
Westar Commercial Realty

NEC of 66th and Iola

                            257_KW
www.lubbockwestar.com

Purchase Price:..............................See Agent
Tract Size:........................................+/- 3.9 Acres
Zoning:.............................................Highway Industrial
Traffic Counts:................................+/- 21,800 CPD
	 (within a 1 mile radius)

* Located in a high growth area for office/retail
* Just South of Spur 327
* Quick access to 62/82 and/or Loop 289

3.868 Acre Tract
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Spur 327Spur 327

Land For Sale

       Will Divide 

Listing Agent: 	Kevin Watt
	 (806) 778-5072
	 Kevin@lubbockwestar.com

High Growth Area with strong demographics.   
Great location for Retail, Office, or Medical.  

4418 74th, Suite 65  •  Lubbock, TX 79424  •  806 793-2130 (Fax)
EVEN though the material in this sales package was gathered from resources  deemed reliable, WESTAR COMMERCIAL REALTY and/

or its sales agents,  do not take responsibility for any errors or omissions.  This sales package is  subject to withdrawal or price change 
without notice.

806.797.3231

SUBJECT  3.9 Acres
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Property Aerial
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Demographics

NEC 66th & Iola

Demographic Report

Population
Distance Male Female Total

1- Mile 2,816 2,964 5,780

3- Mile 28,326 30,009 58,335

5- Mile 64,404 67,981 132,385

This information supplied herein is from sources we deem reliable. It is provided without any representation, warranty or guarantee, expressed or implied as to its accuracy. Prospective Buyer or Tenant should conduct an independent investigation and verification of all matters deemed to be material, including, but not 
limited to, statements of income and expenses. Consult your attorney, accountant, or other prof. advisor.

Tonya LaVere

806-797-3231
marketing@lubbockwestar.com

Westar Commercial Realty 4418 74th Street Lubbock, TX 79424 | 806-797-3231

NEC 66th & Iola
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Demographics

Employment by Distance
Distance Employed Unemployed Unemployment Rate

1-Mile 3,209 44 0.70 %

3-Mile 30,393 635 1.76 %

5-Mile 67,472 1,494 1.96 %

This information supplied herein is from sources we deem reliable. It is provided without any representation, warranty or guarantee, expressed or implied as to its accuracy. Prospective Buyer or Tenant should conduct an independent investigation and verification of all matters deemed to be material, including, but not 
limited to, statements of income and expenses. Consult your attorney, accountant, or other prof. advisor.

Tonya LaVere

806-797-3231
marketing@lubbockwestar.com

Westar Commercial Realty 4418 74th Street Lubbock, TX 79424 | 806-797-3231

NEC 66th & Iola
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Demographics

Radius Median Household Income

1-Mile $68,873.29

3-Mile $59,820.80

5-Mile $55,850.13

Radius Average Household Income

1-Mile $75,431.43

3-Mile $68,754.48

5-Mile $64,898.61

Radius Aggregate Household Income

1-Mile $170,974,791.34

3-Mile $1,591,879,599.29

5-Mile $3,525,456,411.29

1-Mile
Pop > 25 3,899
High School Grad 623
Some College 1,003
Associates 212
Bachelors 1,196
Masters 280
Prof. Degree 112
Doctorate 58

3-mile
37,947
7,847
9,931
2,155
9,187
2,130

874
685

5-mile
86,684
18,972
23,134
4,392

18,807
5,616
2,323
1,398

Education

Agriculture Mining Construction Manufacturing Wholesale Retail Transportaion Information Professional Utility Hospitality Pub-Admin Other

1-Mile 41 16 120 103 139 463 139 87 269 922 271 121 236

3-Mile 401 234 1,693 1,359 1,056 4,587 1,005 1,015 2,748 9,017 2,382 1,046 2,081

5-Mile 898 685 3,920 3,356 2,686 8,971 1,909 1,974 6,117 20,203 5,716 2,556 5,040

Labor & Income

1-Mile
Vacant Ready For Rent 19 %
Teen's 47 %
Expensive Homes 0 %
Mobile Homes 35 %
New Homes 38 %
New Households 69 %
Military Households 19 %
Households with 4+ Cars 45 %
Public Transportation Users 0 %
Young Wealthy Households 1 %

3-mile
36 %
77 %

0 %
51 %
80 %

123 %
13 %
74 %
12 %
45 %

5-mile
45 %
79 %
10 %
52 %
95 %

117 %
8 %

70 %
10 %
55 %

This Tapestry information compares this selected market against the average. If a 
tapestry is over 100% it is above average for that statistic. If a tapestry is under 
100% it is below average.

Tapestry

This information supplied herein is from sources we deem reliable. It is provided without any representation, warranty or guarantee, expressed or implied as to its accuracy. Prospective Buyer or Tenant should conduct an independent investigation and verification of all matters deemed to be material, including, but not 
limited to, statements of income and expenses. Consult your attorney, accountant, or other prof. advisor.

Tonya LaVere

806-797-3231
marketing@lubbockwestar.com

Westar Commercial Realty 4418 74th Street Lubbock, TX 79424 | 806-797-3231

NEC 66th & Iola
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
 A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
 A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
 Put the interests of the client above all others, including the broker’s own interests; 
 Inform the client of any material information  about the property or transaction received by the broker;
 Answer the client’s questions and present any offer to or counter-offer from the client; and
 Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of  any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:   
 Must treat all parties to the transaction impartially  and fairly;
 May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
 Must not, unless specifically authorized in writing to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the written asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submitted in a written offer;  and
ᴑ any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
 The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
 Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Information available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

Westar Commercial Realty 9008174 (806) 797-3231

Blake Truett 569964 Blake@Lubbockwestar.com (806) 776-1279

Blake Truett 569964 Blake@Lubbockwestar.com (806) 776-1279

Kevin Watt 461347 Kevin@lubbockwestar.com (806) 778-5072


