whom the agents have already established an agency rela-
tionship unless all parties agree otherwise in writing.

The principal real estate broker and the real estate licensees representing either seller or buyer shall owe the following duties to the seller and buyer: 

1)
2)
3)

To disclose a conflict of interest in writing to all parties;
To take no action that is adverse or detrimental to either party’s interest in the transaction; and
To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure to disclose would constitute fraudulent misrepresentation. You are encouraged to discuss 
the above information with the licensee delivering this pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to represent you as a Seller's Agent, Buyer's Agent, or 
Disclosed Limited Agent, you should have a specific discussion with the agent about the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee your 
agent without the licensee’s knowledge and consent, and an agent cannot make you a client without your knowledge and consent. 

Revised 9/9/2013 
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