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LOT PORTFOLIO FOR SALE
DOWNTOWN SAN ANTONIO

ABOUT THIS OPPORTUNITY
4215 S PRESA ST
Zoning: IDZ
Lot Size: 7,000 SF This Downtown San Antonio Lot Portfolio presents a unique
Price: $200,000

chance to acquire multiple parcels in rapidly developing

627 BELMONT neighborhoods, each with its own zoning advantages and
Zoning: IDZ-1

Lot Size: 12,000 SF

Price: $200,000

development potential.

TOTAL: Whether you envision mixed-use projects, multifamily housing,

135 FUENTE ALLEY $580,000 boutiqgue commercial spaces, or hold for long-term

i (with
Zoning: IDZ-2 ,
Lot Size: 8,250 SF discount)
Price: $150,000

appreciation, these properties offer unmatched flexibility.

The portfolio’s prime locations ensure visibility, accessibility,

and steady demand, making it a strong candidate for both
442 FURNISH AVE

Zoning: R-5 immediate development and strategic investment.

Lot Size: 5,101 SF
Price: $100,000
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MAP OF TRADE AREA "™ "™"orrortroLio

S— ! LOCATION DETAILS

saunte @ o el Ecch property is strategically positioned
s @ within minutes of downtown’s bustling

commerce, cultural landmarks, and major
transportation arteries.

Surrounding areas are undergoing
significant revitalization, supported by
nlnl.wﬁ}lﬂnaﬁql!ahuﬂlﬂ R . .. .
e S new residential communities, retail
growth, and city infrastructure
investment.

o = E Q \ Excellent connectivity to 1-37, 1-10, and
S 1 arTESIAP US-90 ensures seamless access to all

— _ 4 & parts of San Antonio, while nearby
sy @ s S = _ amenities enhance the appeal for future
@ W R, tenants, customers, or residents.

HARRIS

< REEC-icH NEARBY BUSINESSES

Within the trade areq, you'll find a
diverse mix of established and emerging
businesses that serve as anchors for
economic activity.

rs W ThegAve ENGLEWOOD

Restaurants, cafes, boutique retail,
service providers, and cultural venues
create a vibrant environment that

attracts steady foot and vehicle traffic.

CONTACT US > Large employers, educational

) o institutions, and healthcare facilities
Fernando Agurcia Allen Niesinov nearby further strengthen the long-term
fernando@corecommercialsa.com (&) allen@corecommercialsa.com stability and growth potential of the
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LOCATION INFORMATION
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Alamo Hengﬁ!s
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LOCATION DETAILS

The sites benefit from
strong visibility and steady
traffic flows.

Surrounding arterials see
thousands of vehicles
daily, ensuring consistent
exposure for any future
development.

The combination of
vehicular traffic, nearby
residential density, and
proximity to entertainment
destinations creates a
robust foundation for retail,
service, or mixed-use
success.




135 FUENTE ALLEY

SURVEY

NOW AVAILABLE

e 135 Fuente Alley

e Zoning: IDZ-2
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135 FUENTE ALLEY

AERIAL NOW AVAILABLE

135 Fuente Alley

Zoning: IDZ-2

Lot Size: 8,250 SF

Price: $150,000
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135 FUENTE ALLEY

POTENTIAL USE
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Disclaimer:
Conceptual site plans are provided for illustration only. Plans were never constructed and are subject to change and
require necessary approvals. Buyer may use these plans as a reference for future development.
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POTENTIAL USE
NOW AVAILABLE

4215 S PRESA ST.

e 4215 S Presa St

e Zoning: IDZ

- 0] -

e Lot Size: 7,000 SF

. 207t DRIVEWAY : H
A e e Price: $200,000
. Disclaimer: )

— 7 Conceptual site plans are provided for
Fiii DeveLorents # illustration only. Plans were never
BRI constructed and are subject to change
Lot 4 mack 1o S and require necessary approvals. Buyer
WERSEH Fet Eobfon SRR SR / may use these plans as a reference for

futlure development.

i T e b Bl kg B AT AWAY TR

CONTACT US >

Fernando Agurcia Allen Niesinov
fernondo@corecommerciolso.oom oIIen@corecommerciolso.com
(© (210) 201-0061 Ext. 702 (© (210) 201-0061 Ext. 6

(© (305) 799-4592 (© (210) 978-4050




4215 S PRESA ST AERIAL
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NOW AVAILABLE

4215 S Presa St
Zoning: IDZ
Lot Size: 7,000 SF
Price: $200,000



POTENTIAL USE
NOW AVAILABLE

627 BELMONT

e « 627 Belmont
e Zoning: IDZ-1

_ - [
j B "L . Lot Size: 12,000 SF

o 8 e Price: $200,000
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627 BELMONT AERIAL VIEW

NOW AVAILABLE

627 Belmont

Zoning: IDZ-1

Lot Size: 12,000 SF

Price: $200,000




442 FURNISH AVE
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NOW AVAILABLE

442 Furnish Ave

CHAINLINK~,
FENCE \

Zoning: R-5
2 Lot Size: 5,101 SF
Price: $100,000
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442 FURNISH AVE

AERIAL NOW AVAILABLE

e 442 Furnish Ave
e Zoning: R-5

e Lot Size: 5,101 SF
e Price: $100,000
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SAN ANTONIO
OVERVIEW

7S CORE COMMERCIAL

Population

San Antonio is the 7th most populous city in the
United States, and the 3rd iargest city in Texas,
with about 1.4 million residents.

San Antonio ranks among the Top 5 in fastest
growing cities and is expected to continue to
grow.

Industry

San Antonio has many successful industries
such as, manufacturing, healthcare, and
hospitality. Among these is tourism.

| San Antonio employs over 112,000 people in
A this industry and accounts for more than $12
billion in revenue for the city

City Attractions
The home of the 5 time champion NBA
team, San Antonio Spurs. The Spurs bring
an average of $1.1 billion to the city yearly
by way of games, merchandise, and
tourism. San Antonio is also one of the most
historic cities in Texas.
| The Alamo attracts over 1 million visitors
¥ % every year and brings in hundreds of
4 g 2 2 thousands of visitors to other attractions
SAN ANTONIO SPURS SIX FLAGS OVER TEXAS FIESTA TEXAS such as Six Flags Fiesta Texas
and Sea World.
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Information About Brokerage Services

Texas Real Estate Commission (02/10/2025)
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Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

. A BROKER is responsible for all brokerage activities, including acts performed by sales
agents sponsored by the broker.

. A SALES AGENT must be sponsored by a broker and works with clients on behalf of
the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the
broker represents):

* Put the interests of the client above all others, including the broker’s own interests;

. Inform the client of any material information about the property or transaction
received by the broker.

. Answer the client’s questions and present any offer to or counter-offer from the client;
and

. Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGEN T FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent
through an agreement with the owner, usually in a written listing to sell or property management
agreement. An owner’s agent must perform the broker’s minimum duties above and must
inform the owner of any material information about the property or transaction known by the
agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

An owner's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to
represent the buyer, usually through a written representation agreement. A buyer's agent must
perform the broker’s minimum duties above and must inform the buyer of any material
information about the property or transaction known by the agent, including information
disclosed to the agent by the seller or seller’s agent. A buyer/tenant’s agent fees are not set by
law and are fully negotiable.

AS AGENT FOR BOTH- INTERMEDIARY: To act as an intermediary between the parties the
broker must first obtain the written agreement of each party to the transaction. The written
agreement must state who will pay the broker and, in conspicuous bold or underlined print, set
forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

B Must treat all parties to the transaction impartially and fairly;

. May, with the parties' written consent, appeint a different license holder associated
with the broker to each party (owner and buyer) to communicate with, provide
opinions and advice to, and carry out the instructions of each party to the transaction.

° Must not, unless specifically authorized in writing to do so by the party, disclose:
o thatthe owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer;
and
o any confidential information or any other information that a party specifically instructs
the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an
agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must
place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND
CLEARLY ESTABLISH:

»  The broker's duties and responsibilities to you, and your obligations under the representation
agreement.

Who will pay the broker for services provided to you, when payment will be made and how the
payment will be calculated.

v

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does
not create an obligation for you to use the broker's services. Please acknowledge receipt of this notice below
and retain a copy for your records.

Licensed Broker

Broker Firm Name or License No. Email Address Phone No.
Primary Assumed Name
578245 info@corecommercialsa.com 210-201-0061
Core Commercial Brokerage SA, LLC
Amanda Concha 578245 Amanda@corecommercialsa.com 210-201-0061
Dresignated Broker of Firm
Moises Hernandez 783405 Moises@corecommercialsa.com 210-324-2684
Senior Associate
Guadalupe “Gabby" Tintori 805001 Gabby@corecommercialsa.com 210-396-0587
Associate
Buddy Fisher 824535 Buddy@corecommercialsa.com 210-454-7424
Associate
Ginger Toy 735223 Ginger@corecommercialsa.com 210-201-0061
Dirpctor of AdminisratioriAssociate
An Tran 817323 Antran@corecommercialsa.com 210-975-2566
Associate
Allen Niesinov 768330 Alen@corecommercialsa.com 210-978-4050
Agsociate
Fernando Agurcia 719215 Fernando@c 305-799-4592
Associate
Buyes Initipds Tenant Initials Selter Initisls Landlond Indtials Data

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov




