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LOT 102 - TURNER RD SE SALEM, OR 97301

PROPERTY OVERVIEW

With 6.27 acres of Industrial Commercial land,
this site is primed for development. One mile
from Interstate 5 and half a mile from Mill Creek
Corporate Center, the site is within the City of
Salem's Enterprise Zone. Zoning allows for a
variety of uses including warehousing,
wholesale commercial sales and services. The
property has been engineered out of the flood
plain with engineered-fill.

PROPERTY HIGHLIGHTS

6.27 acres

Zoned Industrial Commercial

Sale price: $3,825,000

LOCATION OVERVIEW

At the signaled intersection of Kuebler Blvd and Turner Rd SE, this parcel boasts
18,250 vpd. Public transportation access provided by Cherriots, Route 30X.

DEMOGRAPHICS

1 MILE 5 MILES 10 MILES

Total Households 561 48,537 123,420

Total Population 2,438 132,282 334,147

Average HH Income $50,166 $55,635 $58,826

FOR SALE
DEVELOPMENT LAND
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DEVELOPMENT LAND Turner Rd SE, Salem, OR 97301



OVERVIEW

Cities and counties in Oregon have 
joined together to create enterprise 
zones to foster employment opportu-
nities, development, and local compet-
itiveness.

The Enterprise Zone is a 3-year or 3 to 
5-year property tax abatement pro-
gram. In order to qualify, an eligible firm 
must be making new investment in 
construction or equipment to leased or 
owned property within the Enterprise 
Zone boundary and must be creating 
new or additional jobs. Once an autho-
rized company enters into the program, 
it will receive full tax abatement on 
all qualified property during the time 
period, consecutively, as long as annual 
compliance with program require-
ments is met.

 
ELIGIBILITY

New companies to the area that are 
eligible for the program must create 
at least one new job, while existing 
companies must expand employment 
by at least 10 percent in the first year to 
be eligible. Non-qualifying employers 
include retail, commercial, most ser-
vices, and other non-business-to-busi-
ness operations. The total minimum 
investment required is $50,000.

Eligible investments are new real 
property improvements (including 
buildings), major site improvements, 
large or immobile equipment and tools. 
Non-qualifying investments include 
land, existing buildings, existing equip-
ment, most rolling stock (forklifts, deliv-
ery trucks) and most personal property. 
There are no limits to the number of 
times a company may use the zone.

INCENTIVES

Extended five year exemptions, an extension of the standard three-year exemption, must be approved by the zone sponsor. To  
qualify, companies must pay an average of 150 percent of the average wage (covered employment payroll for all employers) in total 
compensation, which can include non-mandatory benefits such as vacation pay, medical insurance, bonuses, overtime, profit sharing, 
and retirement contributions.

The Enterprise Zone offers traded-sector employers (companies that sell goods or services outside the local area and expand its  
economic base) and other eligible companies three (3) to five (5) year property tax exemptions on certain new capital investments  
that create jobs in the designated areas.

Source: https://c.ymcdn.com/sites/www.sedcor.com/resource/resmgr/Docs/Salem_Enterprise_Zone_2015.pdf

CITY OF SALEM ENTERPRISE ZONE
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The site has been engineered out of the flood plain.

Survey of engineered fill.

FLOOD MAP
DEVELOPMENT LAND Turner Rd SE, Salem, OR 97301



INITIAL AGENCY DISCLOSURE PAMPHLET  

Consumers:  This pamphlet describes the legal obligations of Oregon real estate licensees to 
consumers. Real estate brokers and principal real estate brokers are required to provide this 

need not provide the pamphlet to a party who has, or may be reasonably assumed to have, 
received a copy of the pamphlet from another broker.
This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be 
interpreted as evidence of intent to create an agency relationship between you and a broker or a 
principal broker. 

Real Estate Agency Relationships 
An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker 
or principal broker (the “agent”) agrees to act on behalf of a buyer or a seller (the “client”) in a 
real estate transaction. Oregon law provides for three types of agency relationships between real 
estate agents and their clients: 
Seller’s Agent -- Represents the seller only. 
Buyer’s Agent -- Represents the buyer only. 
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers who want to 
purchase the same property. This can be done only with the written permission of all clients. 
The actual agency relationships between the seller, buyer and their agents in a real estate 
transaction must be acknowledged at the time an offer to purchase is made. Please read this 
pamphlet carefully before entering into an agency relationship with a real estate agent. 

information” is information communicated to a real estate licensee or the licensee’s agent by the 
buyer or seller of one to four residential units regarding the real property transaction, including 

information” does not mean information that:
(1)  The buyer instructs the licensee or the licensee’s agent to disclose about the buyer  
 to the seller, or the seller instructs the licensee or the licensee’s agent to disclose  
 about the seller to the buyer; and 
(2) The licensee or the licensee’s agent knows or should know failure to disclose would  
 constitute fraudulent representation.

Duties and Responsibilities of a Seller’s Agent 
Under a written listing agreement to sell property, an agent represents only the seller unless the 
seller agrees in writing to allow the agent to also represent the buyer. 

, the 
other parties and the other parties’ agents involved in a real estate transaction: 
(1) To deal honestly and in good faith; 
(2) To present all written offers, notices and other communications to and from the   
 parties in a timely manner without regard to whether the  property is subject to a  
 contract for sale or the buyer is already a party to a contract to purchase; and
(3) To disclose material facts known by the agent and not apparent or readily  
 ascertainable to a party.

(1) To exercise reasonable care and diligence;
(2) To account in a timely manner for money and property received from or on behalf of  
 the seller; 
(3) To be loyal to the seller by not taking action that is adverse or detrimental to the  
 seller’s interest in a transaction; 
(4)   
 contemplated; 
(5) To advise the seller to seek expert advice on matters related to the transaction that  
 are beyond the agent’s expertise; 
(6)  
 or court order, even after termination of the agency relationship; and 
(7) Unless agreed otherwise in writing, to make a continuous, good faith ef
 a buyer for the property, except that a seller’s agent is not required to seek 
 additional offers to purchase the property while the property is subject to a contract  
 for sale. 

listed in (7) can only be waived by written agreement between seller and agent. 
Under Oregon law, a seller’s agent may show properties owned by another seller to a  

duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the 
scope of the agent’s expertise, including but not limited to investigation of the condition of 
property, the legal status of the title or the seller’s past conformance with law. 

Duties and Responsibilities of a Buyer’s Agent
An agent, other than the seller’s agent, may agree to act as the buyer’s agent only.  The buyer’s 
agent is not representing the seller, even if the buyer’s agent is receiving compensation for 
services rendered, either in full or in part, from the seller or through the seller’s agent.

, the 
other parties and the other parties’ agents involved in a real estate transaction: 
(1) To deal honestly and in good faith; 
(2) To present all written offers, notices and other communications to and from the   
 parties in a timely manner without regard to whether the property is subject to a  
 contract for sale or the buyer is already a party to a contract to purchase; and
(3) To disclose material facts known by the agent and not apparent or readily  
 ascertainable to a party.

(1) To exercise reasonable care and diligence;
(2) To account in a timely manner for money and property received from or on behalf of  
 the buyer; 
(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the  
 buyer’s interest in a transaction; 
(4)   
 contemplated; 
(5) To advise the buyer to seek expert advice on matters related to the transaction that  
 are beyond the agent’s expertise; 
(6)  
 subpoena or court order, even after termination of the agency relationship; and 
(7) Unless agreed otherwise in writing, to make a continuous, good faith ef  
 property for the buyer, except that a buyer’s agent is not required to seek additional  
 properties for the buyer while the buyer is subject to a contract for purchase. 

listed in (7) can only be waived by written agreement between buyer and agent. 
Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other 

.
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the 
scope of the agent’s expertise, including but not limited to investigation of the condition of 
property, the legal status of the title or the seller’s past conformance with law. 

Duties and Responsibilities of an Agent Who Represents More than One Client in a 
Transaction 
One agent may represent both the seller and the buyer in the same transaction, or multiple 
buyers who want to purchase the same property, only under a written “Disclosed Limited Agency 
Agreement” signed by the seller and buyer(s). 
Disclosed Limited Agents have the following duties to their clients: 
(1) To the seller, the duties listed above for a seller’s agent; 
(2) To the buyer, the duties listed above for a buyer’s agent; and
(3) To both buyer and seller, except with express written permission of the respective  
 person, the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price  
 or terms;
(b) That the buyer will pay a price greater or terms more favorable than the offering  
 price or terms; or
(c) 
Unless agreed to in writing, an agent has no duty to investigate matters that are outside the 
scope of the agent’s expertise.
When different agents associated with the same principal broker (a real estate licensee who 
supervises other agents) establish agency relationships with different parties to the same 
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer and 
seller. The other agents continue to represent only the party with whom the agents have already 
established an agency relationship unless all parties agree otherwise in writing. The principal 
real estate broker and the real estate licensees representing either seller or buyer shall owe the 
following duties to the seller and buyer:
(1) 
(2) To take no action that is adverse or detrimental to either party’s interest in the   
 transaction; and
(3) To obey the lawful instructions of both parties. 

No matter whom they represent, an agent must disclose information the agent knows or should 
know that failure to disclose would constitute fraudulent misrepresentation. 
You are encouraged to discuss the above information with the licensee delivering this pamphlet 
to you. If you intend for that licensee, or any other Oregon real estate licensee, to represent 

discussion with the agent about the nature and scope of the agency relationship. Whether you 
are a buyer or seller, you cannot make a licensee your agent without the licensee’s knowledge 
and consent, and an agent cannot make you a client without your knowledge and consent.
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