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PROPERTY SUMMARY

HEIDER BUILDING

219 S BRIDGE ST
SHERIDAN, OR 97378

OFFERING SUMMARY

SALE PRICE: Subject to offer
BUILDING SIZE: 13,594 SF
LOT SIZE: 0.313 Acres

PROPERTY SUMMARY

The century-old Heider Building has had much work done to it to position it with four street-front retail locations, and

BRI

1BI|1!'![I.I'LIIL[IIII!II]IH]]HE]]I|1’

eight (8) second-floor walkup apartment units, and one ADA unit on the first floor. Much of the engineering and seismic
work has been finished and there is potentially grant money available to assist with finishing the electrical and
plumbing. We are seeking a buyer with success doing infill rehabilitation projects like this who can take it to the finish
line. Please contact the listing agents to learn more about possible grant money available to assist with the remodel
costs; timing of closing; and to get access to additional due diligence information on this great rehabilitation

opportunity.
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PROPERTY HIGHLIGHTS

4 retail units

8 apartments upstairs (1-studio, 3-

Tbdrm, 3- 2 bdrm, 1 - 3 bdrm)
1 studio apartment downstairs

Potential grant money available

HISTORIC BUILDING

SECOND LEVEL
FRAMING COMPLETE
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SEISMIC UPGRADES
COMPLETE
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PROPERTY PHOTOS
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STREET LEVEL RETAIL FLOOR PLAN

@

vay 318V.LVdvay H0d
STTANVH HIATT HLIM
49E 38 01 SHO0d
ANINLUVAY

HOO14 NNOYD
T18ISSIOOV

13 WOOH\3 LINN

SSMYL LV %0019

n

ONITIF2 0L mxﬁ

NOILILYYd HOIH 146

s

oL

@

HOOA TN #

3OVHOLS

®@[5)

@ ¥I000

SANLS 9XZ ONISN
[ TIVM 3dAL 8FM

+awood
aLnNn

Jo-9

"0'0 .91 LV SANLS 9XZ ONILSIX3

SHIWIL SHNOH-440 AS O3 TIOHLNOD 38 OL SLIUNO 40 %05
~ ASIM 79' 8d71 LY NOONHONNZDI440 14 OS £00F
& SLLVM 0261 ¥3 SLLYM 0¥ SLHOIT 8¥) SHOSNIS AONYNDD0 ANy
= SHOSNIS LHOI1AVA LNSIBWY AS O3 TIOHINGD SNILHOM VauY 031

Q3y3dW3L 3 07 a3WVHd aoOM

3LITE SSY19
080E SHOOQ LNOYLIHOLS

Emzm_mmfl\ 018

TIVM 3AONIY

= R IL I ]

| [[&The]) T

o

@%@@@@ﬁ

TIVM SdAL FM

;;%%y

%ﬁgﬂ%

n

INIAA TN

TIVM WOHE L3 0L |

== osia %m”’n;

zoe

&%,o .91 LV SANLS 8XZ ONILSIX3

fa9 %]

oL 1
P
N0 (3) o
ca
30140, 18 WOOY
v 1'2d NO 1$ZEi VO M3d bl
Py NOLLOZ10Nd ¥H-} HOd
o SNINNTI0D dv¥ii
i \
a "5°0.04 1V SANLS 0XZ ONILSIXA @
5 ;
% - NANI0D .mu_\y U sevI9
Q343dWAL 3 07 ASWYH4 GOOM
: 030¢ SHOO0Q LNON4THOLS
= S
5
B S
AT o 1 Wooy

@ W LIND

| HIVLS 40 SANI

i 1¥0ddNS 0L NWNTO0D M3l

135010

| Bt STIVM HHL zm—_..._.ﬂ._un%_Mﬂ
o \04 (o(L
& %

|| w910 any

SAVI-NTO L¥0dd NS OL

1S0d 40 S30IS NO
T e e

gmm%_____

SYN

COMMERCIAL ADVISORS, LLC

av

219 S BRIDGE ST, SHERIDAN, OR 97378

HEIDER BUILDING



W-1

W-2

W-2

W-2

SECOND FLOOR APARTMENT FLOOR PLAN
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LOCATED IN WINE COUNTRY
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Yamhill County is one of the world’s finest wine regions and Sheridan is
known as the gateway to the Oregon Coastal Mountains and the beautiful
Nestucca Watershed. Sheridan’s population is around 6,300 and is within
a 15-minute drive to both McMinnville OR, and Spirit Mountain Resort and
Casino in Grand Ronde. Sheridan is also home to the Federal Correction
Institution, which houses up to 1900 inmates and is the largest employer
in the market.
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REGIONAL MAP

Sheridan, OR

Sheridan

vy 5

Google Map data ©2025
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AERIAL MAP
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DEMOGRAPHICS MAP & REPORT I

POPULATION

TOTAL POPULATION

AVERAGE AGE

AVERAGE AGE (MALE)

AVERAGE AGE (FEMALE)

HOUSEHOLDS & INCOME

TOTAL HOUSEHOLDS

# OF PERSONS PER HH

AVERAGE HH INCOME

AVERAGE HOUSE VALUE

Demographics data derived from AlphaMap
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https://www.alphamap.com/

MEET THE TEAM

Curt Arthur, SIOR

0:503.588.4146
curt.arthur@svn.com
OR #910200259

Nick Williams, CCIM

0O: 503.400.7851
nick.williams@svn.com
OR #201230204
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Toran Schmidgall

0: 503.588.0400
toran.schmidgall@svn.com
OR #200510305
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A licensed real estate broker or principal real estate broker is required to give a copy of an Initial Agency
Disclosure Pamphlet to each consumer the broker will represent. The pamphlet describes the legal
relationship between a broker and the consumer when the broker acts as the consumer’s “agent.”

Real estate brokers and principal real estate brokers have legal obligations, called affirmative duties, to
both buyers and sellers in a real estate transaction.

Oregon Revised Statute (ORS) 696.805 lists the affirmative duties of a licensed real estate broker or
principal real estate broker acting as a seller’s agent.

The affirmative duties of a broker or principal broker acting as a buyer’s agent are found in ORS 696.810.
ORS 696.815(1) allows a real estate licensee to represent both the seller and the buyer in a real estate
transaction under a disclosed limited agency agreement, provided there is full disclosure of the relationship
under the agreement.

Oregon Administrative Rules (OAR), adopted by the Oregon Real Estate Agency, provide the form

and content of the disclosures and the related pamphlet. OAR 863-015-0215 is set forth below for the
convenience of licensees. The Agency has provided a sample Initial Agency Disclosure Pamphlet after the
broken line that meets the requirements of OAR 863-015-0125.

863-015-0215

Initial Agency Disclosure Pamphlet

(1) For purposes of this rule, “at first contact” means at the time the agent has sufficient contact information
about a person to be able to provide an initial agency disclosure pamphlet to that person. Contact with a
person includes, but is not limited to contacts in person, by telephone, over the Internet, by electronic mail,
or by similar methods.

(2) An agent shall provide a copy of the initial agency disclosure pamphlet, which complies with section (5)
of this rule, at first contact with:

(a) A prospective party to a real property transaction; or

(b) An unrepresented party seeking representation during the course of a real property transaction.

(3) An agent must provide the initial agency disclosure pamphlet in a written format by electronic mail, over
the Internet, by USPS mail, facsimile, hand delivery or similar delivery method.

(4) An agent need not provide a copy of the initial agency disclosure pamphlet to a party who has, or may
be reasonably assumed to have, received a copy of the pamphlet from another agent.

Revised 9/9/2013

(5) The initial agency disclosure pamphlet must contain: (a) The following information, directed to the
consumer: (A) A licensed real estate broker or principal broker must give a copy of the initial agency
disclosure pampbhlet at first contact with a prospective party to a real property fransaction or at first contact
with an unrepresented party seeking representation during the course of a real property transaction. (B)

A licensed real estate broker or principal broker need not provide a copy of the initial agency disclosure
pampbhlet to a party who has, or may be reasonably assumed to have, received a copy of the pamphlet
from another broker. (C) The pamphlet describes the legal relationship between a broker and a consumer
when the broker acts as the consumer’s agent; and (D) The pamphlet is informational only and may not

be construed to be evidence of intent o create an agency relationship, as provided in ORS 696.820. (b)
A general definition of an agency relationship and the three real estate agency relationships of seller’s
agent, a buyer’s agent and a disclosed limited agent. (c) The definition of “confidential information” in ORS
696.800. (d) The affirmative duties and responsibilities of a seller’s agent under ORS 696.805. (e) The
affirmative duties and responsibilities of a buyer’s agent under ORS 696.810. (f) The affirmative duties and
responsibilities of a disclosed limited agent who represents both the buyer and the seller in a transaction
under ORS 696.815. (g) The following statement to the consumer, “Whether you are a buyer or seller, you
cannot make a licensee your agent without the licensee’s knowledge and consent, and an agent cannot
make you a client without your knowledge and consent.”

(6) The Real Estate Agency will make available a sample of an initial agency disclosure pamphlet that
complies with section (5) of this rule on the Agency's website.

SAMPLE INITIAL AGENCY DISCLOSURE PAMPHLET

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers.
Real estate brokers and principal real estate brokers are required to provide this information to you when
they first contact you. A licensed real estate broker or principal broker need not provide the pamphlet to
a party who has, or may be reasonably assumed to have, received a copy of the pamphlet from another
broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as
evidence of intent to create an agency relationship between you and a broker or a principal broker.

SVN COMMERCIAL ADVISORS, LLC

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker or principal
broker (the “agent”) agrees to act on behalf of a buyer or a seller (the “client”) in a real estate transaction.
Oregon law provides for three types of agency relationships between real estate agents and their clients:
Seller’s Agent -- Represents the seller only.

Buyer’s Agent -- Represents the buyer only.

Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to purchase
the same property. This can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate fransaction must
be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before
entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”

Generally, licensees must maintain confidential information about their clients. “Confidential information”

is information communicated to a real estate licensee or the licensee’s agent by the buyer or seller of one
to four residential units regarding the real property transaction, including but not limited to price, terms,
financial qualifications or motivation to buy or sell. “Confidential information” does not mean information
that:

(1) The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or the
seller instructs the licensee or the licensee’s agent to disclose about the seller to the buyer; and

(2) The licensee or the licensee’s agent knows or should know failure to disclose would constitute fraudulent
representation.

Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees
in writing to allow the agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the seller, the other parties
and the other parties’ agents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in a timely manner
without regard to whether the property is subject to a contract for sale or the buyer is already a party to a
contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the seller;

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interest in a
transaction;

(4) To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;

(5) To advise the seller to seek expert advice on matters related to the transaction that are beyond the
agent'’s expertise;

(6) To maintain confidential information from or about the seller except under subpoena or court order,
even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the
property, except that a seller’s agent is not required to seek additional offers to purchase the property while
the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7)
can only be waived by written agreement between seller and agent.

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer
and may list competing properties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the
agent's expertise, including but not limited to investigation of the condition of property, the legal status of the
title or the seller’s past conformance with law.

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s agent is not
representing the seller, even if the buyer’s agent is receiving compensation for services rendered, either in
full or in part, from the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties
and the other parties’ agents involved in a real estate transaction:

INITIAL AGENCY DISCLOSURE PAMPHLET - INFORMATION FOR REAL ESTATE BROKERS AND PRINCIPAL BROKERS

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in a timely manner
without regard to whether the property is subject to a contract for sale or the buyer is already a party to a
contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer's interest in a
transaction;

(4) To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;

(5) To advise the buyer to seek expert advice on matters related to the transaction that are beyond the
agent's expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or court order,
even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, o make a continuous, good faith effort to find property for the
buyer, except that a buyer’s agent is not required to seek additional properties for the buyer while the buyer
is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7)
can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other
prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the
agent's expertise, including but not limited to investigation of the condition of property, the legal status of the
title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want
to purchase the same property, only under a written “Disclosed Limited Agency Agreement” signed by the
seller and buyer(s).

Disclosed Limited Agents have the following duties fo their clients:

(1) To the seller, the duties listed above for a seller’s agent;

(2) To the buyer, the duties listed above for a buyer’s agent; and

(3) To both buyer and seller, except with express written permission of the respective person, the duty not to
disclose to the other person:

(a) That the seller will accept a price lower or terms less favorable than the listing price or terms;

(b) That the buyer will pay a price greater or terms more favorable than the offering price or terms; or

(c) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the
agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises
other agents) establish agency relationships with different parties to the same transaction, only the principal
broker will act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to
represent only the party with whom the agents have already established an agency relationship unless all
parties agree otherwise in writing. The principal real estate broker and the real estate licensees representing
either seller or buyer shall owe the following duties to the seller and buyer:

(1) To disclose a conflict of interest in writing to all parties;

(2) To take no action that is adverse or detrimental to either party’s interest in the transaction; and

(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should know that
failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If
you intend for that licensee, or any other Oregon real estate licensee, to represent you as a Seller’s Agent,
Buyer's Agent, or Disclosed Limited Agent, you should have a specific discussion with the agent about

the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a
licensee your agent without the licensee’s knowledge and consent, and an agent cannot make you a client
without your knowledge and consent.
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Disclaimer | Confidentiality

The material contained in this Investment Offering Brochure is furnished solely for the purpose of considering the purchase of the property within and is not to be
used for any other purpose. This information should not, under any circumstances, be photocopied or disclosed to any third party without the written consent of
SVN Commercial Advisors, LLC or Owner, or used for any purpose whatsoever other than to evaluate the possible purchase of the Property.

The only party authorized to represent the Property Owner (“Owner”) in connection with the sale of the Property is the SVN Commercial Advisors, LLC Advisor
listed in this proposal, and no other person is authorized by the Owner to provide any information or to make any representations other than contained in this
Investment Offering Brochure. If the person receiving these materials does not choose to pursue a purchase of the Property, this Offering Brochure must be
returned to SVN Commercial Advisors, LLC.

Neither the SVN Commercial Advisors, LLC Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness
of the information contained herein, and nothing contained herein is or shall be relied upon as a promise or representation as to the future performance of the
Property. This Offering Brochure may include certain statements and estimates by SVN Commercial Advisors, LLC with respect to the projected future performance
of the Property. These Assumptions may or may not be proven to be correct, and there can be no assurance that such estimates will be achieved. Further, the SYN
Commercial Advisors, LLC Advisor and the Owner disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted
from this Investment Offering Brochure, or any other written or oral communication transmitted or made available to the recipient. The recipient shall be entitled to
rely solely on those representations warranties that may be made to it in any final, fully executed and delivered Real Estate Purchase Agreement between it and
Owner.

The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN Commercial Advisors,
LLC Advisor, nor any of their officers, employees, representatives, independent contractors or affiliates, for the accuracy or completeness thereof. Recipients of this
Investment Offering Brochure are advised and encouraged to conduct their own comprehensive review and analysis of the Property.

This Investment Offering Brochure is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its sole discretion,
to reject any or all expressions of interest to purchase the Property and expressly reserves the right, at its sole discretion, to terminate negotiations with any entity, for
any reason, at any time with or without notice. The Owner shall have no legal commitment or obligation to any entity reviewing the Investment Offering Brochure

or making an offer to purchase the Property unless and until the Owner executes and delivers a signed Real Estate Purchase Agreement on terms acceptable to
Owner, in Owner's sole discretion. By submitting an offer, a prospective purchaser will be deemed to have acknowledged the foregoing and agreed to release the
Owner and the SVN Commercial Advisors, LLC Advisor from any liability with respect thereto.

To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such correspondence
or statements as binding Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each prospective purchaser proceeds at its own
risk.
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