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Stockdale Skilled Nursing Facility
300 Salmon St, Stockdale, TX 78160



N O N - E N D O R S E M E N T  &  D I S C L A I M E R  N O T I C E

S P E C I A L  C O V I D - 1 9  N O T I C E
All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem necessary, especially given the unpredictable changes resulting
from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due diligence on behalf of any prospective purchaser. Marcus & Millichap’s principal expertise is in marketing investment

properties and acting as intermediaries between buyers and sellers. Marcus & Millichap and its investment professionals cannot and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and
advised to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for questions involving the property’s physical condition or financial outlook. Projections and pro forma financial statements are not

guarantees and, given the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely solely on their own projections, analyses, and decision-making.

Activity ID #ZAD0490095

C O N F I D E N T I A L I T Y  &  D I S C L A I M E R
The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap and should not be made available to any other person
or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject
property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses
for the subject property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCB's or asbestos, the compliance with

State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant's plans or intentions to continue its occupancy of the subject property. The
information contained in this Marketing Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap
conducted any investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to verify all

of the information set forth herein. Marcus & Millichap is a service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2023 Marcus & Millichap. All rights reserved.

THIS IS A BROKER PRICE OPINION OR COMPARATIVE MARKET ANALYSIS OF VALUE AND SHOULD NOT BE CONSIDERED AN APPRAISAL. In making any decision that relies upon my work, you should know that we have not followed the
guidelines for development of an appraisal or analysis contained in the Uniform Standards of Professional Appraisal Practice of the Appraisal Foundation. This information has been secured from sources we believe to be reliable, but we make
no representations of warranties, express or implied, as to the accuracy of the information. References to square footage or age are approximate. Seller and/or Buyer must verify the information and bear all risk for any inaccuracies. Marcus &

Millichap Real Estate Investment Services is a trademark of Marcus & Millichap Real Estate Investment Services, Inc. © 2023 Marcus & Millichap. All rights reserved. 
 

THE TEXAS REAL ESTATE COMMISSION (TREC) REGULATES REAL ESTATE BROKERS AND SALES AGENTS, REAL ESTATE INSPECTORS,HOME WARRANTY COMPANIES, EASEMENT AND RIGHT-OF-WAY AGENTS AND TIMESHARE
INTEREST PROVIDERS. YOU CAN FIND MORE INFORMATION AND CHECK THE STATUS OF A LICENSE HOLDER AT WWW.TREC.TEXAS.GOV. YOU CAN SEND A COMPLAINT AGAINST A LICENSE HOLDER TO TREC. A COMPLAINT FORM IS
AVAILABLE ON THE TREC WEBSITE. TREC ADMINISTERS TWO RECOVERY FUNDS WHICH MAY BE USED TO SATISFY A CIVIL COURT JUDGMENT AGAINST A BROKER, SALES AGENT, REAL ESTATE INSPECTOR, OR EASEMENT OR RIGHT-

OF-WAY AGENT, IF CERTAIN REQUIREMENTS ARE MET. IF YOU HAVE QUESTIONS OR ISSUES ABOUT THE ACTIVITIES OF A LICENSE HOLDER, THE COMPLAINT PROCESS OR THE RECOVERY FUNDS, PLEASE VISIT THE WEBSITE OR
CONTACT TREC AT: 

 
TEXAS REAL ESTATE COMMISSION 

P.O. BOX 12188 
AUSTIN, TEXAS 78711-2188 

(512) 936-3000

N O N - E N D O R S E M E N T  N O T I C E
Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation's logo or name is not intended to indicate or imply affiliation with,

or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant
lessee information about this listing to prospective customers.

OFFICES THROUGHOUT THE U.S. AND CANADA
marcusmillichap.com



E X C L U S I V E LY  L I S T E D  B Y

Zach Cuellar
Associate
Office: San Antonio
Direct: 210.343.7808
Zach.Cuellar@marcusmillichap.com
License: TX #744487

James Stewart
Associate
Office: San Antonio
Direct: 210.343.7821
James.Stewart@marcusmillichap.com
License: TX #531005
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PROPERTY HIGHLIGHTS

Great location with proximity to local schools

1 acre parcel that spans the entire block

Repurpose contingent upon condition of building, Community center, day care,
library, multitenancy or multifamily conversion

OFFERING SUMMARY

# of Beds: 68

Year Built 1963/

Lot Size: 42,675 SF

Building Size: 12,958 SF

PROPERTY DESCRIPTION

Marcus and Millichap has been exclusively retained for the sale of 300 Salmon
Street, a vacant commercial property in Stockdale, TX. Formerly the only skilled
nursing facility serving the community for over 60 years, this property sits on .97
acres and takes up the whole corner block between School Street. and S 8th Street.
The owners consolidated a small plot of adjacent land, providing additional
parking. While requiring renovations to reach its highest and best use, this
property can accommodate a multi-tenant buildout, and would be suitable for
various uses such as single or multi-tenant offices, community centers, daycares,
healthcare facilities, multifamily conversion, non-profit, governmental or
construction-related trades. The outdoor space is ideal for active gatherings and
community engagement.

This abandoned and gutted 13,000 square foot skilled nursing facility presents a
unique opportunity for a buyer looking to capitalize on its potential. Although the
building is currently just wooden frames and wires with no sheetrock, the blank
slate allows for endless possibilities in terms of design and layout. The building is
in need of significant renovations including new plumbing, HVAC, and electrical
work, but the potential future use of this space is vast. With its large square footage
and single-story layout, this facility could be transformed into a daycare center,
assisted living facility, medical office, or even a community center. The
possibilities are endless for a buyer with the vision and resources to bring this
property to its full potential.

Stockdale is a small city in Wilson County, Texas with a population of around 1,700.
It's located about 45 miles southeast of San Antonio and is known for its annual
Watermelon Jubilee. The local economy is primarily driven by agriculture, but the
city is also actively working to attract larger companies and businesses to the area
to help boost the economy. There are plans for future residential housing
developments, which will further enhance the city's growth and development.

P R O P E RT Y  S U M M A RY // Stockdale Skilled Nursing Facility
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SITE DESCRIPTION

Year Built/Renovated 1963/-

# of Beds 68

# of Sites 1

# of Units 1

Gross SF 12,958 SF

# of Buildings 1

Floors 1

Lot Size 42,675 SF

Type of Ownership Fee Simple

UTILITIES

Phone No-

Electric Needs New-

Water Septic Tank-

Gas City-

CONSTRUCTION

Foundation Slab

Exterior Brick/Masonry-

Exterior Condition Good-

Parking Surface 62

Roof Recently Replaced-

MECHANICAL

HVAC Needs New-

Fire Protection Not Up To Code-

Stockdale Skilled Nursing Facility // PROPERTY DETAILS
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LO C A L  M A P // Stockdale Skilled Nursing Facility
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Market Overview
M A R K E T  O V E R V I E W

D E M O G R A P H I C S

I A B S _ T X _ Z A C H _ N A M E _ ( L A N D S C A P E ) . P D F



SAN ANTONIO METRO AREA

Retail space demand bounces back emphatically. After pandemic headwinds pushed retail availability to a 
peak of 5.6 percent at the midpoint of last year, the market has gone on to post four consecutive quarters of 
very strong demand. From July 2021 through June 2022, net absorption totaled nearly 2.8 million square feet, 
compared to a supply addition of less than half that amount over the same period. This was also the strongest 
four-quarter stretch for net absorption since 2015-2016. As a result, the metrowide vacancy rate has already 
dropped under the 2019 average by midyear, and has the momentum to notch a decade-plus low by the end of 
2022. The surge in leasing is coming from a diverse collection of industries. Some local businesses are open-
ing new locations in fast-growing areas of the metro, while many national and regional retailers are eager to 
enter the market, enticed by the expanding consumer base.    

Pockets of suburban expansion encourage new shopping choices. Household creation along the Interstate 
35 Corridor in suburbs like Schertz, Seguin and New Braunfels has accelerated since the onset of the pandemic. 
This trend is exemplified by several major single-family housing developments in these areas, and multifamily 
vacancy rates that have plummeted to some of the lowest levels in the market. As most people tend to shop close 
to where they live, this is driving demand for local retail. Since the beginning of this year, about 50 new leases 
have been signed across Comal and Guadalupe counties, with many inked by fast food or fast casual restaurants.

Vacancy on Track to Undercut Pre-Pandemic Lows; 
Vendors Broaden Footprints via Outer Suburbs

Retail 2022 Outlook

CONSTRUCTION:

VACANCY:

RENT:

The 2022 delivery slate closely mirrors the trail-

ing five-year average, as metro inventory expands 

by less than 1 percent for a second straight year. 

About three-fourths of the completions projected 

for 2022 finalized in the first half. 

Following last year’s 90-basis-point tightening, 

vacancy is expected to remain on a downward tra-

jectory. At the close of 2022, the rate reaches 4.0 

percent, which is 10 basis points under the year-

end low of the past 10 years.

San Antonio records its fastest annual rent growth 

since the onset of the pandemic, buoyed by a sharp 

drop in vacant retail space. The average asking rent 

rises to $17.85 per square foot, as availability plung-

es to the lowest year-end rate on record. 

EMPLOYMENT:
Through August 2022, San Antonio’s retail trade 

sector headcount had surpassed the February 2020 

mark by about 4,400 workers. The entire employ-

ment tally will exceed the same pre-pandemic mea-

sure by almost 33,000 roles at year-end. 
will be created

will be completed

decrease in vacancy

in asking rent

JOBS
36,000

1,050,000
SQ. FT.

60

4.1%
INCREASE

BASIS POINT

* Forecast
Sources: BLS; CoStar Group, Inc.
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CONSTRUCTION

RENT

• Both the multi- and single-tenant segments logged vacancy contractions of at least 120 basis points. Multi-
tenant registered the larger decline in availability at 180 basis points, with new supply very mild in the 
sector. 

• Across the entire retail spectrum, Comal County boasts the lowest vacancy rate among submarkets with at 
least 2 million square feet of inventory.

• Less than 100,000 square feet of multi-tenant space finalized during the past four quarters ended in June, 
the smallest 12-month delivery of such stock in over 10 years. This should help existing owners attract 
tenants. 

• Single-tenant construction was strong in Guadalupe County. Household formation in suburbs like Seguin 
is boosting demand for shopping options.

• Marketwide gains were piloted by a 5.3 percent lift in the average single-tenant asking rent annually 
through midyear. Growth in this sector surpassed 4.0 percent year-over-year in 10 of the metro’s 12 sub-
markets.  

• Vacant multi-tenant stock fell by almost one-fifth in North Central San Antonio, which facilitated one of the 
fastest sector rent gains in the metro.

VACANCY

2Q 2022 - 12-Month Period 

140

4.5%

1,233,000                        sq. ft. completed

         basis point decrease in vacancy Y-O-Y

             increase in the average asking rent Y-O-Y

* Forecast ** Through 2Q
Sources: CoStar Group, Inc.; Real Capital Analytics
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Investment Highlights
• Single-tenant retail trading improved by approximately 20 percent during the yearlong period ended at 

midyear relative to the prior 12 months. Auto parts, fast food and restaurants had the most notable upticks 
in deal flow, with these types of properties transacting frequently in Northwest, Northeast and South San 
Antonio. Cap rates for these asset types in the aforementioned locations vary according to tenant, vintage 
and lease term specifics, but typically range between 4 percent and 6 percent.  

• More activity in the single-tenant transaction market helped lift the average sale price by 11 percent to 
$585 per square foot. This was a faster gain than in any calendar year across the past two decades. It was 
also more than three times the magnitude of any other major Texas metro. As such, San Antonio’s average 
single-tenant cap rate is no longer the highest of the bunch, falling to 5.5 percent, 10 basis points below 
Houston. 

• Multi-tenant trading also strengthened, as declining vacancy amid a shrinking construction pipeline 
helped revive investor confidence. Metrowide, the average multi-tenant sale price grew 6 percent during 
the 12-month stretch ended at midyear, reaching $310 per square foot. The average cap rate held relatively 
stable in the mid-6 percent band.

* Forecast
Sources: CoStar Group, Inc.; Real Capital Analytics; RealPage, Inc.
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS: .
• A BROKER is responsible for all brokerage activities, including acts performed by sales 
agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the 
broker.
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party 
that the broker represents):
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material information about the property or transaction received by 
the broker;
• Answer the client’s questions and present any offer to or counter-offer from the client; and
• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property 
owner’s agent through an agreement with the owner, usually in a written listing to sell or 
property management agreement. An owner’s agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or 
transaction known by the agent, including information disclosed to the agent or subagent 
by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by 
agreeing to represent the buyer, usually through a written representation agreement. A 
buyer’s agent must perform the broker’s minimum duties above and must inform the buyer 
of any material information about the property or transaction known by the agent, including 
information disclosed to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties 
the broker must first obtain the written agreement of each party to the transaction. 

The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker’s obligations as an intermediary. A broker who acts 
as an intermediary:

• Must treat all parties to the transaction impartially and fairly;
• May, with the parties’ written consent, appoint a different license holder associated with 
the broker to each party (owner and buyer) to communicate with, provide opinions and 
advice to, and carry out the instructions of each party to the transaction.
• Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer;  
and
o any confidential information or any other information that a party specifically instructs 
the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction 
without an agreement to represent the buyer. A subagent can assist the buyer but does 
not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD 
BE IN WRITING AND CLEARLY ESTABLISH:
• The broker’s duties and responsibilities to you, and your obligations under the 
representation agreement.
• Who will pay the broker for services provided to you, when payment will be made and 
how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for 
information purposes. It does not create an obligation for you to use the broker’s services. 
Please acknowledge receipt of this notice below and retain a copy for your records.

11-2-2015

Marcus & Millichap 9002994 tim.speck@marcusmillichap.com 972-755-5200
Licensed Broker/Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Tim A. Speck 432723 tim.speck@marcusmillichap.com 972-755-5200
Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord’s Initials Date
Information available at www.trec.texas.gov

IABS 1-0
Regulated by the Texas Real Estate Commission

Zachary Cuellar 744487 Zach.Cuellar@marcusmillichap.com 210-343-7808

Bruce Bentley 622963 bruce.bentley@marcusmillichap.com 512-338-7800


